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FACTS —NOT FANCIES 


UILDING contracts awarded in April 
exceeded same month of last year by 

13 percent, and were the largest on record. 
New permits issued in April were 36 per- 
cent over same month last year. S. W. 
Straus & Co. estimate the nation’s total 


building this year at $6,000,000,000. 


HE quantitative index of real estate 

market activity, computed monthly by 
the National Association of Real Estate 
Boards, reached 176 for April, 17 points 
higher than for April last year, and the 
highest point for the year. This means that 
the actual number of real estate transfers 
during April was 76 percent more than the 
average number of such transfers recorded 
for April during 1916 to 1923, which is the 


period upon which the index is based. 


PRIL established a record for the au- 

tomobile industry, according to re- 
ports of identical American manufac- 
turers; passenger car production totaled 
384,902 compared with 350,073 in May, 1923, 
the previous high month. The gain over 
the preceding month was 18.0 percent, and 
14.2 percent over April of last year. 


EVENUE freight loading for the first 

20 weeks this year—Jan. 1 to May 16, 
inclusive—totaled 18,434,894 cars, the great- 
est number on record for any correspond- 
ing period in recent years, and exceeding 
the corresponding period of last year by 
613,699 cars, or 3.4 percent. Loading for 


the week ended May 16—984,916 cars—was 








the largest for any week thus far this year, 
exceeding by 3,205 cars the previous high 
record made in week ended May 2. Load- 
ing of forest products for the first 20 weeks 
of this year—Jan. 1 to May 16, inclusive— 
totaled 1,528,546 cars, exceeding the cor- 
responding period of last year by 12,502 
cars. 


OTAL domestic sales of agricultural 

machinery and equipment during April 
by manufacturers in the United States were 
40.8 percent greater than for the corre- 
sponding month of 1924. 


OR the first twenty weeks of this year 

—Jan. 1 to May 16, inclusive—pro- 
duction reported to the West Coast Lum- 
bermen’s Association totaled 1,991,402,867 
feet; new business 2,020,290,487 feet; and 
shipments 2,043,494,043 feet. 


OUTHERN pine production reported 

by member mills of the Southern Pine 
Association for the first twenty weeks this 
year—Jan. 1 to May 16, inclusive—totaled 
1,572,765,552 feet; shipments 1,520,705,491 
feet; orders 1,506,847,119 feet. For the 
month of April the figures are: Production 
376,496,647 feet; shipments 395,590,294 feet ; 
orders 387,434,546 feet. For the week ended 
May 16 the showing is: Production 76,- 
534,346 feet; shipments 76,896,820 feet; or- 
ders 79,345,630 feet. 
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WORD in SERVICE 








said Elbert Hubbard, “is worth a pound of preach- 
ment.”” And how well that applies to the manufacture 
and sale of lumber. Exaggerated claims do not make 
quality. A rapid-fire sales talk does not deliver values, 
nor does a carload of promises insure quick shipments. 


BRAND 


CYPRESS— 


Lumber, Lath, 
Finish, Siding, 


— Performance is the test of an organization. It is per- 
HARDWOODS— formance that is bringing us repeat orders, that is 
pom spreading the fame of Star-K Brand products and 
Kiln dried bringing in new customers. Put our performance to 
a the test. Weare delivering satisfaction to many of the 
most exacting buyers in the industry, and we believe 

VENEERS— we can satisfy you in every way. 


Door, Panel, 


ie JAMES E. STARK & COMPANY, INC. 








Stock MANUFACTURERS 
General Offices: Cleveland Offices: Chicago Offices: 
iis ( MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 
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We Give You 
What You Order 


and better still, you can positively check 
every shipment because you receive the 
invoice from the mill making shipment. 
This is only one important factor of our 
special lumber sales service in 


Other buyers find it worth while to take 
advantage of the special values we offer in 


our ads. Investigate some of this week's = 
items and see if it isn’t worth your while. #77 ort ern ar woo 

3 cars 13/16x1¥%2" No. 1 Maple Flooring ‘ = d Wy | b 
2 cars 13/16x2%4” Factory Maple Flooring y : 
2 cars 13/10x2/4" Factory Birch Flooring : an em ock Lum er 
5 cars 4/4” No. | & Btr. Unsl. K.D.Birch : 
6 cars 4/4” No. | & Btr. Uns!. A.D.Birch : : ; 
tO cars 4/4” Ne. 2 Common Birch Another point is a dependable source 


5 cars 4/4” No. 3 Common Birch G " : 
3 cars 6/4” No. | & Btr. Hard Maple el? of supply. We have at our command the 


‘on we ce eon. he —— Pn Lee entire outputs of the Weidman Lumber 
cars " No. r. So m coisa i 

3 cars 6/4” No. 2 Common Soft Elm ob D- Co., Trout Creek, Mich., and Bergland 
fcar 6/4” No. 3 Common Soft Elm my ct ge ° ‘ a 
Scaacametiie 1 ame as aaa ae NT Lumber Co., Bergland, Mich. Give us 

8 cars 4/4” No. 3 & Btr. White Pine. trial on your next order. 
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Retail Salesmanship a Community Concern 


HILE HEARSAY EVIDENCE IS not admissible in a court 
of law, it is probably one of the most potent of the forces 
that determine a retailer’s reputation in his community; and 

the reputation of a single merchant goes a long way toward fixing 
in the public mind the reputation of the town itself as a trading 
center. It is a matter of concern, therefore, to all the merchants of 
the community that every one of them conduct his business effi- 
ciently and be content with a fair margin of profit. This means 
that he shall sell at a price that is neither too high nor too low and 
that he shall be mindful of the community’s welfare. 

A survey recently conducted in Sycamore and Dekalb, two pros- 
berous cities in Illinois, showed that the farmers of those communi- 
ties knew of differences between prices in the two cities and prices 
for similar goods in other nearby towns. Responses to a question- 


naire showed also that the farmers had pretty definite notions about 
the attitude of the townfolk toward them, not in a social way, but 
as possible patrons and purchasers of goods. A similar survey in 
almost any community would show that sales in the local stores are 
influenced by many causes besides the prices asked. 

As a result of the studies made, and in fact as a part of the whole 
movement for better merchandising in the two towns mentioned 
and in Dixon and Rochelle, the merchants of the four communities 
have joined in conducting classes in salesmanship for retail store 
employees and managers as well. The attendance at the first of 
these classes was large, but pledges given indicate that double the 
number will attend future classes, eleven of which are to be held. A 
brief account of the undertaking, with the subjects to be discussed 
at the classes, is given on page 41 of this paper. 
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Saving Better Than Instalment Buying 


OST PERSONS HOPE TO GET ENOUGH money ahead to 
buy a home and live in comfort and independence in old 
age; but many who have such hopes fail to realize them 

because they put off the day to begin saving. The amount to be 
saved seems so large and the amount that can be saved from 
day to day seems so small that the task appears hopeless. Yet, 
many who can not persuade themselves to save in small amounts 


to provide for future necessities are easily induced to buy present . 


luxuries and pay for them in instalments. It is reported that one 
kind of auto can now be bought with a down payment of $12.50 
and weekly instalments of $5. This will require more than two 
years to pay, which in many cases exceeds the life of the car 
itself. 

Selling on the instalment plan may profit the seller, but the 
buyer can hardly hope for profit unless the thing bought survives 
the period of payment. If buying on the instalment plan is a form 
of saving it is praiseworthy; but if it is only a means of increasing 
expenditure it is a vice. Man’s productive capacity is much like 
that of a machine, and as such it requires a sinking fund and a 
charging off for depreciation. The person who spends on the 
instalment plan wears out the machine without making any pro- 
vision for depreciation. 

The savings and loan association combines in one scheme both 
saving and buying on the instalment plan, and it limits the buying 
to the most meritorious investment ever conceived by man—a home. 
Money paid into a building and loan fund is both saved and in- 
vested; it goes to work at once and begins to pay the investor good 
interest, no matter how small the investment may be. Money can 
be borrowed from the building and loan association only when the 
borrower gets the worth of his money, for his purchase must be- 
come security for his loan. Dealing with the association as bor- 
rower or investor inculcates sound business principles. 

As the savings and loan association is primarily a home financ- 
ing and home building institution it is the lumberman’s ally. It 
promotes thrift and makes homes grow in many places where but 
for it there would be none. It is an antidote to dissipation and 
wastefulness; developing self-respect and assuring independence. 
While home owners as individuals profit from their membership 
in building and loan associations, the community as a whole de- 
rives even greater benefits from possessing a prosperous, intelli- 
gent, independent and self-respecting citizenship. As a school in 
citizenship and an influence in community building the savings as- 
sociation must rank with the school and the church, supplementing 
the work of both. 


Adding Wood Side Lines to Retail Stocks 


NE OF THE MOST REMARKABLE developments in the lum- 
ber industry during recent years has been the manufacture 
and use of veneers and plywoods. To a very large extent this 

development has gone forward without receiving much attention 
- from the retail trade. This has been due in a measure at least to 
the fact that veneer has been marketed by the manufacturer largely 
as a raw material for the manufacturing consumer, who used it in 
the production of furniture, of doors or of plywoods. In the case of 
plywoods, the producer has sought an outlet among consumers who 
combined this product with others or who made special uses of it 
that come to the attention of the ultimate consumer only in the form 
of finished products. 

Veneer manufacture and use have now assumed a place in the 
lumber industry, and the manufacture of plywood particularly has 
reached a perfection that demands the consideration of all classes 
of wood distributers and users. Veneer, of course, already has won 
its way as a means of extending the beauties of wood figure and 
finish in the production of doors and panels. It would seem that the 
use of plywood panels in the adornment of large public buildings 
points the way to similar uses in the home. The many varieties of 
woods that are manufactured into plywoods suggest the range of 
adaptability to the tastes, needs and financial means of builders. 

With increase in prosperity and general well-being of the average 
American has come greater appreciation of the comforts, con- 
veniences and decorative possibilities of the home. In times past 
it was only the large and pretentious domicile that appeared to war- 
rant the interior embellishment that is possible with the effective 
use of woods both hard and soft; but now it is altogether practicable 
and appropriate to beautify the cottage as well as the mansion in 
this way. Hardwood floors and hardwood trim have been adapted 
to the needs and have been brought within the reach of the average 
home builder. 

These developments in adapting the products of the tree to the 
needs of all the people require that the retail lumberman shall cater 
to the tastes of those who appreciate beauty in the home though 





they may not have the means to erect mansions. Many persons who 
might buy and use beautiful plywoods, moldings and interior finish 
if these were brought to their attention through exhibits in the 
retailer’s show room, content themselves with less attractive mate- 
rials only because they do not know of something more beautiful. It 
is believed that in most communities the retail lumberman wil] 
find both profit and satisfaction in adding to his “side lines” and 
carrying regularly plywoods, hardwood moldings and interior trim 
along with hardwood floorings, veneered doors and similar wood 
products. 


Buying for Current Needs Fixed Rule 


UTOMATICALLY A REVOLUTION IN BUYING policy ap- 
A pears to have been effected in the United States. More than 
at any time in the past, the retailer is confining his function 
to distribution. The same is true also of the consumer who pur- 
chases raw materials only to convert them into finished products. 
The function of storage so far as the retail distributer and manv- 
facturing consumer are concerned is being abandoned to the great- 
est possible extent. This, as has so often been said, has been made 
possible largely by improved transportation, which is not only more 
rapid but more regular and reliable. 

It is to be expected, of course, that an industry that has become 
accustomed to large scale and speculative buying with a view to 
requirements a long way ahead will be slow to believe that hand- 
to-mouth buying has become an established practice; but there are 
sound reasons for believing that it has. Speaking in Minneapolis 
recently, Melvin A. Traylor, of Chicago, president of the American 
Bankers’ Association, said that the business men of this country 
must recognize the fact that buying for current needs and in 
smaller quantities has become an established practice. This Mr. 
Traylor termed a revolution the most farreaching in its effects that 
has taken place in modern times. Not only better transportation, 
said Mr. Traylor, but the large productive capacity of industry, has 
made this kind of buying practicable. 

As this development has been gradual and has first manifested 
itself in lessened purchases while stocks in the hands of distributers 
and consumers were being reduced, producers have interpreted it as 
an indication of depression; whereas, the fact is that all conditions 
are ripe for healthful expansion. In support of this fact Mr. 
Traylor cited the enormous increase in bank deposits. Reduction 
of idle stocks, he said, has released millions of dollars for invest- 
ment in productive industry at the same time that it has lowered 
the cost of doing business. 


Lumbermen in all branches of the industry have been made aware 
of the change in buying methods. Perhaps in no other industry has 
the change been more marked. The duty of carrying reserve stocks 
has been shifted largely from the shoulders of the distributers and 
manufacturing consumers to those of the lumber producers. This in 
itself involves adjustments that may temporarily tax the facilities 
of lumber manufacturers; but it has advantages that will redound 
to the benefit of all branches of the industry. When lumber is 
bought for current needs speculative buying and speculative pro- 
ducing are both eliminated; and when the output of the mills is 
flowing in a steady stream through consuming channels a balance 
is more readily struck between supply and demand, and the oppor- 
tunities of the speculator are reduced to a minimum. On the whole 
the change appears to be all for the better. 








Including and Excluding Factors of Cost 


O LUMBERMAN NEEDS TO BE TOLD that the only way he 
can be sure of a profit is to know his cost; and therefore he 
ought. to be sure in figuring his cost to include all the factors 

that enter into it. But there is another side to the question; he Is 
not doing justice to his customers, to himself or to his industry if 
he includes as an element of cost anything that can be and should 
be eliminated. In brief, it is just as important that all unnecessary 
factors be excluded as that all legitimate elements be included. 
The low cost business is the business that best serves the public, 
gives the most satisfaction to the merchant and in the aggregate 
produces the most profit. 

It is said that the richest man in the world today is one who has 
got his wealth by producing the lowest priced auto in use. Another 
man made a fortune by devising a method of selling 5- and 10-cent 
articles at the narrowest possible margin of profit. Chain stores 


have spread all over the United States by the simple expedient o! 
catering to buyers who will carry their purchases home, who will 
resort to the old-fashioned market basket; in this way reducing 
operating costs and shaving the margin between cost and delivered 
price. It is said that the push-cart men of New York City sold 
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$35,000,000 worth of fruits and vegetables last year, being able to 
cut the cost to the consumers by almost wholly eliminating over- 


head. 


Usually, the merchant whose costs of doing business are too high 
is by that fact alone eliminated; and it is invariably true that the 
one whose costs are at rock bottom can meet all competition. The 
dealer who meets what appears to him to be “cutthroat” competi- 
tion ought first of all to examine his own costs to see whether by 
reducing or eliminating some of them he can lower his selling price. 
If he can do so, it is right and fair, as well as profitable, to do so. 


of doing business. 


Every lumberman knows most of the wastes and needless costs 
Dead and surplus stocks, long credits with no 


interest, unpaid accounts that must be charged to profit and loss 


are some of them. 


aggregate of profit. 


Sometimes more aggressive and enterprising 
merchandising will increase the volume without increasing the over- 
head and therefore permit a narrower margin but return a larger 
When a merchant figures his cost he ought in 


effect to survey his entire scheme of operations with a determina- 
tion to exclude all needless factors as well as to include all that 
properly should be included. 





Noticeable Increase in Shipments 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., May 28.—Lumber orders 
for the week ended May 23 were nearly 25 
percent greater than for the corresponding week 
last year, according to telegraphic reports to 
the National Lumber Manufacturers’ Associa- 
tion from 376 of the leading commercial soft- 
wood lumber mills of the country. Shipments 
increased about 10 percent and the increase in 
production was about 2 percent. Compared 
with the preceding week there was apparently 
little change—shipments being larger and new 
business slightly less than for the preceding 
week—in the lumber movement. Cumulative 
orders for the year so far exceed 1924’s record 
at this date by more than 103,000,000 feet. 

The unfilled orders of 254 southern pine and 
west Coast mills at the end of last week 
amounted to 634,497,119 feet, as against 627,- 
933,581 feet for 250 mills the previous week. 
The 135 identical southern pine mills in this 
group showed unfilled orders of 226,355,340 
feet last week, as against 233,076,660 feet for 
the week before. For 119 west Coast mills, the 
unfilled orders were 408,141,779 feet, as against 
394,856,921 feet for 115 mills a week earlier. 

Altogether the 376 comparable reporting mills 
had shipments 102 percent and orders 98 per- 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
118 and 109, and for the west Coast mills 101 
and 105. Of the comparable reporting mills, 
351 (having a normal production for the week 
of 217,758,427 feet) reported production 106 
percent of normal, shipments 109 percent, and 
orders 106 percent thereof. 

The figures for last week, the week before 
with 380 mills reporting, and the same week 
last year with 379 mills, follow: Production— 
248,928,966 feet, against 248,955,920 feet the 
week before, and 244,316,595 feet last year. 
Shipments—253,240,808 feet, against 242,460,- 
125 feet the week before, and 228,860,530 feet 
last year. Orders—243,129,190 feet, against 
249,460,359 feet the week before, and 185,242,- 
023 feet last year. 

A comparison of the lumber movement for the 
first twenty-one weeks this year with the same 
period of 1924 follows: Production—5,037,813,- 
766 feet, against 5,037,075,301 feet; 1925 in- 
crease, 738,465 feet. Shipments—4,972,096,784 
feet, against 5,025,951,329 feet; 1925 decrease, 
98,854,545 feet. Orders—4,845,465,633 feet, 
against 4,742,313,603 feet; 1925 increase, 103,- 
152,030 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Nine of these mills reported a cut of 
11,169,000 feet; shipments, 11,240,000 feet, and 
orders, 7,656,000 feet. The reported cut repre- 
sents 30 percent of the total of the California 
pine region. As compared with the preceding 
week, there was a decrease of 2,224,000 feet in 
production, 141,000 feet in shipments, and 7,- 
813,000 feet in new business. 

The West Coast Lumbermen’s Association 
Wires that new business for the 119 reporting 
mills for the week ended May 23 was 5 percent 
above produetion, and shipments were 4 percent 


below new business. Of all new business taken 
during the week, 42 percent was for future water 
delivery, amounting to 47,828,971 feet, of which 
35,166,967 feet was for domestic cargo delivery 
and 12,662,004 feet export. New business by 
rail amounted to 1,982 ears. Thirty-nine per- 
cent of the week’s lumber shipments moved by 
water, amounting to 41,813,097 feet, of which 
31,391,126 feet moved coastwise and intercoastal 
and 10,421,971 feet export. Rail shipments 
totaled 2,017 ears and local deliveries 6,237,- 
579 feet. Unshipped domestic cargo orders 
totaled 168,693,592 feet; foreign, 80,868,187 
feet, and rail trade, 5,286 cars. Total produc- 
tion was nearly eight million feet larger than 
the preceding week, new business fell off a 














This giant oak tree is located on the William 
Penn Highway, near Maxatawny, Berks Coun- 
ty, Pa. It ts 400 years old and the circumfer- 
ence of its trunk is more than twenty feet. Its 
diameter is 7 feet, 4 inches. Its height is 81 
feet and it has a limb spread of 80 feet. The 
aged tree is now receiving the attention of tree 
specialists, who give it at least another century 


of life 





little, and shipments gained three million feet. 
Many mills plan a four weeks’ shutdown. 

The Southern Pine Association reports that 
for the 135 mills reporting, shipments were 
18.31 percent above production, while orders 
were 9.16 percent above production and 7.73 
percent below shipments for last week. Of the 
88 mills reporting running time, 68 operated 
full time, including 16 on overtime, 9 of the 
latter on double shift. Four mills were shut 
down and the rest operated from one to five 
days. Shipments gained more than ten million 
feet over the preceding week and orders were 
up about a million feet, while production fell 
off three million feet. 

The Western Pine Manufacturers’ Associa 
tion, with three fewer mills reporting last week 
than for the week before, shows noticeable de- 
creases in all three factors. 

The California Redwood Association, of San 


Francisco, reports a small inerease in produc- 
tion, a good gain in shipments, and negligible 
decrease in new business last week as compared 
with the week earlier. 

The North Carolina Pine Association, with 
five fewer mills reporting last week than for the 
week before, shows marked decreases in produc- 
tion and shipments, and a good gain in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion) reports a marked increase in production, 
a small decrease in shipments and some gain 
in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a small gain in production and 
heavy increases in shipments and new business. 


Shingles Withstand Fire Test 


[Special telegram to AMERICAN LUMBERMAN] 

EL Dorapo, ArK., May 25.—Local lumber 
dealers held here today a public demonstration 
of the fire-resisting qualities of various roofings, 
which was well attended by the citizens and the 
city council. There has been considerable agita- 
tion against the ordinance now in effect, which 
prohibits the use of wooden shingles, with the 
result that there were prepared twelve sample 
roofs of various composition brands, as well 
as one of red cedar shingles. The usual test 
proved that red cedar shingles possessed greater 
fire resisting qualities than most of the com- 
position roofings, and as a final test, at the 
suggestion of Councilman Reeves, three fire 
brands were applied to the red cedar shingle 
deck, but the brand did not char beneath the 
first course, which demonstrated conclusively 
that the contention of the dealers was correct. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 28.—Following are 
f. o. b. mill prices, May 21 to 23, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or S4S 
1x3” Bé&better...$72.92 ix 8” No. 1...... $38.23 
Flat grain— Ix 8” No. 2...... 21.47 
1x4” B&better .. 45.44 1% 8” No. 30001), ae 
1x4” No. 2 com.. 20.21 4x12” No. 2...... 23.28 


1x6” No. 2 com.. 21.18 


1x6” No. 3 com.. 16.66 Longleaf Timbers, S4S, 


Dimension, 2x4”, 16’ 20’ and Under 
DS GA ae $26.90 8” and under..... $28.48 
SRO sce caawaeta 22.21 Rae die wake ds aces GOA 


(ga aeeaaasaaaas 


Big Picnic Planned in July 

3LANDINSVILLE, ILL., May 25.—Walt Haydter, 
secretary-treasurer of the Western Illinois Re- 
tail Lumber Dealers’ Club, has been sending 
out to members of that organization notice of 
a big picnic and get-together event to be held 
on July 14, at Hamilton, Ill, He says: ‘‘ We 
are not going to announce the program, but the 
day will be filled with pleasure and every mo- 
ment jeweled with a joy.’’ 


(SRELBELBEAaLAA: 


THIRTY-SIX percent of the homes in Kansas 
City are owned by the people who live in them, 
and there are no tenements in the city. 
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Commission for Retail Salesmen 

Will you kindly advise ime where we can obtain 
information regarding a bonus or commission plan 
for retail lumber salesmen. There are no doubt 
some definite data on this subject based on the 
experience of others, and expressed in the terms 
of percentage. It is this information that we 
would like to have in order that we may work 
out a plan adapted to our own situation.—INQuUIRY 
No. 1,530. 

[In response to this inquiry, which comes 
from a Missouri lumber concern, reference has 
been made to a series of publications issued by 
a large life insurance company through its 
policy holders’ service bureau. One of the 
booklets published by this concern is entitled 
‘*Methods of Compensation — Analysis of 
Branch Managers’ Contracts’? which may con- 
tain some information of interest to the inquirer. 
The inquiry is published with a view to giving 
readers an opportunity to send in any informa- 
tion that may be helpful to this inquirer, whose 
name will be supplied on request.—EpITonr. | 


Hand Floor Smoothing Machine 


We have a carpenter here who wants to know 
where he can get a handy tool (I guess that is 
what you would call it) used to polish floors or 
even, if necessary, it can be used to sandpaper the 
floors. It will weigh about fifty pounds and it 
has a long handle to push the tool with. As 
nearly as I know it is about 12 inches long and 
has a weight the same length to be tightened on 
sandpaper or polishing mop. We have seen these 
used in hospitals to polish floors.—INQUIRY NO. 
1,526. 

[This inquiry comes from a Kansas lumber 
dealer, who evidently is trying to help out one 
of his carpenter friends. There are numerous 
machines operated by electricity for polishing 
floors, but there are not very many operated by 
hand. However, the names of two or three con- 
cerns have been given to this inquirer with the 


the manner indicated. Commenting on these ex- 
periments the specialist who made them said: 
‘“Creosote oil alone and mixtures of creosote 
oil and kerosene gave excellent results. Every- 
thing considered, much better results were ob- 
tained with them than with any other material. 
Dilutions of creosote oil containing from 1 to 
as many as 8 parts of kerosene were effective, 
and perhaps an even greater dilution would be 
effective on absorbent barks such as ash or 
juniper. These mixtures act as repellents (in 
no cases were insects observed to oviposit where 
the liquid was present) and they ‘stand up’ 
very well in wet weather.’’ 

Readers who can give additional information 
or suggestions regarding a means of protecting 
hickory handles are invited to do so. The name 
of the inquirer will be supplied on request.— 
EDITOR. | 


Children’s no Knocked Down 


Do you know lumber manufacturer that 
makes children’s playhouses and ships them 
knocked down? It seems to me there must be 
someone who uses his left-over stock in some such 
way as this, building these little houses in parts 
and shipping ready to be set up on the job. Or, 
do you know of any concern that handles such an 
article?—INQuIRY No. 1,525. 

[The AMERICAN LUMBERMAN has published 
considerable information about children’s play- 
houses and miniature houses for display, but so 
far has no record of the manufacture of play- 
houses in the knock-down. This inquiry is pub- 
lished with the hope that readers may give 
information about concerns making such houses. 
The name of the inquirer will be supplied on re- 
quest.—EDITor. | 


of a 


Makers of Children’s Playhouses 


Please give us the names of any firms making 


children’s playhouses. We do not mean doll 
houses, but houses that children can play in— 
INQUIRY NO. 1,532. 

[Practically all of the playhouses that have 
been brought to the attention of the AMERICAN 
LUMBERMAN have been built by carpenters and 
contractors locally. On the front page of the 
AMERICAN LUMBERMAN for March 31, 1923, ap. 
peared a story with an illustration telling about 
the building of children’s playhouses in connec- 
tion with the construction of dwelling houses in 
Evanston, a suburb of Chicago. The building 
of these houses proved to be a pretty good ad- 
vertisement for the contractors. It is under- 
stood also that a Louisiana concern, whose name 
has been given to this inquirer, built a playhouse 
for use as a float in a lumber parade, and after- 
ward set it up on a grassy plot in the yard. Asa 
result the company received orders for a num- 
ber of similar buildings and the little structure 
proved to be quite a drawing card.—EprTor. | 


Reforestation Work in West Virginia 


BERWIND, W. Va. 

EpiTor, AMERICAN LUMBERMAN: The articles, 
appearing in your issue of April 18, about fire 
protection and forestry work by various eastern 
and western firms have proved very interesting. 

I take especial interest in these as they some- 
times permit comparison with our work here of 
a similar nature. This company has been protect- 
ing its lands from fire for about six years as well 
as operating them without losing sight of close 
utilization and future yield. 

New RIVER & POCAHONTAS CONSOLIDATED COAL Co. 
R. V. Myers, Manager Timber Department. 
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hope that they will have what he wants. Any 
additional information that readers can give will 
be forwarded to this inquirer whose name will 
be supplied on request.— EpIToRr. } 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 





Basswood Sleigh Dash Panels 


I have been referred to you as the source of 
information on the manufacture of basswood panels 
for sleigh dashes. I am in the market for some 
of these panels and would like to get some 3%”x36” 
und 42” and 48” and 50”, all square. Any in 
formation concerning these panels will be gladly 
received.—INQUIRY No. 1,527. 

[This inquiry comes from a Canadian manu- 
facturer of vehicles. In response the names of 
a number of concerns manufacturing basswood 
and other kinds of wood panels have been given. 
The name of the inquirer will be supplied to in- 
terested readers on request.—EDITOR. | 


Preventing Insect Injury to Handles 

Will you please put us in touch with someone 
who can give us advice regarding a method to 
prevcat worms from starting in hickory handles 
after they have been manufactured and stacked to 
dry. We are not troubled as yet with this, but we 
are seeking a preventive. We figure that possibly 
we could get some chemical preparation and spray 
the handles, and by doing this prevent the appear- 
ance of the insects.-—INquIRY No. 1,531. 

[This inquiry comes from a South Carolina 
manufacturer of hickory handles. Insect in- 
jury to logs in the woods is a rather common 
occurrence, and protection has in some cases 
been afforded by the use of an insecticide or 
insect repellent sprayed upon the logs. How- 
ever, there might be some objection to the use 
of anything of this kind on finished hickory 
handles, and therefore there may be some doubt 
whether the same means could be used in the 
present case. In Bulletin No. 1079 of the 
United States Department of Agriculture, pub- 
lished in August, 1922, are given the results of 
a number of experiments in protecting logs in 











The rapid growth of the pine 
is shown by the fact that log- 
ging has been carried on the 
past winter in Wisconsin, 
where twenty years ago, the 
same trees were hardly large 
enough for oarstems. 


+ * * 


A correspondent writes 
from Rockdale, Tex., regard- 
ing its prospective impor- 
tance as a lumber market: It 
has already, in its short two 
weeks existence become a lum- 
ber market for a region 100 
miles around. The Interna- 
tional Road runs through the 
heart of the great pineries of 
eastern Texas and brings to 
this place about twenty car- 
loads of lumber a day. There 
are already three lumber yards 
here doing a thriving business. 
The people in this region have 
had heretofore nothing but oak 
lumber, which has cost them 
from $35 to $40 a thousand 
feet. Now since the comple- 
tion of the railroad, they can 
get the best pine for $25. The 
result is that the planters are 
putting up elegant residences 
and abandoning the old log 
cabin of two rooms and a 
passageway between, in which 
they had spent all their lives. 
The professional wagoners 
who haul the cotton from the 





plantations, sometimes fifty 
miles away, instead of return- 
ing home empty handed, buy 
a load of lumber and sell it on 
the way back, thus doubling 
their income of the ante-rail- 
way time. This place must be- 
come a considerable lumber 
market. 
* * * 


Four hundred million feet 
is the estimated amount of 
lumber in logs cut last win- 
ter on the Mississippi and St. 
Croix and their tributaries, 
one-half coming to Min- 
neapolis and the other half to 
Stillwater. 


s * bd 


A Stevens Point communi- 
cation says: “There is lying 
above Stevens Point, between 
the Wisconsin and Wolf rivers 
and to the State line north, an 
almost unbroken area of wild 
woods of some 5,000 square 
miles, or over three million 
acres;and nearlyas much more 
north of it in Michigan; this 
immense area, large enough 
for a respectable sized State is 
comparatively a wild wilder- 
ness, almost unknown. From 
the field notes of the surveys, 
most of that part of Wisconsin 
is fair agricultural lands, 
though most of it abounds in 





good pine. The question is 
who will inaugurate a railroad 
from Stevens Point to Ontona- 
gon. 

s 8 & 


THE GREAT FAILURE 


The excitement of the week 
in the lumber market has been 
the announcement that the fol- 
lowing named firms, members 
of a combination to control the 
northern lumber market have 
suspended; White & Co., of 
Albany; S. W. Barnard & Co., 
of New York; O. Richards & 
Sons, of Sandy Hill; R. W. 
Adams & Co., of New York; 
Dodge & Co., of New York: 
Page & Co., of Oswego; the 
Williamsburgh Mill & Lumber 
Co.; Chambers & Co., of 
Cleveland; Watson & Twitch- 
ell, of Chicago, Barton & Spen- 
cer, of Elizabeth, and R. A. 
Loveland, of Chicago. The 
dullness of the lumber market, 
the extreme rates that have 
been exacted for money during 
the last few months, and the 
immense stocks of lumber the 
several houses had to carry 
through the winter have con- 
tributed to the result. The 
firms are all reputed wealthy, 
and there seems to be a gen- 
eral confidence in best in- 
formed circles that all debts 
will be paid in full. 
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Pine Orders Keep Ahead of Cut 


Orders received by the larger southern pine 
wills during the week ended May 22 were 9.16 
percent above their production. Orders gained 
about a million feet during the week, but there 
was a drop of about 3,000,000 feet in produc- 
tion. The output has been heavy aii spring, as 
the mills were busily cutting up a large supply 
of logs put in during an unusually favorable 
winter season, but is now tapering off. Another 
physical factor in loss of output are the recent 
heavy rains in many mill sections. But be- 
sides, unprofitable prices exert an influence. 

Shipments during the week gained about ten 
million feet over the week ended May 15, and 
were 18.31 percent above production, but as 
orders were 7.73 percent below shipments, un- 
filled order files have been reduced. Because 
of the large volume moving from the mills, as- 
sortments are becoming somewhat broken, and 
it is difficult to secure certain items. 


The large movement has not brought strength 
to the market partly because of the failure 
of producers to adjust sales policies to quicker 
transportation, and more because of heavy small 
mill output and keen competition from Douglas 
fir in all markets. Many of the larger plants 
have been uneasy, seeing that total southern pro- 
duction last winter had been so much heavier 
than usual, but it is certain that surpluses have 
heen disposed of. The expectation is, therefore, 
that the market will turn toward greater firm- 
ness. 

The rains that have curtailed logging op- 
erations are making a good crop for the South, 
and assuring large sales there, while building 
prospects are exceptionally bright in the lower 
middlewestern States that are primarily south- 
ern pine sales territory. Good orders are, in fact, 
being sent from the middle West, South and 
Southwest. Business is not so good in the 
Kast and North, owing to fir competition. 
Transit cars are not as plentiful as during the 
preceding week, and those reaching distributing 
centers find ready sale. Low prices are still the 
rule, and uppers continue stronger than boards 
and dimension. The general expectation is that 
48 marketing conditions become more stabilized, 
quotations will make an upward turn. 


Northern Hardwoods Mark Time 


Volume of purchases of northern hardwoods 
is well sustained, though from week to weck 
there are wide variations in the sources from 
which the demand originates, indicating a rather 
hesitant attitude on the part of consumers. 
Trade has been growing, though at too slow a 
pace to catch up with expectations entertained 
earlier in the year. Old stocks have been held 
very firmly, but are becoming less important 
as the new reach shipping condition. Some 
mills are said to have made concessions on No. 3, 
but higher grades, with few exceptions, remain 
unchanged. 

Birch is strongly held, and old stocks have 
heen well cleaned up, except for some of the 
thicker sizes. Select and better bireh is in 
more demand than common. There is not a 
great deal of 8/4 maple on hand, and opinion 
's that it will move readily to the automobile 
hody plants at concessions, which apparently 
the Michigan mills are allowing, slight reduc- 
ons in Nos. 1 and 2 common hard maple in 4/4, 
»/4 and 6/4, and in maple flooring stock, be- 
ing reported. There is good inquiry for bass- 
wood, and it is certain the old stocks will be 
pg cleaned up before the new are shipping 
i Though rock elm is not in large supply, 
cause the chair factories are running light, 
‘tocks are in excess of demand. 

; eiliwork plants are the best buyers, but are 
Hot operating at full capacity. Flooring plants 
sa slow in committing themselves, but are tak- 
op aers hardwood. The automotive industry 
in © buying better, but the increase is hardly 
Proportion to that of ear production, which 


Furniture 


is largely of lower priced cars. 
plants are gqing slowly until the midsummer 


shows determine the trend of demand. There 
has been a healthy increase in sales of the types 
of farm implement that call for hardwood parts, 
and the factories are taking more lumber than 
for years, but pending crop returns are con- 
servative. 


Southern Hardwood Position Better 


The current movement of southern hardwoods 
is steadily reducing mill stocks and putting 
producers in a stronger trading position. Ex- 
cess stocks have been the weakening influence, 
but it is claimed on good authority that they 
do not exceed normal by more than 6 percent— 
enough, however, to have a bearish influence on 
prices. Mills, finding their returns unremunera- 
tive, are closing down, so that it seems certain 
the market will soon work into better position. 
Prices have been soft in spots, and occasional 
unimportant reductions have been noted during 





Statistics on production, orders and 
shipments appear on page 42 





the week in gum and oak, but owing to smaller 
mill offerings the market as a whole can be 
termed firm with a healthy undertone. 


Export trade is expected to be stimulated by 
the extension throughout December, seaboard, 
of present ocean rates. The May movement 
overseas will likely approximate the April to- 
tal, the largest on record, and bookings for 
movement during the last four months of the 
year are already heavy. Even if this business 
is not altogether attractive from a price stand- 
point, it brings quick returns, and serves to 
offset the unusually heavy output of last win- 
ter. 

The automotive industry is taking increasing 
amounts of hardwood, and, largely because of 
their low prices, the southern species are the 
chief beneficiaries. Millwork and flooring 
plants are buying large amounts, prospects for 
building in the territories reached by the south- 
ern products being especially good. Furniture 
plants are purchasing conservatively, as are 
the implement factories, though orders from 
the latter are a good deal heavier than in re- 
cent years. 


The present aspect of the market leads to 
the belief that patience in marketing will be 
well rewarded later in the year, for the princi- 
pal consumers are not producing at capacity and 
are working on small stocks, awaiting the stimu- 
lus to trade that will come with the assurance 
of good returns. Many authorities predict a 
gradual strengthening of prices. 

Northern Softwoods Fairly Active 

The movement of northern pine to home terri 
tories has been stimulated by the slight conces 
sions made last week, most of the western dis 
tributing centers reporting an expansion in the 
movement of mixed carlots. In the East, how- 
ever, stiff competition is met, and it is under- 
stood that although inquiries for cargo ship 
ments have been sent around the mills, little 
business has been closed so far. Some of the 
eastern wholesalers have recently shaded their 
prices. Building prospects in most of the terri- 
tory on which white pine depends, are growing 
brighter as the season progresses, and undoubt- 
edly northern pine will find a good market there. 
Log supplies are larger than they had been ex 
pected to be, owing to weather conditions favor- 
ing a clean up in the woods, and it is said that 
they have been produced at lower cost than last 
year, so that the mills are in good competitive 
position. Though the mills are active, there is 
not much accumulation. 

Hemlock is going in larger volume to the 





smaller cities in Wisconsin and Michigan, and 
country yards continue to take a good deal, 
though demand is spotted as to territories, de- 
pending on crops and competition with the major 
softwoods. Prices are said to be firm at $4 
off the Broughton list. Some sizes of dimen- 
sion in dry stock are scarce and strong. 


Fir Orders Top Production 


On prospects of curtailed production depends 
the immediate future of the fir market. Lack 
of demand from Japan, China and Australia 
continues to be a major influence, and other 
buyers have been holding back as the market 
softened. Thanks largely to curtailment al- 
ready effected, current sales are taking good 
care of the output of the principal producers, 
and the mills are short of many standard yard 
items. Buyers have been taking plank and 
rough timbers from the smaller operators at keen 
prices, and calling on the fully equipped mills 
for the other items that make up a yard as- 
sortment. On account of difficulty in supply- 
ing these, unfilled order files show an increase. 
In an effort to meet the requirements, there was 
«a spurt in production of 8,000,000 feet during 
the week ended May 23, and a gain in shipments 
of 3,000,000 feet. Shipments that week, how- 
ever, were 1 percent greater than production, 
but 4 percent below current bookings. Orders 
fell off slightly, but remained 5 percent above 
production. 

Belief that curtailment is certain already ex- 
erts a strengthening influence on the market, 
and it is said that wholesalers are beginning to 
cover. Naturally the retailers have been hold- 
ing back on a falling market, feeling that the 
longer they waited the more they would profit 
by buying at lesser costs than they had fig- 
ured in their bids. Some authorities place more 
weight on this influence than on the retailer’s 
desire for small stocks and a quick turnover. 
If this opinion is correct, an upturn in prices 
would bring many of them into the market. 


In the rail territory, transits have been fewer 
and easier to sell. Orders sent to the mills usu- 
ally call for mixed cars. <A large volume is 
being moved to the eastern seaboard, but at 
low prices, and heavy sales are being made by 
distributing yards, whose territory continues 
to widen. Large quantities are veing sent into 
the California market, but it is claimed that 
distribution is in stronger hands and more or- 
derly, so that quotations are firm. Local sales 
on the north Coast now amount to about six 
million feet a week. The Milwaukee railroad 
placed orders during the week for 6,500 new 
freight cars which, although timed to take ad- 
vantage of present low prices, have been en- 
couraging. 

Many logging camps are already down, and 
others are closing, for, as the loggers predicted, 
recent cuts in log prices have been absorbed by 
shading of lumber prices, without bringing much 
increase in business. The period of fire hazard 
is on the Coast industry, and dangerous blazes 
have already been reported around Tacoma, 
Wash. A good many logs remain in the water 
and in mill storage ponds, so that not for at 
least thirty days will logging curtailment affect 
the mills, except producers of shingles, which 
find a relatively better market than exists for 
fir lumber. There is said to be a surplus of 
voedar lumber, owing to the cessation of Jap- 
anese log buying, but shingles are produced from 
a higher grade log. In this connection it is to be 
noted that the Government of British Columbia 
has announced greater restrictions on log ex- 
ports, so that imports from that quarter will 
be curtailed. 

Overseas business for the next ninety days 
will be largely from the United Kingdom, but 
it is expected that by the middle of August 
there will be a revival of Oriental and Austra- 
lian demand that will put fir into a well bal- 
anced and strong position. 
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LMOST everyone has heard the old yarn about the farmer 

who raised more corn to feed more hogs to get more money 

to buy more land to raise more corn—well, of course he had to 

provide housing capacity to care for and feed the additional 
hired men required to work all this land. 

So here, we may assume, is the addition that he made to the 
big, old farmhouse to meet these requirements. The partitions 
were taken out between the dining room and the kitchen in 
the old house and rebuilt into three good sized bedrooms and 











bathroom. The new ell on the south side of the house provided 
a light and roomy dining room and a business-like kitchen at 
the end, while the original porch on the front was extended 
around on the south side to cover the entrance to the dining 
room. The lattice work, upon which climbing roses may be 
trained, adds a touch of beauty and distinction. The net 
result was greatly increased capacity and convenience, as well 
as a wonderful improvement in external appearance, all ac- 
complished at moderate cost, through well planned remodeling. 


Cut out in outline 
this part, which 
shows the improve- 
ments described 
above, lay it on the 
large picture, mov- 
ing it about until in 
position, and ob- 
serve the effect. 
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An Important Announcement Concerning Remodeling 


It is not too much to say that the conception 
of thousands of retail lumber dealers regarding 
the remodeling of old houses, and their attitude 
toward aggressively seeking business in that 
field, have been completely revolutionized by 
the AMERICAN LUMBERMAN’S campaign in be- 
half of remodeling, and particularly by the 
wonderful object lessons placed in their hands, 
through the ingenious method devised and copy- 
righted by this newspaper. 

These object lessons, a hint of which appears 
on the page opposite, are embodied in a unique 
book entitled ‘‘Old Homes Made New,’’ more 
than 20,000 of which have been sold to date, at 
a nominal price barely covering the cost of 
manufacture, as this campaign is in no sense a 
profit making proposition. On the other hand, 
it was originated and is being carried forward 
solely for the purpose of helping dealers sell 
more lumber, by making available to them what 
has been described by scores of dealers in all 





M. GAIEINNIE, of the 
* Doyline Lumber Co., (Inc.), 
of Shreveport, La., writes: “I 
thought you would like to see the 
last paragraph of enclosed letter 
from our salesman at Jackson, 
Mich., in which he speaks of the 
good work you have done for the 
lumber industry with your cam- 
paign for the remodeling of old 
homes.” 


The paragraph referred to 
reads as follows: 


“The remodeling program start- 
ed by the AMERICAN LUMBERMAN 
some time ago under the slogan 
“Old Homes Made New” is hav- 
ing its effect in Michigan, and 
many retailers are _ profiting 
thereby.” 











parts of the country as the greatest aid to re- 
tail lumber merchandising ever devised. 

Now we have an announcement to make which 
we are certain is of such interest and importance 
to the trade as to warrant devoting this prom- 
inent space on an editorial page to that pur- 
pose. Since the first edition of ‘‘Old Homes 
Made New’? passed into the hands of thou- 
sands of retailers there has been an insistent 
demand that more of these object lessons in re 
modeling be prepared, in order to embrace a 
wider range of the various types of dwellings 
susceptible to such operation. 

Accordingly, the AMERICAN LUMBERMAN 
‘gain dispatched its staff photographer upon 
‘1 extended tour seeking specimens of remod- 
eled houses that afforded good illustrations of 
the possibilities for such treatment. In this, 
48 on @ previous similar expedition, he was emi- 
lently successful in securing a splendid assort- 
ment of types of remodeled houses, which pho- 
‘ographs, after the elaborate treatment required 
for Preparing the views ‘‘before and after,’’ 
have been made into another beautiful booklet, 
‘ontaining twelve of these examples, with the 
“modeled parts hinged so that by a mere flip of 


the finger the aspect of the building before and 
after remodeling is instantly shown. 

This new book, which in style and appear- 
ance is uniform with the first edition, consti- 
tutes volume IT of ‘‘Old Homes Made New.’’ 
Dealers who may have neglected ordering vol- 
ume I, may now obtain the complete set of 





E HAVE had considerable 

success with our remod- 
eling campaign. But, better still, 
the bulk of this business is still 
ahead of us. We have started 
the ball rolling and it is gathering 
momentum every day. Every 
day there is an increasing num- 
ber of inquiries for remodeling, 
and this is increasing our gross 
business. 

The AMERICAN LUMBERMAN 
aroused us to the possibilities 
of a remodeling campaign. We 
began to talk it in our own or- 
ganization meetings to get our- 
selves convincingly sold. Then 
we bought a quantity of your 
books “Old Homes Made New.” 
These were placed conspicu- 
ously in all of our offices a:d 
branches. Several thousand di- 
rect mail circular letters urging 
remodeling were sent out by us, 
inviting attention to this book. 
The New Jersey Lumbermen’s 
Association loaned us_ twenty- 
four large handsomely framed 
photographs of houses before and 
after remodeling. We had the 
AMERICAN LUMBERMAN prepare 
for us some special printed cir- 
culars, using a remodeling illus- 
tration from your book. These 
were sent broadcast to prospects 
through our direct mail depart- 
ment, and our salesmen followed 
up personally every reply re- 
ceived therefrom. Our own 
monthly magazine is carrying on 
the idea in each issue. We take 
photographs before and after 
each remodeling job, and each of 
these illustrations makes it easier 
to sell the next job. We give the 
owners a neatly mounted set of 
these photographs upon comple- 
tion of his job. Thus we have 
helped a good many contractors 
and carpenters to keev busy dur- 
ing an otherwise dull year, and 
they have shown their apprecia- 
tion in many obvious ways. The 
remodeling campaign is a good 
business getter if properly 
planned and operated. Besides 
it benefits the owner, his neigh- 
bors and the whole, community. 
—A. A. BRANT, president A. A. 
Brant Lumber Co., Lakewood, 
New Jersey. 











twenty-four examples, bound in a single book; 
or either volume may be obtained separately. 
These books are 8 by 9 inches in size, bound in 
stiff, durable paper covers of attractive colors, 
bearing a decorative title design. The binding 
is of the handy loose-leaf type, the pages being 
held together by a nickel plated serew device 
which permits the dealer to insert individually 
printed pages if he so desires. This increases 
its value as a sales and advertising medium, as 
pages can be inserted bearing the dealer’s ad- 
vertising message, price list or any other in- 
formation that he may wish to convey. 

With the complete edition of ‘‘Old Homes 
Made New,’’ containing a total of twenty-four 
half tone reproductions of actual photographs 
printed on heavy enameled paper, each of the 
twenty-four examples being capable of instant 
transformation by the device already described, 
the uptodate dealer is in position to interest the 
owners of old houses in his community in the 





E ARE making very ef- 

fective use of your re- 
modeling book “Old Homes 
Made New.” It surely is a 
dandy. We have placed it in a 
number of places and we never 
have exhibited it to anyone who 
has not spoken very highly of it. 
The last person we showed a 
copy was the president of our 
bank, who also is president of a 
number of country banks, and he 
asked us for a number of copies 
so that the cashiers of these 
banks could use them to help 
some of their customers make 
their old homes new.—ROBERT 
ANDERSON, general manager An- 
derson & Sons Co., Logan, Utah. 











possibilities of transforming them into modern 
appearing, convenient and attractive residences 
that will afford satisfaction and comfort to 
the occupants, or produce higher rentals if used 
for rental purposes. 

In describing this booklet and its possibili- 
ties the AMERICAN LUMBERMAN has been ex- 
tremely conservative as compared with the en- 
thusiastic expressions contained in hundreds of 
letters received from dealers who have ordered 
quantities of the book and are now effectively 
using them to promote interest in remodeling. 
Many of these letters have been printed in 
these columns during the last few months, but 
space would allow quoting only a small part of 
the total number received. 

After all, the proof of the pudding is in the 
eating, and to show that the medicine is still 
working we are quoting on this page a few 
expressions, received this week, from dealers 
who are making successful use of the book in 
developing remodeling business. 


Orders for the new, combined edition, em- 
bracing volumes I and II in one binding, at 
$1; or for either volume singly, in any quantity 
desired, at 50 cents, will be shipped promptly. 
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Florida Ships Car of Farm Produce Every Six Minutes, Day and Night— 
Yards Have Large Investment in Planers—-Care Keeps Credit Losses Low 


How can a person write about Miami, Fla., 
describe things as he sees them, and still not 
be put down as a goof or a land boomer? The 
Realm sat exhausted in the lobby of a Miami 
hotel and thought of this question. As we 
thought of different ways, such as telling a 
few lies that would sound like the truth, 
since truth seems stranger than fiction down 
this way, a lumberman friend came along; 
none other than B. F. Dobyns, of Shelbina, 
Mo. So we put it up to him. But B. F. 
shook his head and gave it up. 

“Just tell the readers of the AMERICAN 
LUMBERMAN they’ll have to come down and 
see it for themselves,” he said. ‘“They’ll not 
believe what anybody tells them, and then 
when they go home and tell their friends, 
their friends will not 


seem to have little trouble with bad accounts. 
They simply watch them. One big yard that 
I suppose does up toward a million-dollar 
business every year charged off less than 
$100 in bad accounts last year. I find that 
few accounts run over forty days. Maybe 
that’s not the rule. Maybe I’ve just seen 
the good yards. But if what I’ve found is 
typical, the dealers are doing a_ perfectly 
safe business. Naturally I wouldn’t want to 
gamble much on there not being a reverse in 
land values. A person who has been doing 


business on a conservative basis where the 
volume remains about the same year after 
year has hard work believing that these 
values can continue to soar indefinitely. But 
however that may be, the lumber dealer who 


seen the same things and talked to the same 
people. Sometimes I decided they were so 
balled up and befuddled that they were not 
describing the city so much as describing 
themselves. If they are naturally optimistic 
and fond of signs and wonders they think 
it is a modern miracle, an Aladdin’s lamp, an 
inexhaustible mine of wealth and gaiety. If 
they are sour and secretly enjoy misfortunes 
that happen to the overhopeful, they think it 
is a bubble that has no more life expectancy 
than the proverbial snowball in the everlast- 
ing furnace. But this doesn’t tell you any- 
thing about Miami; it just tells you about 
the people who are trying to describe it. 

I can give you some facts and figures; some 
of them official, some that may be little more 
than idle guesses. 
According to the 








believe them, either. 
I wouldn’t have be- 
lieved it if I hadn’t 
seen it. It’s past de- 
scribing. This place 
is beautiful. Many 
of the suburbs, like 
Coral Gables, have 
been designed by ar- 
chitects whoare mas- 
ters of their profes- 
sion. I’ve visited the 
Mediterranean, and 
I’ve seen the Riviera, 
up and down both the 
French and the Ital- 
ian coasts, and in my 
opinion it doesn’t 
compare with the 
coast line of lower 
Florida. There are 
wonderful beauty 
spots over there, but 
here there’s a riot of 
beauty. And as for 
the development and 
the investments in 
land and the promot- 
ing of subdivisions, 
it’s beyond my com- 
prehending. 

“T’ve had a pleas- 
ant time in Florida, and one of the remarka- 
ble experiences I’ve had is the friendliness 
and frankness of lumbermen. There are 
some very good retailers down here, and they 
seem willing to tell an interested stranger 
any facts he wants to know. If a stranger 
had come into my yard and asked me some 
of the things that have been told me volun- 
tarily down here, I’m afraid I’d have told 
him where to go. I was in a pretty town 
farther up the State and in talking to a re- 
tailer I said I’d like to live in that place, it 
was so attractive and had such an excellent 
class of citizens. ‘Come on down,’ he said. 
‘There’s room for another yard here. The 
place is growing at such a rate there’ll be 
business for all of us.’ I believe this fellow 
lumberman meant what he said. 

“When I came down I had the idea that 
credits would be the serious handicap to 
doing business in Florida, but to my sur- 
prise I’ve found that most of the dealers 





Courtesy Illinois Central 





Miami, here seen from the waterfront, has had remarkable growth in recent years, and is constant- 


ly expanding into new residence suburbs 


is never more than forty days back on collec- 
tions can’t be hurt, whatever the paper 
values of land may do. 

“The Florida planing mill situation seems 
to me a serious problem. Nearly every yard 
has one, and the total investment of this 
kind is too large for the business done. They 
will have to do something about it when con- 
ditions settle down to an even volume, if that 
ever happens. 

“But I don’t know how you can describe 
Miami. It’s just about past description.” 

With the testimony of so careful and ex- 
perienced an observer as Mr. Dobyns to fall 
back upon, I shall not feel too badly if the 
scattered observations I make about this city 
fail to paint a comprehensive picture. In 
fact Miami, like the Irish fairies, is whatever 
you wish it to be. I‘ve heard visitors quar- 
reling over what it all means, arriving at 
widely different conclusions and liking or 
disliking it violently. And yet they had 


State census, the city 
has increased in pop- 
ulation 141 percent 
in five years. It is 
reported as having 
71,419 people now, as 
against 29,571 in 
1920. About seventy- 
five subdivisions or 
residence suburbs 
have been opened up, 
and these range in 
character from the 
palatial Coral Gables 
to squabby little ag- 
gregations of cot- 
tages out in the 
Everglades. Coral 
Gables is probably 
one of the most re- 
markable undertak- 
ings in subdivision 
promotion in the his- 
tory of the country. 
Some people tell me 
one must go back 
to Babylon to find 
its counterpart; but 
since I failed to see 
Babylon in the days 
when it was being 
promoted, I refuse to comment. This sub- 
division is owned and is being promoted by 
George B. Merrick; and if Mr. Merrick 
knows how much has been spent on its pro- 
motion, he doubtless is familiar with some 
big figures. Coral Gables maintains costly 





offices in all Florida towns and cities and in - 


many northern cities as well. It operates its 
own bus lines, running regularly from as 
far north as Atlanta, and it has about sev- 
enty-five of these huge vehicles in operation 
all the time. Those of you who know how 
much it costs to operate a heavy truck for 
delivering lumber can give a guess about the 
expense of running one of these road whales 
that hauls thirty or more people at a speed 
up to forty miles an hour. 

These people announce that the real estate 
sales in Coral Gables during the first three 
months of the year ran over $13,000,000. 
The papers carried a story, which you are 
as well able to verify as we are, that the 
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projects already in sight call for an expendi- 
ture in building in this subdivision of $25,- 
000,000 between April 1 and Jan. 1. The 
additional estimates, covering projects not 
yet definitely ready to announce, will carry 
the amount, it is said, to around $40,000,000. 
From Nov. 1 to April 1 the real estate deal- 
ers of Miami sold $30,000,000 of property. 
This is only an estimate, for exact figures 
are not now available. I’m telling you just 
what was told me. 

They tell me there are sixteen thousand 
real estate salesmen in the city, and that 
guess is probably as good as any. No one 
knows how many there are, and no one can 
know. I’d say if there are seventy-one thou- 
sand people in the city there are probably 
about that many people who sell real estate. 
Not all make a profession of it; but every- 
body knows something for sale and is willing 
to help you buy if you are so inclined. In 
fact, my guess is that there are more sales- 
men than that. For during the tourist sea- 
son about 300,000 transients visited the 
place, and they engage more or less actively 
in the game. It’s dangerous to stub your 
toe, or blow your nose, or otherwise call at- 
tention to yourself; for instantly the agents 
are on you in a mass attack. When we were 
there the tourist season was supposed to be 
over; but the crowds were maddening to a 
boy from the country. The sidewalks were 
crowded, and the crush of cars in the streets 








Courtesy Miami Chamber of Commerce 


upon you. I find myself saying, “No, thank 
you,” when a, pleasant and well-dressed 
stranger observed that the weather was cer- 
tainly wonderful. You hear real estate deals 
in every snatch of conversation. I walked 
behind a rather hard-favored pair in the 
Saturday night crush. The very sunburned 
man had a defeated, introspective look such 
as tells you of a futile grab at opportunity’s 
back hair, which the uptodate dame wears 
bobbed. He was doing all the listening. The 
lady was talking in that patient, maternal, 
explaining tone which has provoked many 
of the major crimes written in the police 
records. “I always said so, honey,” she was 
saying in a gentle voice as bland as tabasco 
sauce, “and that’s why I wanted you to go 
into it. I always said that land was a money 
pot.” More masculine silence, more feminine 
explanation. I turned around, for I’m a 
tender-hearted man. 

There used to be quite a number of citrous 
groves around the city, but most of them 
have been cut up into subdivisions. There is 
quite a bit of agriculture in this general 
area; much raising of tomatoes. They do 
say, though, that raising tomatoes down here 
is the stud-poker of agriculture. You get 
results quickly. Either you rake in the 
whole pot or you borrow enough for a bed 
and breakfast. Then, right at hand are 
the Everglades—that mysterious, luxuriant, 
semi-tropical swamp land, the haunt of the 


made Palm Beach famous the world over. 

We have read over the first part of this 
account as it lies on our table, and we admit 
to you in confidence that it probably does not 
tell the story of Miami at all. What does it 
all mean? Well, you guess. Your guess is 
as good as mine, and it’s probably as good as 
that of the people who have poured all this 
avalanche of wealth into southern Florida 
real estate. Is the boom a temporary thing, 
a bubble, a will-o’-the-wisp? Is it at its 
beginning or near the end? Is it solidly 
founded on a ponderable future? Is there a 
will to build a solid, self-sustaining com- 
munity here, or are the promoters just aim- 
ing to get theirs and slide out? You tell ’em. 
We don’t know. 

There are several things making for 
permanence; things upon which Florida 
people depend with the greatest confidence. 
The climate and the winter visitors are a 
pretty steady factor, one that is not likely to 
fail unless the United States suddenly gets 
poverty pinched as a whole. Perhaps too 
much has been said in these articles about 
the very rich and too little about those in 
moderate circumstances who are attracted 
by the State. Those of medium wealth are 
vastly important to Florida, and they are 
coming in very large numbers. They account 
in large part for the rather even development 
over the State. The extremely wealthy may 
build Palm Beach and the ultra-suburbs of 








This is the Casino at Coral Gables, a Miami suburb, and indicates what the welcome capitalists are doing at this and similar developments 


must wear out a police force a week. We 
shudder to think what it must be like when 
the visitors are all there. 

Toward the close of the season, they tell 
me, the sales of houses increase very notably. 
People are about to leave, and they have 
been weighing the proposition carefully. 
They buy with the idea of having a place to 
live next year, when they expect to become 
more or less permanent residents. Or, if 
values keep rising, they -may sell next fall 
and take their profit. I should say that the 
use of that word “season” is a serious breach 
of good form on my part. Your Floridan 
never speaks of the season. It suggests that 
people stay only a few weeks; while as a 
matter of record they are staying very much 
longer each winter, and many now live in 
Florida the year around. Your true Floridan, 
native born or adopted, will not suggest or 
admit that there is any time of year that is 
uncomfortable in the Wonder State. 

I should say that at least four out of five 
of the desirable street-level offices downtown 
are occupied by real estate concerns. You 
must look very hard-boiled, indeed, if you can 
walk along the streets without being stopped 
every ten feet by some person with a free 

t trip or auto ride that he wants to force 


alligator and the Seminole. There are sup- 
posed to be a million acres of this land of a 
potential agricultural value quite beyond 
estimation. It is in the process of drainage; 
an engineering exploit of the first magni- 
tude. When it is accomplished, which will 
happen in a few years, this land will be 
cleared and placed under cultivation. Already 
reclaimed areas are yielding vast quantities 
of potatoes and cane. Curiously enough, 
there is a certain danger connected with 
this reclaimed land, at least until it is thor- 
oughly tamed by cultivation. It is muck 
land; a fairly good grade of peat. Once in 
a while it catches fire and smoulders along; 
and this fire is hard to extinguish. While I 
was in the city some men were fighting a 
fire that threatened to burn a golf course. 
Coral Gables has figured quite extensively 
in this account, and it isn’t quite fair to let 
it go at that. This happens to be the spec- 
tacular development. But there are others 
like it; Hollywood, Miami Shores, some of 
the beach developments and so on. These 
super-suburbs are carefully restricted, have 
vast public or semi-public developments such 
as hotels, golf courses, private schools, yacht 
basins and churches, and are aimed at catch- 
ing more of the same kind of life that has 


Miami, but they don’t build the hundreds of 
towns over the peninsula whose population 
has doubled in the last five years. But the 
wealthy are a factor, as we have said before. 
Many millionaires are coming to escape 
State income and inheritance taxes, and they 
are investing their wealth and their ability 
in the future of the State. Florida needs 
and is getting.a permanent, rich population. 

Then there is agriculture. Some other 
sections are inclined to say that farming is 
negligible here. Well, you do see much unim- 
proved land from the car window, but the 
farms of the State contain more than 300,- 
000,000 acres of improved land. The State 
ships one-tenth of the fresh fruits and veg- 
etables of the country. The shipments of 
these articles amount to one car every six 
minutes, day and night. I take these figures 
from a letter written by Walter L. Greene, 
of the Miami Realty Board, in answer to a ~ 
derogatory statement printed somewhere up 
North. I give him the respogsibility for 
their accuracy. Like everything else in this 
“newest” State, it is unfair to take present 
figures as a measure of Florida possibilities, 
just as it would have been unfair to take the 
production figures of Massachusetts in 1622 
as a measure of that State’s future. Agri- 
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culture will develop; how much we don’t 

know, and neither does anybody else. 
Industry is coming on and doubtless will 

close up the gap and balance the State’s 


income sources. Tampa now claims an in- 
dustrial payroll of a million dollars a week. 
Really it is impossible to arrive at any sort 
of estimate without considering the future 
developments as well as present achieve- 
ments, and no one is wise enough to do it 
with any exactness. In fact, we simply 





throw up our hands. We’re not trying to sell 
you athing. We’re not trying either to boom 
or to knock. If you’re interested in forming 
your own estimate from this spattering col- 
lection of fact and rumor that we have set 
down, that’s your responsibility. If you 
want to know exactly about all these things, 
take Mr. Dobyns’ advice and come down and 
see for yourself. We have a mean suspicion 
that you’ll not know then; but it’ll do one 
thing for you, one among several things. 


It’ll give you the reputation among your 
skeptical friends back home of being one 
awful liar. 

A few comments about one or two Miami 
yards next week. 

(SHEER ams 

MorTor Cars on the average cost 29 percent 
less today than they did before the war, while 
commodities in general cost 67 percent more, ac- 
cording to ‘‘ Facts and Figures of the Automo- 
bile Industry,’’ 1925 edition. 


News and Business Ideas for Retailers 


June Bride Wins “Radio” Bungalow 


BROOKLYN, N. Y., May 25.—Louis Bossert & 
Sons, local lumber dealers, have announced the 
winner of their ‘‘Radio Model’’ bungalow, 
which was awarded to Miss Cora See McElroy, 
of 216 West 111th Street, Manhattan, after an 
interesting contest in the shape of a song-verse 
contest conducted over the radio for several 
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Outdoor advertising of the Comfort Coal-Lumber 
Co. (Ine.) Hackensack, N. J. The larger sign 
is painted on the end of the mason materials 
shed, the portion occupied thereby having been 
trowelled smooth and a frame run around it. 
The painted billboard of regulation size at side 
of the shed is electrically lighted each evening 
from dark until midnight 





months. After winning the prize, Miss McElroy 
informed the lumber firm that she expected to 
be married in June and would use the bungalow 
as her future home. The Bossert company has 
used the radio extensively in its advertising dur- 
ing the past year. 


To Aid in Financing Home Building 


The Interstate Trust Co., of Dallas, Texas, 
has been organized for the purpose of dealing 
in home building paper in the small cities and 
towns of the State. No line is being drawn be- 
tween small towns and large, but Edwin Hobby, 
president of the company, states that a special 
effort will be made to bring the advantages of 
this financial machinery to the aid of the small- 
town builder. In his opinion there is a very 
great need for such arrangements. Observers 
state that while big towns are getting bigger, 
small towns are getting smaller; and Mr. Hobby 
believes that a contributory reason is the fact 
that in the small town a young couple can not 
get favorable terms for financing a home. In 
the larger place they can begin the ownership 
of their home with a few hundreds of dollars in 
savings and can arrange the remaining payments 
to cover a long period of years. But in the 
small town they can usually make only a straight 
mortgage loan, running usually for a short pe- 
riod, with no monthly payment provision. Other 
things being equal, the young couple will move 
to a larger place. 

Mr. Hobby points out the fact that many 
other desirable possessions can now be financed 
on the deferred payment plan, and he believes 
that a similar plan should be in operation to 
aid in the ownership of this most important 
piece of property. 


retains that office. 
established by Franklin Floete, of Spencer, and 


The financial organization is rather similar to 
that of the Farm Loan bank. The City Na- 
tional Bank of Dallas acts as trustee, and securi- 
ties deposited with this bank become the basis of 
bonds which are marketed to secure further loan 
money. Mr. Hobby states that he has it in 
mind to extend the operation of this plan in due 
time beyond the borders of Texas. Attorneys 
and financiers have given the plan careful study 
for more than a year and have approved it. The 
company is now ready for active business, and 
Mr. Hobby hopes and expects to work with re- 
tail lumbermen of the State. Mr. Hobby is a 
brother of the former governor of Texas, W. P. 
Hobby, who is a member of the board of diree- 
tors. 


Coal Men Honor Lumber Retailer 


PHILADELPHIA, PA., May 25.—Evidently John 
Kk. Lloyd, of the William M. Lloyd Co. and a 
former president of the National Retail Lumber 
Dealers Association, is as highly esteemed and 
popular among coal men as he is among lumber- 
men—which is saying a good deal. 

At the annual meeting of the National Re- 
tail Coal Merchants Association held in Atlantic 
City recently, a formal resolution was adopted 
expressing deep regret that Mr. Lloyd—who is 
a former president of that orgs 
recently severed his connection with the coal 
industry; and he was by unanimous vote elected 
to honorary life membership in the coal men’s 
association. 





Changes in Company’s Officers 
SPENCER, IA., May 25,.—Official personnel of 
the Floete Lumber Co. was changed this week 
with the retirement of Franklin T. Floete, son 
of Franklin Floete, late president of the com- 
pany, and the election of F. G. Floete, nephew 


Dealer Sees Good Farm Trade Ahead 

LoGaN, Utau, May 23.—Crop conditions in 
this section were never better than now. Robert 
Anderson, general manager Anderson & Sons 
Co., operating retail yards in Utah and Idaho, 
says: ‘‘ Price conditions look good so I can see 
no good reasons why the farmers of Utah and 
Idaho should not come out with colors flying. 
They should be real customers for building 
materials. They need the material, can use ii 
to good advantage, and will have the money this 
fall to make the purchases, so we are looking 
forward to an increased volume.’’ 

The Anderson company has just completed 
building a very fine lumber store at Ogden, 
which is generally conceded to be one of the 
finest and best arranged establishments of the 
sort in this section of the country. 


(S@EEEEEEEEES 


Book of Helps for Retailers 

The Lehon Co., of Chicago, manufacturer of 
Mule-Hide roofing and shingles, has long en 
joyed the reputation among lumber and build- 
ing material dealers of giving very fine codpera 
tion in the merchandising of its products. But 
it would seem that, as evidenced by its new 
‘$1925 Book of Dealers’ Local Advertising 
Helps,’’ that the company has fairly outdone 
its previous record. This book, which is hand- 
somely printed and illustrated in colors, de- 
scribes dnd pictures a wide variety of high grade 
advertising material, much of which possesses 
high value in advertising the dealers’ business 
as a whole, though of course all feature to some 
extent the Mule-Hide goods. Much of this ma- 
terial is supplied gratis to dealers. Where nee- 
essary a charge is affixed to cover part of the 
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One of a group of seven billboards featuring historic homes built of wood that have recently been 


placed about the city by the Century Lumber Co., 


Des Moines, Iowa, with a view to stimulating 


the building of houses from wood 





of the late president, to the presidency. The new 
executive head has been vice president many 
years, residing in Boston, but with his election 
to the managing position, has moved here to take 
charge of the business. H. J. Grotewold, of 
Hartley, was elected vice president, and Harry 
B. Glover, who has been secretary many years, 
The Floete Lumber Co. was 


his brother, C. E. Floete, of Armour, S. D., in 
1912, and has grown until it now operates a 
dozen yards in Iowa and South Dakota. 


The line of helps offered include large 
metal signs and fiber posters of various types 
and sizes, mailing inserts, small novelties of 
many kinds, material for getting up fair and 
parade outfits, and Jantern slides and moving 
picture films. A book of ‘eighteen complete 
prepared advertisements for use of lumber 
dealers also is supplied. It will pay any dealer 
who has not received the 1925 ‘*Helps’’ te 
write the Lehon Co., 44th Street and Oakley 
Avenue, Chicago, for a copy, and to make use 
of some of the selling helps deseribed therein. 


cost. 
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Publicity Plus Poetic Punch 


There is no one style or form of advertising 
that can be authoritatively labeled ‘‘best.’’ 
The main thing is to get the message read, and 
the idea across. The form that accomplishes 
that, whether prose, poetry, picture, cross-word 


 Dolt To-Day 


The carpenter pointed to the house with pride; 

It is finished, my friend, both out and inside. 
You'll never have trouble with foundation or wall 
Because good material was used in it all. 





There is just one thing I would like to state, 

And do it now, before it is too late: 
Order your storm sash and storm doors, too, 
And you'll be delighted the whole winter thru. 


Storm sash and doors are a wonderful thing 
They will save you their cost—in fuel—between 
now and next spring. 


So take my advice, and do as I say; 
Order them from Woodford-Wheeler—do it today! 


They'll give you service, and there’s no extra 
charge 
For estimates furnished you, either small or large. 


Whatever you buy there you will find them the 
same, 

So when in need of building material remember 
the name. 


Woodford-Wheeler Lumber Co. 


A. H. Westbrook, Mar. Britt, lowa 





This ad sold a lot of storm sash and doors 


puzzle, or what not, is the best, in any given 
instance, for the advertiser whose ‘‘copy’’ gets 
those results. 

It is a wise advertiser, who, when he finds 
that one style of advertising does not get the 
desired results, changes to something else. Va- 
riety is not only the spice of life but the soul 
of advertising. It was a wise newspaper pub- 
lisher who told his advertisers that their space 
would cost twenty percent extra each week that 
they failed to change their copy. There ought 
to be a penalty for running the same old thread- 
bare ‘‘card’’ week after week, as so many deal- 
ers still do. But not retailers of the type of 
A. H. Westbrook, manager of the Woodford- 
Wheeler Lumber Co.’s yard at Britt, Iowa, who 
has some original ideas about advertising, and 
knows how to dress them up in a way that will 
cause them to be read, as evidenced by the two 
samples from his facile pen, or pencil, repro- 
duced on this page. 

‘*Until last fall our company used a rotating 
system,’’ said Mr. Westbrook to the AMERICAN 
LUMBERMAN, ‘‘of sending cuts for our news- 
paper advertising from one yard to another. 
This, however, proved not very satisfactory, 
which started me to thinking and I began to 
write up our own ads. Last November we ran 
our first poetical advertisement, and it went 
over so well that we have been running one 
about every two weeks since, and they always 
bring results. I would not claim, however, that 
it is a good idea to run this type of advertise- 
ments continuously, as in that case the people 
would tire of them the same as of any other 
advertisement repeated in the same form. It 


takes a little more time to prepare advertise- 
ments of this character, but it is time well spent, 
or at least it has proved so for us.’’ 


Not a Motion Picture (Screen) 


What about those window screens? 

The flies are on the way! 

While looking here and there, and round about 
We saw some yesterday. 





Perhaps the porch you'll want to screen, 
To guard against the pests, 

Then in the evening, you can sit 

With comfort there and rest. 


Screens do not cost you very much 
Compared with what you get. 

We'll take the measurement most any time 
And guarantee a fit. 


One fly in the spring you know— 
A million in the fall. 

Just think of all the flies to swat 
If you had to swat them all. 


Just think of all the flies you've killed, 
And all the flies you’ve caught ; 

Put on good screens, is our advice 
And have no flies to swat. 


Now good friends, that you have read 
From the top way down to here. 
Think it over, what we've said, 

And put on new screens this year. 


Woodford-Wheeler Lumber Co. 


A. H. Westbrook, Mgr. Britt, lowa 





Timely and to the point is this poetical ad 


Long Island Retail Establishment Is Well Equipped 


HUNTINGTON, LONG ISLAND, N. Y., May 25.— 
Walter R. Pettit, of A. S. Pettit & Sons of 
Huntington, president the Northeastern Retail 
Lumbermen’s Association, is slated to be re- 
elected June 10 as president of the Long Island 
Dealers’ Association. As president of the North- 
eastern association he has proved one of the 
most indefatigable workers that the organiza- 
tio has ever had. 

In his private business Mr. Pettit has been 
aminently successful. He does not lay claim to 
being a self made man, but he gives full credit 
for establishing the 


expanding business. A large office and reception 
room where customers are taken care of com- 
prises the front, while the delivery and general 
management departments are in the original 
office in the rear. The credit manager, sales- 
men, bookkeepers, filing clerks and additional 
stenographers are located on the second floor. 
Two private offices, one for the officers of the 
organization and one for the directors are also 
on that floor. 

The lumber department carries one of the 
most complete stocks on Long Island. The ma- 


thirty to thirty-five smaller ones. The building 
is two stories high, the upper story being used 
to store sash, trim, doors and other mill mate- 
rial. Both garage and storage space are heated 
by hot water. In this way the mill material 
is kept in perfect condition during all kinds of 
weather. In.connection with the garage, is a 
commodious machine shop, 30 by 60 feet in 
depth, well ventilated by large windows. 

A skilled mechanic and two or three helpers 
are always at work in the shop. All re- 
pairing of trucks and salesmen’s cars, as 

well as painting and 





frm of A. S. Pettit & 
Sons to his father, who 
is still president of the 


company. But Walter 
Pettit, with his 
brother, Stanley E. 


Pettit, came into the 
business when it was 
young, and with the 
assistance of their 
father have made 
rapid strides to suc- 
cess. 

About forty years 
ago, A. S. Pettit was 
the station agent of 
the Long Island rail- 
toad at Huntington. 
The railroad put up 
some sheds on _ its 
Property and Mr. 
Pettit agreed to 
handle a small amount 
of coal. After the or- 
ginal business had 
strown to such an ex- 
tent that he could not 








~ lettering of trucks, is 
done here. This is one 
of the finest private 
machine shops on Long 
Island. 

Stanley E. Pettit 
said that the delivery 
equipment had _ in- 
creased from one 
horse to seven teams 
and two mules at the 
time of incorporation 
in December, 1913. 
From that time the 
firm has added truck 
after truck until it is 
now operating twelve 
motor trucks varying 
in capacity from one 
to eight tons, besides 
seven teams, all chosen 
for their uniformity of 
color and substantial 
qualities. The expense 
of operating one horse 
in 1886, according to 
A.S. Pettit, was $12 a 








handle both, Mr. 
Pettit resigned as sta- 
hon agent, and was 
succeeded in that posi- 
tion by his wife. A few years later she was 
also forced to resign and to assist the growing 
‘oncern her husband had established. The busi- 
less Was moved to a store adjoining the Pettit 
home, where the Fairground postoffice was lo- 
— and Mrs. Pettit became acting postmis- 
ess, 

A few years ago an attractive new business 
front was put on the old homestead, which had 
€n turned over to the exclusive use of the 


Showing part of the yard layout of A. S. Pettit & Sons, Huntington, Long Island, N. Y. 
The spur track permits quick unloading, either into the sheds or on the outside piles 


terial is always of the highest grade. Most of 
the rough timber is piled in the center of the 
yard and annex yard, where flue liners and 
hollow brick are kept. 

Since the company’s organization, buildings 
and warehouses have been added until the whole 
property of five acres is now built up with 
modern two or three-story buildings. But re- 
cently a modern garage has been constructed 
which accommodates twenty large trucks, or 


month and board for 
the teamster, and the 
trivial expense of feed- 
ing one horse. Now 
from sixty to seventy-five employees are on the 
payroll, many of whom have been with the or- 
ganization from twenty to twenty-five years. 

The office staff is exceptionally well organ- 
ized. A customer receives the same courteous 
attention whether he is contemplating building 
a chicken house or a garage or is a multi-mil- 
lionaire negotiating for materials to erect a man- 
sion. Three salesmen are kept on the road at 
all times. 
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Wi in Dealers Expect Improvement Over Last Ye 
What is the general impres- Do you think business will How do merchants of other Do you buy more frequently Are there many possibj)- 
sion of crop prospects at be as good as or better lines feel about future and in lesser quantities ities for remodeling in 
this time? than last year? business? than formerly ? your community? ye 
ROUBO = 005.5400 Too early Fair Good, sound business Yes oe 
Jump River....Fair No ; No ae "y 
Kenosha ....... Very good As good as last year Not a f bright No Not many possibilities t10 
MOMEOR asssuoe Good Better than for 4 years but Satisfiec As we need it Not any more than usual ers 
below normal pr 
Janesville ..... Good Yes Fairly optimistic About the same Yes 0 
BREMOER 6 cincsais Favorable Fair. Somewhat above nor- Yes Co 
ma s : : ors 
fe ea Good except wheat Well pleased. Will have Optimistic Larger orders than ever Plenty remodeling going on to 
large gain . 
Medford ....... Backward Better than last year Same Yes 70% of our business this me 
spring was remodeling in 
Birnamwood .Better than last year A little better Optimistic Yes Yes ws 
Granville ...... Good Fair. Short of last year Good average year About the same Not in much of a remodel- : 
ing community sid 
Milwaukee ..... Backward Maybe Generally net good Yes No pe 
Edgerton ...... Good Slightly improved Better Yes ee 
Beaver Dam .Very good Not up to normal Not very optimistic No Plenty of possibilities. Ex- 
perience has taught many go 
the cost of building over dis 
and it is not popular sh 
Green Bay...... Farmers optimistic Improvement over last year Same as we do 
Fond du Lac....Hard to tell No; not as good Bad Yes ac 
AVBION: 6 52:04 -Good Better Good Yes Yes ms 
Black River Falls.Fair Not as good aie gee | on prices farm- About the same Some res 
ers will get - 
Delavan .....+ Good Yes; little better No; just the same No mM} 
Lake Geneva...Fair Not as good as last year Same as we do Immediate wants Not yet become contagious an 
Milwaukee ..... Good Not pleased; not as good Fair Yes Yes ex 
as last year : 
3urlington ....Good Fair. About same as last Only fair Careful in buying Yes Te) 
Manawa ...... . Poor No; not as good as last Discouraged Yes — epeenns being con- Ar 
year siderec 
Brodhead ...... Good Slightly better —— warrants larger Yes Yes 4 
volume ‘ 
Pox BAR sis.c0s Good ; better than usual Much better than last year Not so good Yes pr 
Milwaukee ..... Better than last year Prospects bright ' ; th 
AghinnG ... <6 Chance for good crops if it Fair. About the same as Complaining Yes Find remodeling very good : 
rains last year business gL 
ce) 
ee, °@ e e 
lowa Lumbermen I ell of Conditions In elr State on 
Co 
fic 
What is the general impres- Do you think business will How do merchants of other Do you buy more frequently Are there many _possibil- g0 
sion of crop prospects at be as good as or better lines feel about future and in lesser quantities ities for remodeling in 4 
this time? than last year? business? than formerly? your community? = 
Guttenberg ....Too early to judge. Expect Better than last year Business generally better As usual Yes : 
big hog crop than last year f 
Dubuque ...... Ideal At least as good, if crops Pessimistic Yes Yes. Possibilities are near a 
mature. Better ly unlimited. We consider 
it fertile and profitable 
" field 
POMCTOY «0.020% Fair Not as good About the same No Yes 
Hone Pree, ....... Good 20% less than last year None too good Yes Few prospects 
Cedar Rapids...Fair Not as good as last year Less optimistic than we are Buy as needed Yes 
Klemme ....... Fair Better About same as last year No Not many prospects 
a em Fair Business should be better Rather discouraged Yes ’ Very good to 
a Good so far Starting out fine Competition keen About the same St 
DARGEN: 5600 sides Three weeks early; crops Hustle us if we keep up Not so enthusiastic Yes Yes to 
need rain with last year . ra 
Hampton ...... Too dry and too cool Better than last year Depends on result of farm- Yes, when practical to do Yes. More than last year 
ing operations so but not on an extensive to 
scale wl 
Marshalltown ..Not very good Not as good Same way Yes Yes us 
ODSIOW 2.020000 Good Much better than last year About same as we Yes Yes. Have had five good ; 
jobs of remodeling and ca 
more to come of 
Lost Nation....Good Not as good Same as we do No Not very many ‘ 
Indianola ...... Good res Good Yes Yes 
Garnaville ..... All right About same as last year About same as last year Yes Some pr 
Des Moines..... Good 3etter than last year Will be a hummer Yes We have had results. Think se] 
there will be several jobs ar 
soon 
CS | a, Very dry Not much building Yes No 
Anderson ...... Unfavorable Anything but bright Rather blue Less frequently and in Not a chance ce 
lesser quantities it 
Emerson ....... Good Fair. Less than last year Same A few an 
Knoxville ..... Fair No. Poor prospects—worse Pessimistic Yes None developed; we circu- pi 
than ever larized with poor results A 
Des Moines..... Fair Reasonably so Wide range, from optimism No Hy 
to pessimism fin 
Mapleton ...... Fair Better than last year Not so very good About the same to 
Cedar Rapids. ..Good Yes; fully as good as last Optimistic Yes Yes sn 
year 
Callendar .....Good Yes; better than last year Good business if crops No Yes ve 
Loot : 
Des Moines . Good Not as good Same as usual . Have had a few inquiries co 
Davemport ..... Pretty good About the same as last year All complain Same as last year Very little jol 
Fairfield ..... .- Normal First half, short trade; sec- Same as we Yes Yes th 
ond half depends on os 
crops ve 
SOO 5 ein wine Good As good as last year Same as we Yes Yes th 
Mason City..... Good for small grain Better than last year Fair Yes ta 
Des Moines..... Yes; better than last year Complaining Yes Some th 
Attantle 24... Fair No Same way Yes Yes ta 
Oakland ......% Fair Good Good Yes in 
Se Too early but appears good No Very uncertain Yes Possibilities m 
Burlington ..... Very good Yes. Better Good We buy as we need it No Ww! 
Mount Vernon... Very good Yes Not so good Yes Yes ab 
Davenport ..... Fine No. Not as good About as we do No There are possibilities se 
Des Moines..... Good Not as good as last year Less said the better That is the best movement oe 
: you ever started 
Davenport ..... Too early to predict Same as last year Slow ; 10% behind last year Unchanged Remodeling campaign ex- 
cellent idea, and its pos- 
sibilities are not confined en 
to any locality of 
DAUPODR 5. 50:2 Too early ; but looks good Same as last year Same as we do Buy in carload lots Yes he 
Col) | Very fair Much better than last year Yes Yes. Have been working on 
with our contractors and Th 
customers along this line : 
with success Bi 
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Merchants of Three 


An interesting experiment in promoting bet- 
ter merchandising methods is just being carried 
out by the merchants of Dixon, Rochelle, and 
Sycamore, Ill. Under the direction of the Na- 
tional Association of Retail Clothiers & Furnish- 
ers, sponsored by business men of the three 
towns, and backed by the Retailers’ National 
Council, a retail merchandising school has been 
organized for the purpose of giving instruction 
to salesmen and other representatives of retail 
merchants in the three towns that are joining 
in the movement, The first session of the school 
was held at Rochelle, and the meeting was pre- 
sided over by George K. Boynton, clothier, 185 
persons of the three towns being present. 

Among the businesses represented were dry 
goods, clothing, motor sales, general merchan- 
dise, groceries, bakery, confectionery, drugs, 
shoes, lumber, furniture, hardware, tires and 
accessories, garage, jewelry, music, furnace, 
manufacturing, coal, banking, life insurance, 
real estate, ladies ready-to-wear, meat market- 
ing, railroad, wire and cable manufacturing 
and credit rating. The interest excited in this 
experiment is indicated by the fact that three 
representatives from Sterling and three from 
Amboy were present because their concerns had 
stores operating in one or another of the towns 
that had joined in the movement. Among those 
present also were a grammar school teacher and 
the president of a women’s club. There were 
six representatives from lumber and coal con- 
cerns. 

On being introduced by Chairman Boynton, 
Charles E. Wry of the Retailers’ National 
Council stated that the movement had the of- 
ficial sanction and codperation of heads of 
governmental departments and national or- 
ganizations. He said that community develop- 
ment and better merchandising would be the 
main feature of the school, and explained that 
a diploma would be given to the students who 


Rustic Siding Uses and Advantages 


Recently the AMERICAN LUMBERMAN sent out 
to a number of lumber retailers in the central 
States a questionnaire asking for information as 
to the extent to which rustic siding is being used 
in home building in their communities; also as 
to how it is liked by builders and owners, and 
what some of the practical advantages of its 
use are, with any other comment that they might 
care to make in connection with the sale and use 
of this item of stock. Believing that the infor- 
mation thus gained will be of interest alike to 
producers and users of this material, some repre- 
sentative expressions from the dealers replying 
are quoted herewith: 


Des Mornes, Iowa.—The use of rustie siding 
certainly is increasing. We first commenced to use 
it for garages, to match lap siding on the house, 
and it took well. 3ut now the demand has in- 
creased, it being used for houses as well as garages, 
especially for small homes, bungalows ete. We 
find the demand for barn boards, of which we used 
to sell a lot, has nearly ceased. Of course the 
smaller number of barns being built now has some- 
thing to do with this, but when people do build 
barns they want rustic siding. The advantages as 
compared to barn boards is that it makes a neater 
Job and looks better. As compared with lap siding, 
the contractor says it is more easily put on, looks 
more substantial, and is so. I commenced to ad- 
vertise it for garages to match the house lap siding, 
then I talked it for the house, up to the water 
table, and that took too. Then I advised that in 
the painting scheme the rustic, up to the water 
table, be painted a lighter color, and the lap sid- 
ing darker for contrast. 3ut when they com- 
menced to use it for the house, I still advised the 
water table and one pattern below and another 
above for contrast; and as I ride about town I 
see occasionally a house finished after that pattern. 
—GrorGcE A, Jewert, president Jewett Lumber Co. 





ware ILL.—We have had considerable experi- 
a go t le use of rustic siding. We do not know 
ni Instances where this Siding was used on 
ine until last year, at which time we used it 
7 about twenty houses that were built for us. 
on patterns used were imitations, on the exterior 
Side, of 4-inch and 6-inch beveled siding. No lining 


Communities Attend Merchandising School 


were present at each of the twelve sessions and 
who had passed an examination at the close. 
Mr. Wry then introduced Prof. E. H. Gardner 
of the Commerce School, University of Wis- 
consin, who is acting as educational director 
of the school. 

Mr. Gardner in an address, pointed to the 
fact that retail merchandising in the modern 
sense is new. In the old days, he said, retailing 
was not considered a good business to enter, 
caveat emptor, or ‘‘ Let the buyer beware’’ be- 
ing representative of the sales policy of days 
gone by. It is only in the present generation, 
he declared, that retail business has _ been 
founded on integrity and the spirit of service. 











Here is a picture intended to show that the 
building of rear yard improvements in the aver- 
age home town is contagious. One man put up 
a high lattice fence in the rear of his place and 
when completed it looked so fine that the next 
door neighbor was quick to seize upon the idea. 
He continued the structure clear across his own 
place. There is no means of knowing how many 
other home-owners will shut off alley scenes by 
a similar attractive lattice fence 


was used on these jobs, insulite being used as a 
plaster base in place of lath. ‘These jobs turned 
out to be very satisfactory. The wood was fir. 
We believe that rustic siding is quite satisfactory 
when applied to cheaper buildings, and by the 
method we use, our sales of this siding are in- 
creasing.—C, KE. SMITH, president Smith Lumber 
Co. 

STREATOR, ILL.—Rustic siding has very little 
sale in this territory. Stained cedar shingle sales 
are increasing, however, for side wall purposes 
especially. They serve the same purpose as rustic 
siding, and the cost applied is less than siding, 
which requires two or three coats of paint.—D. C. 
Brown, manager J. C. Ames Lumber Co. 


NILES, Micin.—By rustic siding we assume you 
mean the various kinds of drop siding. We sell a 
great deal of this material in the various grades. 
It is used principally for garages and the cheaper 
houses, lake cottages, poultry houses ete. We 
have specialized quite a good dea! in short lengths 
in this siding, and find that we are able to give 
the customer better material for less money, and 
at the same time make a larger profit for our- 
selves.—M. S. RUDISILL, secretary-treasurer Niles 
Lumber Co. 


WASHINGTON, Iowa.—There is very little rustic 
siding of any pattern used in this vicinity. We do 
not encourage the use of it, as it only compels the 
dealer to carry that much additional stock, and we 
fail to see any advantage in its use—WHITE YARD 
Co. 


FLORENCE, W1S.—There is no rustic siding used 
here yet.—PETER MCGOVERN LAND Co. 


HANNIBAL, Mo.—Rustic siding is not being used 
in construction of any of the buildings being built 
in this city —-CRUIKSHANK LUMBER & COAL Co. 


CADILLAC, Micu.—During the last few years we 
have sold a few jobs of rustic, box or bungalow 
siding, the wood being clear redwood or red cedar. 
In each instance the siding was used for cottage 
construction on the various lakes in this vicinity. 
Thus far the demand has not been strong for it, 
and we have not stocked the material, ordering 
from transfer point when we receive an order. 


He emphasized the importance of selling, de- 
claring that to sell is the biggest job in con- 
nection with merchandising. In reality, he said, 
the local retail store has every form of com- 
petition backed off the map. In this connee- 
tion he told the difficulties and obstacles to be 
overcome by mail order houses, because the pur- 
chaser could not see and handle the goods that 
were offered to him prior to purchase. 


Though at the initial meeting of the class 
only 185 were registered, enough more have 
indicated an intention to do so to bring the 
enrollment up to at least double that number. 
There will be eleven more lessons in the course, 
which will consist principally of lectures, though 
the students are encouraged to write themes 
on such subjects as ‘‘My best sale,’’ ‘‘My 
store,’’ ‘‘ Retailing in my town.’’ Remaining 
lessons as outlined are as follows: Lesson 2, 
The building of a business organization; Les- 
son 3, The reasons why people buy; Lessons 
4 and 5, Knowing your merchandise; Lesson 
6, Knowing your customers; Lessons 7, 8 and 
9, How to make a sale; the approach, presenta- 
tion and close; illustrated with sales acted out; 
Lesson 10, The relation of selling to advertis- 
ing, and other business practices, window dis- 
play, merchandising and buying; Lesson 11, 
Suggestion selling, mass psychology and how to 
utilize it; Lesson 12, Personal qualifications 
of the salespeople. 

In addition to the diploma given to the 
students on completing the course, a souvenir of 
accomplishment in the form of a one hundred 
dollar cup has been offered by Mr. Wry. The 
cup will go to the store showing the best com- 
parative increase in sales over the preceding 
year. This contest will include only stores in 
business over three years, for the reason that 
as new stores often double their business in the 
second or third year, they would be unfair com- 
petitors with the longer established stores. 


Told by Dealers 


The reason for not stocking is that the price is in 
excess of what the majority of people who build 
cottages will pay; that is, among the residents of 
this section. The people coming from southern 
States insist on that class of stock. Any increase 
in the tourist trade with us from now on will 
undoubtedly influence us to stock some of the ma- 
terial. However, we endeavor to boil down our 
stock to what will move with the greatest rapidity, 
and 1x6-inch clear and No. 4 clear cove fir seems 
to answer the purpose up to the present time. We 
talk shingle sides and shingle roofs for cottages, 
and sell some of them. In the city, clear white 
pine bevel 1/2x4-inch and 6-inch is all we sell in 
that line. We carried other brands, but a few 
kicks stopped that. Only the clear and best from 
Red River is what we have to offer, and the trade 
eats it up when they see it. The wide stock has 
not been in demand thus far.—L. T. Burritt, gen- 
eral superintendent Cadillac Lumber Co. 


Des MOINES, IowA.—We do not use any of the 
beveled or straight rustic siding. We use drop sid- 
ing Nos. 106 and 115, also a small amount of drop 
siding No. 116 for cornice work, but do not carry 
any patterns outside of these —R. M. Fostsr, gen- 
eral sales manager Century Lumber Co. 


Crpar RApips, lowa.—Rustie siding is used prac- 
tically not at all for residence construction in and 
around this city. Of course, the regular pattern 
of 106 drop siding, and at times other patterns, 
such as 115 and 117, are used regularly in garage 
work. I believe the name rustic siding is not 
fully understood everywhere. There is a material 
ealled “V_ rustic’ which we have used quite a 
little for making batten doors and for exposed 
rafter sheathing, forming the cornice sheathing 
with one material. It merely serves the same 
purpose as “V ceiling,’ but frequently can be 
bought for a little less money.—O. T. Barry, presi- 
dent Hawkeye Lumber & Coal Co. 


Ficures compiled by the National Automo- 
bile Chamber of Commerce estimate the annual 
consumption of lumber by the automobile in- 
dustry of the United States as 1,089,498,000 
feet hardwoods and 323,734,000 feet softwoods. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., May 25.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ded: 1925, May 16; 1924, May 17— 925 192 1925 1924 19 1924 
thers Fine Associz ation YRS A SAS ree ee tee te ot eTe 76,534,346 76,184,526 76,896,820 78,930,000 79,345,630 77,288,256 
West Coast Lumbermen’s ASSOCIATION... 0.05. csscececeerrsccvee 100,155,591 96,696,133 105,522,952 101,229,340 115,997,543 91,650,938 
Western Pine Manufacturers’ Association............6+...0+2ee8 37,562,000 34,956,000 30,410,000 24,869,000 ,708, 21,550,000 
Catifornia, RelwOod ASBOCIBEION « .... 600 ais 0.50.00 0005 655.5005 9 tone ceeee 6,377,000 9,236,000 6,524,000 5,836,000 ,600, 9,367,000 
Morth Carona Pisie ASBOCIATION «.c5 6 s0.5 06 sie vo cele a so Fic os mois baa 10,161,283 5,472,237 9,993,353 7,118,339 6,269,186 3,185,800 
Northern Hemlock & Hardwood Manufacturers’ Association.... 94,000 1,494,000 1,845,000 1,820,000 1,574,000 _ 865,000 
Northern Pine Manufacturers’ Association................0e0008 12,223,700 11,973,200 8,754,600 7,324,800 7,847,000 5,027,000 
GRAS MON AVI 65 ss oo So 6,0 os ecw oieib es wba oh win kOe re: Bo lere OE 243,807,920 235,112,096 239,946,725 227,127,479 247,341,359 208,933,994 
T t eek 1925, Dec. 28 to May 16; 1924, Dec. 30 to " 
Gemttern Fine Adnan “eee Aiea siamsineicbectndcintyiae- May > 572,765,552  1,536,902,362  1,520,705,491 —«:1,517,673,592 — 1,506,847,119 —-1, 458,495,289 
West Coast Laimbermen’s: ASSGOCIQUON. «.i5..6 2c ccc ccs vcceveten 1,991 "402, 867 1,976,627,439 2,043,494,043 2,049,088,076 2,020,290 ,487 1,890,051,466 
Western Pine Manufacturers’ Association............e00eeeeeeee 574,358,000 579,763,000 606,603,000 588,316,000 584,930,000 581,694,000 
California Redwood ARSBOCIATION. ....6<oc.5c ccescce ce siocnessvcsene 155,173, ;000 178,988,000 138,142,000 bey 255,000 141,090,000 150,800,000 
North Carolina Pine Association. .......00..0c0cecceececeecee cers 167,065,848 159,213,242 165,971,409 57,852, 682 132,134,457 139,381,598 
Northern Hemlock & Hardwood Manufacturers’ Association.... 57,085,000 43,320,000 50,252,000 ots 453,000 39,304,000 38,907,000 
Northern Pine Manufacturers’ Association..............0e-ee088 166, 066,800 156,982,500 163,554,800 167,404,300 153,854,000 182,565,000 
a ee rer ee hear 4,683,917,067 4,631,796,543 4,683,722,743 4,675,042,650  4,578,450,063 4,441,894, 967 
*California White & Sugar Pine Manufacturers’ Association, 
ante weeks Re ere = igi Wiese Bile we we SANTOS ei iol ease tga sesso OP 231,489,000 215,805,000 338,018,000 278,121,000 S2Z8IG 000 ost civicc. 
ERD AG PF iis craiy b aeisles orn eS bys wicteo eros NIDIS ee Sole be ole 13,393,000 24,955,000 11,381,000 13,540,000 15,469,000 10,221,000 
Hardwoods: : 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 20 weeks. 121,990,000 100,930,000 65,981,000 68,054,000 53,643,000 65,812,000 
*Revised figures for twenty weeks; not included in ge neral totals; ‘represents about 75 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WasH., May 23.—Direct sales of Douglas fir from May 11 to 16 inclusive: 
-——Sales—— Prices ———————_- a4. ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
| CS ae eS ee a 9 42,000 5 $50.00 $46.00 $ 4.00 No. 2 and Better... cs ccccicccs 123 838,000 11 $37.00 $29.00 $ 8.00 
TE TE ns cn Siupnneeettacaneele 109 520,000 10 47.00 40.00 7.00 MRE Fhe iadscisaacavtes 13 365,000 11 = 30.50 24.50 «6.00 
SS ae ee ree eer 50 363,000 10 34.00 25.00 9.00 Common No. 1 S1S— 
S. g. flooring— UN Pituncakin cia nioanmenes 91 617,000 8 18.50 13.50 5.00 
4” No. 2 and better.......... 41 251,000 8 31.00 5.00 6.00 Be a cca ee Wee ato ee 29 74,000 5 20.00 17.50 250 
op apni ieee 25 263,000 3 26.00 18.50 7.50 iceman. 
6” No, 2 and better.......-.- 29 84,00 5 35.0 5.00 at aioerrer rrr 183 684,000 9 18.50 3.75 7 
I Fics otc comiventonel ote 12 76,000 6 29.00 24.00 5.00 eee 170 512000 8 19:30 ikon hau 
Stepping— 18” Biately Miata Wewsecwiaie wie Wiens 121 338,000 7 20.50 17.50 3.00 
No. 2 and better............. 21 29,000 7 68.00 60.00 8.00 OP ute scnuanainananinees 52 87,000 6 20:50 17:50 3.00 
Finish— RES Ger Beet iccssces 61 144,000 12 25.00 17.50 7.50 
Bean Gc cose ees eSied oe avenwkiwe 19 79,000 5 7.00 49.00 8.00 POEOM. arieieaisreavernee 18 51,000 5 25.00 21.50 3.50 
Canin ond DASGC..<< o06650%6-% 13 47,000 6 65.00 5.00 10.00 Lath— 
Ceiling, %”x4”— ve ice ware dda, 26 398,000 5 4.00 3.25 15 
No. 2 and better............. 83 397,000 9 32.00 25.00 7.00 EE DRE NA 3 115,000 3 6.20 4.85 1.35 
WE kar acetansa ee sasent 23 158,000 11 23.50 16.50 7.00 DEIN. cp tdcsanocvanndices 1 80,000 1 a a. ee 





Hemlock and Hardwood 


OsHKosSH, WIs., May 25.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported to 
the association by all members, and shows aver- 
ages for March, April and 1925 to date, and 
weekly figures for May: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
BMAP. 25:<.0%.0 .. 8,667,000 2,399,000 1,786,000 
| 2,288,000 2,502,000 2,240,000 
To date, 1925. .. 2,864,000 2,525,000 1,976,000 
BIBT Bios voswec 19 1,091,000 2,738,000 2,076,000 
ee ae 18 642,000 2,729,000 1,938,000 
ST ae | re 19 970,000 2,107,000 1,790,000 
Hardwood 
Firms Cut Shipments Orders 
Weekly average— 
eo | ere .. 6,590,000 3,360,000 2,696,000 
Pl | ee ae .. 6,419,000 2,674,000 2,648,000 
To date, 1925. .. 6,136,000 3,311,000 2,689,000 
a ee 19 4,705,000 2,248,000 1,465,000 
IAW Dinvsstons 18 3,697,000 2,270,000 2,566,000 
BES 26 .05<50066 19 4.522.000 2,134,000 1,788,000 





Western Pine Summary 


PORTLAND, ORE., May 23.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
ows reports for the week ended May 16 from 
thirty-seven member mills: 

Percentages of 


Ship- 

Production— Carst Feet Cut ments 

Normal ..... ee 32,675,000 bis 

APTIAL sis catia 37,562,000 pres 
Shipments 1,151 29,926,000 80.96 

Local deliveries.... 484,000 omae 

PEE saiea asa oo Nts 30,410,000 
Orders— 

Canceled .... 18 468,000 geese ee 

OO dal 1,124 29,224,000 79.09 97.69 

On hand... 3,989 103,714,000 


+Car basis is 26,000 feet. *Local sates. mcheded. 

Bookings for the week by thirty-seven identical 
mills were 90.21 percent of those of previous week, 
showing a decrease of 3,172,000 feet. 





North Carolina Pine 


Norrouk, VA., May 25.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-nine mills for the week 
ended May 16: 

——Percentage of ——- 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal 12,246,000 ec Ae 
Actual 9,206,339 75 isis oe 
Shipments ... 9,187,285 75 99.5 or 
OPGCTAT ..645-s 6,443,186 59 70 70.95 


*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there has been a 
decrease in orders of 5 percent; but last week there 
were reports from fifty-six mills. 





The West Coast Review 


SEATTLE, WASH., May 23.—For the week 
ended May 16, 115 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 


Production ...100,155,591 


Shipments 105,522, 952 9% below orders 
Orders .2.i0 115,997,548 16% above production 
Shipments— 
Water delivery: Feet Feet 

BPOTCREIG: 6i5.5 505.0 0)005 » o'0p aoe 27,616,622 

MT nae ss Cat 13,395,567 

SOUR]: WAtCr (3990) s6.i6s we secwisccssccws 41,012,189 
SRONE TCOGG GAVBT s ois 5.06 .0s's each ken eee aes 58,890,000 
Local auto and team deliveries........ 5,620,763 

Total shipments « ......0..06c00-nees 105,522,952 

New business— 
Water delivery: 

SPITMORURE: ~ cosa ce kode. 34,741,007 

PUSMIOTE Goiondss asa sees eels 14,585,773 

Total water (48%)... .sicsssecesucs 49,326,780 
SPOT, SOO Oe OLB 6 6 os oe soe webs ba wie bs 61,050,000 


Local auto and team deliveries 5,620, 763 


Total NOw HDuUSiINEHS. «oie. cc asco 115 a 997,5 543 
Unfilled orders— 








PPOTREBTUC COPBO: ai aisceissccckisdow seh een ees 157,845,614 
MOND, sin a roles 6: 5's Aes a ah hata ee 80,981,307 
ED 57 |) ec’. rr a 156,030,000 

Total unfilled orders............... 394,856,921 





¢Car basis is 30,000 feet. 





California Redwood Data 


San FRANCISCO, Cauir., May 23.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for the 
week ended May 16: 


-—————-— Redwood—————,_ White 
No. of Percent of Woods 
: mills Feet production Feet 

Production ... 13 6,377,000 100.0 1,059,000 

Shipments ... 13 6,524,000 107.5 1,410,000 
Orders— 

Received ... 13 6,600,000 110.0 936,000 

On hand.... 12 21,639,000 2,907,000 


Detailed Redwood Distribution for Week 





Shipments Orders 

Northern California*® ...... 3,933,000 3,553,000 
Southern California* ...... 1,654,000 1,226,000 
NWP GRANT: 6:ré-bs aces boc ee narelelers 72,000 53,000 
MEUSUOUINE . 5cilcevacaleacsouenerere eels 781,000 1,327,000 
IPONIERE. oo slonivals ize a'idrereodionta 84,000 441,000 
ci) cae eee es 6,524,000 6 5600, 000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 


jNevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


National Analysis 


WASHINGTON, D. C., May 25.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended May 
16, orders and shipments being shown as per- 
centages of production: 





During During 20 
Week Ended Wks. Ended 

May 16 May 16 

No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 133 100 104 97 96 
WEEt CORBE occ casas 115 105 116 103 101 
Western Pines ...... 37 81 79 106 102 
Calif, Pines*® ....;.. 10 85 116 146 139 
Calif. Redwood ..... 13 102 103 89 91 
No. Carolina Pine. 53 98 62 99 #79 


No. Hemlock & Hdwd.+ 16 78 67 65 52 
Northern Pine ...... 10 72 864 98 93 


387t 97 101 101 98 
*Represents 34 percent of cut im region. 
Includes hardwoods and softwoods. 
tLast week there were reports from 395 mills. 
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Southern Pine Stocks. 


New ORLEANS, La., May 25.—The Southern 
Pine Association has compiled the following sta- 
tistics : 


Reports from 174 Subscriber Mills 


Percent 

Percent Pro- 

Feet Normal* duction 

Stocks April : oe 988,268,520 Ve@us weewes 
April cut ......... 417,265,289. 302.69 «....: 


q 405,5: 33, 809 


April shipments.... 420,663,245 103.53 100.81 
Stocks April 30.... 984,870,564 Gene eevee 
Orders (144 mills)... .......... 103.47 99.75 

*“Normal” is amount reported by subscribers 
for the first four months of 1916. Stocks de- 
ereased 3,397,956 feet, or 0.34 percent, during 
April. 

Of the above 174 mills, 30 did not report on 


and 4 were not operating. Of the 
other 140, 67 reported lost capacity of 10,461,000 
feet: 35 operated full time; 22, overtime, and 16, 
double shift, the gain in capacity represented by 
total overtime being 46,946,000 feet, which exceeds 
lost capacity of the other mills by 36,485,000 feet. 


Comparative Report of 157 Identical Mills 
A statement of 157 identical mills, comparing 


running time, 


operations for April, 1925 and 1924, is as fol- 
lowe: 
— 1925 as 
percentage 
1925 1925 of 1924 
Stocks April 1 956,887,613  949,052,25 


5 100.83 


» 
April cut..... 399,713,450 $89,900,213 102.52 


1,356,601,063 1.338.952,468 
April shipm’ts. 403,771,082 9 385.478,517 104.75 
Stocks April 30) 952,829, 981 953,473,951 99.95 


Four Months’ Report of 139 Identical Mills 


Comparative figures for production and ship- 
ments reported by 139 identical mills for the 
first four months of the last three years are as 
follows : Shipments as 

percentages of 
Production Shipments production 
ge 559.822 1,426,970,044 94.72 

452,761,005 1.437,168,195 98.95 

1 Sere areal 1,5 109.33 


141,680,082 
April Exports Through Southern Ports 
Exports through southern ports for the last 


quarter of 1924, the first quarter of 1925, and 
for April, are given as follows: 
Jan. 1 Oct. 1 
April to March to Dee. 
1925 31, 1925 31, 1924 
Southern pine 
Lumber 9T.258,957 148,288,032 137.916, 702 4 
Timber 9,397,361 36,560,591  35,470,27 
Other kinds... 18,522,693 53,101,272 48,941,03 
Totals 85,179,011 237,949,895 292,328, 007 
Total exports for April jacreased 3.3 percent 


from March. 
Total exports for last quarter 
cent over previous quarter. 


increased 7 per 


The percentages of kinds making up the totals 
are as follows: 


April Jan. 1 to Mar. Oct. 1 to Dee. 


1925 31, 1925 31, 1924 

Southern pine- ; 
Lumber ..... 67.2 62.3 62.0 
yi) 11.0 15.4 16.0 
Other kinds... 21.8 22.3 22.0 


Hardwood Institute’s Stock Report 


MEMPHIS, TENX., May 27.—The Hardwood Manufacturers’ Institute has compiled from reports 
of 19814 units the following data as to stocks May 1: 


Eastern Territory,* 5924 Unitst 


Southern Territory,* 13834 Unitst 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for the 
weeks ended as shown and comparative periods: 


1925— Production Shipments Orders* 
May 6%... 00.5 8,932,000 8,739,000 8,774,000 
ME Oe sce sctacg 8,442,000 8,460,000 %,817,000 
Apl. 27 to 
May 16....... 17,374,000 17,199,000 17,591,000 

1924 
Apl. 28 to 
a ye 14,335,000 13,048,000 10,051,000 


7385 mills. +37 mills. 


“Onde rs booked for the 
were 2 percent, 
duction. 


ended May 16 
under pro- 


week 
shipments 2 percent, 


Percentages of Thicknesses 


} 2” % ” yy ” +s “” 
P roduc 1) 65 25 6 4 
Shipments ............. 71 19 6 4 
MY ekcheie apiece 74 18 6 2 





Total 
Species— Dry & Green Dry 
1) PO ere Cee 3,667,000 2,371,000 
WOMBWOOE 25k 6 ce Fe es 8,049,000 4,562,000 
NN fanz ow Got ner ashes 3,698,000 1,960,000 
Dt) eerste 1,019,000 455,000 
EP OMI 6.62 ace ees 8 7,000 7,000 
MEOW! ode wigs. waa a 1,297,000 930,000 
Battermnut ..... ee cwcas 260,000 157,000 
COGRE sackcaevasesee stntageaae. Saceneeus 
7) eel ee 251,000 77,000 
a eee ere 29,292,000 11,563,000 
Cottonwood ......... 201,000 178,000 
Ca) eee a 8,209,000 3,621,000 
ERIN yo ohegi fink Oe a6 ees 705,000 517,000 
AMR 5. ui ay/s.'3. 5s Withee ears 8,597,000 5,546,000 
MINGUUONEG vidicecnctinx atheceeeae Wanenmews 
EiGre@ MAIC 2... cece. 5,233,000 2,556,000 
LL LCL CN See eee cece 1,265,000 4,000 
MON icc oniwoae enews Se eaweees —ewareeaee 
AMOI oa a eu ow ow 6 die ore 55,000 44,000 
DEGQVIDIE oc ec és dws 105,000 80,000 
MOM ie cae Skane we Bees 72,255,000 36,339,000 
MOC ola sg 6 React SOR MRE: fae aadiaded 
Myo 12,000 10,000 
1 ee eee 37,821,000 21,975,000 
MERIRTO cc6re nc ashe +tladeaeee  sweaqanea 
DOC WOME ok cee css 2,000 268,000 
WROCMINOTO 6 nc ewes cen 94.000 74.000 
WEOEIIUAS! G-dc cota ooo uae 366,000 134,000 
WME Cccucataaeuces CEGemanee  beewaws 
Mixed Hardwoods .... 2,115,000 1,331,000 
185,105,000 95,699,000 
*Dividing line between “Eastern” and 


Chieago & Eastern Illinois to Evansville, Ind., 
Orleans, La.. all points west of this line being 

*Unit equivale nts are Single band, 1; 
triple band, 3; circular, VY, 


“Southern” 
thence 
“Southern” 


with resaw, 





Unfilled Total Unfilled 
Orders Dry & Green Dry Orders 
844,000 20,519,000 14,807,000 5,346,000 

1,624,000 59,000 LN | Tree 
289,000 3 482,000 1,609,000 690,000 
169,000 bpp oe Meee 

Partie re 18,000 10,000 adware 

SRGQQD) ..akcadvcie 8 8 Axtwdeewe  “eateteqes 
SR0GG issdeadee <s00ecede (esledoaaate 
cana caren 3,000 3,000 pietea garaaes 
114,000 17,000 ee eer 
Gara 8 8=—s_( Kmbteneee Jtedenenae <euaweaey 
24,000 25,793,000 16,124,000 11,433,000 
717,000 59,619,000 33,137,000 5,131,000 
15,000 23,234,000 16,160,000 2,581,000 
1,658,000 230,966,000 127,393,000 47,482,000 
S diaieaeawe 850,000 405,000 51,000 
GIGGGOS — kkeddands Witawaees . snngamwese 
35,000 3,498,000 1,793,000 555,000 
wikewcaeres 64,000 19,000 rer ene 
Vibneceas 392,000 288,000 pacaetaaaes 
eee 2,629,000 1,282,000 558,000 
11,586,000 186,049.000 96,776,000 36,516,000 
wiaiate ties 1,034,000 492,000 154,000 
ESAS 17,000 14,000 Ltadaewns 
6,646,000 10,354,000 6,802,000 1,572,000 
ae ke ates 11,000 9,000 5,000 
15,000 5,344,000 3,474,000 834,000 

i Scat aeare’ 6,257,000 3,760,000 605,000 
10,000 182,000 CGHOGe” ssxaouaus 
putarace aa 4,389,000 2,287,000 346,000 
78,000 5,263,000 4,432,000 4,459,000 
29,750,000 590,116,000 331,209,000 118,318,000 


territories is a line from Chicago following the 
following the Louisville & Nashville to New 
territory. 
114; double 


band, 2: with two resaws, 2%; 





e iJ es 
California Pine Sales 
SAN FRANCISCO, CALIF., May 23.—For the pe- 
May 17 to 28, the California White & 
Pine Manufacturers’ Association reports 
sales as follows: 
California White Pine 


riod 
Sugar 


Douglas Fir 


Feet CURES “accu «5 18,000 
Nos. 1 & 2 clr. 120,000 No: 2 clr...«;. 26,000 
OP BOTOCE ccc’ 288,000 4/4 a.w. cc 50.00 
I) select 2.2... aoe. 2 “eee 
No. 3 clr...... 120,000 ies @ timbers 100. 
No. 3 ¢ 71° Ties & timbers 100,000 
Inch shop 71,000 
No. 1 shop.... 204,000 Cedar 
No. 2 shop.... 389,000 Miscellaneous. 56,000 
No. 3 shop.... 109,000 Mixed Pine 
Panel, %” a.w. 11,000 Feet 


Sugar Pine Common— 


Nos. 1 & 2 clr. 192,000 RG IN aiden aes 31,000 
© GOIRGE akvcx 90,000 jt ae eae eee 380,000 
BE) select ...... 66% 32,000 INOS Ba aiiseaus 482,000 
NOe: F Oleic. 54,000 ING Bec wwees 106,000 
Inch shop .... 25,000 No. 1 dimen. 345,000 
No. 1 shop.... 198,000 No. 2 dimen. 112,000 
No. 2 shop.... 354,000 Lin. ft. 
No. 3 shop.... 226,000 Beveled siding— 
White Fir RIGGRs «acs 137,000 
Ne..3 & dtr. : ey eyo 
CO, 133,000  2xecn cence 2,000 
No. 4 com., Lath 
ro ne $2,000 Mixed pine 
No. 1 dimen... 274,000 on Cae 900,000 
Box No ye oe 930,000 
Mixed pine Feet INOS Ba whee wae 200,000 
5/4 & 6/4 a.w.5,075,000 Export 
7 ne 25,000 Australian 53,000 





Data on Walnut 


American Walnut Manufacturers’ 
following data: 
April 1924 


The Asso- 
ciation has compiled the 


April 1925 March 1925 





Lumber— 
Manufactured 4,017,400 335,800 3,704,300 
Shipments ....... 3,340,700 3 3,284,500 
SO) So eacdacswee 18,231,700 8,167,200 
Logs— 
Purchases ....... § 3,862,422 2,756,100 
Made into lumber 

and veneer .... 3, 3,464,947 2,502,300 
BROEES oc cevcsicns 4, 678,300 3,312,300 





Southern Pine Barometer 


New OrvFans, La., May 25.—For the week 
ended May 22, Friday, one hurtdred thirty-five 
mills report as follows in the Southern Pine 
Association : 


Percent Pereent 

of pro- of ship- 

Cars Feet duction ments 

Production eras Tee ica. satan 

Shipments 4,088 $6,951,760 118.31 ..... 
Orders*- 

Received .. 3,772 80,230,440 109.16 92.27 


On hand end 


week 10,642 


*Orders on hand showed a decrease of 2.88 per- 
cent during the week; one hundred thirty-three 
mills contributed to previous week’s report. 


Based on April average load, 21,270 feet. 





Brevity and Punchin This‘ Sales Letter’’ 


CINCINNATI, OHIO, May 25.—There are all 
sorts of letters written to sell lumber, some 
smooth and polished and some blunt and to 
the point. Of the latter sort is an epistle re- 
ceived recently from a small mill man by C. W. 
Tunis, president Tunis Lumber Co., of this 
city, which he was kind enough to show to 
the representative of the AMERICAN LUMBERMAN 
and to grant permission to print—either as a 
model to follow or an example to avoid, which- 
ever way the reader may be inclined to take it. 
The letter is brief, getting to the subject with- 
out any unnecessary frills. Reproducing the 
eccentricities of spelling, punctuation and of an 
apparently temperamental typewriter, it reads 
as follows: 

‘“How in hell do you all xpect Us to 
Runn & pa what us owes wHen yu all 
Wont tak the stufF we all has kut fer 
ye?”? 

‘‘Pair enough question,’’ was Mr. Tunis’ 
comment, adding, ‘‘but one that I do not feel 
competent to answer.’’ 


Trade School Students Graduate 


NEW YorkK, May 26.—Students of the eve- 
ning trade school classes, conducted jointly by 
the Board of Education and the apprenticeship 
commission of the New York Building Congress, 
were awarded certificates and prizes at the 
graduation exercises held at the Washington 
Irving High School on Thursday evening, May 
14. Burt L. Fenner, president of the commis- 
sion, presided. 

Among the speakers were Hugh Frayne, New 
York city representative of the American Fed- 
eration of Labor; C. G. Norman, chairman board 
of governors, Building Trades Employers’ As- 


sociation, and Associate Superintendent of 
Schools Joseph M. Sheehan. 

The following trades were represented 
among the graduates: Carpentry, painting and 
decorating, upholstery, electricity, bricklaying 


and plastering. The Washington Irving High 
School orchestra, under the direction of Miss 
Mittelman, played several selections during the 
evening. 
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Serics of superimposed swinging dog points assembled as a unit; also 
cylinder with back guide bar as a unit 








Two units set together inside the knee; front guide bars bolted to knee; 
two bolts and fulcrum pin hold back guide 


New Ferris Air Dogs Prove to Be Complete Success 


On this page are shown illustrations of the new 
air dogs invented by E. A. Ferris, sawmill super- 
intendent for the Red River Lumber Co., of West- 
wood, Calif. The dogs developed by Mr. Ferris are 
of two new types of carriage dogs operated by air, 
one designed especially for holding round logs and 
the other for holding the dog plank by its edge 
only. For a long time Mr. Ferris had been devel- 
oping the idea of gripping the saw log from the 
top and the bottom with a pair of tongs operated 
by an air cylinder installed between them. In 
fact, he was working on this idea a long while be- 
fore there was any kind of air dog on the market. 
It was his aim to design a dog that had the capac- 
ity of holding the very smallest log as well as the 
large ones. This was a difficult end to achieve for 
the reason that, no matter what the shape of the 
arm, the cylinder proved to be too long to allow 
the points to close up om the small logs. Keeping 
persistently at it, the inventor eventually found a 
form of cylinder mounting that permitted the use 
of a comparatively short cylinder that promised to 
give the desired results. Then a trial dog was 
built, as shown in the accompanying illustrations. 

In their normal or wide open position the Ferris 
double hook power dogs are operated by the appli- 
cation of air to the bottom of the cylinder. When 
the throttle valve is reversed, however, the air 
enters the top end and the upper hook descends 
until it engages the log or cant and then a con 
tinued pull of the cylinder raises itself, along with 
the upper arm to which it is fastened, until the 
under dog point strikes the log. Then the full 
power of the cylinder is applied to drawing the two 
dog ppimts together and in rolling the top side of 
the log back firm against the knee. A glance at 
the photographs will show that the upper arm is 
pivoted to a swinging link, which in turn is sup 
ported by a compression coil spring. It is to be 
noted also that when the upper arm is on the top 
of a log the position permits the application of 
the remaining power in the cylinder to an endwise 
pull of the upper arm which swings the hanging 
link on its upper pivot, compressing the tension 
spring, and allowing the upper arm to move back- 
ward and rolling the top of the log against the 
knee. 

When the last plank dog is being used the dog 
points swing on a pivot and disappear when hit by 





a log or cant. The cylinder stroke is longer than 
the space between the points of the teeth, so that 
when a cant is turned back against them that is 
just wide enough to shove the first tooth back, the 
next tooth is sure to get it. 

The last plank air dogs on the middle knee are 
small, the entire mechanism being so placed down 
inside the knee as to be almost entirely out of 
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Back side of knee with receding cylinder botted 
to bottom of knee 


sight. The teeth of this dog project from the face 
of the knee only one inch, and are one ineh in 
thickness, having a thin knife edge point half an 
inch long which penetrates the edge of the board, 
the wide flat space om the under side of the tooth 
preventing any further penetration. ‘The teeth 
swing on a pivot and are heavily counterbalanced, 
so that when hit they disappear and as soon as re- 
leased come back to place by gravity. 


The Ferris air dogs have been thoroughly tested 
out in the mills of the Red River Lumber Co., at 
Westwood, Calif. With regard to the operation of 
the Ferris air dogs, Walter Luff, plant superin 
tendent for the Red River Lumber Co., im a letter 
to the inventor has the following to say: 

“After two weeks’ trial of your new air dogs on 
our No. 1 carriage, I am pleased to report as fol- 
lows: The double hook log dogs are very quick in 
action, and very secure in their holding qualities 
on the small logs, giving the sawyer more confi- 
dence and automatically more speed. Also the 
firmness of the grip of the upper and lower hooks 
eliminates the tendency to roll, so common in the 
sawing of small logs with the old style dogs, 
thereby producing a much better grade of lumber. 
Your last plank dogs are unquestionably the best 
yet; the fact that they hold the last plank se- 
curely and by the edge only, instead of puncturing 
several rows of holes across the entire width of 
its face, should be easy arithmetic for any lumber- 
man.” 

George A. Pratt, production engineer of the Red 
River Lumber Co., has the following to say with 
regard to the operation of the Ferris air dogs: 

“After two weeks’ continued use of your new air 
dogs that were installed on rig No. 1 Feb. 3, it 
vives me "pleasure to say that I consider them an 
unqualified success. Some of the advantages, as I 
see them, besides the increased speed in dogging, 
are that the under hook of your double hook log 
dog gives added firmness to the grip, as well as 
added confidence to the sawyer, along with a good 
percentage added to the quality of the product, 
from the fact that the usual tendency of these 
small logs to roll when held by the old style dogs 
is eliminated. Your last plank dogs are a money 
saver, as they securely hold the last plank by its 
edge only, and do not destroy its value by rows 
of dog marks across its face; which are so common 
to the old style dogs in common use. In making 
a careful comparison of the daily records of the 
production of Bank Mill No. 1, the cut shows an 
increase for the twelve days that your dogs have 
been in use, over the last twelve days before they 
were installed. 

“It will be of interest to you to know that in 
checking the damage done to shop and better lum- 
ber by the old dogs in this sawmill, it was found 














Shop view; showing straight line cam holding upper dog point back 





General make-up of log dogs; showing how easily points can be adjusted 
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to be 40 cents a thousand feet on those grades of 
Jumber sawn; and as high as 82 cents a thousand 
feet on some special logs. As your dogs grip the 
edge of the cants and not the face, all of the 
abovementioned damage is eliminated, and the sav- 
ing can be readily appreciated by any lumberman 


who will compare the action of your dogs with 
that of the dogs on the other three rigs.’ 

Mr. Ferris himseff has been carefully watching 
these dogs in operation in the hope of finding some 
improvement possible to be made before building 
dogs to equip the entire mill. As yet only one 


dog of each type has been made, but they have 
been in operation night and day for several months 
with the best of success. These trial dogs were 
manufactured entirely in the foundry and machine 
shop of the Red River Lumber Co., at Westwood, 
Calif. 


Statistics on Lumbering in Ten States 


A summarization of the data collected by the 
census bureau at the 1923 biennial census of 
manufactures shows that the total value (at fac- 
tory prices) of manufacturing establishments in 
Wisconsin that year aggregated $1,721,501,000, 
an increase of 41.7 percent compared with $1,- 
214,861,000 in 1921. 

A total of 176 establishments was engaged 
in logging and sawmill operations in 1923, with 
an average of 18,759 employees, a payroll of 
$18,104,195 and products valued at $53,485,523. 
In 1921, 186 establishments were engaged in 
lumbering, employing an average of 16,290, with 
a payroll amounting to $14,404,975 and prod- 
ucts valued at $40,703,101. Planing mill prod- 
ucts, not made in plants connected with saw- 
mills, were reported by 117 establishments in 
1923, employing an average of 5,058 wage earn- 
ers, With a payroll of $6,171,150 and products 
valued at $31,635,629. Two years before 127 
such planing mills employed on the average 3,- 
935 wage earners, had a payroll of $4,641,608 
and products valued at $20,987,300. 

The summarization of returns from Maine for 
1923 shows 296 plants turning out lumber and 
timber products, with an average of 7,336 wage 
earners, a payroll of $6,617,172 and products 
valued at $20,162,037. Two years before 342 
establishments reported an average of 8,072 
wage earners, a payroll of $7,894,364 and prod- 
ucts valued at $21,669,948. In 1923 planing 
mill products not manufactured by plants con- 
nected with sawmills reported to the number of 
40, with an average of 612 wage earners, a 
payroll of $762,481 and products valued at 
$4,038,299. In 1921 the number of such plants 
reporting was 43, employing an average of 530 
wage earners, with a payroll aggregating $620,- 
352 and products valued at $2,685,371. 

The lumber and timber products industry, 
embracing logging camps and sawmills em- 
ployed more wage earners in Texas, while the 
petroleum industry led in value of products in 
1923 and 1921. In 1923 there were 218 estab- 
lishments in the lumbering industry, employing 
an average of 18,857 wage earners, with a pay- 
roll aggregating $14,526,190 and products 
valued at $51,878,745. The number reporting 
two years before was 211, with 15,409 wage 
earners, a payroll of $12,450,772 and products 
valued at $34,533,422. In 1923 there were 102 
plants not connected with sawmills turning out 
planing mill products, employing 1,862 wage 
earners, with a payroll of $2,161,261 and prod- 
ucts valued at $10,248,041. Two years before 
96 plants reported an average of 1,706 wage 
earners, a payroll of $1,712,750 and products 
valued at $8,072,223. In 1923 reports were re- 
ceived from 7 plants engaged in wood preserv- 
ing, employing an average of 1,003 wage earn- 
ers, with a payroll of $1,016,676 and products 
valued at $14,406,429. Six such plants two 
years ago employed 803 wage earners, had a pay- 
Pr of $819,387 and products valued at $11,869,- 


Lumber and timber products were reported in 
1923 by 580 establishments in Georgia, employ- 
ing an average of 16,894 wage earners, with a 
payroll of $8,848,524 and products valued at 
$30,036,857. In 1921 reports from 384 plants 
showed 9,555 wage earners, a payroll of $5,- 
173,461 and products valued at $15,738,446. In 
1923 reports from 168 planing mills not con- 
nected with sawmills showed an average of 4,- 
103 wage earners, a payroll aggregating $2,- 
855,569 and products valued at $24,687,937. 
Two years before 120 plants reported 2,360 
wage earners, a payroll of $1,779,922 and prod- 
ucts valued at $11,002,824. Turpentine and 
rosin were turned out in 1923 by 540 Georgia 
establishments, employing 12,336 wage earners, 
with a payroll of $5,059,615 and products valued 
at $12,224,014. Two years before 418 plants 
Teported an average of 7,733 wage earners, a 
payroll totalling $2,505,379 and products valued 


at $6,011,896. Eleven wooden box factories in 
1923 employed 1,336 wage earners, had a payroll 
of $610,370 and products valued at $2,814,069. 
Two years before there were 13 such establish- 
ments, employing 1,083 wage earners, with a 
payroll of $560,496 and products valued at $2,- 
264,902. 

In 1923 lumber and timber products were re- 
ported by 14 establishments in Arizona, employ- 
ing an average of 1,661 wage earners, with a 
payroll of $1,653,938 and products valued at 
$4,186,229. Two years before 9 plants reported 
708 wage earners, a payroll of $682,709 and 
products valued at $1,631,979. 

In Massachusetts 82 plants manufacturing 
paper and wood pulp in 1923 reported an aver- 
age of 13,324 wage earners, a pay roll amount- 
ing to $17,085,424 and products valued at $93,- 
641,621. Two years before 81 plants reported 
12,427 wage earners, a pay roll of 12,592,648 
and products valued at $62,865,216. The 1923 
returns show 189 plants turning out furniture 
(including show cases), with an average of 
8,097 wage earners, a pay roll of $9,965,802 and 
products valued at $34,691,239. In 1921 there 
were 168 plants, employing 6,331 wage earners, 
with a pay roll of $7,032,831 and products val- 
ued at $24,456,339. 

The value of products of manufacturing 
establishments in Florida (at factory prices) 
in 1923 was $188,258,000, which represented 
an increase of 29.1 percent as compared with 
$145,821,000 in 1921. The lumber and timber 
products industry (logging and sawmill opera- 
tions) is the leading one in the State, measured 
either by number of wage earners or value of 
product. The value of the products of this in- 
dustry increased from $29,801,000 in 1921 to 
$45,150,000 in 1923, or 51.5 percent. The aver- 
age number of employees in 1921 was 15,956 
and in 1923 had increased to 21,132, or 32.4 
percent. The 1921 payroll was $11,028,002 and 
in 1923 it had increased to $15,645,443. In 1923 
planing mill products not made in plants con- 
nected with sawmills were reported by 55 Flo- 
rida establishments, with an average of 1,457 
wage earners, a payroll of $1,455,062 and prod- 
ucts valued at $7,758,482. In 1921 there were 
69 plants, with 1,360 employees, a payroll of 
$1,416,130 and products valued at $6,472,201. 

The value of manufactured products reported 
for Arkansas in 1923 was $173,085,000, an in- 
crease of 45.4 percent as compared with $119,- 
029,000 in 1921. As in Florida, the lumber 
and timber products industry is the leading one 
in Arkansas. In 1923 there were 441 establish- 
ments, with an average of 27,325 wage earners, 
a payroll of $20,056,729 and products valued at 
$73,467,862, compared with 451 plants in 1921, 
employing an average of 20,769 wage earners, 
with a payroll of $14,071,318 and products 
valued at $44,021,552. The increase in the value 
of products was 66.9 percent and in number of 
wage earners 31.6 percent. In 1923 planing 
mill products were turned out by 37 plants in 
Arkansas, with an average of 1,321 wage earn- 
ers, a payroll of $1,155,516 and products valued 
at $7,572,082, compared with 39 plants in 1921, 
with 1,095 wage earners, a payroll of $908,400 
and products valued at $5,972,351. Reports 
were received in 1923 from 29 concerns produc- 
ing turned and carved wood, having an average 
of 600 employees, a payroll of $442,548 and 
products valued at $1,656,523, compared with 
26 plants in 1921, with 402 wage earners, a 
payroll of $284,090 and products valued at $1,- 
283,287. Five plants reported cooperage prod- 
ucts in 1923, employing on the average 404 wage 
earners, with a payroll of $252,663 and an out- 
put valued at $1,586,776. Eleven furniture es- 
tablishments in 1923 employed 929 wage earners, 
had a payroll of $717,641 and products valued 
at $3,920,566, compared with 14 plants two 
years before, having 588 employees, a payroll of 
$532,012 and. products valued at $2,931,760. 


A summary for Alabama shows 599 concerns 
in the lumber and timber products industry in 
1923, with an average of 25,826 wage earners, 
a payroll aggregating $15,892,372 and prod- 
ucts valued at $52,792,121, compared with 527 
plants two years before, employing 20,809 wage 
earners, With a payroll of $10,729,384 and prod- 
ucts valued at $30,674,667. Seventy-four plants 
not connected with sawmills in 1923 turned out 
planing mill products, having an average of 1,- 
479 wage earners, a payroll of $1,077,840 and 
products valued at $8,484,712, against 69 plants 
in 1921, with 1,026 wage earners, a payroll of 
$737,697 and an output valued at $4,724,873. 
In 1923 there were 131 concerns engaged in the 
turpentine and rosin industry, with an average 
of 2,686 wage earners, a payroll of $1,156,198 
and products valued at $2,809,815, against 132 
establishments in 1921, with 3,040 wage earners, 
a payroll of $1,042,465 and products valued at 
$2,539,112. 

The value of the products of lumber and tim- 
ber establishments in Idaho in 1923 was $39,- 
479,000, compared with $17,914,000 two years 
before, or an increase of 120.4 percent. The 
number of wage earners employed increased 
from 6,156 in 1921 to 11,693 in 1923, or 89.9 
percent. The number of plants reporting in 
1923 was 120, with a payroll of $16,137,225, 
compared with 87 in 1921 and a payroll of $7,- 
453,324. Three plants in 1923 reported wood 
preserving products valued at $2,206,548, the 
number of wage earners averaging 82 and the 
payroll aggregating $150,227. 


Railway Deal Makes Timber Accessible 


SAN FRANCISCO, CALIF., May 23.—One of the 
most vital and important business deals of the 
year affecting the lumber industry was an- 
nounced this week in which the Southern Pacifie 
Railway Co. acquires the Nevada, California & 
Oregon Railroad, running from Wendell, Nev., 
northward 156 miles, through Lassen and Modoe 
counties to Lakeview, Ore. The deal also in- 
cludes the acquisition of the Oregon, California 
& Eastern Railroad which is to run from Klam- 
ath Falls, 40 miles to Lakeview, connecting 
there with the Nevada, California & Oregon. 
Broadgaging of the latter, which is now a nar- 
row gage system will be started on June 1, 
according to plans now being finished. 

The new line, while opening up much virgin 
territory, according to William Sproule, presi- 
dent of the Southern Pacific, will open up mil- 
lions of acres of yellow pine, white pine, white 
fir, incense cedar and some Douglas fir. The 
Nevada, California & Oregon has been handling 
this timber under handicap of having to re- 
handle into broadgage cars at Wendell, slowing 
up shipments and creating higher freight rates. 
Under the new arrangements mills throughout 
the northern part of the State, in Oregon and 
even in Washington, will have quicker shipments 
to the East at cheaper tariffs and will be able 
to compete with the eastern markets to better 
advantage than at present, shipments going 
direct east over the Ogden route. 

In the Lassen forest, according to the latest 
Forest Reserve cruise there are 4,259,351,000 
feet of yellow pine, 402,063,000 feet of sugar 
pine, 133,168,000 feet of incense cedar, 1,572,- 
231,000 feet of white fir, 199,903,000 feet of 
Douglas fir; 294,866,000 feet of red fir and 
about 22,768,000 feet of lodgepole pine located 
on Federal lands which will be accessible. 

In the Modoe forest, according to the same 
cruise, there are 2,328,246,000 feet of yellow 
pine, 9,200,000 feet of sugar pine, 31,830,000 
feet of incense cedar, 424,873,000 feet of white 
fir, 1,554,000 feet of white pine and 3,553,000 
feet of lodgepole pine, all of which is on Federal 
reserve lands. It is estimated that there is ap- 
proximately six billion feet of timber on pri- 
vate lands in the Modoe forest. 
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News of Forestry Activities 


Launch “Stop Forest Fires’? Campaign 

San FRANCISCO, CALIF., May 23.—In an ef- 
fort to halt man-made forest fires or at least 
to curb them during the coming tourist season, 
a “‘Stop Forest Fires’’ campaign, sponsored 
by the California Development Association, the 
State Chamber of Commerce, the State board 
of forestry, the United States Forest Service 
and the California White & Sugar Pine Manu- 
facturers’ Association, has been launched here 
and will be broadened to include all parts of the 
State where there is timbered land. 

The central committee is comprised of Paul 
Shuop, vice president Southern Pacific Railway 
Co.; R. D. Baker, president California White & 
Sugar Pine Manufacturers’ Association; Wil- 
liam H. Wheeler, California Forest Protective 
Association; Charles Havgen, California Cattle- 
men’s Association; C. L. Kelsey, Conservation 
Association of Southern California; C. R. John- 
son, California Redwood Association, and a 
representative of the Wool Grower’s Associa- 
tion. 

There will be four regional committees ap- 
pointed from the four districts of the State. A 
meeting of these committees has been called in 
San Francisco on June 5, at which time Col. 
William B. Greeley, United States forester, 
will be in the city. In turn these regional com- 
mittees will appoint committees in each city 
in their districts to carry the campaign to Boy 
Scouts, Girl Reserves or any other boys’ or 
girls’ organizations, all of which are eligible for 
competition in the campaign for various prizes. 

The entire campaign will be built around a 
contest in which the boys and girls will have 
people sign pledges in which they promise to do 
everything in their power to prevent fires from 
doing damage to the forests. 

Each chamber of commerce agrees to provide 
five local prizes, the first to be $10 which is to 
be given to the boy or girl who obtains the 
greatest number of pledgers; a second prize of 
$5 to the boy or girl who obtains the second 
largest number of signers and $2 for third, 
fourth and fifth prizes. The newspapers will 
carry daily stories on fire prevention and also 
the standing of the various contestants. 

The central committee will donate to the high- 
est individual boy or girl in the State a first 
prize of $50 and to the second highest $25. 
Added to this the highest ranking Boy Scout’s 
patrol, in the number of signers obtained, will 
be given a trip to the big forest of northern 
California, all expenses paid; the highest Boy 
Scout troop will receive a large silk troop flag 
and the second highest troop a smaller troop 
flag. It is expected that other prizes will be 
offered before the campaign gets under way. 


Company to Grow Pine Trees 

Waycross, Ga., May 25.—The Timber Prod- 
ucts Co. was organized here May 19, following 
the annual meeting of the Georgia Forestry 
Association, and the announcement is made that 
the company has purchased 26,540 acres of land 
in south Georgia, with Cogdell as a center, to 
be used for the sole purpose of pine tree produc- 
tion. 

No farming operations will be allowed and 
especial methods will be employed to protect the 
land from fire or reckless usage. No tree 
smaller than eight inches in diameter will be 
touched, and when trees of this size are leased 
for turpentining they will be boxed only on one 
side. Trees that have outlived their turpentine 
productiveness will be leased for timber pro- 
duction. 

The company plans that the area shall pay all 
expenses while the trees are growing, the in- 
come being derived from the sale of cross ties, 
staves, lath, cordwood, turpentine and rosin. 
Once the area has been thoroughly timbered 
the company is confident that its income will be 
permanent, fluctuating only to the extent of 
the market price of finished products. 

A density of not less than 500 pine trees to 
the acre will be maintained. The owners ex- 
pect to put into practice the theory of conserva- 


tion, by cutting no trees smaller than a cer- 
tain diameter, sawmilling trees only after they 
have reached a certain size, keeping the woods 
clean, plotting turpentine areas so as to pro- 
vide rest years for the trees, and providing 
against fire damage. 

It is one of the biggest conservation projects 
ever started by private initiative and is re- 
garded as an invaluable step in the forestry 
work of the Southeast. ‘‘The pine tree a per- 
manent source of income,’’ is the slogan 
adopted. The company is composed of A. K. 
Sessoms, of Cogdell, president; H. L. Kayton, 
of the Carson Naval Stores Co., of Savannah, 
vice president, and Judge H. D. Reed, of Way- 
cross, secretary-treasurer. Austin Cary, of the 
United States Forest Service, is also a member 
of the company. 


To Urge Woodruff-McNary Act Passag 

MINNEAPOLIS, MINN., May 26.—Plans are 
being formulated to reintroduce the Woodruff- 
McNary act and to press its passage in the next 
Congress to insure 2 comprehensive program of 














A freak of the recent tornado which swept 
through southern Illinois. A 1x8-inch board 
flying through the air at 300 miles an hour 
was driven crossways into the maple tree so 
that it could not be removed. A 178-pound man 
is hanging on to the board. The State musewm 
at Springfield, Ill., has preserved this section 
of the tree 





forest land acquisition by the Federal govern- 
ment under the provisions of the Clarke-McNary 
law, according to Shirley W. Allen, forester, 
American Forestry Association, who was in the 
Twin Cities late last week. 

It is proposed that 3,000,000 acres be ac- 
quired to complete the Government’s forest 
acquisition program in the White Mountain 
country and other localities in the East, 3,- 
500,000 acres in the southern pine country and 
a similar acreage in the Lake States—Minne- 
sota, Wisconsin and Michigan. 

The Woodruff-McNary bill contemplates this 
program, merely authorizing this appropriation 
but actually appropriating the money at once. 
With its passage it is probable an initial ap- 
propriation would be made at the coming ses- 
sion of Congress and similar action taken in 
succeeding sessions. : 





New Experiment in Reforestation 


Detroit, MicH., May 26.—A new experiment 
in reforestation, whereby convicts formerly em- 
ployed in State road construction work will be 
utilized in an extensive tree planting program 
in Michigan, made possible by a trebled appro- 
priation of the $75,000 which was expended last 
year, has been announced by the State conserva- 
tion board. It is planned to increase the acreage 
of seedling pines in this State well over 20,000, 
Prior to this time the securing of labor for this 
work has been both expensive and uncertain with 
the result that much plantation work had to be 
cut down and planting costs per acre soared de- 
cidedly. This year with a curtailed State high- 
way program many convicts formerly engaged 
in road construction work will be without em- 
ployment, so that it has been decided to employ 
them for work upon the forest reserves at a 
wage of $1 a day and maintenance. 


Birds Multiply Under Forest Protection 

Bocauusa, La., May 25.—Commenting on the 
influence of reforestation activities upon the re- 
production of wild life, J. K. Johnson, forester 
of the Great Southern Lumber Co., says that 
from an area of some thirty-five thousand acres 
of piney woods hill cut-over land in Washington 
Parish fires and hogs have been kept out since 
1920. The land is fenced. Doves hatch here 
by the thousands. They nest on the ground, 
With no hogs and no fires to hinder, the increase 
is marvelous. The same is true with respect to 
larks and quail. Enough of the big woods in 
the South under similar protection, Mr. Johnson 
says, will bring back both the wild pigeon and 
turkey. 


Arkansas Firms Favor Reforestation 

MALVERN, ARK., May 25.—Greatly increased 
interest is manifest among the lumber compa- 
nies located at Malvern, in the possibilities of 
reforestation. In fact, definite plans are being 
made. William L. Hall, of Hall, Kellogg & Co., 
a well known firm of foresters of Chicago and 
Hot Springs, spent several days here last week 
upon work for one of the local companies and 
while here was in conference with other compa- 
nies on forestry plans. The Wisconsin & Arkan- 
sas Lumber Co., the largest of the local group, 
is having its entire holdings examined to ascer- 
tain their present condition and their possibili- 
ties for continuous production of timber. It is 
understood that further information upon this 
project will be made public within a few weeks. 

The pioneer lumber operation here is_ the 
Malvern Lumber Co., which was established by 
L. A. Strauss over forty years ago. Its life has 
been continuous under the ownership and man- 
agement of Mr. Strauss and his two sons, A. L. 
Strauss and M. H. Strauss. After its long 
career, this company is now commonly reported 
to have more timber than at any time in the 
past. It has pursued a conservative course. It 
has not aimed at large production. It has bought 
logs on the outside. But it has also practiced 
the rudiments of forestry in leaving the young 
trees stand in its logging operations. In con- 
sequence, its second growth lands cut over 
twenty years ago or more now have a heavy 
stand which in places cruises over 10,000 feet 
an acre. The company is still operating on 
virgin timber, but when it does go on to its 
second growth it will have just as fine timber to 
work on as it has had in the past. 

To the Malvern Lumber Co. must go the 
eredit for pioneering in reforestation in this 
region. It now looks forward to continuous 
operation. More than that, having proved the 
possibility of growing timber, it today has 1 
view more careful measures of forestry, with 
the idea of securing increased growth and im- 
proved quality of timber. 

The third local operation is the Moline Tim- 
ber Co., which is owned by well known farm 
implement manufacturing interests of Moline, 
Til. The company is relatively a newcomer, hav- 
ing been operating only about eleven years. It 
also has extensive timber holdings and a few 
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months ago adopted a plan of conservative cut- 
ting. It has not gone far on this plan, but it 
has started and is studying its situation closely, 
in order to perfect its methods for the future. 

These forward-looking plans are possible be- 
cause of the wonderful growth made by both 
ine and hardwoods in this territory. In the 
past, fires have retarded growth and in many 
places have done heavy damage, but as a rule 
they have not killed the stands. With restric- 
tive cutting and a measure of fire protection, 
such growth can be obtained as will allow a 
number of the present operations to go on to a 
permanent basis. 


(‘gqgg@ggg@ag@@g@s 


Forester to Head New Commission 

MINNEAPOLIS, MINN., May 26.—Grover M. 
Conzet, Minnesota State forester, will become 
chairman of the new department of conserva- 
tion in Minnesota under a plan for reorganiza- 
tion of State government adopted by the 1925 
legislature. Gov. Theodore Christianson will 
appoint Mr. Conzet to the new post, it became 
known today. The appointment is expected to 
be announced in the next two weeks. 

The department of conservation is to con- 
sist of a commissioner of forestry and fire pre- 
vention; and a commissioner of game and fish, 
both appointed by the governor; and the State 
auditor, Ray P. Chase, is to be the commissioner 
of lands and timber, serving ex-officio. The ap- 
pointments are to be for terms of two years 
and the salary $4,000 a year. 

Under the law, the commissioner of forestry 
and fire prevention, will be the chairman of 


the commission. This commission is to take 
over all the duties of the Minnesota Land and 
Lakes Attraction” Board; the land improvement 
board; the Minnesota State Board of Immigra- 
tion and the office of immigration commissioner. 
All of these, together with the State forestry 
board, are abolished and their duties vested in 
the new commission. 

The law provides that ‘‘the department of 
conservation shall from time to time recom- 
mend to the State auditor a description of such 
lands as a majority of said commission shall 
in its judgment find desirable to be withheld 
from sale, for purposes of reforestation and 
timber reserves and for the preservation of 
water power sites and for other public pur- 
poses.’’ The law says further that ‘‘the State 
auditor shall withhold from sale such lands, 
timber or water power sites as may be recom- 
mended by the department of conservation.’’ 


The new department is one of the fourteen 
departments of the Minnesota State govern- 
ment created by the last legislature, to take 
the place of ninty-three boards, commissions 
and bureaus in Minnesota. 

The outstanding purpose of the creation of 
the department of conservation is to enable the 
State to outline a definite conservation policy. 
The powers of the commission are wide and it 
may approach the whole question of conserving 
the State timber, with authority to enforce rules 
and regulations which would encourage refor- 
estation. 

Lumbermen in Minnesota, who have coop- 
erated closely with Mr. Conzet during his serv- 


ice in the last two years as State forester, have 
urged the governor to reappoint him as commis- 
sioner of forestry and fire prevention. They 
have pointed out his success in handling the 
fire situation and particularly his ability to ob- 
tain harmony in all of tne forces interested in 
saving the vast forest area of Minnesota. 


Will Establish Fire Lines 

Detroit, Micu., May 25.—To prevent a repe- 
tition of the serious forest fires which swept 
large areas in the northern counties of Michigan 
last week the State conservation commission has 
decided upon a plan for the establishment of a 
network of fire lines in the wooded parts of the 
State. According to John Baird, State conser- 
vation commissioner, an effort will be made to 
construct a crude road around every township 
in the dangerous territory. Cross roads will be 
cut through the townships later. All brush and 
trees will be cleared from the roads which will 
serve both as avenues of transportation for fire 
fighters and as fire breaks. In the work of ecar- 
rying out this plan, which will be started at 
once, twenty or thirty tractors will be used to 
clear the land. Local firewardens will be used 
to look after the work and if available some 
prison labor will be employed. 

Reports received by the State conservation 
commission indicate that rain and snow over 
the last week-end had subdued practically all 
of the recent forest fires. The damage of last 
week will run into hundreds of thousands it is 
estimated, although no data or definite informa- 
tion regarding the losses are available. 


Early History of a Lumber Town 


VANCOUVER, WASH., May 23.—In the head- 
quarters of the S. M. Barnard Lumber Co., in 
this city, is a public-spirited citizen, who in 
business life is secretary-treasurer of the con- 
cern and in public life is the mayor of Van- 


couver. This interesting character is N. E. Al- 














Monument 
‘“firsts’’ in Washington history 


commemorating Vancouver’s 


len. He is well informed on events locally, par- 
ticularly any bit of history bearing on trees 
or any phase of the lumber business; and if 
he doesn’t happen to have command of the 
facts, he usually knows the name of some pio- 
neer ‘who does. Since 1925 has been heralded 
far and wide as the year of conventions in 
Portland and other cities on the Pacific coast, 
Mayor Allen has literally had his ear to the 
ground for matters of interest to lumbermen and 
others who are heading for the Coast country 
as a part of the widespread convention move- 
ment. 

The other day a stranger drifted into Mayor 
Allen’s office, saying: 

“Mr. Mayor, I’m deeply interested in lumber 
and I have a hazy recollection that somewhere, 


some time, somebody told me that Dr. John Me 
Loughlin. ‘the old White Eagle, founder of Van- 


couver as factor of the Hudson Bay Co., built a 
sawmill here and shipped the first timber from this 
coast to London. That happened about a hundred 
years ago. He called the wood, ‘Oregon pine. Is 
that true?’ 


“Interesting, very interesting, if true,” Mayor 
Allen said. “But I have never heard of it. Wait 


’ 


2a minute, please.’ 

He stepped to the telephone, remarking, “I am 
going to call up Glen Ranck, whose father was 
wagon-maker for the Hudson Bay Co. Glen is 
getting along in years now, but one of the important 
facts in his life is that he was born in the Hudson 
Bay stockade.” 

A moment later the mayor was talking to Mr. 
Ranck, and as the conversation progressed his face 
beamed with a trace of excitement. 


“T am both surprised and gratified to learn that,” 


he concluded, speaking into the telephone. Then, 
turning to his visitor, he said: 
“Glen tells me that not only did Dr. McLoughlin 


cut the first timbers and ship them as Oregon pine, 
but that later this tree was studied by the Hudson 
Bay naturalist and botanist, Douglas, and that 
from him it was given the name Douglas fir; and 
these are the two names by one or the other of 
which this splendid tree is known all over the 
civilized world.’ 

“Yes, yes,’ continued the visitor. “Let me read 
something to you. He took from his pocket a 
copy of the Elks Magazine for April. and quoted 
from Ben Hur Lampman’s article, “There Was a 
King in Oregon”: 

“The temper of Dr. McLoughlin’s trusted lieuten 
ants was as his temper. James Douglas, second 
in authority, and known as Black fouglas, had 
served as a lad at Fort St. James, far to the north. 
A Blackfoot drifted in from the plains, an evil 
fellow, contemptuous of white authority. He slew 
a voyager, and slipped away as smoothly as an 
otter. There being need for justice, Black Douglas 
found out the hiding place of the murderer, entered 
the Indian camp in open day, called the Blackfoot 
from his lodge, and drove a bullet into his heart. 
Thereupon he departed as coolly as he came.” 

And that was the man from whom Oregon 
pine, or Douglas fir received its second name. 

The visitor continued to read: 

“Around the fort sprang up the settlement, the 
cabins of the hunters and trappers, and the first 
industrial enterprises of the Pacific Northwest. 
The rich lands were placed under the plow; a mill 
was constructed; and, chance found in a_ pocket, 
were the apple seeds that grew into an orchard.” 

“And the first tree of that first orchard is still 
here, almost a hundred years old,” exclaimed the 
mayor. “We have insured that fine old tree for 
$20.000. It is the oldest apple tree in this part 
of the world.” 

So the lumberman-mayor of Vancouver drove 
his chance visitor out to the spot where the 
venerable tree is still flourishing. It is care- 
fully guarded. The ground is enclosed by a 
barbed wire fence; and along the trunk of the 
tree are the marks where the tree-doctor, mind- 
ful of the sentimental value of this hoary speci- 


men, is striving to prolong its life for many 
years yet to come; and on each side of the 
tree is a flourishing scion from the parent stock. 

With that start, nothing would do but that 

















Hundred-year-old apple tree enclosed by fence 
at Vancouver, Wash. 


Mayor Allen would drive his lumberman friend 
to the monument which the city of Vancouver 
has helped to dedicate in observing its first 
centennial. The monument has six faces, with 
these inscriptions: 

John McLoughlin. 


Under the influence of Dr. 
manager of the Hudson Bay Co., civilization of 
Washington started at Vancouver, A. D. 1825. 

The first school in Washington was taught by 
John Ball at Vancouver, A. D. 183 

The first gospel sermon in Washington was de- 
ree by Dr. Jason Lee at Vancouver, Sept. 28, 
A. 1834. 

yl vd first marriage of American citizens in Wash- 
ington was — Lee to Maria T. Ware at Van- 
couver, June A. D. 1840. 

The ‘first U sited States military poss established 
in Washington was at Vancouver, A. 1849 

This memorial erected by the W tshington State 
Historical Society at Vancouver, A. D. 1925 
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West Coast Millmen 


Tacoma, WASsH., May 23.—With nearly a 
hundred and fifty of the leading lumber manu- 
facturers of the Northwest present the West 
Coast Lumbermen’s Association held its quar- 
terly meeting at the new Winthrop Hotel here 
Thursday. President EK. D. Kingsley, of Port- 
land, presided for the first time since his elec- 
tion. 

The meeting was called to order at 10 a. m. 
and, with the exception of a brief intermission 
for lunch, remained in session all day. Many 
important subjects came up for discussion. The 
principal matters on which action was taken 
were the proposed change in the system of 
assessing dues against members, which was 
adopted unanimously, a resolution requesting 
the National Lumber Manufacturers’ Associa- 
tion to reduce the dues of the regional organiza- 
tions, also adopted, and a resolution declining 
to adopt the 1925 molding book as the official 
standard of the association. 


President Kingsley opened the meeting with 
a short address in which he first complimented 
Tacoma on its new hotel and praised the civic 
spirit which had made its construction possible. 
He then took up his personal connection with 
the association. 


I appreciate the honor of being your presiding 
officer, he said. It was umexpected and I am not 
sure I am entirely qualified for the task. My 
health has been such that I have not been with 
you as much as I would wish but I hope to give 
the work close attention henceforth. ‘The associa 
tion in the past has been most fortunate in its 
presidents. Men like Mr. Dolge, Mr. Vinnedge, Mr. 
Dixon and others have set a standard it will be 
hard to attain and impossible to surpass. I hope 
at the conclusion of my term I will command the 
Same respect as is given to these men who have 
served you so well in former years. 

I have seen the association grow from a small 
beginning. I first served on the board when we 
had only $50,000 a year for our operations. I 
served with men like Mr. Griggs and Mr. Bloedel, 
who sacrificed their time beyond measure to make 
the association what it is today. I see many new 
faces here. You newcomers can not realize the 
constructive work done by, and the obligation of 
the industry to these men. Present times may 
seem tough but they are not a marker to what 
we faced twenty years ago. We had no markets 
then and yellow pine lumber was shipped into our 
own Coast cities. Rates were oppressive. Our 
product was unknown. We have the best soft- 
wood in the world for general construction pur 
poses and the association has put it on the map. 

I have heard some criticism of the association 
work. You do not realize the real good to the 
industry that our association has brought. Its 
cost is nominal compared with the cost of operat- 
ing associations in other sections of the country. 


Mr. Kingsley then called on Robert B. Allen, 
secretary of the association, for his quarterly 
report. 


Secretary’s Quarterly Report 


Mr. Allen opened his address by stating that 
the most important work of the organization is 
that which is least understood, the traffic de- 
partment. He declared the rest of the work 
would be worthless if the traffic department 
failed to function. He pointed out that the rate 
structure, built up by so much labor, is con- 
stantly menaced. The work of this department, 
he said, has placed it in the position where it 
can act with authority in any emergency, and 
he cited several such cases to prove his con- 
tention. 

The speaker then took up each department 
in turn and gave a brief outline of what is 
being done. He touched on the activities of the 
grading department, the uniform accounting 
system, the sales reports and barometer, the 
market extension and the West Coast Forest 
Products Bureau, the reinspection service, the 
box, molding and shingle departments and the 
compulsory arbitration committee. He made a 
number of suggestions for closer codperation 
between the member mills and these departments 
and closed by inviting the criticism of all mem- 
bers on any of the activities of the association. 


Change in Dues Assessment System 


The first matter of business taken up was 
the ehange in the system of assessing member- 
ship dues. 


A resolution, adopted by the board 


Adopt Change in Dues—Discuss Standards. 


of trustees, was formally introduced. It read 


as follows: 

WHEREAS, A large majority of the membership 
of West Coast Lumbermen’s Association and of 
the board of trustees of the association feel that 
the most equitable basis for assessing and collect- 
ing association dues is on actual shipments, rather 
than upon estimated 8-hour capacity; therefore, 
be it 

Resolved, That on and after Sept. 1, 1925, the 
dues of the West Coast Lumbermen’s Association 
from its members be invoiced on actual shipments ; 
and, be it further 

Resolved, That in order to avoid periodical re- 
adjustments of dues as between the association and 
its individual members, the dues invoicing as of 
Sept. 1, and each subsequent month, be based on 
one-third the footage of the individual members’ 
shipments for the previous quarter. Be it further 

Resolved, That on and after Sept. 1, 1925, the 
basis of membership dues to the West Coast Lum- 
bermen’s Association be changed from 5 cents a 
thousand feet on estimated 8-hour capacity to 4 
cents a thousand feet om all shipments of what- 
soever character except lumber for plant use. 


The importance of this change provoked a 
lengthy discussion but when it was put to the 
vote the resolution was carried without a dis- 
senting vote. The meeting then adjourned for 
luncheon. 


AFTERNOON SESSION 


The afternoon session opened with a brief 
talk by President Kingsley who spoke on his 
attitude toward the National Lumber Manufac- 
turers’ Association. He declared he had at one 
time been opposed to the affiliation of the west 
Coast lumbermen with the national but had 
later changed his mind and that the National 
is an institution deserving of the warmest sup- 
port. He promised that his administration of 
the West Coast association would support the 
National to any reasonable degree. He then 
called on Mr. Allen to read the resolution 
adopted by the board the day before, which was 
as follows: 

Be it resolved, That the president and board of 
trustees of the West Coast Lumbermen’s Associa- 
tion petition the National Lumber Manufacturers’ 
Association to reduce the basis of dues paid by the 
affiliated regional associations to the National as- 
sociation, from 2 cents a thousand feet on ship- 
ments and/or regional collections to not to exceed 
1% cents on shipments; and make such reduction 
retroactive to Jan. 1, 1925. Be it further 

Resolved, That the West Coast Lumbermen’s As- 
sociation invite the National Lumber Manufactur- 
ers’ Association to hold its mid-year directors’ 
meeting in Portland, Ore.; and the National asso- 
ciation be requested to have full representation of 
the National board at said meeting, prepared to 
discuss and act on this petition for a reduction 
of the National dues rate. 


This resolution resulted in a warm discus- 
sion and considerable difference of opinion. It 


was finally adopted with only one dissenting 
vote. 


Ratifies Standardization Conference Action 

L. A. Nelson, Oregon secretary of the associa- 
tion, reported on the recent softwood stand- 
ardization conference which he attended. Ernest 
Dolge, former president of the association, also 
discussed the conference and the building com- 
missioners’ convention which followed it. Mr. 
Allen then read a resolution prepared by the 
board covering the endorsement of certain parts 
of the program and recommending changes. 
This resolution was as follows: 


WHEREAS, The West Coast Lumbermen’s Asso- 
ciation, through its representatives, participated 
in the softwood standardization conference, held 
May 1, 1925, in Washington, D. C., under the 
auspices of the Umited States Department of Com- 
merce ; be it 

Resolved, That West Coast Lumbermen’s Asso- 
ciation hereby ratifies the action of said Washing- 
ton (D. C.) conference, and approves the softwood 
standardization program as it stands to date, with 
the following exceptions: American Lumber 
Standard sizes for finish; the 1925 molding book; 
the American Lumber Standard working for 6-inch 
drop siding and rustic. Be it further 

Resolved, That, subject to the approval of the 
Central Committee on Lumber Standards, mills 
of the West Coast Lumbermen’s Association ap- 
prove and adopt a 6-inch drop siding, a 54-inch 
face, a #s-inch tongue, and a 57-inch overall; also 
for 6-inch rustic, a 54-inch face, a }5-inch rab- 
bet, and a 57,;-inch overall. 


This resolution showed a wide divergence in 
the opinion of the members. It was argued that 


the association has already adopted the stand. 
ards and that no good could come of making 
changes. Other speakers declared that changes 
had already been made and that the whole ques- 
tion should be re-opened. In the end the 
resolution was referred to the grading rules 
committee with instructions to report its recom- 
mendations at the next meeting. 


Resolutions on Molding Book 


The resolutions condemning the new molding 
book and authorizing the molding department 
of the association to prepare data for a book 
of its own was next on the program. There was 
no discussion, the members present being unani- 
mous in the condemnation of the Chicago pub- 
lication. When the resolutions were read their 
adoption was moved at once and carried unani- 
mously and with enthusiasm. The text of the 
resolutions follows: 


WHEREAS, The molding and finish department 
of the West Coast Lumbermen’s Association, com- 
prising the principal molding manufacturers of the 
Douglas fir region, did on May 15, 1925, hold a 
special meeting for a comprehensive study and 
analysis of the 1925 Molding Book, published by 
Shattuck & McKay, of Chicago, compiled by the 
Wholesale Sash & Door Association of Chicago, 
and copyrighted by said association ; be it 

Resolved, That the molding and finish depart- 
ment of the West Coast Lumbermen’s Association 
recommends that said association do not adopt as 
its official molding book the above named publica- 
tion. Be it further 

Resolved, That it is the sense of the molding 
and finish department of West Coast Lumbermen’s 
Association that the 1925 Molding Book does not 
in any way conform to west Coast manufacturing 
practice; that it upsets all preconceived ideas of 
American Lumber Standards in that its adoption 
and use would promote waste in manufacture, 
waste in stock om hand, and waste in manufactur- 
ing equipment. 

WHEREAS, It is the opinion of the leading mold- 
ing manufacturers of the west Coast fir region, as 
represented by the molding and finish department 
of the West Coast Lumbermen’s Association, that 
there is need of a simplified, practical molding 
book for use by manufacturers and buyers of west 
Coast moldings, be it 

Resolwed, That the molding and finish depart- 
ment recommend to the West Coast Lumbermen’s 
Association that the president of said association 
authorize the molding and finish department to 
investigate and report at the next meeting upon 
the advisability of issuing a molding book by the 
West Coast Lumbermen’s Association ; and also to 
report on the number and designs of patterns to 
be included in such a book in the event it should 
be decided by the West Coast Lumbermen’s Asso- 
ciation to publish such a molding book. 


President Kingsley then announced that, if 
no objection was made, he would name a special 
committee to review the car material inspection 
rules with special reference to the changes pro- 
posed by the car companies. No objection being 
made he named A. H. Landram, Tacoma, chair- 
man of the committee, the other members being 
R. W. Martin, Portland; J. J. Jennelle, Cen- 
tralia; George M. Duncan, Portland, and W. B. 
Nettleton, Seattle. 


Short Talks by Those Present 


This concluded the business before the asso- 
ciation and with half an hour remaining Presi- 
dent Kingsley called on a number of those 
present for short talks. The first called on was 
Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co., who discussed the present 
situation in the lumber market. 

Prices are down and I believe are now at the 
bottom, Mr. Griggs declared. We have made every 
effort to save the market. We have tried curtail- 
ment and everything we could think of. ‘To my 
mind the situation is thrown up to the logger. 
The loggers of Puget Sound are showing the best 
sense of anyone in the industry. The mills won't 
change as long as they can pick up cheap logs and 
run. Right now the best place to leave our prod- 
uct is the tree. Leave some of the trees standing. 
I take my hat off to the loggers who have the key 
to the situation and the sense to use it. I am mot 
so pessimistic as some of you, but right now I 
can buy lumber cheaper than I can manufacture it. 

A. L. Porter, of Spokane, secretary of the 
Western Retail Lumbermen’s Association, was 
next called on. Mr. Porter urged closer ¢0- 
operation between the manufacturers and the 
retailers and declared the latter were ready to 
join in anything for the common good. He 
suggested a campaign to change the Govern- 
ment’s policy of selling Federal timber under 
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present conditions and invited the manufactur- 
ers to attend the retailers’ convention in Port- 
Jand next February. 

I. N. Tate, assistant general manager for the 
Weyerhaeuser Sales Co., closed the program. 
Mr. Tate declared the margin between success 
and failure to be very small and pointed out 


Northern Hardwood 


MILWAUKEE, WIS., May 25.—Asserting their 
belief that the northern hardwood lumber busi- 
ness is experiencing only one of quiet periods 
which have recurred at various times in the last 
twenty years, members of the Northern Whole- 
sale Hardwood Lumber Association, assembled 
at the Milwaukee Athletic Club here Friday, 
May 22, for the spring meeting of the organiza- 
tion, predicted the fall would see an increased 
volume .of business at better prices. While the 
majority admitted that business was very quiet 
at present, practically all had some bright spots 
to point out and it was upon these that the mem- 
bers based their hopes for the future. No great 
revival is expected but just a normal, healthy 
business with hardwoods bringing a little nearer 
what they are actually worth. 

President A. H. Ruth, of Chicago, called the 
meeting to order and appointed Fred E. An- 
drews, of Chicago, secretary pro tem. J. F. 
Hayden, of Minneapolis, Minn., association sec- 
retary, was unable to be present as he had not 
yet recovered from a recent illness and was still 


that the manufacturers are selling more lumber 
than they have done for years. ‘‘A little change 
in conditions would put us where we could make 
a profit,’? he said. ‘‘I expect that change be- 
fore long. The buyers are not stocked up this 
year and there should be a steady demand for 
lumber from these yards that have been buying 


There is more maple of the thicker sizes on 
hand than any other wood, he asserted, in tak- 
ing up stock conditions. Birch and elm have 
been well cleaned up, except some thick stock. 
There is not much old basswood on hand, and 
the amount available will be disposed of by the 
time the new stock is dry enough to ship next 
month. 

Prices of birch are holding firm, according to 
Mr. Ruth, and, if the mills do not push too 
much lumber on the market at once, prices gen- 
erally should hold up very well throughout the 
rest of the year. ‘‘If we are cautious,’’ he 
declared in closing, ‘‘we shall get along all 
right, and better business should come around 
in the fall.’’ 


Following a brief review of forest fire con- 
ditions in northern Wisconsin and the Upper 
Peninsula by President Ruth, H. A. Walker, 
treasurer, read a short report showing the 
finances of the association to be in good condi- 
tion. Mr. Andrews then read a message from 
Secretary Hayden stating that the milling-in- 


their supplies from hand-to-mouth for so long.’’ 

Before declaring the meeting adjourned 
President Kingsley expressed the hope that 
future meetings would bring out such a repre- 
sentative attendance as was then present and 
urged each member to take more interest in 
association affairs. 


Wholesalers Expect Better Business in Fall 


sash and door factories, most of which are 
selling their product for use in small homes and 
repair jobs, and the increase in the amount of 
home building in Wisconsin, which he believes 
will react in favor of the furniture industry. 

John B. Andrews, of Wausau, Wis., thought 
all indications were not of a dark nature. ‘‘We 
are getting closer to normal conditions at all 
times,’’ he said, ‘‘and if we just sit steady 
we will get a fair volume of business.’’ Mr. 
Andrews does not look for much improvement in 
price, however. 

William Kelley, of Milwaukee, Wis., said the 
people he came in contact with were doing a 
good business but buying cautiously. Some sash 
and door factories, he stated, are running 55 
hours a week but most of them are operating on 
a 40-hour week basis. 

W. S. Thom, of Wausau, Wis., said he was 
not discouraged, but saw signs of ‘a strengthen- 
ing market and expected a good fall following 
a quiet summer. He believes stocks will be 
worked off gradually, at fair prices, and that 




















A banner on one of the Hoo-Hoo trucks in the observance of American Forest Week at Lansing, Mich., read: 
The truck body carried a cradle rocked by a pretty woman, who sat in a foliage-covered lattice work, and a casket. A 


We Need Lumber.’’ 
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‘*From the Cradle to the Grave, 


float (at right) entered by the Izaak Walton League of Lansing, Mich., depicted an actual forest scene, including a stream beside which was 
a sign reading ‘‘Unpolluted,’’ and other signs adorned the truck with messages as follows: 
Our Ancestors,’’ ‘‘Save Michigan for the Kids,’’ and ‘‘Fish and Game Can Not Vote.’’ 


‘*Restore to Posterity the Outdoor America of 





in the hospital. Mr. Andrews read a_ letter 
from Mr. Hayden explaining his absence and 
calling the association’s attention to H. S. Cros- 
by’s invitation to hold the summer meeting in 
Rhinelander, Wis. Following the roll eall, which 
revealed over twenty members present, the see 
retary read the minutes of the last meeting. 

President Ruth, in beginning his official mes 
sage, said that the last three months had been 
a strenuous period in the hardwood lumber 
business and, although the volume had not come 
up to expectations, he was looking for an im- 
provement in the next three months. With a 
great amount of construction work in progress, 
business ought to pick up, Mr. Ruth said, al- 
though it is possible such improvement will be 
delayed until fall. Old stocks have been well 
cleaned up, he said. 


Reviews Buying Activities of Consumers 

Reviewing the buying activity of the im- 
portant hardwood consuming industries, Mr. 
Ruth said the automobile trade was buying some 
lumber but at low prices, that the agricultural 
industry was opening up and again entering 
the market, that the sash and door factories 
were taking some jumber, indicating they were 
doing some business, that the furniture trade, 
although in some sections operating on a short 
time basis, was making some purchases and an 
Improvement might materialize after the mid- 
Summer shows, and that the flooring factories 
were in a better condition but still going rather 
slowly as far as commitments are concerned. 


transit privileges on posts and poles now en- 
joyed by Minneapolis would likely be extended 
to include lumber. 

G. A. Vangsness, of Chicago, reporting for 
the traffic committee, said a petition had been 
addressed to the railroads asking for milling, 
kiln drying, and resawing in transit privileges 
for several cities in Wisconsin and that it had 
been turned down at a recent meeting of the 
traffic officials. After some discussion, the com- 
mittee was given authority to secure the services 
of some competent traffic expert to advise what 
steps the association should take next in this 
matter. 


General Discussion of Business Situation 


Then followed one of the characteristic fea- 
tures of these conventions, a general discussion 
of the business situation. President Ruth first 
called on C. P. Crosby, of Rhinelander, Wis., 
dean of northern hardwood wholesalers. Mr. 
Crosby said the American people had been kid- 
ding themselves along since election and as a 
result business had gone too far in its prepara- 
tions for 1925. He further stated his observa- 
tions had revealed there was not a great deal 
of building going on in Wisconsin. Summariz 
ing stock conditions, he said there was plenty 
of lumber at all the mills. 

H. W. Maffett, of Appleton, Wis., said that 
there are just as many favorable aspects to the 
present situation as unfavorable. Among the 
bright spots he mentioned the activity of the 


the lumberman will realize a legitimate profit. 

I’. B. Andrews, while inclined to be a little 
pessimistic, said that improvement was expected 
in the furniture industry following the summer 
shows. 

H. E. Christiansen, of Milwaukee, Wis., spoke 
favorably of the situation in the sash and door 
industry, but said there was quite a little buying 
of distress lumber in Milwaukee. 

Arthur Jarvis, of Eau Claire, Wis., said the 
industry is going through a period similar to 
that which had obtained many times before and, 
if the lumberman will just hold on, business will 
show improvement. He advised salesmen to 
show a little backbone when calling on buyers. 

G. A. Vangsness, of Chicago, in a short state- 
ment, said he looked for good business this fall. 

Similar views were expressed by V. I. Ruhm, 
of Park Falls, Wis.; R. C. Lindsay, New London, 
Wis.; W. R. Gillett, of Escanaba, Mich.; H. A. 
Walker, of Chicago; Robert Blackburn, of Mil- 
waukee, Wis., and J. J. Adams, of Wausau. 

It was unanimously voted to hold the summer 
meeting of the association at Rhinelander, and 
the matter of a date was left to the president 
and secretary who will notify the members when 
it is definitely decided upon. The association 
also voted to send two delegates to the meeting 
of the National Hardwood Lumber Association 
at Louisville, Ky., on June 11 and 12. A\l- 
though adjournment was taken at this point, the 
members remained and had luncheon together,’ 
discussing conditions further during the hour. 
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Jersey Retailers Discuss Time Payment and Storage Yard Problems 


Passaic, N. J., May 25.—Retail lumbermen 
from all sections of New Jersey gathered in the 
City Club here last Thursday and in morning 
and afternoon sessions discussed various topics 
of general interest. There were more than a 
hundred members of the New Jersey Lumber- 
men’s Association present, when President 
Harry W. Smock, of Asbury Park, presiding 
for the first time over a regular association 
meeting, called for order shortly before noon. 

Secretary Erwin Ennis had announced that 
the spring meeting would be in the nature of 
a get-together. It was that and very much 
morc, for doubtless never before have the Jersey- 
men taken greater interest in a meeting. This 
was shown by the many men who responded to 
the call from the Chair to let their views be 
known. President Smock at the outset said he 
wanted the retailers to express themselves open- 
ly and he intended to make his regime one of co- 
operation and unity. 


‘*We all must help our fellow lumbermen,’’ 
he said. ‘‘And to attain the greatest good 
for the greatest number we must stick together 
to see that our many problems are solved to the 
best advantage, and at the same time without 
taking advantage of others.’’ 

Because the morning session was late in start- 
ing, there was only brief discussion before the 
luncheon hour. After the repast, however, a 
question box in which the retailers had ex- 
pressed their desires as to what they wanted 
most to talk about was opened and this en- 
livened the gathering in a most satisfactory 
way. 

Perhaps the most important subjects discussed 
were ‘‘deferred payments,’’ the disadvantages 
to lumbermen in having large firms that handle 
other material than lumber selling to their cus- 
tomers on the instalment plan; building and 
loan associations, in the discussion of which 
the Jersey lumbermen voiced their full deter- 
mination to aid such enterprises, and the matter 
of storage yards. The latter topic brought out 
a number of opinions and was very interesting. 
Standardization was touched upon briefly in the 
pre-luncheon hour. 


Not in Sympathy with Instalment Plan 


Edward Hamilton, of Paterson, former presi- 
dent of the association, told the retailers em- 
phatically that he did not sympathize in any 
way with the practice of giving deferred pay- 
ments. 

About 50 percent of the business in building ma- 
terials is now done on the deferred payment plan, 
he said. Why put the rest of us in the same 
boat? This country has gone wild over instalment 
methods. The minute we've got to finance our 
customers’ business, I for one am going to sell 
my lumber yard and go into the financing business. 


Our only hope to stop the practice of deferred 
payments is to act in concert. Let these other 
fellows know that we oppose their methods and 
will not follow them. If any of us are slipping, 
let’s stop right here and act. 

Mr. Smock declared that all deferred pay- 
ment propositions had a direct bearing on the 
retail lumber business. ‘‘I agree with Mr. 
Hamilton that it is up to us to keep our eyes 
open, to watch those who are doing this thing 
and stop them if we can.’’ 

8S. F. Bailey, of Newark, treasurer of the as- 
sociation, offered this resolution: 

It is the sense of the New Jersey Lumbermen’s 
Association that we oppose deferred payments and 
we urge that a copy of this resolution be sent to 
those firms who are practicing such methods. 


The resolution was unanimously adopted. 


Building and Loan Discussion 


Mr. Hamilton also brought up the question 
of building and loan associations. ‘‘Some lum- 
bermen ought to study this important matter 
before they talk about it. The trouble with some 
of us is that in talking of building and loan we 
do not separate the borrower from the investor. ’’ 

Mr. Smock called on Clifford Brant, presi- 
dent of the A. A. Brant Lumber Co., with main 
office in Lakewood, to tell what the group in 
Monmouth and Ocean counties had done in the 


matter of building and loan work. Mr. Brant 
responded: 

I don't know that it would be of any use for 
me to waste your time telling of the value of co- 
operation. We believe we are better organized in 
our counties than you are in any other section of 
the State. Two months ago our group invited the 
officials of the building and loan associations to a 
dinner for the purpose of discussing codperation 
and to get better acquainted. 

The result was that committees were appointed 
to formulate plans and they have agreed to spend 
the summer in an educational campaign. Leafiets, 
newspapers and other broadcasting ideas will be 
used to educate the public on the benefits of build- 
ing and loan. Then in the fall we will conduct 
an essay contest in the public schools en ‘*What 
Free Shares in the Building and Loan Will Do.” 
The idea of course is to boost membership. 

There are a great many school children and if 
we educate them we have the fundamentals of 
the building and loan idea sold to a new genera- 
tion. After the first prizes have been awarded we 
will have another contest with prizes for children 
who bring in free members. The expense of the 
campaign is to be shared by the lumbermen and 
the building and loan on a fifty-fifty basis. We 
have already felt the beneficial effects of coijpera- 
tion and we believe we have started something 
that it would be well for lumbermen throughout 
the country to consider. 


Mr. Smock commented that Monmouth and 
Ocean counties were showing the kind of co- 
operation that counts, and added: ‘‘ The build- 
ing and loan associations are awakening to the 
fact that the better the building the more secure 
is their money. If a building after a few years 
shows serious wear and tear, in a few more 
years it is sold and the mortgage foreclosed. 
The foreclosure of mortgages doesn’t help either 
the building and loan or the lumbermen.’’ 


Pro and Con on the Storage Yard 


Mr. Smock then read this question that had 
been submitted: ‘‘What do the lumber dealers 
think of the transit game and storage yards?’’ 
And another: ‘‘What effect are storage yards 
having on the lumber business???’ 


F. E. Kearney, of Newark, replied: ‘‘I 
don’t think much of the storage yard. It is all- 
right in theory, but not in practice. Without 
doubt it has added to the competition to be 
endured by the legitimate lumber dealer. My 
idea is that every storage yard started means 
added competition of the kind we should not 
be called upon to meet.’’ 


Mr. Bailey said that his yard in Newark was 
located in a section surrounded by storage yards. 


We have found them the means of starting a 
number of little dealers, he added. ‘Take a store 
that is selling sash, doors and trim. Pretty soon 
they will figure on a big job and the customer will 
say that he wants all his materials from the same 
firm and the little fellow will get the order because 
he can go to the storage yard. 

I know several instances in which such concerns 
have sold lumber for a complete house. We see 
truckload after truckload of lumber going from 
storage yards to the job and we haven’t a look 
in. I admit that storage yards are very often a 
great accommodation. When we are short on sizes, 
we may be able to go there and fill in. But the 
good in storage yards is more than offset by the 
evils. 

‘Ts the storage yard helping any of you?’’ 
Mr. Smock asked. There was no response, and 
he went on: 


This question links itself up very closely to our 
group organizations. When yards are widely scat- 
tered there is no question that the storage yard is 
a great convenience. If we take into our groups 
all the small yards and the large dealer who hamn- 
dles a majority of sizes will accommodate his 
smaller competitor there will be no need for the 
storage yard. By this unity the storage yard 
would be largely eliminated. If we lumbermen 
were close enough together to deal with each other 
as men, we could do a lot to wipe out this new 
menace. 

President Clark, of Clark & Co., Newark, 
said: ‘‘Our experience with the storage yards 
has been very pleasant, but I appreciate the 
position of Mr. Bailey. It is a question of the 
dealers themselves controlling the lumber yard.’’ 


C. Frederic Albert, president of Albert & 
Kernahan (Inc.), urged that the association go 
on record as being opposed to the storage yard 
as it is now conducted, and to this suggestion 
Mr. Hamilton responded: 

I think we ought to try a little more coébperation 
before we go on record in this matter. It would 


not greatly increase our overhead to carry stock 
for the accommodation of others. The storage 





yard has never been a success and mever will be, 
You fellows who buy from the Pacific coast direct, 
say at $34, why don’t you sell it for $42 to your 
competitor, if he needs it? I have always found 
when J] run short that I can get stock from a 
competitor on a_ pretty reasonable basis. The 


‘trouble with the majority of us is that,we are not 


trying to help anybody. 
tion. 

M. F. Ellis, of Bernardsville, proposed that 
the Jumbermen have an understanding to sell 
to competitors at 10 percent off the retail price, 

A question was asked as to whether the Weyer- 
haeuser yard at Baltimore and the Dutton yard 
at Poughkeepsie would come under the classifi- 
cation of ‘‘storage yards.’’ Mr. Albert re- 
plied: ‘‘I mean to inelude all yards that handle 
transits, because they are at all times ready to 
supply and act as feeders to storage yards,’’ 

EpwarD MacMurray, of Lawson & MacMurray, 
Hoboken: I think the lumber yards should han- 
dle this problem of becoming storage yards for one 
another. I don’t think this resolution will amount 
to anything if we men go ahead patronizing the 
storage yards. I move we table the resolution. 

Mr. KEARNEY: I agree that we should not take 
snap judgment. J am opposed to storage yards as 
they are conducted, but I do mot think we should 
condemn all because we oppose the practices of 
some. We ought to give this matter more thought 
before we take any action. 

ALLAN H. CuurcH, of Bayonne: I think we 
should have a committee to visit these storage 
yards against which complaints have been made 
and seek an amicable agreement. 

Mr. SMock: The closer we get to the manufac. 
turer and the wholesaler the better off we will be. 


Morton T. Brewster, of Ridgefield Park, said 
he thought the association ought to take some ac- 
tion. I wonder how many storage yards have been 
reported as selling to contractors or speculative 
builders? he asked. ‘ 

SECRETARY ENNIS replied: Wholesalers more 
and more are coming to the association for advice 
on persons and firms to which they should sell. 
Nineteen such inquiries have been made to us 
within a few months. I don’t think one of the 
wholesalers has sold to a customer against our 
adverse criticism. We have found that our advice 
has a wonderful influence on the wholesaler. 

Mr. BREWSTER then remarked: I wonder if the 
membershjp is availing itself of the machinery 
established by the association? 

Mr. ENNIS replied: It does not. We sent di- 
rectories of all lumber firms in the State to re- 
tailers, regardless of whether they are members of 
the association. When a wholesaler comes in, we 
want him to have one of. these directories. It is 
a good advertisement, 


All we need is codpera- 


The discussion ended with a unanimous vote 
in favor of appointing a committee of three 
to study the question of storage yards. Mr. 
Smock said he would name the committee very 
shortly. 


Business Conditions in Jersey 


The Chair next asked for an expression of 
business conditions from lumbermen from all 
sections of Jersey. 


“Misery loves company,” said Mr, Smock in in- 
troducing the question. “I think if we know the 
experiences of others, we will all feel that we are 
not so badly off.’ Mr. Smock also asked: ‘What 
benefit has the association been to you?’ “My 
hobby is the group meeting,” he said, ‘because I 
have seen the beneficial effects of these meetings. 
I believe the properly conducted group meeting is 
the solution of many of our troubles. If we pass 
along the information we get in our daily business 
to others, I feel we will all gain eonfidence. Our 
competitor then would help us and we would help 
him.” 


A spokesman for the Elizabeth Sash, Door & 
Supply Co., Elizabeth, started the ball rolling by 
announcing: “Last month was the largest oD 
record with us. Business is very good.” 

GEORGE BoGen, of Paterson: ‘Members of our 
group control about 80 percent of the lumber busi- 
ness in our community. We recommend to all 
dealers to attend group meetings. We feel that 
we can do much more as groups than as individ 
uals. Business is nearly normal.” 


Mr. KEARNEY: “Business is normal in Newark; 
perhaps a little better tham that. There has beep 
an influx of new yards. The speculative element 
is a little more dominant than ever and a little 
bolder. The speculators won't look at any house 
under $10,000. Competition is exceedingly keen. 
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put I don’t think this applies solely to the lumber 
pusiness.” 

Mr. Albert declared his group didn’t pay enough 
attention to costs, and added: “Competition is 
yery keen. There is not cnough codperation.” 

Business in Jersey City was reported as normal, 
with regular group meetings that are well at- 
tended. 

Mr. Brewster said he considered once a week 
too often for group meetings. ‘There is not 
enough new stuff to come up every seven days,” 
he added. ‘Business is good in our section.” 

H. J. Rolfe, of New Brunswick, representing the 
Rolfe Building & Supply Co., said the Middlesex 
County group, of which he is president, holds its 
meetings on the first and third Thursday in each 
month, and the attendance has averaged 80 per- 
cent. ‘We have extended our membership to in- 
clude dealers in masons’ materials,” he said. “This 
was brought about after two years of successful 
organization by the lumbermen. The material men 
applied for membership.” 

Mr. Brant reported business about normal in 
Monmouth and Ocean counties, with a better than 
normal lumber movement in the shore towns. 

Mr. Kearney scored the practice of retailers try- 
ing to take a customer from the firm he wanted to 
deal with. ‘‘Our groups ought to codperate to end 
such practice as this,” he suggested. 


Mr. Smock commented that over-anxiety to in- 
crease business was one of the drawbacks to har- 
mony in industry. “We ought to carry home with 
us the determination to let the other fellow’s cus- 
tomers alone,” he said. “If we go after the satis- 
fied customer of another we must expect a come 
back.” 

Mr. Smock told of atténding a meeting recently 
in Trenton, where no group meetings have been 
held recently. “But they are getting together 
now,” he said. “There is a lot of enthusiasm in 
Trenton.” 

A question as to costs, brought the informa- 
tion that the association has no cost committee. 

H. B. Blauvelt, of the Comfort Coal-Lumber 
Co., Hackensack, reported on the recent annual 
meeting of his company and told of an address 
on ‘‘ Telephone Courtesy’’ that had been made 
at the meeting. ‘‘Put yourself in the place 
of the fellow at the other end of the line,’’ Mr. 
Blauvelt urged. 

A telegram of greetings was seni by the asso- 
ciation to the Chamber of Commerce of the 
United States, of which the association is a 
member. 

Mr. Smock emphasized the importance of 


looking carefully after insurance policies. He 
said that too often the lumberman, after disas- 
ters occur, finds his insurance either worthless 
or nearly so. He said the association’s insur- 
ance committee is glad at all times to give 
assistance on the policies. 


Mr. Ennis read a letter from the Southern 
Pine Association, of New Orleans, notifying the 
dealers that the association is now grade-mark- 
ing all its lumber, after the subscribers had all 
unanimously adopted the program. 


Mr. Bailey moved that the Jersey association 
endorse the grade-marking idea. Mr. Brewster 
opposed on the ground that it was too apt to 
be mixed up with trade-marking. Mr. Albert 
moved that Mr. Bailey’s resolution be tabled 
until a committee had investigated. ‘Mr. A\l- 
bert’s motion prevailed. 


In concluding the meeting, Mr. Smock said: 


I want all of you men to use this association 
more. We have learned today that there are many 
ways in which we can help each other and all your 
officers ask is a chance to make the association 
more and more of a benefit to its members and to 
the lumber industry at large. 


Buyers Consider Grade-Marking and Arbitration 


MILWAUKEE, WIs., May 28.—At the annual 
meeting of the National Association of Pur- 
chasing Agents, the sessions of which were con- 
cluded today, the grade-marking of lumber and 
arbitration of trade disputes were subjects of 
discussion. 

L. R. Putman, of Chicago, who as merchan- 
dising counsel is aiding the Southern Pine As- 
sociation in establishing grade-marked lumber, 
described this step toward better merchandising. 
Mr. Putman displayed charts and distributed 
advance literature describing the methods of 
grade-marking pursued by the subscribers of the 
Southern Pine Association and drew attention 
to the beneficial effects it has had upon work- 
ers in the mills. At the conclusion of Mr. Put- 
man’s talk and the discussion that followed 
the association’s lumber committee, under the 
chairmanship of J. N. Noll, of the Tilghman 
Moyer Co., of Allentown, Pa., passed a resolu- 
tion endorsing grade-marking and recommend- 
ing that in the purchase of southern pine grade- 
marked stock be specified. 

The arbitration of trade disputes was ably 
presented by W. W. Schupner, of New York 
City, secretary-manager National-American 
Wholesale Lumber Association, an organiza- 
tion that has made the arbitration of disputes 
obligatory upon its members. 


Arbitration in the Lumber Industry 


Mr. Schupner said that the reason why busi- 
ness men in general and the lumber industry in 
particular have concerned themselves so actively 
in arbitration is that they have a pretty clear con- 
ception of what the word arbitration means and 
they have learned that it results in a large saving 
in time, money and annoyance. While other in- 
dustries are rapidly learning the advantage of this 
conciliatory method of settling trade controversies, 
it is not new to the lumber trade, many associa- 
tions having adopted it as a rule of practice, or 
embodied the principle in their bylaws with a view 
to encouraging their members to settle their dis- 
putes in this practical way. While it may seem 
illogical for attorneys to advocate arbitration, yet 
it is true that they do; probably, Mr. Schupner 
said, because it seems physically impossible to 
catch up with the work that is imposed upon the 
courts. Taking the courts as a whole, they are 
80 congested that business men often forego a 
justified claim simply because they do not wish 
to take the time required in seeking the protection 
which the law permits, but which the law can 
defeat because of the delay. There is risk in this 
delay, he said, because while cases are awaiting 
trial it often happens that a customer has failed, 
resulting in much greater loss than would have 
been suffered had the aggrieved party accepted the 
best settlement offered before litigation ensued. 

: Arbitration, he said, is encouraged by the courts 
In some States, where legislation has been pro- 
vided to prescribe methods of procedure. When 
the contracting parties agree to submit con- 
troversies to arbitration the courts direct that the 
agreements shall be carried out, and under some 
circumstances will deny the right of litigation. In 
this connection he referred also to the arbitration 
vet enacted by the latest Congress which makes 
‘valid and enforcible written provision or agree 


ment for arbitration and dispute arising out of 
contracts, maritime transactions, or commerce 
among the States or territories or with foreign na- 
tions.” 

There is so much waste in the adjustment of 
trade disputes, Mr. Schupner said, that it is im- 
perative to consider the question on the basis of 
waste elimination. He said that his organization 
considered arbitration especially applicable to the 
wholesale lumber imdustry, but aside from the 
avoiding of waste, a strong argument advanced in 
support of arbitration is that disputes between 
business men are considered and settled by busi- 
ness men. Lumber, he said, is an unfabricated 
product which can not be measured or tested with 
the accuracy of a jeweler’s scale, but a product 
which is just as clear or knotty in texture, or 
appearance as nature intended it to be, and which 
man’s ingenuity can not change. This product 
may go into the heaviest construction a few miles 
from its source, or it may be transported thou- 
sands of miles across country to be made in the 
finest piano or furniture subject to the most artis- 
tic scrutiny. Its uses are so numerous and prob- 
lems of distribution so pronounced that, notwith- 
standing the care with which inspection rules, 
order blanks and codes of ethics are prepared, dis- 
putes are bound to arise. Knowing and conceding 
that disputes are bound to occur even in the most 
carefully handled business, the question is whether 
they shall be litigated, arbitrated, or merely for- 
gotten. Accepting the statement of an eminent 
authority to the effect that 75 percent of the litiga- 
tion arises out of disputed questions of fact, it 
would seem that experienced lumbermen familiar 
with the requirements and customs of the lumber 
industry, are far better qualified to pass on such 
disputed questions of fact than a jury of laymen. 

Referring to the leadership which the National- 
American Wholesale Lumber Association has taken 
in arbitration procedure, he said that while its 
procedure for arbitration is very comprehensive, it 
is not technical, but at the same time insures a 
complete presentation of all facts and evidence, 
each disputant seeing and answering the other’s 
statement of claim. Legal rights, he said, may 
not be waived, provision being made for competent 
counsel's opinion on the law covering the specific 
case. The disputants have some choice in the 
selection of arbitrators also, thereby assuring fair 
and impartial consideration of their case. While 
of course it sometimes happens that disputants 
are disappointed in the decision, yet they have 
the satisfaction of knowing that three of their 
peers familiar with the problems to be met, have 
given all the facts and evidence fair and impartial 
consideration and made their decision on the most 
practical basis. Mature deliberation, he _ said, 
usually brings realization of this fact, and on top 
of it all the frank admission that there has been 
a large saving of attorneys’ fees and litigation ex- 
penses. 

The National-American Wholesale Lumber Asso- 
ciation, he said, has arbitrated and adjusted dis- 
putes aggregating nearly $400,000, which includes 
controversies with shippers and customers, some 
of the concerns represented by members of the 
National Association of Purchasing Agents. The 
wholesale lumber industry, he said, is so serious 
about arbitration that it has set up a department 
in Chicago at much expense, which devotes its 
time exclusively to this procedure. Under the as- 
sociation bylaws, he explained, a liberal and fair 
provision is made for arbitration with nonmembers 


and for compelling the association’s own members 
to arbitrate, 

Occasionally. Mr. Sehupner said, in attempting 
to bring about arbitration of disputes, the com- 
mittee has been met with the statement that “there 
is nothing to arbitrate,” one or the other of the 
disputants taking the position that no dispute ex- 
ists. Sometimes this attitude is assumed because 
the parties seem to be in a strong technical posi- 
tion and feel that regardless of the merits of the 
controversy they would ‘‘sit tight.” The dispute 
nevertheless exists and if one side of the case is 
manifestly so strong and the other so weak, there 
is no one more likely to see all the strong and weak 
points than practical business men familiar with 
the customs and requirements of their industry. 

Referring to the causes of dispute, he said that 
it is encouraging to note how frequently some sim- 
ple omission finally works itself up to a real dis- 
pute and for this reason his organization urges its 
members to’ avoid causes of disputes by having a 
clear understanding with either the shippers or 
the customers during their negotiations leading up 
to the contract. Frequently, he said, the chances 
of adjustment by arbitration completely fail be- 
cause one or both of the parties has resorted to 
threatening statements in correspondence. If 
there is any one thing, he said, more than another, 
which leads directly to an argument it is a threat 
to put the case in the hands of an attorney. There 
is no telling where a dispute may end, and if 
arbitration is to be resorted to, it will come more 
naturally if the disputants preserve the friendly 
correspondence tome, or in other words, think of 
arbitration first. 

Compulsory arbitration, he said, is distinctly a 
feature with the lumber wholesalers. The princi- 
ple is embodied in the association’s membership 
requirements to which every member has agreed 
and to this extent the compulsion is voluntary. It 
means also that a wholesaler carrying on his sta- 
tionery the emblem of association membership is 
affiliated with an organization designed to develop 
a high standard of business integrity and in that 
way adding a sense of security to deaiings with 
association “members. 





Makes Clones in Subsidiary Concern 


CHAPPELL, NEB., May 25.—The Sterling Lum- 
ber & Investment Co., of Denver, Colo., an- 
nounces that one of its subsidiaries, the West- 
ern Lumber & Hardware Co., which has operated 
a lumber and hardware store at this point for 
about seven years, has sold its entire stock of 
lumber and merchandise to Wertz Bros., of 
Chappell, who were in the lumber business here 
from 1890 to 1907. At the same time it is an- 
nounced that the Western Lumber & Hardware 
Co. has purchased from the Chappell Lumber 
& Hardware Co. all of its stock of lumber and 
building materials, together with wire products. 
The Chappell Lumber & Hardware Co. will con- 
tinue to operate a general hardware store at 
Chappell, but is now out of the retail lumber 
business. The subsidiary of the Sterling Lum- 
ber & Investment Co., it will be seen, is en- 
tirely out of the hardware end of the business, 
but will continue in the lumber business under 
the name of Western Lumber & Hardware Co. 
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June 10—TLong Island Dealers’ Association, Narragansett 
Inn, Lindenhurst (l. 1.), N. Y. Annual. 


June 11-12-——-National Hardwood Lumber Association, 
Brown Hotel, Louisville, Ky. Annual. 


June 12-13-—Millwork Institute of California, Hotel 
Californian, Fresno, Calif. Quarterly meeting. 
June 13—Hardwood Interior Trim Manufacturers’ As- 

sociation, Brown Hotel, Louisville, Ky. 


June 16—Lumbermen’s Golf Association of Chicago, 
Beverly Country Club. Annual tournament. 

June 16—Mississippi-East Louisiana Sawmill Managers’ 
Association, Laurel, Miss. 


June 18—Northeast Missouri Lumbermen’s Association, 
Macon, Mo. Annual. 

June 18—North Carolina Pine Association, Seashore Ho- 
tel, Wrightsville Beach, N. C Midsummer meet- 
ing. 

June 19-20—Pacific Northwest Millwork Association, 
Grays Harbor, Wash. Quarterly meeting. 

June 20—East Texas Mill Managers’ Association, Luf- 
kin, Tex. Monthly meeting. 

June 22-24—Lumber Trade Golf Association, The Gris- 
wold, New London, Conn, Annual tournament, 
June 22-25—American Society of Agricultural Engineers, 

Hotel Loraine, Madison, Wis. Annual. 

June 23—Pacific Coast Plywood Manufacturers’ Asso- 
ciation, Everett, Wash. Monthly meeting 

June 24-26—National Foreign Trade Council, Olympic 
Hotel, Seattle, Wash. Annual. 


Aug. 6-8—Ontario Retail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 

Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 


Set Pacific Logging Congress Date 


PORTLAND, ORE., May 23.—At a meeting of 
the board of directors of the Pacific Logging 
Congress, held here Wednesday, it was decided 
to hold the sixteenth annual session of the 
congress on Oct. 28, 29, 30 and 31 at Seattle, 
Wash., with headquarters at the Olympic Hotel. 


Wholesalers Plan for Summer Meetings 


NEw York, May 25.—Midsummer meetings 
of the National-American Wholesale Lumber 
Association held on the west Coast having proved 
successful and likely to become a permanent 
annual feature, it has been arranged to hold 
the midsummer meeting this year at Seattle, 
with group meetings at Portland and Vancouver 
as well as Spokane, during July or early August. 
The executive committee will meet during June, 
according to announcement by Secretary-man- 
ager W. W. Schupner, to consider plans, at 
which time definite dates will be chosen. 


Hardwood Trim Makers to Meet 


THORNTON, ARK., May 25.—W. H. Brooks, 
of the Stout Lumber Co., secretary of the Hard- 
wood Interior Trim Manufacturers’ Association, 
announces that there will be a meeting of that 
organization on June 13, at the Brown Hotel, 
Louisville, Ky. Matters of considerable im- 
portance to hardwood interior trim manufac- 
turers will be brought up for discussion at that 
meeting. 
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Agricultural Engineers to Meet 


Mount CLEMENS, Micu., May 25.—Announce- 
ment is made by Raymond Olney, secretary of 
the American Society of Agricultural Engineers, 
this city, that the annual meeting of the or- 
ganization will be held June 22, 23, 24 and 25 
at Madison, Wis., with headquarters at the 
Hotel Loraine. The morning of the first day 
will be spent in an inspection tour of the Forest 
Products Laboratory, followed by farm practice 
demonstrations in the afternoon. The remain- 
ing three days will be filled with reports and 
addresses of general and particular interest to 
agricultural engineers. Among the papers to 
be presented will be one by Raphael Zon, di- 
rector of the Lake States Forest Experiment 
Station, on ‘‘ Engineering Aspects of Some For- 
estry Problems;’’ and one by E. G. Amos, 
county agent leader, Upper Peninsula of Michi- 
gan, on ‘‘ Actual Results of Timber Growing in 
Michigan.’’ A report for the committee on 
permanent timber supply will be made by its 
chairman, H. H. Musselman. Dan Scoates, of 
the Texas Agricultural & Mechanical College 


and W. G. Ward, of the Kansas State Agricul- 


tural College, will lead the discussion on ‘‘Co- 
operation with the Building Materials Indus- 
try.’’ The annual get-together dinner and busi- 
ness meeting will be held on the evening of 
June 23. 


Forestry Conference Plans Complete 


SAN FRANcIsco, Cauir., May 23.—Plans for 
the meeting between pine manufacturers and 
the Forest Service, represented by Col. William 
B. Greeley, chief forester, which is scheduled 
here for June 3, under the auspices of the Cal- 
ifornia Development Association have been com- 
pleted and invitations sent to all State repre- 
sentatives and senators from districts affected 
by the rulings proposed to be attached to the 
new timber leases, and to United States senators 
of affected territories. Albert E. Carter, con- 
gressman from the sixth district and Florence 
Kahn, congresswoman from the fourth district 
have answered that they will be present at the 
conference. Hiram Johnson, United States 
Senator is in San Francisco and is expected to 
attend. KE. T. Allen, of the Western Forestry 
& Conservation Association has also indicated 
that he will be present. 


To Campaign for Forest Conservation 

VANcouvER, B. C., May 23.—Associated in 
the work of the recently organized branch of 
the Canadian Forestry Association for British 
Columbia are the following representative pub- 
lig men interested in the timber industry: 


A. C. Flumerfelt, Victoria, Hewitt Bostock. 
speaker of the Canadian Senate, Aird Flavelle, of 


at their meeting was the question of improving 
the returns from lumber sold. Mountain mills 
have kept going, though their returns have not 
really covered cost of manufacture. The sales 
have been barely sufficient to keep the plants 
operating so that stocks can be maintained, 
Another topic before the meeting was lumber 
grading. Mr. Poole stated that the member 
mills were endeavoring to make grading of the 
stocks throughout the Mountain area as uniform 
as possible. The problem of taxation, with es- 
pecial reference to Dominion and provineiai in- 
come levies, was another live subject discussed. 
The provincial income tax is strongly objected 
to for the reason that, if returns show no 
profit, then the regulations call for a tax on 
stocks carried by the manufacturer, getting him 
going and coming. 


Georgia Foresters Elect 


Waycross, GA., May 25.—H. L. Kayton, of 
Savannah, Ga., was elected president of the 
Georgia Forestry Association at the close of 
the annual session held here May 18. Other 
officers elected were: 

First vice president—C. B. Harman, Atlanta. 

Second vice president-—Mrs. W. W. Stark, Com- 
merce. 

Third vice president—T. V. Burleigh, Athens. 

‘alee vice president—Mrs. M. A. Jones, Savan- 
nah. 

Secretary—Bonnell H. Stone, Blairsville. 

Treasurer—Frank T. Reynolds, Atlanta. 


Executive committee—Bonnell H. Stone, Blairs- 
ville; H. L. Kayton, Savannah; C. B. Harman, 
Atlanta; W. V. Musgrove, Homerville; A. K. Ses- 
sons, Cogsdell; Miss Alice Baxter, Atlanta; Mrs. 








DISAPPOINTMENT IS WAITING— 


For the man who thinks he can succeed without careful training. 

For the quarrelsome one who moves to another town to escape trouble. 
For the woman who thinks that brilliancy atones for loose morals. 

For the firm that gives its first attention to its advertising. 

For the family that thinks happiness is measured by the price mark. 
For the candidate who estimates his following by the applause he gets. 
For any man who thinks that God’s memory will fail Him. 








Thurston-Flavelle (Ltd.), Port Moody; H. R. Mac- 
Millan, Vancouver ; C. D. McNab, Cranbrook; P. Z. 
Caverhill, chief forester for British Columbia ; 
S. C. Smith, mamager for Bloedel, Stewart & 
Welch ; ~ J. M. Humbird, manager Victoria 
Lumber & anufacturing Co., Chemainus; Maj. 
L. R. Andrews, manager British Columbia Loggers’ 
Association; R. H. H. Alexander, manager British 
Columbia Lumber Manufacturers’ Association; J. 
Alex. Hendry, B. C. Mills, Timber & Trading Co. ; 
and William MeNeill, managing director Timber 
Industries Council. 

T. H. Wilkinson is secretary and is devoting 
himself to a campaign for educating young and 
old in forest protection and reforestation. ‘‘ Not 
the woodmen’s ax, but the careless camper’s 
match is the real menace to the timber supply 
of British Columbia,’’ said Mr. Wilkinson. 
‘<“Three times the output of lumber could be 
cut if the fire menace were curbed. In forestry 
work 95 percent of the problem is caused by 
careless handlers of fire.’’ 
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Mountain Operators Discuss Problems 


CALGARY, ALTA., May 23.—Speaking here this 
week, on the occasion of the quarterly meeting 
of the Mountain Lumber Manufacturers’ Asso- 
ciation, Irving R. Poole, of Nelson, manager 
and secretary, said that the last month has 
given the interior mills a fair volume of busi- 
ness, though prices realized have been on a very 
low plane, too low for profitable operation. 
One of the factors in making the market a 
little more brisk has been the construction of a 
number of grain elevators at many points in 
the prairie Provinces. 

Among matters discussed by the ™mbermen 


Clifford Walker, Atlanta; Mrs. M. E. Judd, Dal- 
ton, and Mrs. J. L. Walker, Waycross. 


Committee chairmen: Farm forestry—A. S. Carr, 
Bainbridge. Speakers—Henderson Hallman, At- 
lanta. Industrial—M. T. Nicholls, Gordon. Wood- 
craft—Mrs. W. W. Stark, Commerce. Membership 
—C. B. Harman, Atlanta. Women’s legislative 
council—Mrs. A. E. Thornton, Atlanta. Legisla- 
ture—J. A. Holloman, Atlanta. Codéperation— 
Mrs. M. E. Judd, Dalton. Program—Dr. M. L. 
Brittain, Atlanta. Publicity—John S. Cohen, 
Atlanta. 

A resolution was passed calling upon the 
State legislature to pass a definite forestry pro- 
gram for the State at its coming session. 

Reports of the various committees showed 
that the work of educating the people of Georgia 
up to the point of demanding forest conservation 
and replanting is going steadily forward. 


Florida Dense Pine Makers Open Office 


JACKSONVILLE, FLA., May 25.—The Florida 
Dense Longleaf Pine Manufacturers have es- 
tablished an office in suite 16 in the Mason Hotel 
here with Spencer A. Jones as acting manager. 
Mr. Jones is in charge of the advertising cam- 
paign and the organization is using full page 
advertisements weekly in the principal news- 
papers in Florida to tell the consumer of lumber 
the many advantages of Florida dense longleaf 
pine. The response to these advertisements has 
been most flattering. Each advertisement car- 
ries a coupon and replies have come from ©] 
parts of the State which is an indication of the 
interest contained in these full page arguments. 

The dense pine manufacturers are holding 
regular meetings of the board of governors 
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every week in the Jacksonville office. To date 
nearly every manufacturer of longleaf dense 
pine in the State has become affiliated with the 
association and the total monthly production 
now represented is about forty million feet. 

J. B. Arnold, president of the Georgia-Florida 
Saw Mill Association and chairman of the board 
of governors of the Florida Dense Long Leaf 
Pine Manufacturers, Groveland, Fla., is making 
regular trips to Jacksonville on association busi- 
ness. He spent Monday of last week here and 
then left for a business conference in Tampa. 
He will return next Thursday, June 4, for a 
conference of all of the subscribers of the Flo- 
rida Dense Longleaf Pine Manufacturers. 


Ohio District Dealers Discuss Ethics 


MINERVA, OHIO, May 25.—Retail lumber deal- 
ers from Stark and Carroll counties met at the 
Minerva Hotel recently and enjoyed a most 
interesting session. These dealers are members 
of the sixteenth district of the Ohio Association 
of Retail Lumber Dealers. Harley G. Roby, 
manager of the Minerva Lumber Co., was chair- 
man of the program committee and was as- 
sisted by W. H. Cox manager of Cox & Burts- 
field. O. H. Bachtel, of Canton, president of 
the district association, was in charge of the 
meeting following a short musical program in 
charge of Herman Barenbilt. 


Demonstrating their stand for the elevation 
of their business, the dealers went solidly be- 
hind the movement to finance a course of in- 
struction in lumber retailing at Antioch College. 
Unfair competitions apparently existing in cer- 


tain sections became a target for some lively 
verbal bombardment and upon the means of 
eliminating this evil all present agreed. 

Howard Potter, president of the State asso- 
ciation, was the principal speaker of the eve- 
ning. He advocated very strongly the installa- 
tion of a cost system. in lumber yards and 
planing mills and advised members to get their 
costs and a legitimate margin when they once 
ascertain their costs through this medium. 


Hear Discussion on Hardwoods 


New York, May 25.—Pryor Kalt, president 
of the Kalt Lumber Co., acted as chairman at 
the bi-monthly meeting at the National Re- 
publican Club last Thursday of wholesalers and 
retailers of the New York Lumber Trade As- 
sociation. Luncheon was served before the 
more than forty lumbermen present heard an 
interesting discussion on ‘‘ Hardwoods and Hard- 
wood Yards.’’ 


T. M. Ralston, of the Indiana Flooring Co., 
said that the hardwood flooring industry is suf- 
fering from over-production and conditions as 
a result are not as satisfactory as they other- 
wise might be. He declared that since the 
World War the production of oak flooring had 
increased 100 percent and that of maple floor- 
ing about 60 pereent, but that the increase in 
demand for either maple or oak has not been 
anywhere near as great. ‘‘In the past three 
weeks business has picked up considerably in 
our lines,’’ he added, ‘‘and we hope the demand 
is going to be much better from now on.’’ 

Mr. Ralston recommended that the grades be 


renamed, particularly for maple, and explained 
that a man too often asks for No. 1 when he 
really wants the best and believes he is receiv- 
ing it. The evil is brought out by architects not 
knowing how to specify with reference to sizes 
and grades when ordering flooring. He recom- 
mended an educational campaign along these 
lines among architects, contractors and other 
elements of the building trades. 

Mr. Ralston, an enthusiastic booster for Hoo- 
Hoo, closed his remarks with a boost for the 
order and ealled attention to the fact that 
there are two concatenations on the program in 
the near future. 

Jay Stewart, of the Stewart Lumber Co., ex- 
plained that he had nothing to say about hard- 
woods, although he favored codperation among 
the New York yards. He devoted his brief 
address to the question of liability insurance. 

Jacob Bayer, the West Side retailer, was 
introduced by Mr. Kalt as the ‘‘Dean of the 
Hardwood Industry in New York.’’ Mr. Bayer 
said the big need in the city is more codperation 
between the dealers. He spoke very highly of 
the work being accomplished by the National 
Hardwood Lumber Association. 

In order that those present should ‘‘ become 
better acquainted,’’ Mr. Kalt had each man 
present get up and state his business connections. 

Before the meeting adjourned, Arthur E. 
Lane, of the Arthur E. Lane Lumber Corpora- 
tion, praised Conrad Pitcher, president of the 
Wright Lumber Co., for having arranged the 
meetings held this season at the Republican 
club. Mr. Pitcher is chairman of the elub’s 
house committee. 


Coast Plywood Men to Co-operate With Forestry Schools’ 


CORVALLIS, ORE., May 23.—Pledging them- 
selves to codperate in every way with the schools 
of forestry of the University of Washington at 
Seattle, and the Oregon Agricultural College at 
Corvallis, Ore., to the end that students may 
be graduated from those institutions with train- 
ing that will be of benefit to their particular 
branch of the industry, the Pacific Coast Ply- 
wood Manufacturers’ Association in convention 
here yesterday appointed a standing committee, 
at the requests of the deans of the institutions, 
which will supervise the course of instruction 
and lend aid in placing graduates of such course 
in plywood manufacturing plants. 

“We should certainly accept the proffered aid of 
the schools of forestry,’ said Vice President West- 
man, and thus link up these “thinking workshops” 
with the physical workshops of the plywood indus- 
try. We are asked to supervise the course of study 
to see students are trained along the lines that 
will be of practical benefit to our industry, and 
when we get such a man it is our duty to give him 
advancement as fast as he shows himself capable 
for taking on added responsibility. ‘‘And,” added 
Prof. Bror L. Grondal, of the college of forestry, 
University of Washington, “if you can not pass a 
student along from one job to another and thus 
give him a chance to learn the practical end of 
your business, then be kind to him by discharging 
him, so he can work for some employer who will 
give him a chance to put his technical education to 
practical use.” 

Secretary Bruce Clark said graduates of the 
forestry schools, after spending time in the ply- 
wood plants, had developed into salesmen that 
were of great value to the industry at large, be- 
cause of their knowledge of the business and the 
ability to impart it to the prospective customers 
with whom they came in contact. 

The convention was held in the spacious for- 
estry building at the Oregon Agricultural Col- 
lege, where Dean George W. Peavy welcomed 
the plywood manufacturers. Vice President E. 
E. Westman, who presided in the absence of 
President G. L. Bartells, in his reply said ‘‘the 
technically trained young men who are given 
to the lumber industry by the colleges of the 
Northwest are of immense benefit to us. The 
men in the plywood trade today did not have 
such training, and we are in position to know 
that such trained ‘men will materially aid in 
the development of this industry.’’ 

At this juncture a recess was taken for 
luncheon, which was served in the dining hall 
of the Domestic Science Building. The lunch 
was prepared and served by the fair co-eds as 
4 part of their course of study. 


To Survey Plywood Markets 


The afternoon session startea with a state- 
ment by Manager Melvin W. Cassmore, chair- 
man of the advertising committee, that a survey 
of the markets was being made, and a full report 
would be available at the next meeting. 

The new standard thickness, %-inch rough 
(or #;-inch after sanding) was reported as be- 
ing well received by the trade, no manufacturer 
having encountered customers who were dissatis- 
fied with the thinner panel. This new standard 
will save 10 percent on timber, furnish all the 
strength needed, and will result in a saving of 
approximately $20 a car in freight charges. 

Now that a standard thickness has been 
adopted the next move will be to standardize 
widths and lengths, which will result in further 
economies and prevention of waste. 

Prof. H. F. Patterson, logging engineer of 
the college, said their check-up showed more 
than 80 percent of the students of the college 
of forestry stick to the logging or manufactur- 
ing end of the lumber industry, and that the 
four years’ training the young man gets at the 
college fits him more quickly to assimilate the 
problems of logging and manufacturing. 

Prof. T. J. Starker, timber technologist of 
the college, told of the different courses of in- 
struction provided, including pulp and paper 
making, plywood instruction, the proper drying 
of lumber and lumber manufacture. He said: 
‘“We do not aim to make technicians, but we 
do know there is a need for men trained to tend 
and raise a new crop of timber, and this we 
consider a most important part of our work. 
Loggers should know how properly to dispose 
of slash and to grow more timber.’’ 

Dean Peavy stressed the importance of keep- 
ing a crop of timber growing, saying, ‘‘the 
East, North and South are cutting out, and soon 
the nation will turn to the Northwest for it’s 
lumber needs. While Oregon, alone, is now 
producing more than $125,000,000 in wealth 
every year from her forests, we have not got 
well started. We can keep right on if we will 
see to it that when one crop of timber is removed 
Nature is assisted in producing another crop, 
and we want the help of you men to make this 
possible. Some of our land is more suitable for 
the production of timber than for anything else, 
and it is up to all of us to see that it is kept 
producing trees.’’ 

Shirl L. Blalock, district representative of 


the Department of Commerce, with headquarters 
in Seattle, told the convention it was inspiring 
to see the way they were working along a definite 
line, and that the department was much inter- 
ested. 

Prof. Bror L. Grondal, of the University of 
Washington, complimented the Oregon faculty 
on having the plywood manufacturers meet 
there, and spoke of the industry as ‘‘ the branch 
of the lumber business with the greatest fu- 
ture,’’ saying, ‘‘it will continue to grow, and 
as these men contribute their share, through 
taxes, to our support, it is fitting that we should 
work hard for them and strive to justify our 
existence. ’’ 

At the suggestion of George M. Cornwall, of 
Portland, the chairman appointed a committee 
of Thomas Autzen, Portland Manufacturing Co., 
Portland, Ore., R. L. Reedy, Wheeler, Osgood 
Co., Tacoma, Wash., and Bruce Clark, Walton 
Veneer Co., Everett, Wash., as a standing com- 
mittee to confer with the deans of the schools 
of forestry and give their aid in forming courses 
of study, and lend coéperation in such other 
ways as seemed desirable. 


Discussion on Elimination of Waste 


Benjamin Ostlind, Coos Veneer & Box Co., 
Marshfield, Ore., opened a discussion on elimina- 
tion of waste, and during it brought out that 
often a customer can buy cheaper by specifying 
what the panels he buys are to be used for, as 
many times it develops that a buyer is purchas- 
ing large panels to be cut up into very small 
ones, while if the manufacturer knew the use to 
which the product would be put he could often 
fill a part of the order out of trimmings that 
otherwise would find their way to the burner. 


The statement was made that 1,000 feet of 
timber, cut into plywood, furnished work for 
five men, while the same log cut into lumber 
meant the employment of but one man, on an 
average. Mr. Ostlind made a bid for the 
August convention to be held in Marshfield, Ore. 

The manufacturers made a tour of inspection 
of the forestry building, and several other 
of the handsome brick structures on the campus, 
pausing a moment beside the memorial oak tree 
planted to commemorate the three forestry stu- 
dents of the college who lost their lives in the 
World War. 

The next meeting will be held in Everett, 
Wash., June 23. 
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Lumber Clubs and Exchanges 


Nyltans Close Successful Season 


New York, May 25.—The Nylta Club closed 
its most successful season last Friday night 
with a meeting in the club’s rooms at No. 17 
West Forty-sixth Street. It was announced 
that the attendance this year at the weekly meet- 
ings had averaged nearly one hundred members, 
a gain of nearly 50 percent in attendance over 
1924. 

The feature of the closing meeting was a 
talk by Andrew H. Dykes, head of the lumber 
company that bears his name, on his recent 
trip to the west Coast with the Northeastern 
Retail Lumbermen’s excursion. Mr. Dykes had 
brought back nearly one hundred photographs 
taken in the lumber regions of many sections. 

He took the club members to the Northwest, 
through the Inland Empire, up to Vancouver, 
down the Pacific coast, into Mexico and lastly 
to the great Bogalusa plant in Louisiana. Per- 
haps the most interesting feature was a descrip- 
tion, with photographs, of the felling of a giant 
redwood in California. 

Mr. Dykes explained that the pictures were 
taken at a mill that is equipped to ‘‘top’’ the 
giant trees. The excursionists remained until 
the tree was felled, one log containing, he said, 
90,000 feet of merchantable stock. 

The annual outing of the Nylta Club will be 
held at Long Beach, Long Island, in July. 
Joseph Cashin was selected as chairman of the 
committee to arrange the ‘‘frolic.’’ 


eaaaaaaaaaae 


Activities of Shreveport Club 

SHREVEPORT, La., May 25.—The program at 
last week’s meeting of the Shreveport Lum- 
bermen’s Club was opened with several songs by 
Miss Olivia Allen, sister of L. C. Allen, presi- 
dent of the club, who is recognized as one of 
the leading musical artists here. 

W. A. Robinson, of the Robinson-Slagle Lum- 
ber Co., a member from the ‘‘Good Will’’ tour, 
gave a detailed description of the tour, enumer- 
ating the many places visited, and stating his 
impressions of the reception the trippers re- 
ceived at the various towns on the route. 

F. L. Hargrove, of the American Legion, de- 
tailed a plan for financing the convention of the 
members of the legion in ‘Louisiana, to take 
place Aug. 6, 7 and 8, and asked the cooperation 
of the club. 


Tacoma Club Holds Annual Banquet 


TacoMA, WASH., May 23.—With nearly five 
hundred lumbermen from all parts of the North- 
west in attendance, the annual banquet of the 
Tacoma Lumbermen’s Club was held in the erys- 
tal ballroom of the new Hotel Winthrop last 
night. The affair was voted the most successful 
ever held by the club. 

Lee L. Doud, last year’s president of the or- 
ganization, acted as toastmaster and introduced 
the speakers. The principal address was made 
by Gov. Roland H. Hartley. The governor 
briefly discussed the lumber industry’s relation 
to State development, urged the adoption of 
some plan for keeping down the fire menace, and 
closed with a sharp criticism of child welfare 
organizations with which he has been at odds 
since his refusal to address the National Child 
Welfare Conference in New York. 


I graduated from speechmaking last November, 
Gov. Hartley said. Since then I have been very 
busy—taking care of my friends. 

This sally brought a burst of laughter and much 
applause. 

I know you have been very busy trying to make 
the lumber industry the greatest in the State, the 
governor continued more seriously. You are utiliz- 
ing the greatest resource of the State to build up 
our prosperity. It would seem that you might be 
able to get together on some way to get back for 
the State some of the timber you have already 
utilized in your operations. It takes a thousand 
years to grow a tree. You loggers know that you 
leave enough timber on the ground, when you log 
a section, to make you rich if you could have it 
there when you needed it. But you leave it to 
burn. Why not get together and keep fire out of 
the cut-over land? This would enable you to obtain 
a proper return on your investment and your ef- 
ge I might tell you how to do it but I leave it 
oO you. 

I have quite a contract on my hands. 


e I want 
the support of every honest man. 


Another thing 


I want to say is that I don’t give a ——— for the 
professional agitator and uplifter. And I don’t 
take my hat off to any man or woman on earth 
When it comes to the betterment of our children. 
sut when it comes to capitalizing motherhood and 
mother love for political purposes and for the 
sake of making jobs for professional uplifters, if 
you expect me to take part in that game you don’t 
know Hartley. 

This statement was received with tremendous 
applause. 

The governor closed by inviting the lumber- 
men to visit the State House at Olympia. ‘‘ You 
will receive a courteous weleome—and a nice 
job,’’ he declared amid laughter. 

Norman Pearce gave an interesting travelog 
on Australia. This closed the speaking pro- 
gram and the rest of the evening was devoted to 
an elaborate program of musical and entertain- 
ment features. 


New 4L Head Elected 


PORTLAND, ORE., May 23.—At the thirteenth 
semiannual meeting of the 4L board of directors, 
held here last Monday, W. C. Ruegnitz was 
elected president to succeed Norman F. Cole- 
man, resigned. Mr. 
Ruegnitz has served as 
executive secretary of 
the 4L since 1921 and 
is widely known in 
lumber, construction 
and engineering cir- 
cles. He is a native of 





W. C. RUEGNITZ, 
Portland, Ore. ; 
New President of the 4L 





Wisconsin and spent 
his early young man- 
hood in Chicago in 
construction engineer- 
ing work, later being 
employed in work of a 
similar nature 
throughout the United 
States and Canada. He then became connected 
with the Wind River and Bridal Veil Lumber 
companies at Portland as employment manager 
and purchasing agent, leaving that position to 
go with the 4L. Mr. Coleman, former president, 
resigned to become president of Reed College, 
Portland. 





Mid-West Wisconsin Club Meets 


La CrossE, WIs., May 26.—B. H. Ward, field 
service representative with the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
was the principal speaker at the regular meet- 
ing of the Mid-West Wisconsin Lumbermen’s 
Club held in this city on Friday afternoon, 
May 22. 

Mr. Ward outlined the hemlock promotion 
campaign now being conducted by his associa- 
tion. He explained the new hemlock standard- 
ization, grade and trade marking programs and 
emphasized that the manufacturers were extend- 
ing every effort in order to improve their prod- 
uct. The advertising campaign proper, an ap- 
peal to the consumer to specify hemlock, he 
announced would be started in the daily papers 
and in the farm journals on June 1. 

President Ben Nuzum, of the Ben Nuzum 
Lumber Co., Tomah, Wis., next introduced Don 
S. Montgomery, secretary Wisconsin Retail 
Lumbermen’s Association, who touched on leg- 
islative matters, the recent standardization con- 
ference at Washington, D. C., and the hemlock 
program. He also told of the progress of the 
district clubs, announcing the recent formation 
of the Wolf River Lumbermen’s Club and plans 
for a tenth organization in the Appleton terri- 
tory. 

Several of the members reported on business 
conditions in their localities. They generally 
agreed that business was about the same as last 
year which they characterized as ‘‘fair.’? 


Among those who reported were: Don H. Cull- 





man, Cullman Lumber & Supply Co., West 
Salem, Wis.; Fred Laue, of Alma, Wis.; W. J. 
McGillivray, McGillivray Lumber & Manufac- 
turing Co., Black River Falls, Wis.; A. J. Ro- 
berge, La Crosse (Wis.) Lumber.& Supply Co.; 
and W. P. Sheridan, of Kendall, Wis. 


Discuss Tentative Program for Year 


CINCINNATI, OHIO, May 26.—President Ed- 
ward Barber, of Cincinnati Lumbermen’s Club, 
called the officers, directors and chairmen of 
committees in conference at a luncheon at the 
Chamber of Commerce on Monday. The policies 
for the year were discussed and a tentative pro- 
gram outlined. The club does not meet during 
the summer months. 

The June outing will be held on the afternoon 
and evening of Tuesday, June 23, at the Pines 
Grove Country Club, where last year’s success- 
ful affair was staged. There will be the usual 
ball games and athletic events in the afternoon 
followed by dinner outdoors in the evening, 
Chairman C. W. Tunis, of the entertainment 
committee, told of the arrangements made for 
this year’s affair. 

Chairman Theodore Davis, of the transporta- 
tion committee, reported on the plans for the 
boat trip to the Louisville convention of the 
National Hardwood Lumber Association. The 
Cincinnati lumbermen joined by lumbermen 
from various points in Ohio and West Virginia 
will make the trip on the steamer City of Cin- 
cinnati leaving Cincinnati on the evening of 
June 10, and arriving at Louisville early in the 
morning of the eleventh. 


LUMBERMEN AT PLAY 


Club Plans for Hoo-Hoo Annual 


SPOKANE, WASH., May 23.—Plans for han- 
dling the thirty-fourth annual Hoo-Hoo con- 
catenation, to be held in this city Sept. 14-15-16, 
were descussed at the meeting of the Spokane 
Hoo-Hoo Club yesterday noon at the Davenport 
Hotel. President J. M. Brown briefly outlined 
the work of the executive committee to date. 
Reports were made by R. L. Bayne, general 
chairman ; George Duffy, chairman of the finance 
committee; Dave Spoor, attendance and pub- 
licity committee; A. L. Porter, program com- 
mittee, and E. R. Ederton, secretary. 


Annual Outing Date Changed 


EVANSVILLE, IND., May 25.—The date of the 
outing of the Evansville Lumbermen’s Club for 
its members and families, originally scheduled 
to be held on Tuesday, June 9, has been post- 
poned to Tuesday, June 16, at the Evansville 
Country Club. The change was made necessary 
because of the fact that June 9 had been taken 
by another organization. The details of the 
outing now are being arranged by the enter- 
tainment committee of the club composed of 
Claude Wertz, chairman; A. Dimmitt and Harry 
Moore. During the afternoon of June 16 golf 
and cards and other amusements will be in- 
dulged in, and at 6:30 o’clock a fried chicken 
supper will be served, after which dancing will 
be enjoyed. 

















Houston Club Stages Golf Tourney 


Houston, Trex., May 26.—Members of the 
Houston Lumbermen’s Club staged their annual 
battle royal at golf the early part of this week 
at the River Oaks Country Club. 

The Shortleafers were identified by blue rib- 
bons and were captained by W. W. Wallace, 
sales manager of the South Texas Lumber Co. 
The Longleafers wore red ribbons and were 
captained by James W. Rockwell, of Rockwell 
Bros. & Co. Grover Sheppard was general] chair 
man. Points were figured on low ball and ag- 
gregate score in team play. 

The championship prize, a beautiful silver 
loving cup, was to go to the player with the 
low medal seore. A smaller eup is provided 














C 
8 
0 
] 
t 
y 
1 


, 1925 


West 
Wed. 
1ufae- 
|. Ro- 
r Co.: 


’ 


ear 
; Ed- 
Club, 
an of 
t the 
licies 
> pro- 
uring 


‘noon 
Pines 
2Cegs- 
usual 
noon 
ning, 
ment 
> for 


orta- 
’ the 
the 
The 
men 
rinia 
Cin- 
ry of 
the 


nan- 
con- 
-16, 
ane 
port 
ned 
ate. 
eral 
nee 
yub- 
om- 


the 
for 
led 
st- 
ille 
ATy 
cen 
the 


= 
a) 





May 30, 1925 


AMERICAN LUMBERMAN 35 





for the runner up. A pair of golf knickers 
goes to the best matched player and a similar 
prize to the runner up. Two dozen golf balls 
were to be awarded on points. 


Outing Planned by Pittsburgh Builders 


PITTSBURGH, Pa., May 26.—The Oklahoma 
Club of the Pittsburgh Builders’ Exchange, con- 
sisting of members who have attended the vari- 
ous conventions of the National Association of 
Builders’ Exchanges, will hold an outing with 
their families at Riverview Park next Tuesday. 
The Oklahoma Club is already preparing for a 
big delegation from here to the next national 
convention, which will be held in Oklahoma City 
next February. 


Duck Pin League Concludes Season 


BALTIMORE, Mp., May 25.—The Baltimore 
Lumber Trade Duck Pin League has just con- 
eluded its third and most successful season, and 
the results have been such as to make it prac- 
tically certain that the organization will be in 
the field again next season, with perhaps a 


larger number of teams. This season saw an 
increase from siz to ten teams. The league is 
made up of bowlers from the various lumber 
yards of the city, including the James Lumber 
Co., the Canton Lumber Co., the J. L. Gilbert 
& Bro. Lumber Co., the Lafayette Mill & Lum- 
ber Co., George Sack & Sons, the Morgan Mill- 
work Co., Heise & Bruns, John H. Geis & Co., 
Radford-Wright-Sanders and William C. Scherer 
& Co. 

The season ended with the James Lumber Co. 
team in first place and those of the Canton Lum- 
ber Co. and J. L. Gilbert & Bro. Co., tied for 
second place. —_ 


Second Tourney of Knot Golfers 


New York, May 25.—G. W. Taylor carried 
off the big share of honors at the second tourna- 
ment of the Knot Golfers, held last Tuesday at 
the Arcola Country Club, Arcola, N. J. It was 
a fine day for the sport and nearly forty mem- 
bers, one of the largest crowds the Knotters ever 
mustered, turned out. The next tournament will 
be held June 17 at the Winged Foot Golf Club, 
Mamaroneck. - 


Recent Hoo-Hoo Happenings 


Forest Engineer Addresses Club 


MILWAUKEE, WIs., May 26.—The forest engi- 
neer is not a tree surgeon nor a landscape archi- 
tect but a counselor to the timber owner on the 
different methods of forestry and the production 
of timber and the selective method of cutting 
timber, George Banzhaf, of Banzhaf & Watson 
(Ine.), forest engineers, told members of the 
Milwaukee Hoo-Hoo Club at its regular meeting 
in the Hotel Pfister on Thursday evening, 
May 21. 

Several committee reports were heard includ- 
ing that of Robert Blackburn on the golf tourna- 
ment to be held Thursday, June 18, at the 
Tripoli Country Club, Milwaukee, and which is 
open to alllumbermen. The executive committee 
reported that the next concatenation, on invita- 
tion of Rudolph Best of the Best & Lade Lumber 
Co., Milwaukee, and his son, Louis Best, will be 
held at the Best summer home on the Thiensville 
road on Saturday afternoon, June 20. Henry 
J. Steinman, jr., chairman of the friends of the 
forest committee, reported on the club’s fores- 
try week activities. 


Quarterly Concat of Bay District 


San Francisco, CALiIF., May 23.—The Bay 
district Hoo-Hoo held its quarterly concatena- 
tion on the evening of May 19, initiating six- 
teen kittens following a special dinner and en- 
tertainment in the Redwood Lodge room at 
Marquard’s Café. Jack Holland and his group 
of heart-breakers, featuring the Marquard Re- 
vue, furnished the bulk of the entertainment, 
which ran for more than an hour during and 
after dinner. Business was quickly finished and 
the balance of the evening turned over to the 
drill team for a full and varied initiation of 
the blind kittens. 

David Woodhead, of the Supreme Nine and 
president of the Woodhead Lumber Co., of Los 
Angeles, was among those present. The enter- 
tainment was arranged by J. C. McCabe and 
J. E. Martin, Serivenoter. Vicegerent Snark J. 
Walter Kelly had charge of the work. 

A dance is to be held by the Bay district 
Hoo-Hoo at the Palace Hotel on June 27. An 
outdoor picnic is planned during August. 


Club Names Forest Committee 


Los ANGELES, CALIF., May 23.—A committee 
of nine members, to be known as the southern 
California forest committee, has been appointed 
by the board of directors of the Los Angeles 
Hoo-Hoo Club. 

This was the result of an action taken at a 
recent Hoo-Hoo meeting, at the suggestion of 
Supreme Gurdon David Woodhead, that Hoo- 
Hoo and southern California lumbermen should 
lave recognition and a voice in the various 
movements that are being contemplated in re- 
forestation, conservation ete. of State forests. 


The following committee, representing all 
branches of the industry in southern California, 
was chosen: David Woodhead, chairman; M. J. 
Byrnes, Albion Lumber Co.; H. T. Didesch, 
Millwork Institute of California; Leo J. Ger- 
main, Germain Lumber Co.; Paul Hallingby, 
Hammond Lumber Co.; J. A. Thomas, Coos 
Bay Lumber Co.; E. D. Tennant, Los Angeles 
Lumbermen’s Club; Curtis Williams, Williams 
& Cooper, and Phil B. Hart. 

It is understood that another committee will 
be appointed, to be called an advisory board, and 
consisting of prominent lumbermen in other 
parts of the State as well as leaders among the 
forestry officials. 


GEER e Raat ams 


Stresses Home Ownership Idea 


MINNEAPOLIS, MINN., May 26.—Members of 
the Twin City Hoo-Hoo Club were told at their 
regular meeting here Thursday that the hour 
for aggressive methods has arrived if the lum- 
berman is to prosper. The speaker was T. K. 
Kelly, president T. K. Kelly Sales System, of 
Minneapolis and St. Paul. 

Mr. Kelly stated that the sales possibilities of 
lumber are tremendous but that the necessity 
for a constructive, educational campaign among 
prospective customers is necessary if the lumber 
industry is to keep pace with other successful 
industries. 

He said he believed the lumbermen should not 
neglect the opportunity to tell the apartment 
dwellers of the advantages of home ownership. 
The permanent renter should be sought out and 
advised that home ownership is open to him. 
Vacant lot owners should be sought out and 
urged to build, he said. The lumberman should 
acquaint the public with the commodities he 
sells. This has not been done aggressively 
enough in the past, said Mr. Kelly. 


Nebraska Conditions Point to Prosperity 


OmaHa, NEs., May 25.—With $23,000,000 to 
be spent in Nebraska for new buildings, civic 
improvements and public utility construction, 
and with an excellent demand throughout the 
State for building mechanics of all kinds, there 
is every reason to look for a prosperous condi- 
tion inasmuch as the crop outlook is good. In 
speaking of the outlook, F. H. Davis, president 
of the First National Bank of Omaha, de- 
clared that because of these conditions, brought 
about largely by increased values for all farm 
products, farm property is desirable as an in- 
vestment. The banks, he declared, are showing 
increased deposits, and with money freely of- 
fered on time certificates to country bankers at 
low rates, the banks find it difficult to lend such 
funds profitably. ‘‘We are of the opinion,’’ he 
stated, ‘‘that there has been too much decrying 
the condition of our agricultural industries, and 
that the farmers themselves now see the folly 
of this policy.’’ 


Direct from Mill or Warehouse 


code ee 
word : 
for size 


BATEX 













Ye”"x3¥%4"” jointed, end- 
matched and hollow back. 
Michigan hard maple 
flooring. 

We Can Save You Money 
Let us quote you on direct shipments from mill 
or warehouse, any quantity, delivered anywhere. 


Something Besides Price 
With every shipment goes our guarantee, satis- 
faction to you and your customer, or your money 
back. 
Do you need any of these items? Maple or oak 
flooring; oak and gum mouldings; aromatic Ten- 
nessee red cedar ceiling; hardwood lumber, kiln 
dried and milled; Tennessee red cedar lumber, 
air or kiln dried; tough white ash, all thick- 
nesses. 
Reduce your 
inventory by 
relying on 
stock carried 
in our Chi- 
cago  ware- 
house, ready 
for immedi- 
ate ship- 
ment. 
Straight or 
mixed cars. 


Wire our 
expense 
for prices. 


E. BarTHOLOMEW HARDWOOD CO, 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
5-30-25 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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PENCILS 


ADVERTISING AND COMMERCIAL 
Best advertising novelty for retailers and wholesalers. 
Send for free samples and prices. 
Salesmen Wanted. 


ABBOTT PENCIL CO., B.tcie'Micn” 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. 
lished by a practical sect, sem sh who traveled 
many thousands of miles to gather the nec 
intone. Bound in Red Leather. $2.56, 
postpaid. 
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es Railway Association Recommends |Standards Adoption 


Red Streak 


HIGH SPEED STEEL 
Machine Knives 


Perfect mechan- 
ically and made 
of the finest 
steel, Simonds 
Red Streak 
High Speed 
Steel Knives 
produce ex- 
cellent lum- 

ber at less 

cost. 

















Look for 


the Red 
Streak on 
the back edge 
of this excep- 
tionally high 
grade knife. 


SIMONDS 


Saw and Sfeel Co. 


Established 1832 
FITCHBURG, MASS. 


Portland, Ore. 
San Francisco, Cal. 
Seattle, Wash. 
Montreal, Que. 
Vancouver, B. C. 
St. John, N. B. 
London, England. 


Boston, Mass. 
Chicago, Ill. 
Detroit, Mich. 
New York City 
New Orleans, La. 
Lockport, N. Y. 
Memphis, Tenn. 





Sr. Louis, Mo., May 25.—The committee on 
forest products of the division of purchases and 
stores of the American Railway Association 
recommended to the division at its annual meet- 
ing at Hotel Chase in St. Louis last week the 
adoption of the American Lumber Standard 
grades and sizes of softwood yard lumber and 
red cedar shingles, the provisions affecting 
measurement, description, grade-marking, the 
definitions of defects and blemishes, lumber ab- 
breviations, and nomenclature of commercial 
woods. The report as adopted continues: 

The committee desires to point out this standard- 
ization applies to size and describes briefly the 
basic grades. The elaboration of these basic 
grades into definite grading rules is left to the 
lumber associations as heretofore. The fallacy of 
a double standard as now set up is emphasized and 
in all probability this double standard will be 
eliminated in the near future. If the demand for 
the extra standard sizes is not present in volume 
it will undoubtedly be eliminated as most of the 
manufacturers are in favor of manufacturing the 
standard sizes as they give them a larger return. 
Accordingly those members who wish to purchase 
on the extra standard basis will have to do every- 
thing possible to make the volume of purchases of 
these thicknesses as large as possible. - Unfortu- 
nately the tendeney of the mills already is to elim- 
inate the extra standard size and some of the roads 
are having difficulty in getting quotations on extra 
standard lumber. The majority of your committee 
recommends the extra standard sizes as being the 
most suitable for railroad purposes. 

The committee deplores the fact that the pur- 
chase of cross ties is not uniform as to monthly 
or even yearly requirements. The report states 
that approximately one year’s supply should be 
on hand at treating plants. ‘‘If this policy is 
followed, and it certainly should be,’’ adds the 
report, ‘‘railroads can remain in the market for 
ties continuously and regulate receipts in a 
manner consistent with their treating require- 
ments. ’’ 

The report points out the importance of the 
railroads in taking the lead in the conservation 
of forest products particularly through the 
preservative treatment of Jumber and _ eross 
ties. The importance of proper supervision of 


grades and tally in lumber purchases was also 
emphasized in the report, which continues: 


Your committee also stresses the importance of 
purchasing only such forest products as will give 
the maximum service for the money invested. ‘Too 
seldom the question of price or initial cost is see- 
ondary to the annual cost of the service. It is 
evident if one grade of the same commodity will 
give longer service than another grade, we are 
justified in paying higher prices for the more last- 
ing material. This element of longer service pre 
sents in itself an important field for development 
in connection with the conservation of remaining 
stands of timber. 


The question of the utilization of second-hand 
lumber was discussed in the report as follows: 


Many railroads have been taking steps toward 
utilization of used lumber. It has been demon- 
strated that much of our second-hand bridge and 
building material can be reclaimed by a careful 
survey with the idea of using reclaimed material 
for such purposes as they are suitable. 

Second-hand bridge stringers, caps, braces etc, 
can be reduced to sizes that will make planking for 
platforms, stock yard fences, crossing plank and 
many other items; pile heads and defective piling 
can be cut imto stock yard posts, right-of-way fence 
posts ete., by the installation of suitable inexpen- 
sive equipment at some central point where the 
above mentioned material is generally accumulated. 
Such equipment would consist of a pony carriage 
sawmill having a circular saw with inserted teeth, 
with cutoff saw so arranged that material could 
be handled at a minimum cost. 

This practice has given excellemt results on the 
Union Pacific and Chicago, Burlington & Quincy 
railroads for the last fifteen years. A study of 
the different operations on these railroads indicates 
that lumber can be reclaimed at from $3 to $6 
per 1,000 feet b. m. This figure covers the labor 
cost, including supervision and shop expense, but 
does not include imterest on the investment or de- 
preciation which varies with the amount of work 
performed. 


C. F. Philbrook, tie and timber agent of the 
Boston & Maine Railroad, Boston, is chairman 
of the forest products committee. 

More than 450 members of the division at- 
tended the convention. C. D. Young, stores 
manager of the Pennsylvania System, Philadel- 
phia, was elected chairman and D. C. Curtis, 
chief purchasing officer, Chicago, Milwaukee & 
St. Paul, vice chairman of the division. 


In the Realm of Building 


Awards for Small Wood Houses 


Los ANGELES, CALIF., May 23.—In the Cali- 
fornia Redwood Association’s competition for 
the best plans for small all-wood houses, the 
local office announces the following awards for 
houses to cost the amounts stated: 

L. B. Miller, San Francisco, $7,500; R. D. 
MacPherson, Los Angeles, $6,500; J. C. Simms, 
Los Angeles, and W. G. Byrne, Hollywood, $5,- 
500; R. D. MacPherson, Los Angeles, $4,500 
and $3,500. No awards were made in the $4,- 
000 and $3,000 classes. Sixteen other designs 
were submitted for publication. 


Good Building Gain In April 


April building permits in 208 representative 
cities reached a total of $417,894,297, according 
to the F. W. Dodge Corporation. This was an 
increase of $110,000,000, or 36 percent over 
April of last year. There were 127 cities show- 
ing gains, and 81 cities showing losses from the 
previous April. It was the first month of 1925 
to show a permit increase over the corresponding 
month of last year, and brought the cumulative 
total from the first of the year up to a 1 percent 
gain over the first four months of last year. 

March has usually been the peak month for 
building permits in the last few years, although 
April has usually seen the biggest volume of 
contract-letting. Conditions in New York City, 
whose permit figures weight the totals very 
heavily, have contributed largely to this condi- 
tion. The tax-exemption measure was up for 
renewal on April 1 each year, which caused the 
filing of an enormous number of plans every 
March, so long as continuance of tax-exemption 
was an open question. Tax-exemption was 
abandoned last year and the question was not 
under consideration this year. Consequently, the 
New York figures did not show what might be 


called an artificial peak in March, but had this 
year a natural increase in April. 

New York continues to be the most conspicu- 
ous loser in building volume, having a drop of 
25 percent in present totals as between the first 
four months of this year and the corresponding 
month of last year. The rest of the country 
shows a general increase of 15 percent. 


Milwaukee Is City of Wood Houses 


MILWAUKEE, WIS., May 25.—Nearly 87 per- 
cent of all dwellings in greater Milwaukee are 
of exclusively frame construction. Dwellings 
with an exterior finish of brick only total 5.19 
percent, and those of stucco only 4.47 percent. 

These three materials comprise the building 
materials used for exterior construction almost 
to the exclusion of other materials, according 
to the findings of the consumer analysis of the 
greater Milwaukee market just made by the 
merchandising and research bureau of the Mil- 
waukee Journal. The analysis considers both 
single dwellings and duplex flats. 

A greater percentage of duplex flats utilize 
brick in their construction than do single dwell- 
ings, the percentage being 7.43 as compared 
with 5.71. Stucco, on the other hand, is more 
used in the construction of single dwellings than 
in duplexes, the percentages in this instance 
being 7.62 of the total single dwellings as com- 
pared with 5.74 of the total duplex flats. 

Brick is most frequently used with wood when 
other materials are included in the exterior 
finish. Thirteen and thirty-nine one-hundredths 
percent of the duplexes and 8.33 percent of the 
single dwellings are of brick and frame con- 
struction. A slightly larger percent of the 
single dwellings are brick and stucco, 10.71 per- 
cent, as compared with 5.51 percent of duplex 
flats. 

The survey discloses that the cedar shingle is 
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still the most generally used roof covering, being 
the material on 66.58 percent of greater Mil- 
waukee homes. <A fraction more than 18 percent 
have tar and roofing paper; 13.34 percent com- 
osition rolls and shingles; .66 percent slate; 
53 percent tar and gravel; .26 percent tin; and 
16 percent tile. 

Composition roofing materials are more gen- 
erally used for single dwellings than for du- 
lexes. Composition rolls and shingles are to be 
found on 17.84 percent of the single dwellings 
and 9.36 percent of the duplexes; tar and roof- 
ing paper on 21.49 percent of the single dwell- 
ings and 15.56 percent of the duplexes. 

Duplexes, on the other hand, show a larger 
percentage of cedar shingles used, 73.09 percent, 
as against 59.20 for single dwellings. 





Woodsmen Unearth Valuable Cache 


DuLUTH, MINN., May 26.—A cache, contain- 
ing several thousand dollars in currency, besides 
other valuables and a revolver, was recently un- 
covered by woodsmen employed in cutting tim- 
ber for the Tuomy-Williams Co., of Duluth, on 
Pine Island, northeast of Bemidji, Minn. The 
discovery was made on the banks of the judicial 
ditch dug in 1910. O. N. Walden, a piece cut- 
ter, threw the stump to one side to make room 
for the log piles, when a revolver fell to the 
ground. further investigation showed a pile 
of money standing about eight inches high. The 
revolver was a Smith & Wesson and was un- 
tarnished, the finder being able to fire off the 
five unexploded cartridges in it. The money 
was somewhat damp but it was not damaged. 
The woodsmen finders are hoping that no claim- 
ant will be able to prove ownership in the 
cache and that they can divide it up as a spoil 
of their game. 


British Columbia Adds to Capacity 


VANCOUVER, B. C., May 23.—The efficiency of 
the productive machinery is being kept up to 
concert pitch, and when a mill burns down it is 
replaced by a bigger, better, more modern new 
one. The present poor market is looked on as 
temporary and the millman with courage and 
vision—he has both or he never would stick it 
out—looks on the permanency of the industry. 

British Columbia coast mills have been added 
to in the last twelve months by two rebuilt 
plants of first class in size, in equipment and in 
cutting capacity. The John Hanbury plant on 
False Creek, in Vancouver, recently turned over 
and now tuned up to producing lumber almost 
a year after it was burned, is one. 

The great Chemainus mill, as the Weyerhaeus- 
er plant of the Victoria Lumber & Manufactur- 
ing Co., on Vancouver Islands, is usually known, 
is the other. This magnificent mill is about ready 
to get back into the producing class, and Maj. 
Humbird as the vital factor in its rebuilding has 
shown his courage and ability. 

Next comes the Robertson & Hackett Co., 
whose sawmill, also on False Creek, Vancouver, 
was burned a week ago, and already has plans 
under way for rebuilding. It is planned to 
make the new mill very much the same as the 
old one. The problem is simplified by the fact 
that the dry kilns, sash and door factory, ware- 
house and stock sheds with their equipment and 
contents were saved. 

At Great Central Lake, on Vancouver Island, 
the King-Farris Lumber Co. has a new mill 
under way, planned to cut the timber from 
large limits bought a short time ago from the 
Canadian Pacific Railway. 

Wood & English have a new mill of 150,000 
feet capacity going up at Beaver Cove. It will 
be ready to turn over about July 1. 

Collins Bros. owners of the Beaver River 
mill in the Lower Fraser valley, are now com- 
pleting plans to remove the plant and rebuild 
on Vancouver Island, close to a new source of 
timber supply. 

The Prince Rupert Spruce Mills, Prince Ru- 
pert, after a three year interval is now running 
nearly to full capacity of 150,000 feet a day. 
John R. Smith, new head of the owning company, 
also has a box factory in operation. 

After several years’ idleness, the Burrard 


mill, on Vancouver harbor, is again cutting. 
The plant has been overhauled and new ma- 
chinery added by the Bowness Lumber Co. 
(Ltd.), of which Frank Pinder is president. 
It will cut close to 100,000 feet per 8-hour day. 

Nearly if not quite a million feet a day pro- 
duction has been added -to the cutting capacity 
of Coast mills by the rebuilding and enlarging 
operations indicated. 


Sees Business on New Basis 


MINNEAPOLIS, MINN., May 25.—Lumbermen 
were particularly impressed by an address de- 
livered in Minneapolis a few days ago by Mel- 
vin A. Traylor, president of the First National 
Bank, of Chicago, who is a vice president of 
the American Bankers’ Association. His mes- 
sage was that industry today must recognize 
the socalled method of hand-to-mouth buying as 
a permanent institution in America. He said 
that it had come to stay because it was eco- 
nomically sound. 

The new method of doing business, according 
to Mr. Traylor, is the most far reaching revolu- 
tion that has taken place in American industry 
and in commerce since the advent of the mechani- 
cal age. 

Business men have no right to speculate, he 
said. A man who buys goods for a year in ad- 
vance is speculating. He is subject to price 
shrinkages and to losses through heavy carry- 
ing charges, insurance and other increased costs 
of doing business. 

The new method, he said, is coming about 
gradually. It is due to the tremendous im- 
provement made in transportation service in the 
last three years and to the production capacity 
of industrial plants today. This combination 
enables a business man to place an order and 
to receive prompt delivery. The railroads are 
prepared to facilitate movement of the order 
after the factory, geared up to high pressure 
production, turns out the goods at top speed. 

Mr. Traylor said he believed many business 
men interpreted the expansion of the system of 
buying for immediate needs only and as often 
as the demand develops, as a sign of depression. 
He cited figures to show that there is prosperity 
in the country today. Bank deposits and sav- 
ings have grown enormously. Millions have 
gone into investments in securities. The money 
released through the reduced cost of doing busi- 
ness, he said, is going into securities which make 
for further growth. 

Only the business men and the manufacturing 
plant which fail to make adjustments to meet 
this new order of doing business are losing, he 
declared. 

Mr. Traylor did not advocate saving until it 
hurts on the part of the consumer. Such a sys- 
tem would bring great stagnation in commerce 
and industry. But he did say that the spending 
should be in proportion to income. The con- 
sumer should spend, he said, so long as he 
could put aside some of the income. 


Old New England Concern Reorganizes 


BURLINGTON, VT.; May 26.—John E. Booth, 
of this city, has purchased the Burlington 
agency of J. R. Booth (Ltd.), of Ottawa, Ont., 
and announces that he will form a new $1,000,- 
000 lumber corporation here. The local firm 
was founded about half a century ago by John 
R. Booth, the veteran Canadian lumberman, 
who is still actively engaged in the lumber in- 
dustry in Canada at the age of 98. John E. 
Booth, of Burlington, is a nephew of John R., 
and the son of Col. E. J. Booth, who settled in 
Burlington in 1880 to enter the retail depart- 
ment of the Booth business, later assuming the 
managership. John E. has been associated with 
the business since reaching manhood and has 
worked his way up from the bottom, familiariz- 
ing himself with every phase of its operation. 
He plans to carry on under the name of John 
FE. Booth Lumber Corporation along the same 
lines although on a larger scale. Associated with 
him are I. T. Booth, who is vice president of 
the new company, E. J. Booth, treasurer and 
M. B. Booth, secretary. 











Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 





Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 
Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 

















[ Gummer Cypress Go. i 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypr CSS Rough and Dressed 


Shingles and Lath 
| Sales Office, 300 Madison Ave., New York city | 














YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SER VICE—SATISFACTION 




















WARREN AXE & TOOL CO. 


WARREN, PA. 


Ww 
honors Panama-Pacitic GRAND PRIZE 
aesinenneienenmmeenattttinaiammiemmmenamemmmeanal 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 
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BRAND 


The Brand 
of 
Quality. 


Daily 
Capacity 
100,000’ 


ee 


We can 
Surface 
or Resaw. 


The 





Band Mills: Sumter, S.C. and Augusta, Ga. 


7, 
Poplar, 
Gum 


White Ash, Cypress, 
and other 


SouTHERN Harpwoops 


Steam Treated 
KORN-KURED GUM 
a Specialty. 


KORN Co. 


Sumter, S. C. 























Jean LaRue says: 


**She’s dam’ good 
mans to deal wid!’’ 


The Adams-Thom 
wais’’ Lumber Co. 


Specials for 
Prompt Shipment! 


SOFT ELM 
{| car 6/4” No. | Com. & Btr. 


BASSWOOD 
2 cars 4/4” Ist & 2nds 
5 cars 4/4” No. | Com. & Sel. 
6 cars 4/4” No. 2 Common 
{ car 5/4” Ist & 2nds 
2 cars 5/4” No. | Com. & Sel. 
3 cars 5/4” No. 2 Common 


HARD MAPLE 


{car 8/4” ist & 2nds 
3 cars 8/4” No. | Com. & Btr. 
| car 8/4” No. | Common 

















JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 


MANUFACTURERS 


Cedar Shingles 



















Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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NOTES FROM WASHINGTON 











Bulletin on Pulp and Pulpwood Decay 

Losses occurring in paper and pulp mills as a 
result of the action of fungi on stored wood 
and pulp can be reduced by improving storage 
conditions, according to the Department of Ag- 
riculture. An extensive study made by the 
Forest Service in codperation with the bureau 
of plant industry, to determine the extent of the 
decay in pulpwood, the cause and the remedy, 
has brought out information which should be 
of great value to the pulp and paper industry. 
Results of the study are set forth in detail in 
Department Bulletin 1298—Control of Decay in 
Pulp and Pulpwood—now available for distri- 
bution. 


Codperation With Government Urged 


One of the resolutions adopted by the Chamber 
of Commerce of the United States on the clos- 
ing day of its annual convention last Friday 
approves the recent action of a majority of the 
Federal Trade Commission in adopting new rules 
of procedure, which it is expected ‘‘ will make 
the work of that body increasingly constructive, 
effective and helpful to American business.’’ 

A second resolution dealing with govern- 
mental interference with business follows: 

It is the established policy of this Government 
not to interfere with the utmost freedom of action 
by the individual so long as he does not impinge 
upon the rights of others. The predominant posi- 
tion of this country in industry today is largely 
due to this attitude of our Government. 

Consistent with this policy, the Government 
should not permit any of its bureaus to so operate 
as to harass and annoy business by frivolous and 
curious inquiry into the private affairs of business 
men. On the other hand, business men will make 
no objection to the fullest investigation by the 
Government of anything which the proper Gov- 
ernment official may have good reason to suspect is 
a violation of the law of the land. 

The chamber urges upon its members the _hearti- 
est codperation with all departments of the Federal 
Government to the end that much useful and valu- 
able information may be availed of and a spirit of 
mutual helpfulness between the Government and 
business men may prevail. 


To Sell Indian Timber in Oklahoma 


Secretary of the Interior Work has announced 
that for the purpose of concluding the tribal 
affairs of the Choctaw, Chickasaw, Cherokee and 
Creek Indian nations of Oklahoma the sale of 
remaining vacant tribal lands and town lots 
belonging to these Indians has been authorized. 
There are 438 tracts of unallotted timber and 
segregated land and 95 town lots to be sold at 
auction. The sale will be held at certain rail- 
road points in eastern Oklahoma from July 13 
to 18. 


Business Statistics for April 


Further business statistics for April received 
by the Department of Commerce showed in- 
creases over March in the consumption of cot- 
ton, the activity of cotton spindles, the produc- 
tion of anthracite coal, silver and western pine 
lumber, shipments of cement and the award of 
building contracts. Production of bituminous 
coal, beehive and by-product coke and maple 
flooring and bookings of steel castings declined. 


Cites Need for Better Mailing 


Postmaster General New Monday night broad- 
cast a speech on ‘‘ Better Mailing.’’ He point- 
ed out that annually 800,000 parcels find their 
way to the Dead Letter Office, all for want of 
strong twine, stout paper or correct addresses. 
Casualties among letters are even greater. Last 
year 21,000,000 of them found interment in the 
Dead Letter Office, all for want of correct ad- 
dresses or the return address of the senders. 
The Dead Letter Office last year received $120,- 
000 from the sale of orphaned packages which 
could neither be forwarded to addressees nor re- 
turned to senders because of inadequate ad- 
dresses. This office also turned over to the 
United States Treasury $55,523.96 in cash, re- 
moved from misdirected letters or found loose 
in the mails, where it had fallen from weak, 
sickly and emaciated envelopes. The Dead Let- 


ter Office also received $92,007.54 in three-cent 
fees collected for the return to senders of let- 
ters that could not be delivered, and postage 
stamps to the value of $12,165.67 were removed 
from letters or found loose in the mails. All of 
which impelled Mr. New to urge the patrons of 
the mails to always put a return address in the 
upper left hand corner of envelopes and pack- 
ages, to use strong cord and stout paper for par- 
cels sent through the mails, and when in doubt 
to ask the man at the postoffice. 
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To Discuss Reweighing 


NEW ORLEANS, LA., May 25.—The Southeastern 
Shippers’ Regional Advisory Board (American 
Railway <Association’s car service division) will 
meet in Atlanta on June 2. Among the New Or- 
leans folk who plan to attend are A. G. T. Moore, 
traffic manager of the Southern Pine Association, 
who is chairman of the board; Traffic Manager 
Kk. W. Owen of the Southern Cypress Manufac- 
turers’ Association, and Traffic Manager Bowen, of 
the Turpentine & Rosin Producers’ Association. 
Some lively discussions of several matters of in- 
terest to the lumber industry are expected, one of 
these being the question of reweighing carload 
shipments to eliminate inaccurate scalings and 
correct erroneous weights. 


Hearing in Five Cases Postponed 


WASHINGTON, D. C., May 26.—The Interstate 
Commerce Commission announces that hearing in 
Docket No. 14,684—-Louisville Cooperage Co. vs. 
Louisville & Nashville Railroad Co., et al—now 
assigned for June 1 in the U. S. Court Rooms at 
Louisville before Examiner Knowlton, has been 
postponed until June 6. 

Hearing has been postponed until a date to be 
later announced in the following cases: 

No. 16.669—American Lumber & Export Co. vs. 
Gulf & Ship Island Railroad Co., et al, assigned 
for Birmingham, Ala., June 8, before Examiner 
Knowlton. 

No. 16,698—Standard Lumber Co. vs. 
Coast Line Railroad Co., et al—same. 

No. 16,722—-American Lumber & Export Co. vs. 
Cincinnati Northern Railroad Co., et al—same. 

No. 16.598—Gulf Naval Stores Co. vs. Louisville 
& Nashville Railroad Co., et al—formerly assigned 
for June 12 at New Orleans before Examiner 
Knowlton. 


Atlantie 


Commission Vacates Order 

WASHINGTON, D. C., May 25.—Division 2 of the 
Interstate Commerce Commission has vacated its 
order of Feb. 27, suspending until June 28 certain 
schedules embraced in Investigation & Suspension 
Docket No. 2350—Lumber, Louisiana and Texas to 
Missouri Points—carriers having canceled the sus- 
pended schedules. The proceeding is discontinued. 


New High Record in Car Loadings 

WASHINGTON, D. C., May 27.—Loading of reve- 
nue freight for the week ended May 16 totaled 
984,916 cars, according to reports filed today by 
the railroads. This was the largest number of 
ears loaded during any one week so far this year, 
exceeding by 3,205 cars the previous high record 
established during the week of May 2. The total 
for the week of May 16 was an increase of 3,546 
cars over the week before and an increase of 71,715 
ears over the corresponding week last year, but a 
decrease of 7,403 cars under the corresponding 
week two years ago. 

For the first twenty weeks this year—from Jan. 
1 to May 16, inclusive—18,434,894 cars have been 
loaded with revenue freight, the greatest number 
on record for any corresponding period in previous 
years. This exceeds by 613,699 cars or 3.4 percent 
the corresponding period last year and by 425,211 
cars or 2.4 percent the corresponding period in 
1923. This record traffic is being handled without 
ear shortage. Instead, on May 14, the railroads 
had 330,433 surplus freight cars in good repair 
and immediately available for service, while on the 
same date last year, when freight traffic was con 
siderably less in volume, there were 319,106 sur- 
plus freight cars. On May 14, 1923, the demand 
for freight cars somewhat exceeded the supply. - 

Coal loading totaled 155,630 cars, an increase of 
1,416 cars over the preceding week. Compared 
with the same week last year, the total for the 
week of May 16 was an increase of 19,980 cars 
but a decrease of 25,989 cars compared with the 
same week two years ago. 

Grain and grain products loading amounted to 
35.413 cars, a decrease of 502 cars under the werk 
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pefore and 1,752 cars under the same week last 
year. It was, however, an increase of 1,611 cars 
over two years ago. In the western districts alone, 
grain and grain products loading totaled 21,198 
ears, a decrease of 667 cars under the correspond- 
ing week last year. 

Forest products loading totaled 75,995 cars, 489 
ears below the week before but 1,714 cars above 
jast year. Compared with the corresponding week 
two years ago, it was a decrease of 1,721 cars. 


"aeae@eeacaan 


Files Exceptions to Examiner’s Report 


WASHINGTON, D. C., May 25.—The Southern 
Lumber Co., of Warren, Ark., has filed with the 
Interstate Commerce Commission exceptions to the 
proposed report of Examiner Konigsberg in Docket 
No. 16283. Complainant contends it is ridiculous 
for the examiner to propose that the rates from 
Jonesville, La., to Lenoir City, Knoxville, and 
Johnson City, Tenn., and Bristol, Tenn.-Va., are 
too low and must be advanced to clear the rates at 
intermediate points. It is pointed out that the 
rate from the Mississippi Valley territory blanket 
to Bristol is 27 cents as per Agent Speidem’s tariff 
I. ¢. C. No. 754, and the examiner proposes that 
complainant shall pay 37 cents. A rate of 28% 
cents would be fair. 

(AEE G2aS 


Southern Hardwood Traffic Activities 

MEMPHIS, TENN., May 
made by the Southern Hardwood Traffic Associa- 
tion of a reduction in the minimum weight on 
veneer and built-up wood to the Pacific coast, so 
as to provide that where cars are loaded to full 
visible capacity freight charges will be assessed 
at the actual weight but not less than 50,900 











One of the most beautiful sights in the Seattle 
(Wush.) woods during May is the dogwood, which 
this month is in full bloom. The blossoms last 
only a short time, but in most instances the tree 
makes another bid for popularity, because it flow- 


era once more in the fall of the year. The name, 
according to Prof. T. C. Frye, department of 
botany University of Washington, has been de- 
rived from association with butchers. A _ long 
time ago when meat was roasted over an open 
fire, sticks of wood called daggers were inserted 
to keep the meat from falling apart when done. A 
hard wood was needed to withstand the heat, and 
thus “dagger’ wood was used. Later, dagyer wood 
was called dagwood, and finally it became known 
as dogwood, from similarity in sound and in writ- 
ing to “dog.” Dogwood is generously distributed 
thruout the coastal region of Washington, Oregon 
and British Columbia 





pounds. This reduction will be effective on July 
15, 1925. This means a reduction of 10,000 
pounds in the minimum weight and will be a big 
help to the shippers of veneer and built-up woods. 

Secretary-manager J. H. Townshend announces 
that he has been advised by the Southern Freight 
Association and the Southwestern Freight Bureau 
that increases in minimum weights on forest prod- 
ucts recently proposed, were not approved and 
will not be made. This means that the present 
minima of 30,000 and 34,000 pounds will be con- 
tinued instead of the new weight of 30,000 pounds 
which would have been very harmful to shippers 
of light hardwoods and shippers who are on lines 
which furnish small freight cars. 


25.—Announcement is | 





Hardwood Export Business Booming 


MEMPHIS, TENN., May 25.—More than 10,- 
000,000 feet of hardwood lumber for export to 
United Kingdom ports was booked today by 
the American Overseas Forwarding Co., accord- 
ing to the announcement made by the Memphis 
office. This does not include bookings made at 
other than the Memphis office. 

The heavy bookings were the result of the 
announcement by the conference lines of the 
extension of the present ocean rates through 
December. The present rate to London, Liver- 
pool, Manchester, Hull and Avonmouth on heavy 
hardwoods is 35 cents a hundred pounds, and 
5 cents higher to outports and Irish ports. The 
rate on light hardwoods is 10 cents higher than 
the heavy rate. 

The heavy bookings announced are in reality 
for shipment the last four months of this year, 
as the records of the American Overseas For- 
warding Co., that handles practically all the 
bookings of hardwood lumber, show that the 
majority of exporters of any size now have 
contracts made that will cover all shipments up 
to and including August. There are many mil- 
lions of feet of lumber already booked through 
August, and exporters are now simply protecting 
themselves against inereased ocean rates during 
the last four months of the year. With con- 
tracts signed exporters can guarantee foreign 
customers that there will be no higher rates 
during the remainder of the year. 

It is quite evident from the heavy bookings 
that exporters are of the opinion that export 
business to the United Kingdom will continue 
good, at least in the present volume. For sev- 
eral weeks foreign buyers have been urging 
exporters in this section to aecept orders for 
delivery for the remainder of the year. They 
have been unable to accept this business with- 
out a elause protecting them against rate in- 
creases. It was through efforts of the American 
Overseas company that the extension of rates 
was obtained which gives exporters who make 
contracts assurance that the rate will continue 
throughout the present year. 

Export shipments during Sfareh and April 
were exceedingly heavy through the Gulf, ae- 
eording to reports of the American Overseas 
Forwarding Co., which show April a record 
month and that every month this year has heen 
a good one. May is showing up well to date 
and another record month is expected 

Several Memphis exporters are telling of ac 
ceptance of fifty ear orders for delivery for 
the remainder of the year at fair prices and that 
they have many inquiries for smaller contracts 
which are now being answered. One firm on 
the strength of the announcement of rate ex 
tension wired acceptance of an order for 500,000 
feet of hardwoods. 





TROUBLE AND LITIGATION 


New York, N. Y., May 26.—The Astoria Ma- 
hogany Co. is facing a payment of $500,000 to the 
government by reason of a decision just handed 
down by the United States Circuit Court of Ap 
peals. The government claims a large cargo of 
mahogany in one of the company’s ships was 
ruined by being held up in an African port an 
unreasonable time during the World War. The 
claim was not filed before the voluntary reorganiza- 
tion of the Astoria company and United States 
Cirenit Judge Garvin had held that the amount 
could not become a lien against the company’s 
assets. It is this ruling that the Circuit Court of 
Appeals has just reversed. United States Attorney 
Greene has announced that he will seek to recover 
the full amount by a new action. 


3EAUMONT, TEX., May 25.—Fifty residents of 
Louisiana, members of the Broussard, LeBlanc. 
Thibodeaux, Hebert and Barres families, have filed 
suit in the Federal court here against Guy W. 
Junker, Marrs McLean, et al. for $27,000 damages 
and title to 1.400 acres of timber land on Taylor's 
Bayou south of Beaumont. Plaintiffs allege thev 
were tenants in common and held fee simple title 
to land prior to Jan. 1, 1924, but that subs” 
quently defendants took possession of the land 
and have since cut off merchantable pine and hard- 
wood lumber to a total of 500,000 feet, worth ap 
proximately $10 per thousand. 


ForTy-EIGHT pereent of the motor cars in the 
United States are owned in communities having 
under 5,000 population, 65 percent are com- 
munities under 25,000 population. 
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Below are a few items of dry stock 
which we are featuring as specials 


this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 
ome 4/4” F. A. 8. Basswoed 
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13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
17M’ 3/4” No. 2 Com. & Btr. As 

11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
75M’ 3/4” No. | Com. & Btr. Birch f | 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 












HARDWOOD FLOORING 
Maple - Oak - Beech 


; ai’ Birch 

















NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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| F bee Your Credit ‘ivane | 
| in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
| the excess. 
| _ Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1045111.Mer.Bank Bld. 80 Maiden Lane 
St. Louis. Mo. 





=| Says Lumber Will Never Be Lower 





Chicago, Ill. New York, N. Y. 
in — _~ — 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “*Pickwood,”’ St. Louis 























WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Giasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Cogs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


C3 PITTSBURGA Co 








Kansas City, Mo., May 26.—Charles S. 
Keith, president of the Central Coal & Coke Co., 
gave local real estate men something to think 
over last week in an address he made at the 
monthly dinner of the association, when he 
warned them that lumber probably never would 
be cheaper than it is today and that it was 
folly to delay any projects they had in hand on 
the expectation of lower prices for material or 
labor. There has been more or less talk of 
that kind lately, but Mr. Keith said that, if 
anything, labor and all manufactured products 
entering into building would show an increase. 
He said: 

With immigration curtailed, that population in- 
crease has dropped from one million a year to less 
than two hundred thousand, thus there is not much 
possibility of the lessening of labor costs. While 
labor is on a much higher basis than before the 
war, I do not believe anyone wants it returned 


to the point where luxuries are not possible for 
that class. 





Lumber costs will not be lessened for several rea- 
sons—the increased tax burden, increased trans- 
portation costs, the development of more remote 
timber and the increase of export demands. 

In explaining the possibility of fuel price 
decreases, Mr. Keith said non-union fields were 
producing two-thirds of the coal now, whereas 
the two-thirds production a year ago was by 
union fields. That the union fields are idle 
much of the time was Mr. Keith’s reason for 
predicting that the union fields would be forced 
to meet the lower wage schedules of the non- 
union fields. 

Discussing the increase of tax burdens, Mr. 
Keith said the tax burden of the next genera- 
tion would be 100 percent greater than that 
of the present unless the surtax was eliminated 
by the States and Federal Government on pri- 
vate incomes, and a constitutional amendment 
adopted providing for taxation of incomes from 
all municipal, State and Federal securities. 


Mexican Operations Resuming 


DuRANGO, MExiIco, May 23.—Lumber opera- 
tions in the Sierra Madres in the vicinity of 
Llano Grande, which were practically suspended 
during most of the late revolutionary period 
have been resumed on a considerable scale. The 
mills are turning out more than 100,000 feet of 
lumber a day. Most of this is white pine. It 
goes for the principal part to supply the build- 
ing trades demands of the city of Durango and 
other towns of this part of Mexico. Esteban G. 











West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 



























IDAHO 
MINNESOTA 
WESTMONT 


White Pine 








LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CoO. 
Pittsburgh, Pa. New York, N. Y. 

















B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 











Rosas and his brother, Juan E. Rosas, who 
operate three lumber mills and a box factory 
in the Sierra Madres plan to export their prod- 
ucts to the United States. The box factory has 
a daily production of 1,500 boxes. They employ 
more than five hundred men in their mills and 
factory. 


Start Forest Management Work 


Kasas City, Mo., May 25.—As a result of 
an exhaustive study of its southern cut-over 
areas begun in September, 1923, and completed 
in December, 1924, the Long-Bell Lumber Co. 
has instituted forest management and _ protec- 
tion upon more than two hundred thousand acres 
of cut-over lands in Arkansas, Louisiana and 
Texas. 

These areas, which are designated as tem- 
porary forest reserves, are receiving intensive 
fire patrol and strategically located fire lanes 
are being developed somewhat along the lines 
of European practice. During 1924 the local 
forester in charge of the Arkansas reserve area 
extinguished 192 fires, which burned over about 
2,000 acres. Experiments are being conducted 
in the use of carpet grass for fire lanes and 
also in the use of plows and spring-tooth har. 
rows for keeping lanes clear of leaves and debris 
during the dry periods. It is expected that by 
such experimentation methods of fire protection 
will be developed which will combine economy 
of operation with maximum effectiveness. 

The possibilities of selective logging and im- 
provement thinnings for increased production 
are being tested by actual practice. Growth 


and yield data are obtained periodically from 
permanent sample plots. An experimental plant- 


ing of longleaf pine on a commercial scale has 
been approved for this fall. 

In view of the uncertainties of taxes and 
other carrying charges it is not possivle as yet 
to fix probable rotation periods for these for- 
ests, but it is hoped that conditions will develop 
favorably so that these cut-over iands may be 
managed for the production of another crop of 
southern pine in the future. 

J. B. Woods, forester for the Long-Bell Lum. 
ber Co., is now engaged in a comprehensive 
study of the company’s western holdings with 
the aim of formulating plans for future manage- 
ment of cut-over lands in Washington, Oregon 
and California. 


An Old Colonial Meeting House 


LitTLE Compton, R. I., May 25.—Prominent 
among the quaintly beautiful wooden church 
buildings of New England is that of the United 
Congregational Church at Little Compton. The 
original frame meeting house was built 220 
years ago and was still in very good condition 
when destroyed recently by fire, some believe 
to have been incendiary. The present meeting 
house shown in the accompanying photograph 
was built in 1832. The original shingles re- 








United Congregational Church at Little Comp- 
ton, KR. I. 


mained on the roof sixty-four years. They did 
not show much wear when removed, but some 
of them were cracked and warped and this re- 
sulted in the decision of the church officials to 
reshingle. The original shingles removed in 
1894 were of southern cedar and 18 inches long. 
The new shingles laid thirty years ago are still 
in very good condition. 

An unusual and symbolical hymn board was 
recently installed in the audience room of the 
famous meeting house. Abel B. Simmons, 
farmer and cabinetmaker and a lifelong attend- 
ant at the church, made and installed the hymn 
board of seven species of lumber, to use the 
Bible symbol of seven, signifying completeness. 
‘¢The seven kinds of wood I used in the hymn 
board,’’ Mr. Simmons told the news representa- 
tive of the AMERICAN LUMBERMAN, ‘‘are oak, 
cherry, cypress, black walnut, hard pine, soft 
pine and sassafras.’’ 

Mr. Simmons’ pride in the old meeting house 
is shared by the community. A gravestone In 
the little churchyard marks the burial spot of 
the ‘‘ first white woman born in New England”’ 
—that of Elizabeth Peabody, daughter of the 
Plymouth Pilgrims, John Alden and Priscilla 
Mullin, who died May 31, 1717, at the age of 94. 
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Standards 

There’s this about a lumberman you maybe 
never thought about: 

He has to work upon a plan that hasn’t any 
room for doubt. 

A lot of folks can go by guess, and pretty near 
is near enough; 

But lumber can’t be more or less, for lumber has 
to be the stuff. 

A lumber seller works by rule, he has his stand- 
ards and his grades; 

With honest truth he can not fool the way they 
can in other trades. 

Yes, here’s the thing, it seems to me, to make 
him like this job of his: 

The thing he sells will have to be exactly what 
he says it is. 


And so I often thank the Lord I’m in a business 
such as mine— 

That when I sell a man a board it’s honest hard- 
wood, fir or pine. 

And when he takes that board away, whatever 
use he wants it for, 

It’s just exactly what I say, and nothing less 
and nothing more. 

I thank the Lord that mine are tasks that have 
their standards, grade and size, 

That give the buyer what he asks, he gets ex- 
actly what he buys. 

I thank the Lord, if pine or spruce, if No. 1 or 
2 or 3, 

Whatever thing, whatever use, that’s what the 
buyer gets from me. 


I recommend to other men the method of the 
lumberman : 

So live that ten is always ten, so live that all 
the world can scan 

The thing you say, the thing you do, and find the 
thing you do or say 

Is said or done by standards, too, you try to 
follow day by day. 

For making boards, or doing deeds, or selling 
goods, or shipping freight, 

I think the thing the old world needs in law and 
business, church and State, 

Is having standards that are right and having 
rules by which to go, 

And then to live by day and night so what you 
say is so—is so. . 


Between Trains 


Saranac Laks, N. Y.—The roses were in 
bloom when we left Fort Smith a week ago 
today, so this was quite a change. The lawns 
are beginning to green up here, but at this 
writing the wild things of the Adirondacks have 
not shown a sign of spring. A little of that 
last snow still lingers on the big boys among 
the mountains, and at night you need a fire. 

Saranac Lake is the mecca vf those in the East 
suffering from the white plague. In fact in a 
city of 7,000, more than 2,000 are transients. 
Christy Mathewson is back up here now, and 
they told me one of the taxi-drivers is the 
handball champion of the world. Those who 
want to do something find something to do. 

Two active looking Japs came down to take 
the same train we did. They had three little 
suitcases. ‘Where is the porter?’’ they asked 
the taxi-driver in broken English. He ex- 
plained to them that there were no station port- 
ers. Well, who would carry the bags? The 
taxi-driver (the handball champion aforesaid) 
told them he would come back and put the 
Suitcases on the train for them. Evidently 
snobbery is not a matter of race or color. 


PorspAM, N. Y.—A lumberman ought to feel 
at home hereabouts, for northern New York has 
a4 great lumber past, and a not inconsiderable 
lumber present. Walter Sisson, well known 
local lumberman with that ancient and honor- 
able lumber concern, the A. Sherman Lumber 
Co., is also secretary of the Chamber of Com- 
merce and was directly responsible for tonight’s 


affair, which broke all local records for size and 
sizzle. The Potsdam Chamber of Commerce is 
a purely voluntary organization, its officers be- 
ing local business men who serve without pay, 
but with results. Of course George Sisson was 
there. George was formerly president of the 
American Paper & Pulp Association, and that 
is the biggest job in one of the biggest industries 
in the United States and Canada. It just goes 
to show what big men they grow in Potsdam. 
Another Sisson is mayor, so you will see that 
Sisson is a grand old name in these parts. 

Potsdam is a mighty pretty city, at the gate- 
way to the Adirondacks. The river, the bridge, 
and the church on the point, remind you of a 
fine old etching. Then there are a couple of 
colleges here, too, and that helps a lot, because 
we never knew a college town yet that wasn’t 
better to live in than any other. 


We See b’ the Papers 


Experience is said to be the best teacher, but 
we had some of our saddest experiences with 
teachers. 

The uncivilized tribes of the African jungle 
would be surprised to hear that jazz is being 
called American music. 

Germany has just bought four million pounds 
of tobacco in Danville, Va., quite overlooking 
the fact that Peerless is made in Milwaukee. 


A tribe of wild white men has been dis- 
covered in the Himalayas, and we haven’t any 
doubt at all that it was wild women that made 
them wild. 

But we don’t know anything that would be 
more likely to convince the world that Hurope is 
coming back to its senses than to have it beat 
up a few jazz bands. 

The Greatest Lumber Journal on Earth says 
that Edward Bevan, of Vancouver, B. C., knows 
every angle of the shingle industry. We may 
not know that much, but when we were a boy 
we at least knew every angle of the shingle. 

A freight boat grounded in the north branch 
of the Chicago River and the Fullerton Avenue 
bridge could not be closed. As a result, thou- 
sands were late in reaching their places of em- 
ployment. But, darn the luck, things like this 
do not happen often. : 

Last year 26,000 were killed and 700,000 per- 
sons permanently injured in traffic in the 
United States. But we beg your pardon for 
calling your attention to it. Perhaps you are 
one of those who say, ‘‘Of course, that’s the 
ordinance, but no one ever pays any attention 
torit,.” 7 


A Bowl of Roses 


Upon her desk a bowl of roses, 
A merry picture on the wall 
Oh, life is not what grief supposes, 
Life has its roses, after all. 
There are so many things of beauty, 
There are so many things so fair, 
That there is joy in every duty, 
And something sweet in every care. 


Each day we have our tasks around us, 
Kach day we have our work to do, 

And yet I pray we all have found us, 
Amid our toil the roses, too. 

Kind thoughts the heavy load will lighten- 
Life’s hardest road is picturesque 

To her who keeps, her day to brighten, 
A bowl of roses on her desk. 


Speaking of Traffic Congestion 

Our old friend, Bill McKinley, ‘ormer speak- 
er of the Illinois House of Representatives, in 
spite of his name a Democrat, and in spite of 
his party our friend, offered us a new remedy for 
traffic congestion recently. Bill seems to have 
solved the matter. He is in favor of a law 
restricting the use of the streets to those automo- 
biles that are all paid for. 














It Will Make 
Mioney for You 


Meadow River Oak Flooring’s 
mountain growth is a sales-build- 
ing and money-making point 
for lumber dealers. Mountain 
Growth means close grain, mild 
texture, beautiful finish. And 
these are points that appeal to 
flooring buyers everywhere. 


Stock Meadow River Fiooring 
and get the benefit of this 
valuable sales point. 


THE MEADOw RIVER LuMBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
—OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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World-Famous Oak 


Hardwood lumber buyers in all parts 
of the world show preference for Oak 


lumber manufactured from Cumber- 
land Mountain timber. They know 
such lumber is softer in texture, is 


more open grained and runs uniform 
in color. 


McMinnville Oak Flooring is man- 
ufactured from this kind of lumber. 
That’s why it is so popular with 
dealers who serve critical builders. 


Give our flooring a trial on 
next order. 


your 
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YOU ARE MISSING 
GOOD PROFITS 


unless you sell R. & G. Garage Doors. 
Many dealers know from experience 
that they can make more money sell- 
ing R. & G. Garage Doors than by 
selling the lumber and letting the car- 
penter make the builders’ doors. 

















PAT. OFF. 


Garage Doors 
You'll find R. & G. Doors well con- 


structed and attractive in design. They 
are the best garage door value on the 
market. A small investment starts you 
on the road to big profits. 


Start getting the R. & G. 
profits in your town today 


Rowe & Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 





























Sash and doors and interior finish plants at 
Duluth, Minn., have been operating full time on 


orders since the early spring, with orders for all 
classes of materials greatly exceeding expectations. 
sookings are well maintained and the run of new 
bills of materials being figured upon is not showing 
any decrease, 

While building operations are going on actively 
in Columbus and central Ohio, demand for millwork 
is not quite as active as earlier in the season. 
Door and sash factories are still busy, however, 
as there is a good demand for standard as well as 
unusual sizes. Orders are coming in by spurts, 
and some of the mills are quite busy while others 
are operating only about half capacity. Prices 
on millwork are steady as a rule, although some 
of the concerns are cutting in order to get business. 

The door and millwork trade at Buffalo, N. Y., 
has not been brisk of late, although some improve- 
ment has been displayed as compared with a month 
ago. A good deal of activity in the suburban build- 
ing line is looked for a little later, but not many 
large construction projects are reported. 

Sash and door mills in the Minneapolis-St. Paul 
(Minn.) territory are op- 
erating on full schedule 


portunity in the manufacture of special sizes of 
sash and doors for construction designed for occu- 
pancy by the builders. And there is enough of 
that sort of building to make the trade fairly 
active. 


Current issue of The Glass Worker reviews the 
window glass situation as follows: 


Announcement of new discounts on window glasg 
by the American Window Glass Co., involving redue- 
tions averaging about 8 percent in “fA” and “B” 
quality, came as a surprise to both manufacturers 
and distributers. The immediate effect is to reduce 
the value of window glass stocks in warehouses, 
It is doubtful whether it will result in any im- 
mediate increase in business. Manufacturers of 
window glass were unable to figure out why, if a 
reduction was necessary, it was not heavier, and 
why, if it was needed at this time for any business 
reason, it was not made earlier. It appeared to be 
the opinion that selling glass on a falling market 
was not to be looked upon with joy, especially 
in view of the fact that the American company’s 
price guaranty was very limited. Manufacturers 
saw little hope of any change in the hand-to-mouth 
method of buying window glass. Jobbers of window 
glass in many cases were more shocked than sur- 
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in prices are reported this 
week by sash and door 
manufacturers of Tacoma, 
Wash. The slump has 
completely upset the ex- 
pectations of the manu- 
facturers and as a result 
there is no established 
market. Prices quoted 
vary considerably on dif- 
ferent items. The aver- 
age discounts quoted are 
approximately 77 percent. 
The demand has held up 
fairly well, due to heavy 
buying at the lower 
prices, and comes chiefly 
from the south Atlantic 
States. The manufactur- 
ers are pessimistic over 
the outlook and will make 
mo predictions for the fu 
ture. 

Sales managers of Kansas City, Mo., plants re- 
port that orders last week were not so numerous, 
but they rather expect a fluctuating demand for 
the present. The local trade continues to be the 
chief factor, suburban and country demand still 
being slow. 








©The Chicago Tribune 


The sash and door business at Omaha, Neb., is 
fairly good locally, but somewhat light for the 
country trade. Residence building is holding up 
quite well, and the same can be said for the 
larger towns out in the State, but in the small 
towns there is a tendency toward stagnation. 
Several new additions have been opened in Omaha, 
and considerable building is being done in these ad- 
ditions, which has been a great help to the local 
retailers. 

Perhaps the most important development in the 
sash and door trade at Baltimore, Md., during the 
last week was the reduction of about 20 percent 
in price of fir doors, making the profit on such 


stocks very small, and raising a problem for those 


dealers who had laid in large supplies at higher 
figures which they find themselves unable now to 
obtain. This gives evidence of the keen competition 
prevalent in some departments of the sash and 
door trade and suggests that production has been 
inordinately stimulated. The local mills, of course, 
make no attempt to compete with the big plants 
in the Northwest on such stocks, finding their op- 






























Here’s friend fly, busily engaged in advertising the need for your screen 


doors and sash 


prised by the new discounts. Several large dis- 
tributers failed utterly to see any reason for the 
reduction from the general business viewpoint, 
despite the fact that a reduction would enable 
them to buy glass more cheaply. Conditions are 
such, it would appear, that it is not the price 
of window glass which is paramount, it is the 
kind of competition and the margin of profit. Some 
estimates were made as to what the reduction 
would cost producers and jobbers and the figure 
was quite large, running in excess of $1,500,000, 
which, it is declared, the window glass trade will 
never make up. Large distributers have been en- 
deavoring to stabilize the situation and representa- 
tives of this journal are informed that business 
has been refused rather than taken at a loss. With 
large distributers taking this attitude and ap- 
parently practicing what they preach, a reduction 
on carload lot prices without a definite guarantee, 
is not viewed appreciatingly. 


REporTING to ‘*The Monthly Review,’’ pub- 
lished by the Federal Reserve Bank of Kansas 
City, one firm dealing extensively in threshing 
machines and harvester equipment stated that 
its business had increased almost 200 percent 
over last year to April 1, adding that it was 
more money on orders than last year and that 
the outlook for improved business throughout 
the season is very encouraging. 
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Business Changes 


ARKANSAS. Piggott—Leslie Lumber & Supply Co. 
succeeded by E. C. Johnson. 
CALIFORNIA. Arcadia—Wm. J. Bettingham Lum- 


per Co. sold to Kerchhoff-Cuzner Mill & Lumber Co. 
Leos Gatos—Los Gatos Lumber Co. changing name to 
Norton-Phelps Lumber Co. 
COLORADO. Denver—Chenault Lumber & Supply Co. 
succeeded by Chenault-Clem Lumber Co. 


IDAHO. Soda Springs—Gem State Lumber Co. sold 
to Horsley Bros, 

IOWA. Bradford—Roche & Luke succeeded by W. 
BE. Roche. 


St. Ansgar—Lumber & Grain Co. changing name to St. 
Ansgar Lumber & Grain Co. 

KANSAS. Hugoton—T. M. Deal Lumber Co. sold to 
Amsden Lumber Co. and O. L. Sherwood Lumber Co. 

KENTUCKY. Rio—Lane Lumber & Milling Co. moved 
business from Rio to Rowletts, Ky. 

MARYLAND. Maugansville—Martin Bros. succeeded 
by Lewis S. Martin. 

MASSACHUSETTS. 
by Dunlay Lumber Co. 

MICHIGAN. Detroit—Murray Body Corporation, of 
Detroit, purchased the body plant of the Hupp Motor 
Car Corporation at Racine, Wis., which has a capacity 
between 60,000 and 70,000 bodies a year. 

MISSOURI. 300nville—Alexander & Scott succeeded 
by A. L. Scott Lumber Co. 

St. Louis—F. J. Shields & Co. changing name to 
Otolker Lumber Co. 

NEBRASKA. Florence—Rivett Lumber & Coal Co. 
yards sold to Sweeley Lumber & Coal Co., of Omaha. 

Lodge Pole—Lodge Pole Lumber & Grain Co. suc- 
ceeded by Peterson & Carlson. 

Syracuse—Hays Lumber Co. succeeded by Syracuse 
Lumber & Coal Co. 

Venango—Briggs Lumber Co. succeeded by Hastings 
& Hatcher Co. 

NEW YORK. Long Island City—Mitchell Lumber 
Co. succeeded by Dykes Lumber Co. 

Rochester—Stoertz Bros. succeeded by Edgar J. John- 


son. 

OHIO. McComb—Robert Hixon Lumber Co. discon- 
tinued retail yard; buildings and stock sold to F. 8. 
Pendleton. 

OREGON. Pendleton—Ben L. Burroughs has sold his 
interest in the planing mill and lumber yard of B. L. 
Burroughs (Inc.) to Elmer H. Storie. 

Wapinitia—O. R. Linne has purchased the sawmill 
of A. B. Linn & Sons Mill Co. 

SOUTH DAKOTA, Java—Atlas Lumber Co. sold to 
Central Lumber Co. 

TEXAS. Crockett—Crockett Lumber Yard succeeded 
by George and A. M. Rogers. 


WISCONSIN. St. Cloud—August J. Moeller succeeded 
by N. C. Moeller; business to be conducted under name 
of St. Cloud Lumber Co. 

Two Rivers—Hamilton Mfg. Co. has purchased the 
stock and machinery of Economy Drawing Table Co., of 
Adrian, Ohio. 


Boston—Dunlay & Co. succeeded 





Incorporations 
ARKANSAS. Little Rock—Galloway-Pease Lumber 
Co., of Chicago, filed application with the secretary of 


State for authority to use $37,000 of the firm’s capital 
in the conduct of business in Arkansas with office at 
Giles Spur, Lawrence County. 

Monticello—Snoddy Mfg. Co., incorporated. 

Winona—Winona Lumber Co., incorporated; capital, 
$75,000. 

CALIFORNIA. Los Angeles—Mark E. Lillard, in- 
corporated; capital, $50,000. 

_ FLORIDA. Manatee—Niauater 
incorporated; capital, $50,000. 

St. Petersburg—Hendry Lumber Co., incorporated; 
capital, $100,000. 

ILLINOIS. Chicago—Hayden & Westcott Lumber Co. 
decreasing capital from $300,000 to $75,000. 

Chicago—Kenmore Bldg. Supply Co., incorporated; 
capital, $20,000; building materials and lumber; 6300 
Ridge Ave, 

Kokomo—South Side Lumber & Coal Co., increasing 
capital from $100,000 to $150,000. 

KENTUCKY. Louisville—Eugene Straus Cabinet 
Works, iricreasing capital to $350,000; planning addi- 
tion of two floors to plant. 

Newport—Weingartner 
capital, $30,000. 

_ MASSACHUSETTS. Newton Highlands—Herbert C. 
Veno succeeded by H. C. Veno Co., incorporated; capi- 
tal, $50,000. 

Webster—Patterson Lumber & Coal Co., incorporated; 
capital, $50,000. 

MICHIGAN. Byron Center—C. B. Towner Co., in- 
corporated; capital, $40,000; general merchandise and 
mapber. 

etroit—Cass Lake Lumber Co., increasing capital to 
$50,000. ‘i iil 
_ NEW YORK. Manhattan—Grand Lumber Woodwork- 
ing Co., incorporated; capital, $10,000. 

NORTH CAROLINA. Burlington—Burlington Furni- 
ture Co., incorporated; capital, $50,000. 

Greensboro—Burgess Lumber Co., incorporated; capi- 
tal, $50,000. 

OHIO. Cleveland—John H. Brooks Lumber Co., in- 
corporated; capital, $5,000. 

OREGON.  Portland—Berkeley-Hall Furniture Co., 
incorporated; capital, $50,000. 

Klamath Falls—Klamath Lumber & Millwork Co., 
incorporated ; capital, $15,000. 

Signal Station—Signal Lumber Co., 
capital, $15,000. 

_ SOUTH CAROLINA. Averill—Averill Lumber Co., 
incorporated; capital, $25,000; (P. O., Martin). 


tiver Lumber Co., 


Lumber Co., incorporated; 


incorporated; 











Yemassee—Orell-Maddox Lumber Co., incorporated; 
capital, $25,000 

TEXAS. San Antonio—Steves Sash & Door Co. in- 
creasing capital to $500,000. 


VIRGINIA. Bristol—Tennessee Lumber & Supply 
Co., incorporated. 
WASHINGTON. Tonasket—Swanson-Daly Lumber 


Co., incorporated; capital, $35,000; sawmill. 


New Ventures 


ARKANSAS. Prescott—Powehar Mill & Lumber Co. 
will open here; headquarters, St. Louis. 

Blytheville—Grimes Lumber Co., opened here by Sam 
Grimes. 

CALIFORNIA. Los Angeles—United Flooring Co. 
opening plant. 

Los Angeles—Dolbeer & Carson have opened a sales 
office in this city with R. E. Seward in charge. 

Watts—Frank Mauk has engaged in the retail lum- 
ber business on Electric Blvd. 


GEORGIA. Valdosta—T. G. Lowe & Son opening 
saw and planing mill. 
ILLINOIS. Bureau—Hunter Lumber Co. new branch. 


Dupo—Dupo Planing Mill Co., recently began. 


INDIANA. Madison—N. C. Brown recently began; 
planing mill. 

MICHIGAN. Battle Creek—U. S. Lumber Co., new 
concern. 


MISSISSIPPI. lLaurel—Jones County Hardwood Co. 
recently began; mfr. 

NEBRASKA. Chappell—Wertz Bros. recently began 
retail lumber business, 

NEW MEXICO. Artesia—Lone Star Lumber Co. re- 
cently began; retail. 

NEW YORK. taldwin—Alexander Peircy Co. re- 
cently began; retail. 

OHIO. Columbus—Hub Coal & Building Supply Co. 
opening for business. 

OKLAHOMA. Chandler—Chas, Evans will open lum- 
ber yard, 

Picher—Porter Lumber Co. recently began; retail. 

OREGON. Portland—Sudden & Christensen, of San 
Francisco, opening branch office in Porter Bldg., with 
J. E. Madison in charge. 

Westgate—George P. Thompson reported to establish 
line of yards in Oregon and California with headquar- 
ters in Westgate. 

SOUTH CAROLINA. Yemasee—Orrell-Maddox Lum- 
ber Co. organized and will operate a sawmill, planing 
mill and wholesale lumber business. 

WASHINGTON. Raymond—Willapa Harbor Door & 
Panel Co. recently began manufacture of doors and 


panels. _— Mills and Equipment 


FLORIDA. Groveland—J. Ray Arnold Lumber Co, 
will rebuild its plant which was recently burned with 
loss of $1,250,000. i 

Mims—Mims Lumber Co., of which W. S. Rossler is 
president, will erect a planing and sawmill with daily 
capacity of 10,000 feet. 

INDIANA. Cannelton—Lehman Mfg. Co. erecting 
factory to manufacture toys and juvenile furniture. 

MISSISSIPPI. Calhoun City—Work of reconstruc- 
tion of the plant of the Pocahontas Lumber Co. is 
progressing rapidly; machinery to be installed at once. 

MISSOURI. Caruthersville—A. B. Smith Lumber Co. 
will rebuild building destroyed by fire. 

NORTH CAROLINA. Ashboro—Clarence Chair Co. 
has begun construction of a plant on South Fayette- 
ville St., 60x150 ft. 

OREGON. Grizzly—F. L. & P. S. 
establishing a sawmill here. 


New Sheds and Yard Improvements 


CALIFORNIA. Tos Angeles—Hayward Lumber Co. 
will build two sheds for lumber, each 32x50 ft. 

San Diego—Glasson Planing Mill will erect lumber 
shed at 1901 Logun Ave. 

KENTUCKY.  Pleasureville—J. N. Congleton Lum- 
ber Co. rebuilding yard which was destroyed by fire 
with loss of $35,000. 


Casualties 


ALABAMA. Mobile=The loss by fire of six portable 
sawmills valued at from $1,000 to $1,500 each, has been 
reported to the office of the Alabama State fire mar- 
shal. They were the mills belonging to J. B. Holloway 
and B. H. Goodman, both at Pine Level; J. M. Mitchell, 
Grady; James Landers, Highland Home; I. J. Noel 
Lumber Co. and Frank Morgan, both at Brantly. 

ARKANSAS. Little Rock—-S. F. Harmon Lumber 
Co., loss by fire in planing mill, $30,000. 

GEORGIA. Hawkinsville—Hawkinsville Lumber & 
Mfg. Co., loss by fire, $1,500. 

INDIANA. Loogootee—Sawmill of Alfred Holtz de- 
stroyed by fire: loss, $5,000. 

Tell City—Plant of John Obrecht Sons Mfg. Co. de- 
stroyed by fire; will be rebuilt; company makes porch 
furniture and hub blocks for wheels. 

IOWA. 300ne—-Fehleisen-Rosaker Lumber Co., loss 
by fire. 

NBW YORK. Malone—Boiler room and shaving shed 
of John Duffin lumber plant destroyed by fire; loss, 
$2,000. 

South Corning—Daniel Van William 
Storms suffered losses by fire. 

Syracuse—Wilson & Greene Lumber Co., loss by fire 
in boiler room, $1,000. 

NORTH CAROLINA. 
plant destroyed by fire. 

NORTH DAKOTA. 
Co., loss by fire. 

PENNSYLVANIA. 





Davidson are 


Dusen and 


King—Thurman Lumber Co.’s 
Grenora—Valley Lumber & Oil 


Monaca—Mechlen Lumber Co.'s 
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the Hardest 


Durable Flooring 
Used in Bowling Alleys 


There are few other places where 
hardwood flooring is subjected to such 
abuse and hard service. That’s why 
bowling alleys are made of Michigan 
Hard Maple flooring. 


If it is the best flooring for this pur- 
pose, surely it will give the longest 
service in homes, office buildings, fac- 
tories, warehouses, schools, etc. You'll 
always satisfy your customers with our 





Probably 20% or better of all Maple, Beech 
and Birch flooring sold has been manufac- 


tured by us. Our flooring is truly the “Old 
Reliable” in every sense of the word and it 
will sell readily for you. 


Keep in Touch with 
Our “Special Offerings’ 


Fill out and mail the coupon below so that 
you may receive our stock lists as they are 
issued from time to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 


Company 
Receiver for WILLIAM HORNER 


Perkins Building, 
GRAND RAPIDS, MICH. 


Plant: 
Newberry, Mich. 


MAIL 
COUPON 
~~ TODAY 


~N 


Rapid 
apids 
Trust Co. Ss 
Receiver for NN 
William Horner ~N 


Perkins Bldg., 
Grand Rapids, Mich. “S 


I 

Gentlemen:—Please send me 

| your latest stock list of Hardwood 
Flooring, also see that my name is put “™% 

| on your regular mailinglist. Thisdoes not § 

| obligate me in any way. , 


[ cw... ray 
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; | ROUGH secuialiadets 
) MOULDINGS, LATH, 


SHINGLES 


Mm) Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C 
BLACK RIVER CYPRESS CO, LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, 


DIBERT, STARK & BROWN 
CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 

















C7 - 0-7. ‘ 
Mun Ceiling Seciintishs 
HIGH GRADE 

%" and %" CEILING. 
4" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 



































LDON, WILLIAMS & LICK 


FORT SMITH, ARK. 





B nM 








yards destroyed by fire; loss, $50,000. 

Nanticoke—Susquehanna Lumber Co., yard destroyed 
by fire. 

TENNESSEE. Memphis—Anderson-Tully Lumber 
Co.’s box plant damaged by fire; loss of about $50,000 
in veneer stock. 

WASHINGTON. Disautel—Boiler room of Wall Lum- 
ber & Box Co. destroyed by fire. 

Northport—Mill of Deep Lake Lumber Co. near here 
completely destroyed by fire; loss, between $35,000 and 
$40,000. 


Seattle—Rockway-Webster Mills & Timber Co., saw 
and shingle mill destroyed by fire; loss, $80.000. 

WISCONSIN. Round Lake—Currier planing mill and 
a large quantity of logs and lumber destroyed by fire; 
loss, $8,000. 


Gumwood Booklet Widely Distributed 


MEMPHIS, TENN., May 25.—‘‘ Beautiful 
American Gumwood,’’ the advertising booklet 
which is being distributed by the gumwood serv- 
ice bureau of the Hardwood Manufacturers’ In- 
stitute, has been forwarded to practically every 
country in the world. The booklet is sent after 
a request is received as result of the national 
advertising that the institute is doing at this 
time. Hundreds of letters are being received 
each day by J. H. Townshend, executive 








vice president, with requests for this booklet. 

Probably the most unusual request came today 
from the Island of Cyprus which is just off 
the coast of Syria, south of Turkey, in the 
Mediterranean Sea. The book was immediately 
dispatched and is now on its way to catch the 
next sailing to that island. 

Many requests for booklets and information 
about gumwood have come from Mexico, Cuba, 
England, Germany, Russia, Canada, Spain, Por- 
tugal, Italy, Australia, China, New Zealand, 
Holland, and from the following South Ameri- 
can countries: Peru, Bolivia, Argentina and 
Brazil. This gives some idea of the widespread 
interest in this wood. 

The number of replies received from persons 
in the United States can not be determined at 
this time, but it is many thousands, and replies 
continue to come in every day. 





DurInG the first sixteen weeks of 1925, the 
railroads of the United States transported 1,- 
220,179 carloads of forest products, as against 
1,215,329 carloads transported in the same pe- 
riod in 1924. 


Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 69 of the April 4 issue of the 
AMERICAN LUMBERMAN.—EDbITOR. ] 

JACKSON, MISS., May 4, 1925. 
THE HicgH GraDE LUMBER Co., New Orleans, La. 

Gentlemen: I have not heard from you since 
we turned our trade on that FAS sap gum, which 
I am glad I sold you when I did. I have some 
more stock for sale, but I certainly hate to move 
it on this market. Do you think it will be better? 
I criticised you for writing a treatise before when 
I asked for an offer, but I would like to have 
both an offer and a treatise now. Let me hear 
from you. Yours truly, 

L. B. GREEN, 





NEW ORrLDANS, LA., May 6, 1925. 
Mr. L. B. GRBEN, Jackson, Miss. 

Dear Sir: I have just returned from a fishing 
trip and find your good letter of the 4th. When 
business gets rotten I go fishing; not that I am go 
much at ease that I can afford it, but because of 
the relief from the troubles incident to doing busi- 
ness at a time when no one seems to want our 
product even off the bargain counter. By the 
change to the fishing grounds (or waters) one is 
able to think without so much distraction, and if 
you want the benefit of my deductions on the lum- 
ber business, while engaged in the ancient and 
honorable business, pastime and sport of fishing, 
they are briefly as follows: 

I think the chief cause is over-production. There 
are, of course, many contributory agencies, for as 
the business forecasters tell us 50 percent or more 
of the market control of our product is outside 
the industry. But whether or not that be true, 
if we did not have three salesmen with three cars 
of lumber for every one the consumer wants, we 
could most certainly get a better price. During 
1924 we had an unusually dry year in most of 
the producing territory. It was followed by a dry 
winter, because outside of rains in February our 
mill connections logged all winter, and the spring 
has been next to a drouth. Thus logging has gone 
on continually. At one of our mill connections 
they logged with the ox teams out of a pond that 
was never known to be dry before. This dry 
weather has made possible uninterrupted logging, 
and everybody in the business has been making 
lumber. At the same time the export market did 
not materialize to absorb, to any appreciable ex- 
tent, our surplus. Railroad service has been 100 
percent. Customers can get a car in a week or 
two from most anywhere, hence they have not 
stocked up way ahead, and they fail to get ex- 
cited over the ravings of the lumbermen. 

Now here is one of the anomalies of the lumber 
business. We have had more discussion during the 
last year or two concerning the fine points of 
grading, of waste, and proper merchandising, than 
we have ever had in lumber history. And yet 
there seems to be more sawmills running day and 
night with the same old inefficiency as ever. The 
basic trouble with the lumber business is not grad- 
ing rules or standards, though working for their 
improvement is all right; the trouble is over- 
production and lack of financial strength on the 
part of many engaged in the business to carry 
their stocks over periods when the market is sur- 
feited. What good do I accomplish by having the 
most scientifically manufactured stock in the world, 
and graded, cared for and prepared for market up 


to the last word of all the “survey” and “scientific 
researches” and then I can’t sell it at all except 
at a loss? Brown, across the river from me, using 
old time methods, cheap logging and labor, under- 
sells me three or four dollars a thousand. Cus- 
tomer is a price buyer and his inspector sees to it 
that he gets the grade, and he therefore cares 
nothing for my science; at least not enough to 
pay me $5 a thousand more, when a dozen other 
firms are after him with all kinds of arguments 
for the business for less money. So you see it 
comes back to over-production. 

I saw recently an opportunity for a bus line, 
I told a friend about it and he put on two buses 
and was doing well. As soon as it appeared he 
was making a few dollars another competitive 
line was started. Prices were cut. There was 
not enough for both of them, especially at cut 
prices. Result: The weaker man had to quit. 
It is the same old story in the lumber business. 
There are too many bus lines and it is a case of 
the age-old story of survival. Yours truly, 

HiGH GRADE LUMBER CO. 


H.G.L.—D., H. G. Logan. 





JACKSON, MISS., May 8, 1925. 
TuHp HicgH GrapB LuMBER Co., New Orleans, La. 

Gentlemen: The position you take in your letter 
of the 6th is irrefutable. I have talked it over 
with several of the lumbermen here. The trouble 
with many of them is they have so many logs 
ahead they have to run to beat the worms to their 
logs, and in many cases they are losing the race. 
Your position is fundamentally correct, but the 
only remedy for that trouble is the very process 
of elimination you mention. Meantime those of 
us who are regular lumbermen, or who assume 
positions of responsibility or leadership in the in- 
dustry, want to continue to make a living both for 
ourselves and the men of our organization during 
these periods of depression. We would like to shut 
down, but it is hardly fair to our men. Personally 
I would like nothing better than to shut down 
and go fishing myself. But what about my teams, 
and the many men in my little organization that 
barely make it from week to week when times are 
normal? To shut them off when business in their 
line is depressed is not right if it can be helped. 
I have thought of the following plan: Instead of 
sawing the ordinary stock items I want to discuss 
with you the idea of booking special orders first 
and then sawing the stock to suit. Not so many 
items, but the fewest possible to absorb profitably 
the entire log. I have in mind, for instance, 
special export sizes, special widths for grain drill 
concerns and automobile companies. You have 
salesmen on the road; hunt the factory who uses 
one special item in large enough quantities and 
submit to me their order for their requirements. 
I am merely putting forward this idea and expect 
to come and talk it over further with you. 

You are right on the matter of over-production, 
but after one gets going it is hard to stop, and 
running or shutting down is a matter for the in- 
dividual. We all want to run, if we can, and I 
therefore want to run on something more profitable 
than ordinary standard items. Yours truly, 

L. B. GREEN. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EbIToR. ] 



















é 
é 
} 
‘ 
( 
1 


1925 


klet, 
oday 
t off 

the 
ately 
i the 


ition 
aba, 
Por- 
and, 
neri- 

and 
read 


sons 
d at 
Dlies 


the 
Pals 
inst 


11 


ny 
d 
n- 


le 





May 30, 1925 


AMERICAN LUMBERMAN 65 




















PERRY R. COOK, one of the most widely 
known and respected sash and door men in the 
Nebraska and western Iowa territory, died Mon- 
day, May 18 of blood poisoning at a hospital in 
Omaha, Neb. Mr. Cook was slightly injured 
about three weeks previously while cranking his 
automobile and while he was confined to his 
home on account of that injury, it was not con- 
sidered serious until about two days before his 
death when gangrene poisoning set in. He was 
taken to the hospital for an operation, but died 
pefore it could be performed. Mr. Cook was 66 
years old. He went to Omaha from Clinton, 
Iowa, in 1889. He was employed a number of 
years in Clinton by M. A. Disbrow & Co., and 
joined the Omaka branch of that concern when 
they opened it. He was with them almost con- 
tinuously until about four years ago when he 
purchased an interest in the Imperial Sash & 
Door Co., of Omaha, and he took an active part 
in the business of that concern until his death. 
Mr. Cook was a member of the Methodist Church, 
a 32nd degree Mason and a member of the 
Tangier Temple, of Omaha. He is survived by 
his wife and two daughters. Funeral services 
were held Wednesday afternoon, May 20, from 
the family residence, officers of the Imperial 
Sash & Door Co. acting as pallbearers. The 
Masonic lodge conducted the services at the 
cemetery. 


LAFAYETTE W. NICHOLS, pioneer lumber 
and mining man of Denver, Colo., died at his 
home in that city on Sunday evening, May 17, 
at the age of 96. Mr. Nichols had been a resi- 
dent of Denver for half a century and had made 
a name for himself as a true pioneer. of hoth 
the business and political world of the West. 
He was born at Randolph, N. Y., in 1828, studied 
law at Jamestown, N. Y., and Oberlin College, 
in Ohio, moving to Iowa in 1854. During the 
Civil War he took an active part in aiding the 
escape of slaves over the famous ‘‘underground 
railway’ to Canada. He moved to Denver about 
55 years ago, and entered the lumber business in 
1872. He also became interested in mining and 
was noted as the builder of several of the city’s 
early large buildings. In the political field he 
became noted as one of the first to urge suf- 





frage for the women of Colorado in the ’80s 
when that cause was far from popular. As a 
raconteur of tales of the early days he was 


always the center of interested groups of lis- 
teners, and he had reminiscences of Daniel Web- 
ster, the early political campaigns and other 
affairs which never failed to fascinate his hear- 
ers. He leaves a widow and one daughter. 


LUDOLPH ADALBERT STRAUSS, chairman 
of the board of the Malvern Lumber Co., pioneer 
lumberman and one of the founders of the Con- 
catenated Order of Hoo-Hoo, died at his home 
in Malvern, Ark., on May 23, at the age of 77, 
and was buried in St. Louis on May 25. Mr. 
Strauss was born in Berlin, Germany, August 
25, 1848. He was educated in New College, Lon- 
don, England, and was graduated from the col- 
lege of preceptors. He went to St. Louis in 
1864, his first employment there being as as- 
sistant librarian of the Mercantile Library, 
which is still in existence. After two years 
there, he became connected in 1866 with Theo- 
dore Strauss & Co., lumber dealers in St. Louis 
and Shreveport, La., continuing with them un- 
til 1872, when he went in the sash and door 
business for himself, operating until 1877 as 
Adalbert Strauss & Co. In 1877 he went to 
Arkansas, engaging first in the commission busi- 
ness and as a dealer at Little Rock, and in 1880 
he erected a manufacturing plant at Perla, Ark., 
which was the beginning of A. Strauss & Co., 
manufacturers of yellow pine and hardwood 
lumber, which was incorporated in 1888 as the 
Malvern Lumber Co. 

The general offices of the Malvern Lumber Co. 
were in St. Louis for a number of years, but 
were removed to Malvern in 1917. The busi- 
ness developed under his direction, though he 
was assisted later by his sons, and he became 
chairman of the board a few years ago. Albert 
H. Strauss is president, and Harold Strauss, 
Secretary and treasurer of the company and ac- 
tively in charge for some time. Mr. Strauss was 
one of the founders of Hoo-Hoo at the famous 
first meeting in Gurdon, Ark. 

Mr. Strauss was a widower. He is survived 
by five sons, Clem T., manager of the Chicago 
office of the Malvern Lumber Co., Richard P., 
Albert, Carl W. and Harold B. Strauss, and two 
daughters, Perla M. Strauss and Mrs. Mabel 
Leming. Burial was in Bellefontaine Cemetery. 
The honorary pall bearers, all members of Hoo- 
Hoo, were James E. Gatewood, ©. S. Chesbro, 
Charles A. Antrim, Thomas C. Whitmarsh, W. 
W. Dings, J. D. Ferguson, C. I. Millard, Laurent 
M. Tully and Julius Seidel, Past Snarks of. the 
Universe, James H. Allen, present Snark of the 
Universe, and Henry R. Isherwood, secretary. 


JOSEPH CLARKE, identified with the lumber 
business of southwestern Louisiana, died at St. 
Patrick’s Sanitarium May 21, following an op- 
eration. He was a native of Ireland, having been 
born in Dublin, June 29, 1850. Mr. Clarke came 
to America more than fifty years ago and after 
residing in New York went south where for 
almost thirty years he was connected with the 

ck-Moore Lumber Co. At the time of his 


death he was employed by the Weber-King 
Lumber Co. at Barham, La. Mr. Clarke is sur- 
vived by two sons and four daughters. He was 
a member of the Episcopal church, and a member 
¢ = Masonic order and the Woodman of the 
World. 


FARWELL GASCOIGNE, president of the 
Great West Coal & Lumber Co., of Chicago, IIl., 
died at St. Joseph’s Hospital in this city on May 
20, after a short illness of pneumonia. Mr. 
Gascoigne leaves a widow, mother and two sis- 
ters. He was a member of the Skokie and the 
Union League clubs, and of the Chicago Ath- 
letic Association. 








JOHN H. McCLAY, secretary and comptrol- 
ler of the Mengel Co., of Louisville, Ky., dropped 
dead while playing a game of billiards on the 
evening of May 21. Mr. McClay was 50 years 
old. He started to work for the me Co. 
when he was a boy and had remained in its em- 
ploy until his death. He became secretary 
last June on the reorganization of the company. 
A widow and several children survive. 


MRS. NANCY A. PARSONS, widow of Nahum 
F. Parsons, pioneer lumberman of Winnebago, 
Ill., died on Saturday evening, May 23, at the 
age of 76. Mrs. Parsons was the mother of G. K. 
Parsons, an industrial engineer of New York 
City, Hugh G. Parsons, president of the Parsons 
Lumber Co., of Rockford, Ill., and N. H. Par- 
sons, formerly in the lumber business at Rock- 
ford, and now manager of the distributing yard 
of the C. Ganahl Lumber Co., of Los Angeles, 
Calif. The latter came back to Rockford on 
receiving word of his mother’s illness, but she 
passed away before he arrived. Death was due 
to the infirmities of age. 


SAMUEL P. STROUP, Shelbyville, Ind., one 
of the best known lumbermen of the central In- 
diana section, died recently at the home of his 
daughter in Indianapolis at the age of 79, fol- 
lowing a brief illness. 
Although he had not 
been in very good health 
of late years, Mr. Stroup 
had been able to attend 
a meeting of the Odd 
Fellows grand lodge the 
week prior to his death 
and it was while there 
that he became ill. Mr. 
Stroup had been retired 
from business about 
eight years. He was 
born in a log cabin on 











THE LATE 
SAMUEL P. STROUP 





the old Michigan Road 
a half mile east of Mid- 
dletown, Shelby County, 
Indiana, and most of his 
life was spent in that 
vicinity. He entered the 
lumber business at Wal- 
dron, Ind., in 1873, later 
removing to Shelbyville, 
where he lived for many 
years. Mr. Stroup was 
a charter member and the first president of the 
Retail Lumber Dealers’ Association of Indiana, 
which was organized in 1876, and was always an 
active member of that organization. He attended 
all of its meetings until recent years when ill 
health kept him at home. He was one of the 
past presidents of that association who recently 
met and organized a ‘“Past-Presidents’ Club.” 
Mr. Stroup was said to be the oldest 33d degree 
Mason in Indiana, and was also a member of 
the Shrine and the Odd Fellows. A widow and 
three children survive. 


WILLIAM E. PAINE, retired lumber merchant 
and formerly president of the Yellow Pine Lum- 
ber Co. of New York City, died suddenly on 
Saturday, May 23, of heart disease at his resi- 
dence in that city. He was 67 and is survived 
by his widow, Nora F. Paine and four children. 
Fifteen years ago Mr. Paine was a business as- 
sociate of Charles F. Murphy, late leader of 
Tammany Hall. Besides being head of the 
Yellow Pine Lumber Co., Mr. Paine was for- 
merly connected with the Georgia-Florida Lum- 
ber Co. and the Carrol Box & Lumber Co., 
which he helped to rehabilitate. 


MATTHEW W. FOSTER, president of the 
McFerson & Foster Co., box and crate manufac- 
turer of Evansville, Ind., died at his home in 
that city on Sunday morning, May 24, after a 
lingering illness of heart disease. Death came 
quickly after an acute attack. For the last three 
or four years Mr. Foster had been in failing 
health and while he had visited his place of 
business from time to time and advised with 
his co-workers, he had not been actively en- 
gaged in the business for the last year or two. 
For many years he had. been president of the 

(Continued on page 88) 


























Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 











coming back when he needs more. Try q 
some of it and see for yourself. 
ae 
Johnson & Wimsatt 
WASHINGTON, D. C. 
= SY, 








Here’s Your 
Protection— 

















This brand stenciled on the 
ends of Camp's N. C. Pine lum- 
ber, identifies the strongest, stif- 
fest and best “‘one-inch”’ lumber 
obtainable. The Extra Stand- 
ard Dressed Board is full }%” 
when dry and dressed two sides. 
Order this lumber in the future. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 





CM accicdacoksduancccaoninaeaee 600,000 feet 
RE II odes iccecccotdedavesnccas 500,000 feet 
MILLS 
Franklin, Va. Marion, S. C. 
Wallace, N. C. St. Stephen, S. C. 
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Everything 
You Need 
in Lumber 


Straight cars, mixed cars, 
L. C. L. shipments, direct 
from the mill shipments. We 
can take care of you on all 
classes of service. When you 
need lumber, be sure to get 
in touch with us. 





Longleaf Yellow Pine 
Louisiana Red Cypress 
Sitka Spruce, Douglas Fir 
Washington Red Cedar 
Tennessee Red Cedar 
California White and 
Sugar Pine, Redwood, 
White Oak, Maple, Beech 
and Birch Flooring. 


Mixed cars a specialty — 
stock dressed as desired. 
Special sizes cut to order. 





LUMBER.CO. 
St.Louis, Mo- 








We can most always furnish orders for 


“¢ wutre Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish. 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 





































RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver San Francisco 








































































MILWAUKEE, WIS. 


May 26.—Demand for hardwoods in the Mil- 
waukee market continued practically unchanged 


last week. Millwork factories reduced their tak- 
ings slightly, but this loss was counterbalanced by 
a slight improvement in demand from the foun- 
dries and heavy machinery manufacturers. De- 
mand by the furniture trade has also improved, 
while activity of the body plants continues good 
and undiminished. During the last thirty days 
Wisconsin woodworking plants made a 2 percent 
cut in the number of factory employees. On this 
basis the activity of the industry is now 2.6 percent 
under what it was at this time last year, and pre- 
dictions are that the number of employees will be 
cut still further in the near future. The industry 
was very busy throughout the winter season and 
is now rapidly catching up on its orders and enter- 
ing a period of slackened activity. As building 
activity is continuing, however, the slack period is 
not expected to be long. Thus while the demand 
for lumber from the millwork interests is on the 
decline, the movement to other industries is mak- 
ing slight gains. The furniture factories are con- 
siderably more active than they were at this time 
last year. The veneer factories are all operating 
on a good basis. The auto body makers are en- 
larging their plants to increase their production. 
Tractor and farm implement factories show more 
life than at any time in several years. : 


MARINETTE, WIS. 


May 25.—The forest fires in Marinette County 
and vicinity have subsided, and all danger is now 
believed over. Much standing timber was lost, and 
reforestation has had a setback through damage 
to young growth. Many logs ready for shipment 
were burned; the Oconto Lumber Co. lost 100,000 
feet near Lakewood, besides cordwood and bark. 

C. S. Patterson’s new tie mill in Park Falls will 
soon be ready. It will have a capacity of 1,000 
ties a day, chiefly cedar for western street car 
companies. 

J. T. Phillips, general manager Diamond Lumber 
Co., of Green Bay, taken ill recently at Garrett, 
Ind., while on an eastern trip, is reported steadily 


improving. He expects to return home shortly. 
LOUISVILLE, KY. 
May 25.—The hardwood movement continues 


quite good, but prices are not improving. Produc- 
tion of both lumber and cooperage products is eas- 
ing off, but is still fairly active, while consumption 
is fair. Inquiries have been somewhat better. 
Principally red and sap gum, poplar, cypress, ash, 
elm and walnut are moving. Louisville quotations 
on inch stocks read: Quartered white oak, FAS. 
$125@140;: common, $75@S85 ; quartered red, $105 
@110; common, $65@67.50; plain white, $85@ 
100: and $60@62.50; plain red, $82@90 and $55 
@58. Poplar, FAS, $105@110; saps and selects, 
$70@753; common, $50@55. Quartered red gum, 
$83 and $58; plain red, $80 and $55; quartered 
sap, $58 and $43; plain sap, $53 and $34. Wal- 
nut, FAS, $215; seleets, $150; common, $110; No. 
2 common, $50. Chestnut, $105 and $57. Cotton- 
wood, $53.50 and $38.50. Ash, $95 and $55. 
Basswood, $85 and $55. 

The milling-in-transit movement through Louis- 
ville continues active, and there is also a good deal 
of commercial kiln drying being done here. 


EVANSVILLE, IND. 


May 25.—There has been a slight improvement 
in hardwood trade in southern Indiana, and prices 
show a tendency to improve. Demand from fac- 
tories is said to be much better than that from 
yards, although there is a little better buying from 
the yards, especially in farm communities. In 
spite of the strike of carpenters here, building 
operations are going right ahead. The wood con- 
suming plants in southern Indiana are being oper- 
ated on fairly good time. Some local furniture 
factories have been running steadily since the first 
of the year, while some are running two to four 
days a week. Furniture and allied trades are buy- 
ing a good deal of lumber. Veneer business is 
gradually getting better. Local lumber manufac- 
turers report some inquiries for export. Box 
plants are among the best buyers. Musical in- 
strument makers also are buying. Railroads are 
making inquiries and sending some orders. The 
automobile manufacturers have been coming into 
the market. 

Elmer D. Luhring, head of the Luhring Lumber 
Co. and president of the Chamber of Commerce, 
joined with many other business men last week 
in entertaining three hundred fifty business men 





of St. Louis, who here on a ‘Boosters’ 
Special.” 

Robert R. Williams, head of the Evansville Ve- 
neer Co. and the Indiana Tie Co., of this city, ae- 
companied by his wife left this week for Asheville, 
N. C., to attend the graduation exercises June 6 
of their son, Robert, at the Asheville School for 
Boys. 

The new toy and juvenile furniture factory of 


the Lehman Co., at Cannelton, Ind., will be ready 


by August. 
DETROIT, MICH. 


May 26.—While purchases of hardwoods in the 
automotive industry are by no means outstanding, 
an improved buying tone is indicated, according to 
trade factors, with prospects of further improve- 
ment during the next thirty days from the fact 
that good production schedules for June, July and 
August are assured in the majority of the plants. 
The trend toward closed cars is reported on a 
more extensive basis than ever before in the his- 
tory of the industry. 

There is considerable buying of softwoods but 
purchases are somewhat scattered. Very little 
speculative buying is reported. Business in retail 
yards is said to be holding up on a satisfactory 
basis. ‘The transit car situation in this territory 
is much improved following a large volume of bar- 
gain offerings in transits last week. 

lL. J. Boykin, of the Boykin Lumber Co., Hous- 
ton, Tex., spent last week in Detroit. 

The Detroit Suburban Lumber Dealers’ Associa- 
tion plans a series of outings during the summer, 
a number of which will be held jointly with the 
Detroit Retail Lumber Dealers’ Association. 


RHINELANDER, WIS. 


May 26.—The last few days have brought out 
very little new business, cold weather having tem- 
porarily delayed some building projects. Most 
mills are shipping hemlock to the yards, amd prices 
are necessarily low, in order to meet competition 
from fir and southern pine. The central part of 
Wisconsin is buying very little lumber for building 
purposes. <A drive of about a thousand miles 
around the State last week did not uncover many 
new homes or large barns under construction. 
Most of the hemlock and pine is going into the 
industrial cities along Lake Michigan. Several of 
the large mills which have been holding their pine 
until business would develop, are now cutting loose 
and meeting competition from western stock. 

Some weakness has developed in No. 3 hard- 
woods, basswood, birch, elm and maple, as new 
stock is gefting into shipping condition and its 
owners like to see some moving. On the other 
hand, there is some movement of 8/4 hard maple 
that was contracted to wholesalers or to factories 
a year ago. ‘There is not a large amount of 8/4 
maple on hand, and it is likely that it could all be 
sold to the automobile industry if the holders felt 
like meeting competition with woods being used 
as substitutes. Several inquiries for basswood are 
floating around among the mills, and an inquiry 
for about 100,000 feet of maple flooring. Bireh 
select and better scems to be in more demand than 
common grades used for chairs and furniture. Rock 
elm supplies are in excess of demand, as many chair 
factories are running very light. 


MEMPHIS, TENN. 


May 25.—An tnereased demand for southern 
hardwoods has been noted in the last week, with 
exceptionally good export orders. Overseas buy- 
ing is in good volume, and many large orders have 
been reported. Several export firms have had or- 
ders from one concern for 500,000 feet. The ex- 
port business is stimulated by the announcement 
that present ocean rates have been extended 
through December seaboard, and the American 
Overseas Forwarding Co, reports exceedingly heavy 
bookings of more than 10,000,000 feet for move- 
ment in the last four months of this year. Re- 
ports of this organization further show that May 
shipments will be heavy, coming near the‘ April 
total, the largest on record. 

Domestic buyers comprise in the main the auto- 
motive industry, the furniture manufacturers and 
the building trades and allied interests. The au- 
tomobile people are taking a much better volume 
than for many months, buying cautiously, and are 
not laying in big supplies. The furniture people 
continue to buy from hand-to-mouth, but are tak 
ing a nice volume. This demand is not expected 
to continue as good throughout the summer, but 
to date has been rather even. Furniture factories 
are not buying, however, for future needs. The 
building trades are taking heavily of hardwoods, 
also taking hardwood trim, flooring. and other 
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items. Other buying groups are taking oaly a small 
yolume. 

While there has been little change in prices, 
there appears to be an upward tendency. Many 
mills are shutting down, and stocks are being re- 
duced considerably each week. Overproduction is 
not as great as is generally believed. Movement 
of logs into Memphis is not heavy, but on a par 
with that of last year. 


JACKSON, MISS. 


May 26.—Local manufacturers of hardwood re- 
port the market somewhat better. Poplar seems 
to be moving in larger volume than any other wood. 
Manufacturers are confident the upturn has set in, 
and that an improvement will be shown every 
week. Weather for the last year has been ideal 
for production, and as a result stocks have become 
larger than usual. Logs in all sections have been 


jlentiful. 
COLUMBUS, OHIO 


May 25.—A slight improvement in the hardwood 
trade has developed. Less price cutting is re- 
ported. Orders are well distributed between re- 
tailers and factories, the latter taking most. In- 
quiries from railroads are better. Dry stocks are 
not very plentiful, especially in higher grades. 
F. B. Pryor, sales manager W. M. Ritter Lumber 
(o., reports orders generally small. The American 
Column & Lumber Co. is having a better run of 
business, with prices slightly firmer. The John 
R. Gobey Lumber Co. reports a better trade in 
hardwoods. 

Southern pine is still weak, although some low 
quotations are withdrawn. Transit cars are not 
ag numerous. Flooring and rough finish are the 
strongest items, while Nos. 2 and 3 boards and 
dimension are weak. 

T. A. Jones, general manager Doddington Co., 
operating a chain of retail yards in Columbia, says 
trade is holding up well, although price cutting is 
still going on. C. A. Dodds, secretary-treasurer 
Columbus Lumber Co., reports a rather good re- 
tail trade. H. V. Hooker, of the H. V. Hooker Co., 
retailer reports busy figuring and that the mill 
has been especially busy. A. C. Davis, head of the 
A. C. Davis Lumber Co., wholesaler, also interested 
in the South Side Lumber Co., a retail concern, 
reports retail trade rather steady, a good deal 
of estimating going on. lL. W. Koons, superin- 
tendent North Columbus Lumber Co., reports good 
retail millwork trade; this company has installed 


some new machinery. The J. E. McNally Lumber 
Co. is having a geod run of business. 


JACKSONVILLE, FLA. 


May 25.—The last week has seen little improve- 
ment in hardwood demand. Apart from a slightly 
better tone, there is little of special interest. Ship- 
ments each week for months have averaged about 
the same, but the prospects are considered bright. 
The largest buyers are the retail yards, although 
some hardwoods are being sold to the industrials. 
Demand from the furniture factories is better. Au- 
tomobile manufacturers have not increased their 
purchases, but a good volume of lumber is moving 
to the box and crate manufacturers. 


MERRILL, WIS. 


May 26.—Demand for softwoods, including hem- 
lock and pine, is fairly active, and comes prin- 
cipally from the retail trade. Hardwood demand is 
not increasing, the furniture trade showing slight 
backwardness and the automobile trade apparently 
buying largely of southern woods. Prices f.o.b. 
mill are: 





Birch ——- 

4/4 5/4 6/4 

FAS eeiaetide x $110@115 $120 

Selects. .4..5<6«: 85@ § 90@ 95 100 

NS eas S@ 53 60@ 65 65 

NG DS acececan 28@ 32 35@ 40 45 

ING ae aialele’ta wate 18@ 20 20@ 22 . 24 
wa 

faple Ash Basswood Elm 

| J ee $7780 $100@105 $65@68 $65 @68 

Selects ... 67@70 85@ 90 55@58 oe )58 

ING Basics 53@55 6: 5@ 68 45@48 M45 

ING ea oss 32@34 35@ 37 28@30 3627 

|. a: 15@17 20@ 21 20@21 21@22 


VANCOUVER, B. C. 


May 23.—Market conditions have not kept pace 
in the last few weeks with the improvement of 
manufacturing plants. Each week the indications 
of more activity have been disappointing. The 
last week has been no exception. Mills are in 
some cases almost running on their nerve. 

As if to take the joy out of life for the industry, 
announcement is made by the Provincial Govern- 
ment that permits for export of logs cut on 
licensed areas will be held down more strictly. 
There is a greater cut of logs at present than the 
local market is absorbing, and the minister in 
charge states that the creating of a surplus will 
not be taken as a ground for relaxing regulation of 
export permits to relieve the situation. 


Will Offer “Super-Standard” to Trade 


New York, May 25.—Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, has addressed a letter to all the mills 
whose product is handled by his organization, in 
which he discusses ‘‘Super-Standard Lumber.’’ 
His letter reads as follows: 


At the standardization conference held in Wash- 
ington on May 1, the Extra Standard sizes were 
limited to three items only; namely, finish, com- 
mon boards (when D2S only) and dimension. This 
means that we could merchandise finish lumber 
dressed to }}-inch thick as Extra Standard, but if 
we made from the same piece of rough lumber 
{#-inch flooring or partition etc., we could not mer- 
chandise it as Extra Standard. It also means that 
we could merchandise as Extra Standard common 
boards when D2S only, for which there is hardly 
any demand, but that if we took this same board 
and tongued and grooved or lapped it, we could 
not merchandise it as Extra Standard. The effect 
of this, of course, is to eliminate the Extra Stand- 
ard sizes. 

At the conference of salesmen and mill repre- 
sentatives held here May 8 and 9, it was decided 
that there was every reason for continuing the 
merchandising of the sizes that our mills have 
been making for years and to which our trade is 
accustomed. It has always been the policy of the 
manufacturers of North Carolina pine to manu- 
facture their lumber full to its stated dimensions 
in the rough, when in condition for commercial 
use and to allow for dressing enough to surface 
the sides and edges of the boards. It is our be- 
lief that any greater allowance for dressing results 
in unnecessary waste and it is one of the objects 
of the standardization conference to eliminate un- 
necessary waste. To increase unnecessarily the 
planing mill waste results in an increased cost of 
the building without any advantage to the manu- 
facturer; that is, the manufacturer does mot pro- 
duce any more from his log and there is no point 
to wasting the product of the log in order to save 
freight (?) when the ultimate effect is to increase 
the cost of the building into which our lumber en- 
ters as a constituent part. To increase unneces- 
sarily the cost of building by wasting lumber is 
4S unjustifiable as would be poor house construc- 
tion in order to stimulate the demand for lumber 


due to the necessity of rebuilding. The same idea 
would justify surgeons in opposing traffic regula- 
tions on the ground that the more people who suf- 
fered injuries would increase the demand for sur- 
geons! 

We have always made from a 1x3 strip, for ex- 
ample, flooring that is }#x2'%-inch face. To re- 
duce the size of that flooring to 2%-inch face 
means an unnecessary waste of 5 percent or the 
equivalent of one thousand feet of lumber in every 
carload. We have taken a position in opposition 
to this matter and there is no occasions for us to 
yield. We will, therefore, in accordance with the 
sentiment of the meeting held here on May 8 and 
9, continue to offer the trade the sizes that we 
have heretofore offered under the term “Extra 
Standard,’ but we will now describe them and 
stamp our lumber “Super-Standard’’—for there 
might be objection to continue to sell them as 
Extra Standard under the American Lumber 
Standards. Will you, therefore, kindly arrange to 
stamp your lumber Super-Standard whenever it is 
required on the orders? 

We suggest that you secure the new Super- 
Standard stamps promptly and beginning June 1, 
we will send orders for Super-Standard stamping. 
Until that date, however, you may continue to use 
the Extra Standard stamp. 


Pithy and Pungent Sermons 


Readers of the AMERICAN LUMBERMAN who 
have enjoyed reading the ‘‘Sentence Sermons’’ 
that have been appearing in its columns from 
time to time will be glad to know that these 
sermons have been assembled and published in 
book form by the author, Roy L. Smith. The 
book contains more than 500 sermons and an 
index makes reference to all the subjects treated 
easy. While these sermons as they have ap- 
peared singly have created a profound impres- 
sion upon readers, they are even more impres- 
sive when collected as in a book. The book is 
bound in cloth and is supplied by the AMERICAN 
LUMBERMAN at the publisher’s price, $1.50 a 
copy. 
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ON EVERY STICK 


PERATING a_éhard- 
wood mill for production 
as well as quality is like the 
story about the chorus girl. 


You see, hardwood had been 
manufactured always in 
mills cutting from fifteen to 
forty thousand feet a day, all 
woods being quartered to 
the utmost extent. As ma- 
chinery developed, and with 
the expansion of the hard- 
wood industry, larger mills 
have been built and vast tim- 
ber holdings purchased, re- 
sulting in _ considerable 
changes in. manufacture. 


HDE went further than any 
other operation. They rec- 
ognized the possible demand 
for out-of-the-ordinary tim- 
bers; they equipped their 
plants to cut long lengths; 
and the result has been a 
true service to railroads, to 
ship-yards, dry-docks, and 
the structural industry. 


The using of every heart for 
timbers has also been a cause 
of profit to the factory trade, 
as it means that heart de- 
fects have been eliminated 
in the lumber and the boards 
are of the very highest grade 
that can be cut from a log. 


(We forgot to tell about the 
chorus girl, but it wasn’t a 
very good story anyway.) 


Hillyer Deutsch 


Edwards, Inc. 


Hardwood Lumber 
Oakdale, Louisiana 


BRANCH OFFICES:— 
CHICAGO DETROIT 
223 Railway 11-239 General 
Exchange Bldg. Motors Bidg. 
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We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 





Dguets sella gabe ult eae 
ucts) bape §- ct a a inte. 
free” [Marestacturers Pigents 
SF 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 





Lond 0. ©. PINE Co 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
se right and our quality 
unexcelled in 
Partition, Ceiling, 
Moulding, Trim, 


(o) 
Ke 
SH 
a} 
(oe) 
& 
i Lath, Dimension. 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 





‘A BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. he Pine Flooring, Ceiling 


and Roofers 
Long and 4 Rough and 
Shortleaf Yellow Pine D cael 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 


Times Dispatch Building RICHMOND, VA. 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘°¥elk: 
Operating John L. Roper Lumber Co. 






























TACOMA, WASH. 


May 23.—The regular meeting of the Tacoma 
Lumbermen’s Club last Wednesday was devoted 
largely to an informal discussion of different mat- 
ters to come before the West Coast Lumbermen’s 
Association the following day. No business was 
taken up amd the usual market discussion was not 
held. Karl B. Kellogg presided in the absence 
of President J. G. Newbegin and Vice President 
Frost Snyder. 

Resolutions of sympathy for Mr. Newbegin, who 
has been ill for several days, were adopted. 

A. ID. Davis, of the Davis Statistical Bureau, 
of Portland, made a short talk explaining his sys- 
tem of sales reports. The club members asked 
many questions about the system and it is possible 
that a group of local mills will organize along the 
same lines as the Oregon group for the exchange 
of such information. 

Nearly all of the Tacoma mills are back on a 
six days a week operating schedule this week. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, West Katan, Atlantic coast, 1,437,000 feet 
(completing) ; Griffdu, California, 250,000 feet 
(part cargo); London Merchant, Europe, 4,000 
doors (part cargo) ; Viking, California, 300,000 feet 
(part cargo); Atago Maru, Japan, 300,000 feet 
(part cargo) ; Wapama, California, 200,000 feet 
(completing), and Lake Frances, California, 200, 
000 feet (part cargo). Baker dock, Jacoz, Cali- 
fornia, 250,000 feet (part cargo). St. Paul & 
Tacoma Lumber Co., Montgomery City, Atlantic 
coast, 300,000 feet (part cargo), and Lake Frances, 
California, 200,000 feet (completing). Balfour 
dock, Griffdu, California, 750,000 feet (part cargo). 
Tidewater Mill Co., Dorothy Wintermote, Cali- 
fornia, 800,000 feet (completing). Terminal dock, 
Montgomery City, Atlantic coast, 600,000 feet 
(part cargo), Mauna Ala, Hawaiian Islands, 1,000 
tons box shook (part cargo), and Wapama, Cali- 
fornia, 300,000 feet (part cargo). Dickman Lum- 
ber Co., Willsolo, Atlantic coast, 300,000 feet (part 
cargo), Dorothy Wintermote, California, 300,000 
feet (part cargo), and Lake Frances, California, 
600,000 feet (part cargo). Puget Sound Lumber 
Co., Romulus, west coast South America, 500,000 
feet (part cargo) ; Dorothy Wintermote, California, 
300,000 feet (part cargo), and Lake Frances, Cali- 
fornia, 500,000 feet (part eargo). Milwaukee dock, 
London Maru; Japan, 130,000 feet (part cargo), 
and Africa Maru, Japan, 700,000 feet (additional 
loading). 

Tacoma lumbermen were much pleased at the 
reélection of Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Co., as a director of 
the Chamber of Commerce of the United States, 
word of which was received here last Tuesday. 
Mr. Griggs had the endorsement of practically all 
the leading chambers of commerce of the Pacific 
coast. He has already served one two-year term 
as a director and has been active im the national 
chamber’s affairs. The election took place at the 
annual convention of the national chamber at 
Washington, D. C. Mr. Griggs was unable to at- 
tend this meeting. 

High winds and extremely dry weather ac- 
counted for a number of dangerous forest fires 
near Tacoma last Saturday. One blaze, which 
broke out near Gig Harbor, covered the entire city 
with a pall of smoke. A bad blaze in the Monte- 
zuma timber holdings of the Manley Moore Lum- 
ber Co. destroyed a quantity of fine timber and 
a considerable amount of logging equipment and 
has forced the plant to shut down for repairs. 
The mill will not reopen for at least three weeks. 


The John Dower Lumber Co. has purchased one 
of the large buildings of the Todd Drydock & 
Construction Corporation, which recently closed its 
plant here, and will move the structure to the 
Dower company’s property on the tideflats. 

The State forestry department has established a 
new lookout station on Baw Faw peak, twenty 
miles southeast of Chehalis, which will be the best 
equipped station between Tacoma and Portland. 
The equipment is being provided by the Washing- 
ton Forest Fire Association and the Long-Bell 
Lumber Co. 

The Carlson Lumber Co.’s mill near Mineral was 
completely destroyed by fire early Friday morning. 
The blaze started in the boiler room and spread 
rapidly. The loss is estimated at $50,000, nearly 
all of which is covered by insurance. The mill was 
built in 1910 amd has a daily capacity of 40,000 
feet. Carl Carlson, secretary of the company, an- 
nounced that the plant will be rebuilt immediately. 

The Tacoma Retail Lumbermen’s Credit Associa- 
tion held a meeting Wednesday at the Hotel Win- 
throp at which officers of the Western Retail Lum- 
bermen’s Association were guests. Members of 





the credit associations of Seattle, Kelso, Longview, 
Mount Vernon, Chehalis,” Puyallup and Olympia 
were also present. The meeting was followed by a 
banquet at which Herbert A. Templeton, of Port- 
land, president of the Western association, and 
A. L. Porter, of Spokane, secretary, were the prin- 
cipal speakers. The visiting officers discussed 
means of making the retailers’ association more 
effective in western Washington. 

The annual furniture exposition held by the 
furniture manufacturers of Tacoma will be held 
the week of July 27. The convention of the Wash- 
ington Retail Furniture Dealers’ Association will 
be held in the city at the same time. 


COOS BAY, ORE. 


May 23.—Lumber shipments from Coos Bay 
coastwise are reported about normal by the Coos 
Bay Lumber Co., Stout Lumber Co., and the Coos 
Bay Logging Co. Veneer stock is moving fairly 
well. There has been a dearth of offshore craft in 
the bay during the first half of May, but scheduled 
for the next few days are the Tsurushama, Gyoko, 
Woyo and Ryokoh, which will be loading in the 
week of May 25-31. 

A number of camps in Coos County have been 
closed because of an oversupply of logs, but the 
white cedar camps in Coos and Curry counties 
are working overtime to fill orders for late May 
and June shipments foreign. Two Smith-Powers 
camps are closed at Cunningham Creek. The 
Chaney camp, between Coquille and Myrtle Point, 
is down until July. The Baxter and Barker camps 
on the north fork of the Coquille River close June 
1 awaiting orders from Coos Bay Lumber Co. 
George Chaney, operating a logging camp near 
Coquille, has closed down until July 15. The 
Conrad & Adelsperger mill, at Millington, is 
operating six days a week; the mill saws only 
white cedar stock for screens, batteries and canoes, 
The Willamette-Pacific Lumber Co.’s plant in North 
Bend opened this week for a short run to clean 
up stock. The Pacific Veneer Co. reopened last 
week, but the Coos Veneer & Box Co. is down. The 
new electrically equipped white cedar mill at the 
Kruse and Banks shipyard site at North Bend will 
be ready June 15; a spur is being run to it by the 
Southern Pacific. 


SAN FRANCISCO, CALIF. 


May 23.—Lumbermen in San Francisco and the 
neighboring territory are optimistic over the up 
ward trend of business. Redwood and pines both 
showed activity in domestic markets and redwood 
exports have made a decided upward movement. 

Burton W. Adams, sales manager Fruit Growers’ 
Supply Co., reports that the company has on file 
orders 100 percent in excess of the amount of 
dried lumber on hand. This condition, he explains, 
is due partly to changes in the remanufacturing 
plant that have inereased the consumption of high 
grade lumber in making a larger output of mold- 
ings and lattice. Orders on cut stock are pleas- 
ing, he says, and the future outlook is bright. The 
company’s export business is all that can be han- 
dled at the present time, owing to the difficulty of 
obtaining bottoms bound for ports from which the 
inquiries come. 

R. D. Baker, president Lassen Lumber and Box 
Co., is attending a railroad regional meeting at 
Fresno during the week end. J. W. Rodgers, sales 
manager, reports a marked increase in pine busi- 
ness, with prices remaining steady but lower than 
desirable. 

Willis J. Walker, president Red River Lumber 
Co., leaves this week for Minneapolis, where he 
will spend some time visiting his father. 

Theodore Lerch, general manager Albion Lumber 
Co., returned today from the mills, where he had 
been attending a meeting of departmental heads. 
The company is planning its annual picnic, which 
is to be held at Albion on June 27. An athletic 
meet between employees of the Albion and Navarro 
mills is expected to cause keen rivalry. Mr. Lerch’s 
comment on business was, ‘‘Above expectations.” 

The California White & Sugar Pine Co. mills 
are running to capacity, due to small carry-over 
this spring, according to Edward F. Wist, secretary 
manager. 

Several member mills of the California White & 
Sugar Pine Manufacturers’ Association are run- 
ning short shifts, declares C. Stowell Smith, secre- 
tary. Stocks are below normal, however, and or- 
ders show decided increases, indicative of better 
business. 

D. H. Steinmetz, vice president and general man- 
ager Standard Lumber Co., is on a business trp 
in the Tuolumne district. ’ 

Stockholders of the Pacific Lumber Co. met this 
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week and after a brief session adjourned until next 
eek. 

"The Montreal Maru sailed this week from Eu- 
reka after loading a cargo of lumber. It is con- 
sidered that when a vessel drawing as much water 
as the Montreal Maru can take on a full cargo and 
clear the shallow harbor without grounding, a new 
era for the port has opened. The vessel cleared 
for the Antipodes, and is under charter to J. J. 
Moore & Co. 


LOS ANGELES, CALIF. 


May 23.—While most quotations are firm, local 
dealers are of the opinion that curtailment of fir 
production has not been stringent enough as yet 
to produce favorable prices. The following state- 
ment by David Woodhead, president of the Wood- 
head Lumber Co., deals with probable causes of 
present low prices: ‘Competitive conditions pre- 
yailing in the local market in lumber, as well as 
most other building materials, have resulted in 
prices which in many cases are Jess than cost. 
And this condition will probably prevail until the 
relentless force of economic law eliminates some 
of the weaker, ‘or inefficient, or underfinanced com- 
panies, regardless of small advances in price 
charged by the mills, whose price is controlled to 
some extent by the market and demand through- 
out the United States. Changed conditions which 


an application with the California railroad com- 
mission asking the commission to vacate its recent 
order requiring thie Southern Pacfiec Co. to publish 
reduced rates from San Pedro to interior southern 
California points, and to grant oral argument. 
The reduced rates were ordered published before 
June 15, but their effective date will now be put 
ahead. . 

The Alley Bros. Lumber Co., Santa Monica, is 
now the Wilberg-Swartz Lumber Co., the latter 
concern being interested in the hardwood business 
in Long Beach. 

L. H. Stanton, president E. J. Stanton & Sons, 
with Mrs. Stanton is taking a three months’ trip 
in Europe. 

George B. Jobson, of the Gauley River Corpora- 
tion, Maryland, and W. P. Coles, of the Arkansas 
Oak Flooring Co., Pine Bluff, Ark., have been visit- 
ing the hardwood men of this city. 


BELLINGHAM, WASH. 


May 23.—The E. K. Wood Lumber Co.’s sawmill 
resumed operation May 21 after more than two 
months’ idleness, due to the installation of electrical 
equipment. President Fred J. Wood says he is 
uncertain whether the plant will operate steadily 
through the summer, as market conditions are 
still bad. He states that some more individual 
drives will be installed from time to time. 

The Siemons Lumber 
Co.’s sawmill is now on a 














5-day basis. Except dur- 
ing one week, it has been 
running four days. The 
company is hopeful that 
it will be able to maintain 
the present schedule, as 
the shingle market seems 
to hold out good prospects. 

A large movement of 
logs by water is reported 
by the Bellingham Tug & 
Barge Co., which has half 
a dozen vessels in service. 
It is expected that the 
movement will continue 
to be large, in prepara- 
tion for the summer shut- 
down of the camps. Log- 
ging companies and mill 
concerns aim to have the 
ponds full or fairly so 
when the shutdown oc- 
curs. 

The cargo movement 
was larger this week. 
The following business 
was reported: Bloedel 
Donovan Lumber Mills, 





An ornamental fence of this kind takes away the ‘ 
the back yard 


have so materially reduced the cost of building 
construction, I will illustrate with figures from our 
own company, showing the average price received 
for lumber during the last three months, as com- 
pared with the high point of 1923: The average 
price received at the high point in 1923 was 536 
percent higher than at present. As labor is also 
more productive, because of increased efficiency, 
and because of a slightly lower wage scale, it is 
easy to see that the person building today on land 
already owned, or which cost him no more than 
in 1923, will have an average first cost saving of 
anywhere from 15 to 25 percent. Even this dif- 
ference in cost would not excuse any man for erect- 
ing buildings for which there was no economic de- 
mand, but it certainly presents a most favorable 
opportuni¢y for buildings for which there is an 
immediate demand. So far as the mill price of 
lumber is concerned, conditions have not changed 
materially since last week. In the last several 
months the mills have made strenuous efforts to 
restrict output, but the curtailment was not drastic 
enough to bring about the desired effect, and the 
erection of large new mills recently started does 
not forecast improved conditions. California 
should be greatly interested in a price on lumber 
which will give our mills a reasonable profit on 
their operations, this being the fourth State in 
lumber production. Our California mills also em- 
Ploy a large number of men, and the value of 
our standing timber is possibly greater than any 
other natural resource excepting building sites.” 
Curtailment is still talked of, but according to 
those in touch with the inbound lumber movement, 
this month’s receipts are running higher. Up to 
the night of May 14, forty fir cargoes, with a ca- 
bacity of 57,550,000 feet, and five redwood cargoes, 
with a capacity of 4,500,000 feet, came into the 
local port. There is considerable lumber moving 
by water to the west coast of Mexico, according 
to the local office of Chas. R. McCormick & Co. 
The Los Angeles Lumber Products Co. has filed 


‘ordinary’’ look from 


Mahukona, 80,000 feet, 
Honolulu; Mystic (load- 
ing), 3,500,000 feet, New 
York ; George Olson, 
1,300,000 feet, San Pedro; 
Whitney Olson, 1,500,- 
000 feet, San Pedro; barge Helene, 400,000 feet, 
Honolulu ; Munares (loading), 1,800,000 feet, Cuba. 
Campbell River Lumber Co., Willsolo, 500,000 feet, 
Atlantie coast. Morrison Mill Co., Mauna Ala, 
710,000 feet of box shook, Honolulu. Puget Sound 
Sawmills & Shingle Co., Texas Maru, 500,000 feet, 
United Kingdom; Daisy Gray (due), 350,000 feet, 
California ; Sierra, 350,000 feet, California. 

The Baker Lumber Yards (Ine.) have purchased 
all the fire damaged lumber in the yards of the 
Puget Sound Sawmills & Shingle Co. and it was 
placed on sale this week. The selling company 
has as yet made mo announcement concerning plans 
for rebuilding the planing mill destroyed by fire 
early in the spring. It is still logging. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, is a guarantor of a resort project 
for Austin Pass meadows in the Mount Baker dis- 
trict. The government required a guaranty before 
it would build a road. The Mount Baker Develop- 
ment Co., in which Mr. Donovan is interested, will 
build the hotel this year. The people of Belling- 
ham will be invited to subscribe $250,000; already 
$25,000 has been raised. 


PORTLAND, ORE. 


May 23.—The placing of considerable orders for 
fir freight car material for the Chicago, Milwaukee 
& St. Paul railway was the feature last week, and 
it was a welcome bit of business. In a general 
way, however, the situation showed no _ great 
change. Some dealers report quite a run of in- 
quiries and a number of orders; others see no 
change worthy of mention. There has been some 
talk of wage reductions in the camps and mills, but 
the matter was not brought up at this week’s meet- 
ing of the board of the Loyal Legion of Loggers & 
Lumbermen ; the conclusion is that the opinion pre- 
vails that conditions will improve shortly. 

Four well known lumbermen have organized a 
rowing team of the Portland Boat Club and are 


C9 LOUISIANA Co 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
> 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 


Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 

Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum ha) 














Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 











B UYERS will find our band sawn 
hardwoods well manufactured. 
Grades guaranteed under rules of 


National Hardwood Lumber Association. 


HARDWOODS 


We solicit. your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 
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HAMMOND,LA.. icrr 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 

















1 

100,000 Capacity” 

For Sale Circular and Gang Mill 
complete, with Planing Mill, Dry Kilns, 


| Sheds and Buildings; Five years old—In 
| A-1 Condition. Can deliver early in 1925. 


| LOCK,MOORE & CO., Lid., Westlake,La. 
| K. Moore, Pres., M.P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 
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Manufacturers 


Short Leaf Pine and Hardwoods | 
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Co PACIFIC COAST Co 





= White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








Shipped 


W orth 


Lumber F IR 


Company LUMBER 


during Dec. Jan. Feb. & March into 15 States 


i fe eR Mo. Minn. Maine 
5... Colo. Mich. Mass. 
Nebr. Iowa Ohio W. Va. 
Kans. Ill. NN: YX: 


without a single quality complaint. You can 
enjoy the same. 100% satisfaction in 
buying FIR from 


Worth Lumber Company 
6632 White Bldg., Seattle, Wash. 








WE KNOW 


what 187 mills 
are cutting 


DEFINITE, tabulated information that 
has taken years to compile—and it’s yours 
for the asking. 


_They’re all good mills, but it’s experience 
that directs us to right prices on your 
specific lumber order. 


Knowing our business helps yours. Write 
us your needs—the obligation is ours. 


“ASK ADVANCE” 


Advance Lumber Co. 
309-10 Lindelle Bidg., SPOKANE, WASH. 











The Polleys 
Lumber Co. 


Pondosa 
Pine 


Manufacturers of 


ne mcm Pe 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 








Lo gging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference kk 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


-American Lumberman “! $9. Destbom St. 


Chicago. IIL 











preparing to meet all comers. The members are 
W. H. (Big Andy) Andersen, of the Gerlinger Lum- 
ber Co.; Harold Howes, of the Inman, Poulsen 
Lumber Co., and Harry Aldrich and H. B. Cooper, 
of the Brighton Mills Lumber Co. All are expert 
oarsmen, 

Among visiting lumbermen was W. I. McKee, of 
the W. I. McKee Lumber Co., Quincy, Ill. 


SEATTLE, WASH. 


May 23.—Sentiment among lumber manufactur- 
ers and wholesalers here is rather more optimistic 
than a week ago. The rail market is showing con- 
siderable life for the advanced season and some in- 
crease in orders has been noted. The Atlantic coast 
market is also a little more active, and there are 
symptoms of life in the sluggish California trade. 
The export market alone remains undeniably dead. 

Manufacturers admit that the volume of orders 
for this late in the spring really is unusually 
large, but they are apprehensive because of the 
production that also continues heavy. Prices re- 
adjusted when logs dropped recently are holding 
quite firm and there are indications of an advance. 

Millmen generally and many of the wholesalers 
now figure that if crop weather remains ‘avorable 
in the Northwest and central West for a few weeks 
more an impetus will be given to farm lumber 
buying that so far has lagged. 

There is also a revived interest in propective 
railroad buying following the announcement that 
the Milwaukee is placing orders for 6,500 new 
cars as*replacements, with the needed lumber to 
be purchased on its Northwestern lines. 

A mill shutdown for part of the summer is still 
being talked, but there is nothing tangible so far. 
But the logging operators are pinching steadily 
and log production is decreasing as men in the 
woods are laid off. The approach of dry weather 
and fire danger is the incentive for closing. The 
fact that the water is still full of logs makes this 
decreased production of little real consequence 
except perhaps to the shingle manufacturers who 
are doing better, all things considered, than the 
lumber manufacturers, and would not care to see 
a cedar log shortage develop. 

A feature of the situation in this particular dis- 
trict is the strong local demand for lumber in and 
around Seattle. Retail dealers figure that local 
sales are running close to 5,000,000 feet a week at 
present. , May building permits bid fair to exceed 
$2,000,000 and the bulk of the construction under 
way and coming up is of frame residences and 
small apartments. Permits for 95 homes were is- 
sued last week, making the second best record in 
the city building department’s history. The build- 
ing movement promises to be strong the rest of the 
summer. 

The shingle mill of the Rockway-Webster Tim- 
ber & Mill Co. at Pontiac on Lake Washington, 
just north of the city limits, burned last Saturday 
with a loss of $65,000. Shingles and cedar stock 
valued at $25,000 were saved. 

F. W. Weeks, division freight and passenger 
agent of the Milwaukee Railroad, and chairman of 
the industrial committee of the Seattle Chamber 
of Commerce, returned from a three months’ trip 
to the Orient last week with a pessimistic report 
on prospects for increased cedar exports to Japan. 
Most of his time was spent investigating trade con- 
ditions for his company in Manchuria, Mongolia 
and other provinces under Soviet rule. Northern 
Manchuria and Mongolia, he says, are shipping 
cedar to Japan in increasing quantities. The qual- 
ity, he says, is nothing like as good as that which 
Washington, Oregon and British Columbia can 
supply, but will pass, especially since the Japanese 
ean get it for $8 or $9 a thousand on a very low 
steamship rate. He regards the oak produced in 
these provinces as too brash for export to the 
United States. He was also disappointed in the 
quality of the walnut offered for export. The 
ash produced, he says, is good and has export 
possibilities. 

Thomas Bordeaux, of Seattle, who began logging 
in the upper Puget Sound country in the ox team 
days, is rejoicing over the advent of his first grand- 
son, who was born in the Seattle General Hospital 
April 29. He is the son of Mr. and Mrs. Chester 
Raymond Bordeaux and has been named Thomas 
Raymond after his proud granddad, who declares 
that he is going to make a logger out of him. 
“He’s a real 100 section raft of No. 1 fir,’’ de- 
clares Grandfather Bordeaux, “and that says it 
all.” 

I. C. Iverson has purchased the interest of his 
partner, W. W. Wood, in Wood & Iverson (Inc.), 
owning and operating a big sawmill at Hobart, 
cutting principally for the rail trade. Mr. Iver- 
son becomes president of the company, but no other 
changes are contemplated at present. Mr. Wood 
will retire, declaring he has earned a rest and is 
going to enjoy himself and see some of the world. 
He is planning a trip abroad, it is hinted. The 
deal involved several hundred thousand dollars, 
but mo figures were given out. 

Russell (‘‘Rusty’’) Callow, rowing coach at the 


University of Washington, Seattle, was the guest 
of honor and speaker at the weekly luncheon 
meeting of the Seattle Hoo-Hoo Club yesterday, 
He told how he develops champion oarsmen and 
predicted that the Washington crew would fight 
it out with Annapolis in the coming race at 
Poughkeepsie. Rusty used to work in the woods 
on Grays Harbor and declared that lumberjacks 
were the backbone of the Washington crews al- 


ways. 
SACRAMENTO, CALIF. 

May 23.—Shipments of lumber, box shook, lath, 
molding and other mill products from Klamath 
Falls mills were three times as large in April ag 
in March. During March about eight hundred car. 
loads of lumber, box shook and other lumber prod- 
ucts were shipped from Klamath County. April 
shipments totaled 2,400 carloads. 

“The lumber market looks good. Cattle are com- 
ing back strong, with feed conditions excellent, 
Agricultural conditions are good.’’ These state- 
ments were made by E. G. Scammon, of the Red 
River Lumber Co., Westwood, at a quarterly meet- 
ing here today of the Sacramento Valley regional 
advisory council of the California Development As- 
sociation. Mr. Scammon recently underwent an 
operation here, but is now recovered. 

The camps of the Pelican Bay Lumber Co. are 
shipping about thirty-five cars of logs a day. 

A night shift has been added by the Big Lakes 
Box Co. at its sawmill. This company made the 
high average of 13,000 feet for an 8-hour shift last 
month, which is exceptional for a single hand mill 
without a gang resaw. 

The resaw installed by the Shaw-Bertram Lum- 
ber Co. has boosted the cut of the two shifts be- 
tween 20,000 and 25,000 feet. Without the resaw 
the plant was cutting around 130,000 feet. Now 
the mill is averaging around 155,000 feet, with 
two 8-hour shifts. 

The Calamas camp of the Modoc Pine Co. has 
been cut from fourteen sets of fallers to six sets. 
Although no statement has been made by the com- 
pany, it is evident that it plans to run the camp 
on a half shift until a new mill can be built to re- 
place that recently burned. Ray Hofberger, as- 
sistant manager, has been buying lumber to fill 
orders received before the burning of the mill. 

The Weed Lumber Co. shut down its sawmill at 
Weed this week for repairs. This is the first time 
it has shut down for longer than a day or so for 
considerably more than a year. 

A revision of the original plans of the Lakeview 
Mills & Timber Co. for its mill at Crane Creek, 
near Lakeview, Ore., which called for a daily ca- 
pacity of 25,000 feet, has been announced and the 
mill will now be built to turn out 50,000 feet a 
day. It is planned to have the new mill ready for 
operation,in July. 

The Loomis 10,000-foot sawmill at Viola, Shasta 
County, has been released for the season to Mar- 
shall Edwards and Leo Graham, who started up 
the plant this week. The lumber is sugar pine, and 
has to be hauled by truck fifty-seven miles to Cot- 
tonwood for shipment by rail to market. The haul 
from the mill to Cottonwood costs $10 a thousand. 
B. F. Loomis, owner of the mill, has 1,700 acres 
of timber land around Viola. 

The McCloud River Lumber Co. is planning to 
increase the water supply for its plant at McCloud 
by piping water seven miles from the upper falls 
of the McCloud River. The additional supply will 
insure sufficient water for increased operations for 
a number of years. The company is planning a 
total cut of 175,000,000 feet this season. 

Members of the Central California and the Sac- 
ramento Valley Lumbermen’s Clubs are the guests 
today of the Fresno Lumbermen’s Club on a trip 
which started yesterday to Sugar Pine and the 
logging camps of the Sugar Pine Lumber Co. east 
of Madera. Members of the three clubs met yes- 
terday morning at Chowchilla, forming a caravan 
to proceed into the mountains. A dinner and en- 
tertainment were given at Sugar Pime Camp last 
evening, followed by dancing. This morning the 
visitors inspected the logging camp, one of the 
largest in the State. Lunch was served at the 
camp, after which the return trip was to start. 

Announcement has been made by Manager James 
Danaher, jr., of the Michigan-California Lumber 
(o., that during the fall of 1924 an examination 
of its cut-over lands at Pino Grande was made by 
the Western Forestry & Conservation Association, 
whose report shows that both sugar and California 
white pines reproduce well naturally midway along 
the western slope of the Sierra Nevada Mountains. 
Pine second growth makes probably its maximum 
height and volume growth for California. White 
pine and Douglas fir also reproduce well, and the 
young stuff grows rapidly. 

Plans for preventing and fighting forest fires dur- 
ing the 1925 summer season were formulated by 
the State board of forestry at a meeting here today. 

F. D. Butler of Portland, Ore., brother-in-law of 
the late Warren H. Swayne, hag succeeded him as 
vice president and general manager of the Swayne 
Lumber Co. at Oroville. Mr, Butler was Portland 
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aes 
representative of the Loop Lumber Co., of San 
Francisco. : 

Manager J. M. White, of the Weed Lumber Co., 
weed, has announced that 920 employees have 
.jgned up to buy stock in the Long-Bell Lumber 
Corporation, organized last fall, the stock of which 
was offered on an easy payment plan. 


KANSAS CITY, MO. 


May 26.—Instead of looking pessimistically at 
the lumber market, lumbermen here are beginning 
to accept present conditions in a better light. 
tooking back, over the first five months of the 
year, they find that things haven’t been as bad as 
they looked, and that if the future is no worse, even 
if it doesn’t show improvement, the year will rank 
asa good one. Of course, prices haven’t been what 
they should from the manufacturers’ standpoint, 
put sales managers say that in a good many cases 
this has been the fault, or rather, the misfortune. 
of the mills themselves in failing to adapt them- 
selyes to changed conditions. Whether this change 
will be permanent nobody knows, of course. But 
gme sales managers here think it likely will be, to 
the extent that retailers will not find it necessary, 
as formerly, to buy stock far ahead of require- 
ments. 3etter railroad service, better roads and 
more efficient building service which distributes 
operations over a larger part of the year, they 
say, has given the retailer the opportunity of 
carrying a smaller stock and making more turn- 
overs, With a better profit at lower prices. Tak- 
ing this into consideration, they say, it will be 
lificult work to bring the retailer back to buying 
under the old system. 

One sales manager said: ‘We seem to be going 
through the painful process of adjusting ourselves 
to new conditions that we do not yet fully under- 
stand, harassed on one side by the mills which 
want us to keep the stock moving and on the 
other by the fear that whatever price we make 
smebody already has made a lower. It’s a great 
life, but I think it’s goifig to be a better one before 


“MINNEAPOLIS, MINN. 


May 25.—The amount of orders placed in this 
distributing center in the last week was declared 
tobe normal. It is noticeable, however, that the 
buying is being done in smaller quantities. North- 
‘rm pine is being bought by wood using industries 
and retailers only in quantities to take care of cur 
rent trade. Mills have found it necessary to ex- 
pedite shipping. Northern hardwood sales are in 





excess of those of a year ago, but orders are 
smaller. Although some large orders are being 


shipped, they are going to industries turning out 
aheavy volume of current goods. Northern white 
dar post and pole distributers are leaning most 
leavily on post business; there is a good demand, 
however, for the shorter poles.: 

Headquarters. of the Minnesota division of the 

Thompson Yards (Inec.), one of the large Weyer- 
laeuser interests, have been transferred from St. 
Paul to Willmar, Minn. Manager J. A. Lloyd, of 
the division, will move next week. ‘The move is 
merely a change of residence of Manager Lloyd, it 
was explained, and in no way affects the general 
leadquarters in St. Paul or any other divisions or 
ranches, 
0. E. Deckert, president O. E. Deckert Lumber 
, of Minneapolis, returned Sunday from a trip 
through North Dakota with 125 Minneapolis busi- 
less men on the annual trade tour. He was im- 
pressed with the strides North Dakota has made 
In the last year. 
: Two lumbermen from Winona, Minn., were in the 
Twin Cities last week. O. M. 3otsford, of the 
Botsford Lumber Co., said that conditions in the 
retail yards, operated by this company over a large 
territory, have improved materially since the be- 
sinming of this month. W: E. Heidel, president 
Standard Lumber Co., here on his way home after 
‘ business trip to Brainerd and other points where 
the company operates yards, said there has been a 
‘airly satisfactory volume of business this year. 


DULUTH, MINN. 


An improvement has been reported in 
— for mixed cars from northern Wisconsin. 
nnesota and North Dakota retailers, and in their 
inquiries, Operators are receiving a good inquiry 
‘T medium grades, but box makers show little in- 
test in low grades. Northern pine is steady at 
he prices announced a week ago. Some operators 
watend that the trade made an error in shading 
mee prices $1 on the lower grades and piece stuff, 
rtd consider that former quotations were fully 
atranted by costs. Jobbers here reported some 
fe aiken ne ceateme dealers during the last week 
; ‘ argo shipments, but no busi- 
= Was closed. 
we. lot shipments of mixed lumber have been 
ane ve far to enable sawmills at Duluth, 
tien ; irginia and International Falls to con- 
perations on a full-time basis without 


(‘9 


May 26. 


stocks in yards accumulating unduly. A survey 
has shown that the mills succeeded in getting their 
last winter’s cuts out of the woods more cleanly 
this spring than in several seasons, and their sup- 
plies of logs are larger, as a rule, than had been 
originally counted upon. The companies are figur- 
ing that their season’s cuts of saw logs and other 
woods products cost them a shade less than last 
year, mainly on account of the better efficiency of 
labor, with more men available for woods work 
and less shifting of woods. crews than ordinarily. 

Demand for lath on this market has picked up 
substantially, all operators in that line claiming to 
be practically sold up. Supplies of balsam lath 
were greatly reduced through the burning of the 
3ayly-Thompson lath mill at Duluth. That firm’s 
lath output for the season was reported to have 
been completely booked up. No plans for rebuild- 
ing the mill have been announced, but the firm is 
making every effort to take care of its standing 


orders. 
OMAHA, NEB. 


May 25.—This is an off season as to wholesale 
sales to country dealers, farmers being busy. Sales 
to retailers in cities and larger towns are of nor- 
mal volume. Country dealers do not intend to 
buy much until they work down their stocks and 
do not expect much business from farmers until 
they can get a better idea as to how their crops 
will turn out. The late frosts did not materially 
affect business prospects, for growing grain was 
not damaged to any extent. A considerable part 
of the State got rain last week, which improved 
the outlook. 


WINNIPEG, MAN. 


May 25.—Building in Winnipeg continues active, 
and local lumber dealers not well stocked are pick- 
ing up a great number of transit cars as quickly as 
they arrive here. ‘These sell at good prices, though 
last week a few tramsits of XXX shingles went at 
a sacrifice. There is a shortage particularly of 
2x4’s, both Mountain and Coast stocks. A tre- 
mendous number of new homes are being built, 
reasonable interest rates on mortgages encourag- 
ing building. Wholesalers report very little change 
in prices, except on certain items on which Coast 
mills are getting rather low. In western cities, 
business has not started as encouragingly, al- 
though a marked improvement is expected a little 
later. Country trade is still fairly well main- 
tained, but mail order competition in the country 
is steadily increasing and cuts into profits. Seed- 
ing is practically completed. The Western Retail 
Lumbermen’s Association building department dur 
ing the first half of May has supplied more plans 
than during all of May, 1924, and orders continue 
at the same rate, which is conclusive proof that 
business prospects are very encouraging. 

M. C. Walston, general manager Empire Lumber 
Co. (Ltd.), is on an inspection tour of Saskatche- 
wan yards. 

Charles Lee, general manager North American 
Lumber & Supply Co. (Ltd.), is visiting its yards 
in southern Alberta and Saskatchewan. 

The Rogers Lumber Yards (Ltd.) are reported 
to have sold their yard at Vanguard. 


WARREN, ARK. 


May 26.—-The market this week has been a 
coatinuance of the last few weeks in that de 
mand has been fair and prices have remained on 
practically the same levels, with a slight tendency 
by some mills to make reductions on some surplus 
items, such as No. 2 common boards. Reports 
from the consuming territory show that lumber 
is being delivered from retail yards in good volume 
and in face of this, buyers are still entertaining 
hopes of securing lumber later at lower levels. 
Mill stocks are broken and lower than at the first 
of the year. The volume of inquiries from dealers 
is about on a parity with the last few weeks. 
Most orders from dealers are for mixed cars; how- 
ever, they are not as badly mixed as some time 
ago. Some straight cars are being bought but 
they are few. Most orders from dealers call for 
immediate shipment. Industrial buying is of fair 
volume. There has been no decided increase in 
buying of car items, although these items are mov 
ing. Production this week has been normal. Car 
supply has been adequate for all needs, Ship 
ments have been somewhat heavier than new busi- 
ness and practically the same as production. There 
is plenty of labor. Small mills in this vicinity 
have continued to operate despite prices being 
lower than a few months ago. The small mills 
that are dressing their stock are pretty well sold 
up; however, few have contracted their output to 
wholesalers preferring to sell when stock is ready 
for shipment. Those small mills that are not 
dressing their stock are finding a ready market at 
prices that enable them to continue to operate. 

The hardwood market this week has shown no 
decided change, in that stock is moving but at 
prices that are not altogether satisfactory to the 
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mills. Some mills in this vicinity have sensed the 
overproduction and as a result have shut down 
for a period; however others are running full 
capacity. Uppers are moving, especially in gum 
and red oak. White oak is not much in demand. 
The hickory market is weak. Oak and gum trim 
bring good prices and demand is fair. Oak floor- 
ing is moving at slightly reduced prices. 


HOUSTON, TEX. 


May 26.—The small southern pine mills in east 
and southeast Texas with but few exceptions are 
out of the running, according to the best informa- 
tion available. The situation is this: The small 
millman, usually operating on a hand-to mouth 
basis, has got to the point where he can not make 
any money, and the banks and others who finance 
him are unwilling to continue doing so. The com- 
mon labor that the small mills have been employ- 
ing has sought jobs on the farms, and it has mot 
been difficult for the agriculturists to absorb the 
extra help since the recent rains. The small mills, 
if one is to believe authoritative sources, will not 
be a factor again until after crops are laid by and 
not then unless prices have increased considerably. 
At any rate, no one in this section of the country 
expects the small mill to resume operations on any 
considerable scale until late fall or early winter. 
Demand for pine is fair. Orders and shipments 
continue to exceed production. Prices remain firm. 

The smaller hardwood mills are affected to a 
limited extent as the small pine mills. One dis- 
tinguishing difference is the fact that some of the 
smaller hardwood mills are financed by whole 
salers. Hardwoods are quiet, but the mills seem 
determined not to make any price cuts. 
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BEAUMONT, TEX. 


May 25.—While here and there throughout the 
Beaumont territory a small mill or two has closed 
down because of the low price on southern pine, 
the majority of the small mills in east Texas and 
the three located within the limits of Beaumont 
are running full time, most of them with their cut 
contracted months ahead. There is a disposition 
on the part of many small mills to force surplus 
items by price reductions. The labor situation is 
satisfactory. 

Hardwood buying has increased somewhat in 
volume the last week, although some buyers seem 
inclined to hold off until later in the year in the 
belief that prices will seek a new low level. Those 
familiar with the hardwood game, however, regard 
this as highly improbable, owing to the fact that 
prices are already at rock bottom and there is no 
pressure from fresh cut stock to further ‘bear’ 
the market. 

Beryl W. Summett, of the Memphis Hardwood 
Co., when in Beaumont last Saturday reported a 
distinct revival in business the last week so far 
as his company is concerned. 


LAKE CHARLES, LA. 


May 26.—Conditions affecting southern pine 
have not been so satisfactory during the last week. 
The disinclination on the part of buyers to take 
on only such stocks as are actually needed and the 
ability of mills to make prompt shipments prevent 
the accumulation of well assorted stocks with both 
manufacturers and_ retailers. Order files are 
fairly heavy and during the last week showed 
a slight gain over production and shipment. 

Most mills in this territory are operating full 
time. Smaller plants are beginning to reduce 
operating time and are apparently determined to 


cut only enough lumber to take care of current 
needs, Unsatisfactory prices are also affecting 


smaller mills, as there has been a decrease in de- 
mand for mixed cars and only in exceptional cases 
are mixed assortments bringing top prices. Pro- 
duction generally is below the mark set last month 
and unless there is a marked change in the demand 
there will be a further shrinking in production as 
summer advances, 

The demand is fairly general, embracing most 
building items. There is still a great deal of build- 
ing contemplated and retail yards look for a con- 
tinuance of the present demand during the next 
few months. In spite of this condition, however, 
they are not making any effort to accumulate 
stocks. Demand from the railroads has also 
dropped off further. Not much change is reported 
in the oil field requirements and there was a 
little better tone to the export market last week. 
Prices are perhaps a shade weaker. 


NORFOLK, VA. 


May 25.—-The North Carolina pine market has 
been very quiet, demand for both rough and dressed 
being very small. The opinion is expressed that 
very little change for the better will be noticed 
before July 1 or Aug. 1. The weather continues 
fair and much stock is being offered. The small 
mills, while receding a little in price, have about 
hit bottom. The larger mills are a little weak on 
unsold surpluses, but as to other items are holding 
firm. 

There has been little demand for 4/4 edge No. 2 


and better, cither band or circular sawn. The 
eastern yards are pretty well covered and New 
England is buying very sparingly. Small mills, 


when they have any stock, are eager to ship quickly 
but will not accept much lower prices. The large 
band mills are holding firm until surpluses become 
burdensome. Edge No. 3, 4/4, has been very quiet. 
No. 2 and better 4/4 stock widths have not been 
very active. Much stock is being offered, and at- 
tractive prices have not tempted buyers, who are 
going to buy only necessities. No. 3 4/4 stock 
widths have not been very active, 12-inch showing 
more life than other items, partly due to lower 
quotations by a few mills. No. 2 and better edge, 
5/4 and thicker, also stock widths, are im very 
poor demand. Wholesalers having transit cars 
have been foreed to sacrifice them. Nos. 1 and 2 
bark strips are not moving. Misecuts are in little 
better demand. 

Sales of 4/4 edge No. 1 box, rough, have been 
a little better, most of them for movement north 
by water. Local box makers are buying little kiln 
dried, but are using some air dried edge and stock 
widths. One large plant here will be closed down 
for a time because of lack of orders. Air dried 
edge is holding firm, but stock widths are weaker. 
Kiln dried edge remains about the same. No. 1 4/4 
stock box has been very quiet, but most mills are 
still working on orders in hand. More good air 
dried stock widths are being offered. Edge 4/4 
No. 2 box continues very dull. No. 2 4/4 stock 
box has been very quiet also, with surplus ac- 
cumulating at the mills. Edge box, 5/4, continues 
very quiet, but a large sale of 6/4 edge box was 


made during the week for water shipment to Philg. 
delphia at a fair price. Box bark strips, 4/4, are 
very slow, rough and dressed. 

Sales of flooring, thin ceiling, partition etc. were 
much lighter and consisted largely of mixed cars 
for quick shipment. Kiln dried roofers have beep 
rather quiet, with price holding steady. Demand 
for air dried roofers has been light, and some galeg 
of 6-inch were reported at as low as $19 net f.o,b, 
mills, Georgia main line rate. Dressed framing 
is moving slowly, with rough very quiet. 


ELKINS, W. VA. 


May 26.—There is virtually no change in con. 
ditions affecting the hardwood lumber industry of 
West Virginia, about the same volume of stocks 
moving. Prices are considered unduly low, espe- 
cially in maple. In fact producers state that at 
no time in several years has the selling price of 
maple been as low as at present. No. 1 common 
and selects in white oak are holding their own 
better than any other items. 

As a result of a stockholders’ meeting of the 
Meadow River Lumber Co. held at Rainelle a few 
days ago, it has been announced that President 
John Raine will shortly leave for Europe, to be 
gone for about two months, with a view to in- 
creasing the volume of the company’s export busi- 
ness. The Meadow River company, having been 
shut down for six months or more owing to a fire 
which destroyed its mill, is now engaged in re- 
plenishing its stock at Rainelle, and the compara- 
tive lull in buying is affording the company an op- 
portunity to restock. 


SHREVEPORT, LA. 


May 25.—Southern pine demand is slow and un- 
satisfactory. All items are weaker, except perhaps 
B&better finish, doubtless due to scarcity, as mills 
are cutting less virgin timber. There is a scramble 
for orders and concessions of $2 to $5 are occa- 
sionally accepted. Physically, conditions surround- 
ing the hamdling of lumber from the stump to the 
car are almost perfect, with labor plentiful, but 
the mills have all been holding back on both manu- 
facturing and shipping. There is not much ex- 
pectation of improvement until fall trade begins to 
be assured through good crops. Hardwoods are 
not in much demand, and prices too low. 


NEW YORK, N. Y. 


May 25.—JIn certain sections of the city the re- 
tail lumber business is very good. This is prin- 
cipally in Queens and the outer districts of Brook 
lyn. Yards in Brooklyn that have facilities to de- 
liver down Long Island and that make a practice 
of long hauls, are making no complaints. In the 
heart of the city, lower Brooklyn and Manhattan 
chiefly, business has picked up during May, and 
there is every indication of continued improvement. 
Up in the Bronx the retailers are making few 
complaints, and especially those that deliver in 
Westchester and to points on the skirts of the 
borough are enjoying better than a normal turn- 
over. So June 1, all in all, will find the retail lum- 
ber trade on a much better footing. The really 
busy yards are located in Long Island, Jersey and 
in Westchester. 

The building boom on Long Island is greater in 
volume by far than it was a year ago, The new 
Long Island electrified line puts Babylon within 
fairly comfortable commuting distance and the 
building movement in that direction has just got 
under way. Just now Westchester has about all 
the building in hand that it can find men to ac 
complish and the houses being constricted are 
high class. 

The only disgruntled men to be found in the 
New York area are the wholesalers, though they re 
port some improvement, but say that the retailers 
have never before, in the face of similar condi- 
tions, held out of the market in such a manner. 
Lumber is going out of the yards much faster than 
it is going in. Yards for the most part do not 
appear to be well stocked. They have nothing like 
so much lumber on hand as they had a year ago. 

An evidence of the good being accomplished by 
the Long Island electrification may be seen in the 
business of the Freeport Lumber Co., a fairly new 
enterprise being conducted by Harry F. Mason. 
The property was formerly conducted as the John 
J. Randall Co. and was purchased by Mr. Mason 
after Mr. Randall’s death. The yard is adjacent 
to the railroad, has ample facilities for storage 
and with hustling business methods has come 
ahead rapidly in the last year. : 

The yard of Joseph H. Bensing & Co. (Inc.), in 
Williams Place, Brooklyn, and that nearby of the 
Broadway Lumber Co., are both well stocked and 
report good business in a fairly thickly populated 
section. Also in the same section is the yard 
the Globe Lumber & Millwork Co., which also 8 
enjoying a good rum of business. The Bensibg 
yard has expanded until it now takes up almost an 
entire block. ‘These yards cater chiefly to cu® 
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tomers in Brooklyn proper, the Broadway company 
having several branches. 

The Atlantic Sash & Door Co. has just com- 
pleted work on its new brick mill on Atlantic 
Avenue and it now is goimg full blast. 

Cc. F. Albert, of Albert & Kernahan (Inc.), New- 
ark timber specialists, announces that the new 
monorail system installed at the plant is in perfect 
working order. The plant is at Thomas and Jef- 
ferson Streets, and the firm also conducts a yard 
in Brooklyn. 

A number of New 
Atlantic City Friday 
annual meeting of the New Jersey State 
Loan Associations. 

J. E. Claney, eastern representative for the 
& Bushnell Co., has moved his offices to 
Grand Central Terminal. 


PITTSBURGH, PA. 


May 26.—-Some wholesale lumber dealers report 
a little better tone to the market here, with yards 
moving out a good deal of stuff and beginning to 
fill in where there are shortages of sizes. There 
have been no price changes for some time. South- 
ern pine, Idaho white pine, California pine, and 
western pine, and fir continue in the position they 
were in a couple of weeks ago. Some wholesalers 
report a little more activity in hardwoods. Dry 
lumber in most items is searce. The mills of the 
Babeock Lumber Co. and the Kendall Lumber Co. 
are running full time in the West Virginia hard- 


Jersey lumbermen will be in 
and Saturday to attend the 
suilding & 


Lord 
5617 





The Idea Of Ou 


‘lag Aeecentst sty fr oa" 





The safety parade held recently in New York 
City was the most elaborate of its kind ever 
staged there. More than 20,000 school children 
marched in the procession and Auntie Jay Walk- 
er was a conspicuous figure along the entire 
route. It was generally conceded that the most 
impressive of the many floats, advertising being 
taboo in the pageant, was that of the United 
States Flag Association. It depicted Miss Lib- 
erty holding the starry emblem. Miss Ellen 
Kamerly acted as ‘‘Miss Liberty’’ and Tim 
Conlin as the escort 





wood region. 
are able 
time 


Some retail dealers report that they 
to buy lumber cheaper now than at any 
previously in the last six months. 

Two crews of eighty men each have started work 

on clearing the timber in the Bear Creek region 
of Elk County, one of the last big g stands of virgin 
forest in northwestern Pe nnsylvania. It will take 
about six years to do the work, according to pres- 
ent plans. The timber is owned by the Central 
Pennsylvania Lumber Co., and W. S. Clark, of 
Butler, Pa., has the contract for cutting, peeling 
and stocking the logs, which will be shipped to 
Sheffield for manufacture into lumber. Two camps 
have been established in the forest area. 
E. V. and F. R. Babcock, of the Babcock Lumber 
Co., returned Monday from a ten days’ trip of in 
Spection of the company’s properties at Tellico 
Plains and Maryville, Tenn., and of the Babcock 
Carrier & Florida Co.’s holdings in Florida. They 
Stopped at Babcock, Ga., on their way home. 

The Pittsburgh wholesale and retail lumber deal- 
ers are making preparations for their annual joint 


picnic, to be held this year at Allegheny Turner 
Park, Perrysville, a suburb of Pittsburgh, Satur- 
day, June 27. ss 


BALTIMORE, MD. 


May 25.—Michael S. Baer, of Richard P. Baer & 
Co., is back from a tour of Europe, where he gave 
much attention to business and managed to book 
a number of orders. 

I. E. Hoffman, president Hoffman Lumber Co., 
Columbia, S. C., now in Europe, was heard from 
through H. B. Sale, vice president, who stopped 
here on the way from Fort Wayne, Ind., to Co- 
lumbia. Mr. Sale said that Mr. Hoffman had 
booked some business on the other side. 

George Fitchett of the Howard White Lumber 
Co., of Raleigh, N. C., was a visitor here last 
week and called on some of the North Carolina pine 
men. 

J. Harry Kraft, of the J. L. Gilbert & Bros. 
Lumber Co., was one of a party of Shriners who 
left last Saturday for Los Angeles, Calif. 

L. E. Mitchell, sales manager Superior Oak 
Flooring Co., of Helena, Ark., ran over to Balti- 
more from Washington last week and saw several 
wholesalers. 

S. Robb Eccles, a wholesaler of North Carolina 
pine and other woods, spent several days in New 
York last week, as host at the Baltimore Lumber 
Exchange exhibit in the Southern Exposition. He 
was succeeded by Charles Burgan, of the Burgan 
Lumber Co. 


George B. Jobson, of the Gauley River Lumber 


Corporation, has returned from a trip to the 
Pacific coast. 
W. S. Henderson, of Greenleaf Johnson & Son, 


North Carolina pine wholesalers, who paid a visit 
recently to Denmark, S. C., and Augusta, Ga., re- 
ported that buying in the South was rather spas- 
modic, 


The statement of April exports follows: 


Feet Value 
Logs and round timbers....... 30,000 $ 5,733 
Boards— 
RT re Te 18,000 1,415 
1 AE ee eerie eee 379,000 35,744 
NPRM ai ahale ia a) Grates /4 we xine olen ; 6,720 
WINNIE Serge oa aioe oars & siaearaad 53,000 26,582 
Other hardwoods .........«. 101,000 8,085 
CENCE TROOP ccc cd secessaueus "329 44 
Surface feet 
MOMGONM ccc ccnbeccedontacnsee 199,720 9,986 
Manufactures of wood......... ....6- 62,716 
RUC Er a tie Rack wean uetew wae ec a elale eels $157,025 


PHILADELPHIA, PA. 


May 25.—The market is inactive, manufacturers 
claiming that prices have reached low ebb, with an 
operating loss, while retailers continue buying only 
against immediate meed, despite reduced stocks, 
probably in the hope that they will force prices 
still lower. There is an unquestioned predomi 
nance of transit buying: and bargain seeking con- 
tinues. A number of wholesalers and mill agents 
report that they have had several cases where 
actual orders were canceled because purchasers had 
been quoted lower prices after ordering. Spruce 
retains a firm tone, and prices show no change. 
The lath market is active. Shortleaf pine also 
continues strong, with firm prices and a good de- 
mand. The finished lumber and millwork market 
is fairly active and maintains a firm tone. Dis- 
tributers of Canadian Northwest lumber have had 
a falling off in volume of sales, with price compe- 


tition from southern pine very strong. With in- 
tercoastal space running at $14.50 to $15 and 
boats hard to get, the market has weakened. 


There has been a $2 decrease 
in the last several weeks. 
on Pier 96, where a large volume is regularly re- 
ceived, than for a long time. The pier and grounds 
are filled. Several ships are discharging. 

The Lumbermen’s Exchange has decided on June 
11 as the date for’its annual outing. There will be 
a baseball game, entertainment and a real old- 
fashioned chicken and waffle dinner. The exact 
program will be announced at the meeting of 
June 4. 

The Derr Lumber Co. and the John H. Me 
Clatchy teams played their first baseball game of 
the season on June 19. The game, which was 
played at twilight, was chockfull of exciting plays, 
ending in the close score of twelve to eleven runs 
in favor of the Derr team. Several games each 


in common grades 
There is more lumber 


week are booked for the various lumber firm 
teams, and the season promises to be an exciting 
one, 

Three big forest fires which have destroyed val- 


uable timber land are raging in New Jersey. The 
most serious fire is at Browns Mills, where a 6,000- 
acre patch of pine was destroyed. Near Green 
Bank thousands of acres of valuable cedar was 
destroyed. The third fire swept over 10,000 acres 
near Elwood. 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
RAYMOND, WASH. 
ol Sales Office: PORTLAND, ORE. 


Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 
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Growth 
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Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 
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HEMLOCK 


411-417 Yeon Building, 
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Lumber 
Specialties 


Items which most 
firms don’t like to 
handle are just the 
things we do handle. 
We can furnish 
almost anything you 
want in Pacific 
Coast products. 


H. J. ANDERSON conc, 


Portland, Ore. 


301-338 Northwestern 
Bank Building, 
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R. R. Material 
Factory Stock 
Garage Doors 
Red Cedar Poles 
Fir Piling 
P. O. Cedar 
Built-up Columns 
Mouldings 
in 


Mixed Cars. 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
A very practical book, worth many } 


or managers. 





times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman / 
431 So, Dearborn St., CHICAGO, ILL. 
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There’s Money 


to be gained by buying lumber 
that is unvarying in quality— 


always uniform, and speedily 
shipped. 
That defines “Waite Lumber” —it’s 


dependable. Orders being shipped from our 


Minnesota Transfer 
yards, delays do not occur, as it is very rare 
to hold an order over 24 hours after we get it. 
Our prices will convince you that “Waite 
Lumber” with its good quality~~its prompt 
shipment is a | good buy.” 


Then it’s wise to get in touch 
with us! 


“Dive order's to Waite” 


5, BWAITE ~ 


* Lumber Company 43%, 


SECURITY BLDG MINNEAPOLIS, MINN 














SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 
Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco snsinnninienit PORTLAND, ORE. 

















All Lumbermen 
maketheirhead- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 








OPENED 1910 





Three Beautiful Cafes 


Room Rates: 
With Running Water, 
$2.00 per day. 


a With Toilet 
Z 75 per day. 














LAUREL, MISS. 


May 25.—Loeal southern pine mills report de- 
mand better than for many months. All items of 
yard and shed stock, as well as special cutting, are 
active. However, prices are very unsatisfactory, 
but some mills confidently believe that the next few 
weeks will bring better returns. Sales indicate 
that construction is going ahead at a great rate, 
and that retail yards have small stocks. Export 
trade is unsatisfactory both as to price and de- 
mand, although there are one or two bright spots 
in the market. The small mills are all busy and, 
on account of good weather, are getting out an 
unusual amount of lumber, which for the greater 
part is being held until in shipping condition. A 
small quantity is being sent to concentration yards 
green, or shipped green for creosoting purposes. 
There is practically no transit business done here, 
and no great amount cut on contract. While 
prices are not satisfactory, they have not caused 
any shutdowns in this locality. Labor is plentiful 
at reasonable wages. 

If. B. Lake, who recently resigned as sales man- 
ager of the Edgar Lumber Co., of Wesson, Ark., 
has become connected with the sales department 
of the Wausau Southern Lumber Co., of Laurel, 
as sales representative in eastern ‘Tennessee and 
Kentucky and surrounding territory, with head- 
quarters at Knoxville, Tenn. Mr. Lake’s experi- 
ence both in manufacturing and selling lumber well 
equips him for the work he is now undertaking. 
He will make a thorough study of Wausau South- 
ern products at the mill in Laurel before taking 
up his work in his new territory. 


JACKSON, MISS. 


May 26.—Local manufacturers and wholesalers 
report very little change in the market. Sales ex- 
ceeded production in this section, and prices re- 
mained stationary. The small mills are putting 
considerable low grade lumber on the market, 
although prices have forced many of them to shut 
down. This production of low grade lumber is 
causing an unusual demand on the large mills for 
high grade flooring, finish and lath. The yards 
are not buying much lumber for stock, the bulk 
of their orders being for immediate consumption. 
suilding in the South is very heavy. The export 
market continues good, all stock avails ible for this 
trade being shipped as available. 

Many prominent lumbermen have been in Jack- 
son the last week attending the hearing before the 
Interstate Commerce Commission on the proposed 
merger of the Vicksburg, Shreveport & Pacific and 


Alabama & Vicksburg railroads, with the Illinois 
Central. KE. A. Frost, of Frost-Johnson Lumber 


Co., Shreveport, La., and several other 
lumbermen from that section testified. 


NEW ORLEANS, LA. 


May 25.—-Mill reports for the week reflect a 

gain in southern pine bookings, a greater gain in 
= ln with production ranking considerably 
under both orders and shipments. Notwithstand- 
ing this healthy statistical showing, prices by local 
report are a little weak and a good many com- 
mentators rate the market unsatisfactory. Cypress 
demand is just about holding its own, with the 
larger mills maintaining their quotations un- 
changed. The southern hardwoods are selling in 
slightly larger volume, or about level with the pre- 
ceding week’s volume, or slightly under that level, 
according to individual reports. Hardwood prices 
by general agreement are weak. On the export 
side both hardwood and southern pine appear to 
be moving in good, though not in record, volume, 
and fair inquiry is reported. But in this division 
also, prevailing prices are rated unsatisfactory, by 
the local consensus. The volume of domestic de- 
mand, while not so large as expected, has been 
sustained and steady for some weeks. Appar- 
ently it represents for practical purposes actual 
and immediate consuming needs. Statistically the 
position of the southern woods seems sound and 
healthy, with the possible exception of certain of 
the hardwoods, where the mills have been work- 


prominent 


ing up unusually large supplies of logs accumu- 
lated during the dry season and there has been 
some resultant accumulation of stocks. 


Hf. S. Weston, of the H. Weston Lumber Co., 
Logtown, Miss., was last week elected president 
of the Mississippi State Development Board, at a 


meeting in which the Misissippi State Chamber 
of Commerce was consolidated with the board, 


necessitating a reorganization. 

By a decision rendered by the Louisiana supreme 
court today, the assessment on 53,500 acres of land 
owned by the Lyon Lumber Co., in Livingston Par- 
ish, is reduced from $10 and $12.50 to $3.50 per 
acre, the total reduction in the assessments being 
$331,872. .The tracts involved are cutover er 
which the company valued for assessment at $3.5 
per acre. 

Miss Orris Bradley, 
ley, 


daughter of John W. 
a& prominent lumberman 


Brad- 
of Hammond, la., 





“art of flight under skilled instructors. 





was elected queen of Hammond’s first annual 
“Strawberry Festival,” celebrated in that city 


last Friday. Miss Bradley 
val Ball, held Friday night. 

Miss Eleanor McCarthy, daughter of T. H. Me- 
Carthy, of the Ruddock-Orleans Cypress Co., prom- 
inent New Orleans lumberman and capitalist, re- 
cently acquired an airplane and has mastered the 
Last week 
Miss McCarthy made a successful flight to Shreve. 
port, in fulfillment of a promise laughingly made 
to Shreveport friends that she would “drop in on 
them” some day. 


TUSCALOOSA, ALA. 


May 25.— 
as last week, 
are low, 


presided over the Festj- 


The market remains about the same 
with inquiry rather heavy, but prices 
for though a large volume of lumber is 


voing into construction, the present is a buyer's 
market. Mills are accepting only enough busi- 


ness to keep going, as they 
prices being obtained. Lumber is being produced 
without profit. It is reported that some large mills 
are running double shift, but June 1 will probably 
see a curtailment in production. 


HATTIESBURG, MISS. 


May 26..-The demand for car material has been 
somewhat heavier and other items of cutting show 
improvement. Many orders are for quick ship- 
ment and, with weather favorable, both yaid stocks 
and fresh cutting orders are moving out without 
delay. Present activity indicates that the bottom 
has been reached and that any change will be up- 


are not satisfied with 


ward, The output continues about the same as 
for the last few weeks, with no indication of any 
increase. 


Cc. L. Gordy, who has been operating a small mill 
near Richton, will cut out within the next few days. 

The Cowan Bros. Lumber Co., Walley, Miss., will 
soon cut out, having exhausted its timber supply. 
It will likely re-enter the sawmill business at some 
other point. 


JACKSONVILLE, FLA. 


May 25.—Demand for southern pine during the 
last week has been far from satisfactory. Indus- 
trial buyers have continued to take only small 
amounts, while demand from the retail yards, 
which has been the sustaining factor of the mar- 
ket, is said to have slowed down a little. The 
long expected and hoped for increase in demand 
from the northern and eastern markets has failed 
to come. Manufacturers in South Carolina, Geor- 
gia and Alabama have turned to Florida, which is 
being offered more lumber than the demand war 
rants. Weather conditions have been favorable 
for logging and manufacturing and mill stocks are 
reported about twice as large as is normally the 
case. Buying from any source does not extend be- 
yond immediate needs. It is impossible to secure 
labor for extra handling at the yards along the 
lower east coast. 

Demand for shed stock was less than for several 
weeks, and except in flooring, all orders were for 
small mixed cars for quick shipment. Wholesale 
dealers are receiving very few inquiries. The movye- 
ment of late to southern yards has been direct, and 
they are the principal buyers. Sales of 4-inch 
B&better flooring were only on mixed orders, at 
steady prices; No. 1 was a slow seller at a reduc 
tion of $1—some of the mills in the western sec 
tion are selling at $36; No. 2 moved slowly at $17 
to $19 in solid cars to the wholesale trade, and at 
$21 to $22 to the retail trade; No. 3 sells at 
$11.50 to $12.50. Southern Georgia mills are sell- 
ing 3-inch B&better rift at $73. Demand for 5 
inch B&better flat is not large, at $53 to $55; No. 
1 sells at $40 to $45; No. 2 is not as firm, sales 
having been made at $15; No. 3, steady. Demand 
for and price of 6-inch are unchanged. 

Demand for %-inch ceiling was only on mixed 
orders and the movement was very light. Prices 
are: B&better, $45; No. 1, $41; No. 2, $19 to $20. 
Remilling plants report the demand for thin ceiling 
is exceedingly light, and that they have large 
stocks of B&better and No. 2 in both j-inch and 
ys-inch. They have cut the price of boards and 
are reducing cost of manufacture to a minimum. 
Prices of ,-inch are: B&better, $36; No. 1, $82; 
No. 2, $16. Prices of ,-inch are: B&better, $25; 
No. 1, $21.50; No. 2, $12.50 -artition is a slow 
seller, even on mixed orders. 

Call for bond siding from the Florida trade was 
a little stronger than last week, but prices are not 
as firm. B&better sells at $45; No. 1, $42; No. 2. 
$26.50. Stucco is being used on most of the dwell- 
ings in new southern Florida subdivisions. Novelty 
is selling in straight cars of No. 2 grade at $21 to 
$22; No. 38 at $11.50. The higher grades are 
moving slowly; prices are steady. Bevel siding is 
a slow seller. Prices are: B&better, $24; No. 1, 
$20; No. 2, $11.50. Square edge stock is being 
offered at: B&better, $24; No. 1, $21; No. 2, $12. 

Conditions in the shortleaf roofer trade did not 
undergo any material changes during the week. 
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Most orders are for prompt shipment of one to 
three cars. None of the retailers are willing to 
lay in stocks ahead, but are filling their require- 
ments as they develop. Stocks of boards at the 
planers are growing larger. Prices are steady. 
Longleaf kiln dried roofers are in fair demand by 
the Florida trade, but the movement to other sec- 
tions is light. Stocks are plentiful. Prices are 
steady. 

Call for rough and dressed finish in 1-inch stock 
is for the most part on mixed orders from the re- 
tail trade. ‘‘Novelty’’ work plants are the best 
customers for 6/4 and 8/4-inch. Very few in- 
quiries or orders are being received from the north- 
ern and eastern dealers. The large mills are hold- 
ing prices firm, but the small mills will sell at a 
concession as soon as they accumulate a car or two. 
No. 1 D4S boards are moving only on mixed orders 
to southern yards. Prices are steady. Demand 
for No. 2 boards has fallen off, and prices are not 
as firm. No. 8, 4/4 by 6-inch, are being sold as 
low as $12.50. 

There is no improvement in demand for large 
timbers and dimension from the North and East. 
The principal movement is to the industrial trade 
of the South. Yard schedules for rail shipment 
seem to be a thing of the past. The large mills 
are cutting their logs into other stock. Prices are 
not as firm. Sales of small framing were less than 
for several weeks, but prices show no change from 
a week ago. 

Railroad and car material buying is slow. South- 
ern buyers report no inquiries except for small 
lots of repair material. A few orders have been 
placed for sawn switch ties. 

A good volume of export business is available 
for the mills cutting this stock, and they all seem 
to have good order files and are not eager for new 
business for delivery prior to late July. Prices are 
satisfactory considering the domestic market. 

The mills are unable to supply the demand for 
kiln dried pine lath, but regardless of this the 
price remains at‘$3.75 to $4 for No. 1. Pine shin- 
gles are in fair demand at $4.50 for 4x18-inch No. 
1, and $1.75 for No. 2. 

Cypress shows some little improvement. There 
have been nice orders placed by several large 
southern and eastern trunk line railways recently 
for crossties, switch ties and trunking and capping. 
The yard trade holds up well, but calls for badly 
mixed cars that only the larger mills can handle. 
The demand for old grade selects in straight cars 
of 4/4, 5/4 and 6/4 holds up well, and in the Cen- 
tral Freight Association territory some of the 
larger yards having planing mills are buying this 
stock in specified widths rough, in place of ‘“C,” 
and are working it in their plants. The factory 
trade is not active and most factory select, box, 
shop etc. is moving to Florida. 


BUFFALO, N. Y. 


May 25.—There is likely to be considerable com- 
petition this season between the Panama Canal 
and the all-rail routes for lumber delivered in the 
territory east of Lake Erie. Buffalo has not taken 
much interest in the work of the Panama Canal, 
but it is now reported that Pacific coast lumber is 
coming into East Aurora, this county, and being 
carried in stock. The figuring shows that the 
canal rate is considerably the cheaper, if the west- 
ern shipper does not have to pay much to get his 
lumber to tidewater. If he does, of course it is 
better for him to use the rail route. Ome plan is 
to cover by canal the territory as far west as 
Rochester from Baltimore, and but for one thing 
this would soon cut out the rail shipments from 
the coast to that point and eastward almost en- 
tirely. The trouble is that this lumber is often 
pretty soft, and runs great risk of being damaged 
in handling, especially to and from the ocean 
steamer. This fact promises to make the water 
route rather unpopular, but it would seem as if 
the difficulty could be overcome by care and fore- 
sight, and means are likely to be worked out this 
season. 

Silver Creek, N. Y., which has a wide reputation 
48 a woodworking and mill machinery center, gave 
4 warm welcome last week to the Buffalonians who 
represented the Wholesale Merchants & Manufac 
turers’ Association on its annual excursion. The 
Village was decorated in honor of the occasion. A 
visit was made to the lunch-wagon factories, which 
are an important industry in the town. 

_ The Wilson & Greene Lumber Co., Syracuse, 
N. Y., is to open a branch yard at New Hartford, 
hear Utica. 

i. L. Abbott, vice president Atlantic Lumber 
Co., is making a teh days’ business trip to Michi- 
gan, 

1. H. Nelson, sales manager at Grand Rapids, 
Mich., for Jackson & Tindle, has been spending ¢ 
few days at the main office here. 

_A recent addition to the lumber fraternity of 
North Tonawanda is A. J. Baker, who has estab- 
lished «a wholesale and commission lumber busi- 
hess. He has arranged to handle accounts of mills 


in southern pine, white pine, hardwoods and west 
Coast stock. Mr? Baker has had an all-round ex- 
perience in the lumber business, and is thoroughly 
familiar with every branch of it. 

W. H. Schleyer, of the Kosse, Shoe & Schleyer 
Co., Cincinnati, was a visitor to the Buffalo trade 
several days ago. $ 

Frank M. Hendricks, vice president Hendricks- 
Caskey Co., has gone on a ten days’ trip to the 
Canadian mills in the Georgian Bay district. 

Albert J. Phinney, president Iroquois Door Co., 
leaves at the end of the week for Cape Vincent, 
N. Y., where he has a summer home. 


SPOKANE, WASH. 


May 238.—Conditions this week are practically 
unchanged from those of last week and the week 
before. Prices remain the same, but competition 
for business is keen. ‘There is a fair demand, and 
the actual volume of business, compared with pre- 
vious years, is good. However, with increased fa- 
cilities for manufacture and shipping perfected at 
many mills in the last few years, and increased 
costs of production, what was a good volume of 
business with many concerns a few years ago is not 
so considered today. 

L. M. Bullen, of the L. M. Bullen Lumber Co., is 
spending a few days in Portland on business. 

A. W. Laird, general manager of Potlatch Lum 
ber Co., Potlatch, Idaho, was at the Davenport 
Hotel yesterday and today. 

B. H. Hornby, of Dover, Idaho, was at the Dav- 
enport yesterday. 

O. Z. Brewer, of the Brewer Pime Box Co., left 
yesterday on a month’s business trip east. 

The Panhandle Lumber Co. is installing at Ione, 
Wash., a 9-foot Allis-Chalmers Type C _ roller- 
bearing band mill. It duplicates one that was in- 
stalled at Spirit Falls, Idaho, this spring. The 
company expects to inerease its output of high 
quality lumber at Ione as a result of the change. 


To Erect Shade Roller Plant in Oregon 


BEND, OrE., May 23.—The Hartshorn-Stew- 
art Co., manufacturer of shade rollers, will erect 
a factory in this city within a few months, it 
was announced here by E. B. Dake, representa- 
tive of the company who has been in Bend for 
some time making plans. The concern has a 
ten-year contract with each of the two Bend 
sawmills for all of the shade roller stock avail- 
able, and last year took more than five hundred 
carloads of stock from here to the factory at 
Muskegon, Mich. 

Special adaptability of the central Oregon 
pine, milled by the Brooks-Scanlon Lumber Co., 
and the Shevlin-Hixon Co. in Bend, for use in 
the manufacture of shade rollers is given as the 
principal reason for locating the factory here. 
The fact that these two mills cut an average of 
300,000,000 feet of timber in a year was given 
as an additional reason. 

A new railroad being built south from Bend 
which will tap large timber areas will make 
available additional raw material and also pro- 
vide a short outlet to the coast by San Fran- 
cisco and into the southwestern territory. 

Machinery for the new factory has already 
been ordered and construction of the first unit 
will begin within a short time. At first the slats 
will be manufactured here and shipped to the 
Muskegon plant. Later additional units will be 
added and the rollers manufactured here. 
Eventually an assembling plant will be operated 
here, according to present plans. Shipments 
will be made from the Bend factory then as 
far east as Denver and as far to the southwest 
as El] Paso, Tex., where it is estimated the Bend 
plant can compete successfully with the Muske 
gon factory. 

The Hartshorn-Stewart Co. is the largest 
manufacturer of shade rollers in the world mak- 
ing 70 percent of the world’s stock. The com- 
pany has its own wire mill at Newark, N. J., 
a cotton mill at Goldville, 8S. C. a tinting plant 
at Oswego, N. Y., and factories at Muskegon 
and Toronto, Ont. 


A RECENT survey made by the American Wal- 
nut Manufacturers’ Association, in which 1,000 
advertisements of retail furniture firms were 
examined, showed that 97 percent of the adver- 
tisements featured walnut. In 93 percent wal- 
nut furniture predominated and in 45 percent 
nothing but walnut furniture was advertised. 








5 reasons why--- 


you should specify Nicolai 
Garage Doors to your jobber: 


1. Soft Old Growth Douglas 
Fir—best for doors. 

2. 100% Vertical Grain— 
stiles, rails and panels. 

3. Durably Constructed— 
a quality far above the average. 


4. Custom Built— never ware- 
housed — always new, clean and 


bright. 
5. Nicolai Trademarked— 


your guarantee of absolute satis- 
faction. 


NICOLAI 


Door Manufacturing 
Company 


CableAddress 
“NICOLAI”’ 
Portland,Ore. 





PORTLAND, OREGON 


28 E. Jackson Bldv., CHICAGO, ILLINOIS 
_—") 
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Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Blidg., CHICAGO, ILL. 








Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 
ORDERS SOLICITED 


HUTCHINS Sterescco. 
torage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 
Local Phone: Chicago Phone: 


Blue Island 800 Pullman 8020 (No Toll) 











Pilot of the 
Credit Seas 


for lumbermen, is Clancy’s Red Book 
Service. Many have learned to de- 
pend on this service alone as their 
credit pilot and it has guided them 
safely for years. The service is avail- 
able to you at very reasonable rates. 


Write for full particulars and Pamphlet No. 49-S. 


Our Collection Department specializes 
on lumber collections 


LumBermen’s Crepit Association 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 







Engravers 
Plate Makers 
Die Embossers 


1108 ee oT EEL COMPANY 
Se. Wabash AITTSBURGH. PA 


6. K.HARRIG CIBHER BUILDING 
Avenue 20 


CALEe Acen® CHICA 
CHICAGO 








‘ Cruising q 
“D & S” Service offers you a pre- 
liminary examination of your tim- 
berland, a “strip” estimate, or an 
actual count of the trees. 

We report on the quality of the 
timber, defects of different kinds, 
insect and fire hazards. 


Investigate “D & S” Estimating ser- 
vice today. 


Drolet & Steenson 


Timber Estimators 
108 South LaSalle Street, CHICAGO 
Southern Office, - - - - sesemainnesin:” 

















C. Osborn, of the Medford Lumber Co., Medford, 
Wis., was a business visitor in Chicago this week. 

O. C. Scherzinger, of the Kneeland-McLurg Lum- 
ber Co., Phillips, Wis., was in Chicago this week, 
calling on members of the lumber trade. 

O. Rh. Lutz, sales manager, of the Scott & Howe 
Lumber Co., Ironwood, Mich., was among the 
northern lumbermen who visited Chicago this week 
on business. 


Announcement has been made of the removal of 
the Chicago offices of the Steven & Jarvis Lumber 
Co., Eau Claire, Wis., from the Association Build- 
ing to 10 East Huron Street. 

Cc. C. Fritz, manager of creosoted products’ sales 
for the Long-Bell Lumber Co., Kansas City, Mo., 
was in Chicago this week conferring with C. W. 
Lawrance, manager of the company’s local office. 


Nat F. Wolfe and C. C. Vanlandingham, of the 
Nat EF. Wolfe Lumber Co., accompanied by their 
wives, left Friday by auto for Indianapolis, where 
they will spend the week end and take in the 
auto races. 

J. W. Russell, of Roosevelt, Minn., manufacturer 
of pine lath, was in the city this week conferring 
with G. W. Molin and G. E. Eccles, lath specialists, 
who are exclusive representatives of Mr. Russell in 
this territory. 

M. H. Sturtevant, formerly sales manager of the 
3arnes Manufacturing Co., recently has become 
associated with Octavius Leon (Inc.), wholesalers 
of doors, sash and millwork at Yonkers, N. Y., in 
the capacity of secretary and general manager. 


Eliot Cobb, of the Eliot Cobb Lumber Co., 
Meridian, Miss., was in Chicago this week confer- 
ring with C. W. Pendell, of C. W. Pendell & Co., 
who is exclusive representative of the Mississippi 
concern in the Chicago and Milwaukee territories. 


Charles J. Kays, of California, has been chosen 
as the new secretary-manager of the National As- 
sociation of Box Manufacturers by the board of 
governors to sueceed C. V. Hodges, who recently 
resigned. Mr. Kays has already arrived in Chicago 
and is in active charge of the association offices. 

Charles Labbe, sales manager of Shannon Bros., 
Memphis, Tenn., was in Chicago the latter part of 
last week calling on some of the members of the 
lumber trade. Mr. Labbe is optimistic. He is ex- 
pecting an increase in the volume of business and 
improved prices. 


W. A. Gaetz, New York representative of the 
Deer Park Lumber Co., stopped in Chicago this 
week enroute to Deer Park, Wash., where he will 
spend a week or ten days inspecting the company’s 
mill and making a general survey of stock and 
manufacturing conditions in that section. 


George Holden, sales manager of the McGoldrick 
Lumber Co., Spokane, Wash., stopped in Chicago 
this week for a short business visit on his way 
home after spending the last month in East, visit- 
ing the main consuming cities and making a gen- 
eral survey of trade conditions and the business 
outlook. 


Effective May 1, G. R. Lyman resigned as gen- 
eral sales manager of the Taylor-Wharton Iron & 
Steel Co., High Bridge, N. J. G. R. Hanks, former 
superintendent of the High Bridge plant of the 
company, has been appointed assistant to the presi- 
dent, with full charge of all sales. Stanley Apgar 
has been appointed plant superintendent. 


Herbert Moss, sales manager of the Trinity 
County Lumber Co., Groveton, Tex., was in Chi- 
cago last week for a conference with Roscoe C. 
Clark, manager of the company’s local office. Mr. 
Moss stopped in St. Louis and Kansas City on his 
way north. He reports that business is good, 
although not in as large volume as he would like. 


D. W. Taylor, sales manager of the California & 
Oregon Lumber Co., San Francisco, Calif., stopped 
off in Chicago last week on his way home from 
the East where he had been looking into trade 
conditions and sizing up the business outlook. Mr. 
Taylor reported that buying in that section was 
rather spotted and on the whole not encouraging. 


A. H. Ruth, of the G. W. Jones Lumber Co., 
G. A. Vangsness and Ansel Olson, of the Vangsness 
Lumber Co., and Fred E. Andrews, of the Steven 
& Jarvis Lumber Co., were among the Chicago 
lumbermen attending the meeting of the Northern 
Wholesale Hardwood Lumber Association in Mil- 
waukee last week. Mr. Ruth is president of the 
association. 


T. Zurt Pero, of Moultrie, Ga., sales representa- 
tive of the South Eastern States Lumber Co., was 
in Chicago this week calling on the trade. Mr. 











Pero had been visiting industrial centers in the 
East before coming to Chicago. He has charge of 
sales for his company to the railroad and indus- 
trial interests, and in his swing around the circle 
has found a lethargic demand for lumber. 


F. L. Leidinger, manager of the Inland Empire 
pine department of the Burnaby Bros. Lumber Co., 
left the first of this week for Spokane, Wash., 
where he will spend several weeks on_ business, 
Mr. Leidinger will visit several mills in the In 
land Empire and will make a thorough study of 
manufacturing and stock conditions before return- 
ing to Chicago. 

W. B. Fraser, of the Coale-Fraser Lumber Co., 
who makes his home in Tacoma, Wash., arrived in 
Chicago this week to look over business conditions, 
confer with his partner, G. M. Coale, and _ in- 
cidentally take part in the annual tournament of 
the Lumbermen’s Golf Association of Chicago. Mr, 
Fraser is in charge of the Coale-Fraser Lumber 
Co.’s Tacoma office and looks after the company’s 
western interests, 

Ray Wilson, general sales manager of the Deer 
Park Lumber Co., Deer Park, Wash., accompanied 
by his wife, stopped off in Chicago this week and 
enjoyed a visit with his brother, C. H. Wilson, 
manager of. the Deer Park company’s local office, 
Mr. and Mrs. Wilson were returning from Europe 
where they have been spending an extended vaca- 
tion, cruising on the Mediterranean and traveling 
for six weeks on the Continent. 

John M. Lyon, retail lumber dealer of LaHarpe, 
Ill., paid the AMERICAN LUMBERMAN a visit on 
Wednesday of this week while attending a meeting 
of the directors of the Illinois Lumber & Material 
Dealers’ Association. Mr. Lyon’ reported he was 
doing a pretty good business in his section and that 
he expected it to continue for the rest of the year. 
An optimist, Mr. Lyon always looks for the bright 
spots in the business situation. 

Ralph A. Clark, sales manager of the Bloedel 
Donovan Lumber Mills, Seattle, Wash., stopped in 
Chicago this week for a conference with the com- 
pany’s local representative, E. W. Bache, on his 
way home from New York City where he had been 
conferring with Bloedel Donovan’s eastern repre- 
sentatives, Lockridge & Morris. Mr. Clark reports 
that a good volume of business is being done in 
the East and that the outlook is favorable. 


P. H. Jordan has been appointed assistant to 
C. W Lawrance, manager of the Chicago office of 
the Long-Bell Lumber Co., succeeding L. E. Smol- 
len, who resigned a few weeks ago to accept a 
position with the Walker Co. (Inc.) Hattiesburg, 
Miss. Mr. Jordan has been in the sales department 
of the Long-Bell Lumber Co. at its Pine Bluff 
(Ark.) mill for the last six years. He has already 
taken up his new work and will move his family 
to Chicago at an early date. 

A. E. McLean, general manager of the McLean- 
Arkansas Lumber Co., North Little Rock, Ark., 
stopped in Chicago last week,to confer with Ernest 
TT. Bond, manager of the Chicago office of the 
Hugh McLean Lumber Co., Buffalo, N. Y. Mr. Me- 
Lean was on his way to the company’s headquar- 
ters at Buffalo. Although regarding the present 
situation in the lumber industry as unsatisfactory, 
Mr. McLean is not disposed to complain and is 
hopeful of an improvement before long. 


Grant Gray, of the Gray Lumber Co., Minne- 
apolis, Minn., called on some of the members of 
the local trade this week before leaving for his 
home in Minneapolis. Mr. Gray had just com- 
pleted a trip through the eastern consuming terri- 
tory and reported that business was spotted and 
that, although nearly all firms were selling some 
lumber, the volume was not large. He found con- 
ditions good in Philadelphia and Pittsburgh, with 
business tapering off as he came farther west. 

A. Trieschmann, general manager Crossett Wat- 
zek Gates interests, spent Wednesday of this week 
in Detroit, conferring with the local representative 
of the Crossett Lumber Co. in that city, Charles J. 
Ashton. Mr. Trieschmann and members of his 
family will leave next Tuesday for a combined 
business and pleasure trip to the west Coast. They 
will go out via the Canadian route, visiting Banff, 
Lake Louise and other points of interest, and Mr. 
Trieschmann will spend a short time at Wauna, 
Ore., on business connected with the Crossett West- 
ern Lumber Co., which has a big manufacturing 
plant at that point. Mr. Trieschmann will be 
joined in Chicago by Mr. Ashton, his wife and son, 
from Detroit, who will make the trip to the west 
Coast with his party. 

O. M. Clark, of the Clark & Wilson Lumber Co., 
Linnton, Ore., paid the AMERICAN LUMBERMAN 4 
friendly call this week on his way home from 
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the National Chamber of Commerce meeting at 
Washington, D. C. Always active in public affairs, 
Mr. Clark never misses a meeting of the chamber 
and on a number of occasions has made trips in 
its interest to Japan and the Orient where he has 
a wide acquaintance. Mr. Clark says he often 
meets someone he knows from the other side of the 
world at these national meetings. 


N. Gregertsen, of the Gregertsen Bros. Co., and 
son, William N. Gregertsen, are members of a party 
of four who are spending the week end at Mr. 
Gregertsen’s summer home, Cypress Lodge, near 
Bagle River, Wis. ‘This will be Mr. Gregertsen’s 
first opportunity of the season to make use of his 
line and rod and he hopes to return with some 
tangible trophies of his angling prowess. Cypress 
Lodge is a monument to Mr. Gregertsen’s faith in 
his product, as it was built about a year ago en- 
tirely from cypress lumber. He expects it to serve 
several generations. 


N. H. Parsons, manager of the new distributing 
yard of the C. Ganahl Lumber Co., at 59th Street 
and South Park Avenue, Los Angeles, Calif., was in 
Chicago for a short time between trains on Mon- 
day, en route to his former home in Rockford, III, 
where he was in business for many years. Mr. 
Parsons reports a quite satisfactory business in 
Los Angeles territory, building keeping up at a 
good rate. That section is beginning to recover 
from the effects of last year’s drouth and other 
conditions that slowed up its development, and 
the outlook is quite encouraging for this year. 
Mr. Parsons’ concern is one of the seven largest 
retail distributing companies in Los Angeles. 


F. C. Knapp, president of the Peninsula Lum- 
ber Co., Portland, Ore., accompanied by his wife, 
passed through Chicago this week on his way home 
from Washington, D. C., where he had been at- 
tending the annual meeting of the National Cham- 
ber of Commerce. En route to Chicago, they 
stopped over at Jackson, Mich., to visit Mr. 
Knapp’s sister. The general sentiment prevailing 
at this important meeting, Mr. Knapp reported, 
was that business would be good throughout the 
year but better the second half than the first. He 
also said he was both surprised and pleased to see 
so much building being done, and he thought the 
lumbermen would get their full share of the pre- 
dicted prosperity. 


Chicago to Witness Big Rodeo 


Daredevil feats that have thrilled thousands at 
Cheyenne’s annual rodeo will be reénacted here 
this summer when the Chicago roundup and world’s 
championship rodeo contest is held in Grant Park, 
beginning Aug. 15 and lasting nine days. For the 
first time Chicagoans will be given an opportunity 
to see real “buckaroos” and cow girls and to wit- 
ness the dangerous sport of “bull dogging’’ and the 
riding of “outlaw” horses. It is the hope of the 
Chicago Association of Commerce, which is spon- 
soring the exhibition, that it will be the means of 
drawing thousands of new buyers and tourists to 
the city and thereby focus attention on Chicago 
as the greatest mercantile, industrial and recrea- 
tional center of the middle West. Cash prizes ag- 
gregating more than $30,000 have been appropri- 
ated by the association to preserve the spirit of 
contest in this one remaining typical American 
sport. Only those who qualify by skill and daring 
will share in the awards. 


(SEER aAnBnMS 


Vital Industries Show Improvement 


Increases in the production and sales of both 
automobiles and agricultural machinery and equip- 
ment for April as compared with the preceding 
month and a seasonal expansion in the lumber 
industry in the same period are reported in ‘Busi- 
ness Conditions,” official trade review published by 
the Federal Reserve Bank of Chicago and covering 
the business situation in the seventh Federal Re- 
serve district. 

Twenty-five representative lumber manufacturers 
and dealers of the district showed an aggregate 
increase of 7.7 percent in sales over the preceding 
month, with a volume of 1.7 percent less than 
April, 1924. Shipments of lumber from Chicago 
increased 1.5 percent, while receipts declined 4 
percent; the volume of both receipts and ship- 
ments was about 7 percent less than in April, 
1924. 

In the automobile industry, passenger car pro- 
duction totaled 384,902 as compared with 350,073 
in May, 19238, the previous high month. A gain 
of 18 percent was recorded over the preceding 
month and 14.2 percent over April, 1924. This 
was the first increase shown in the year to year com- 
parison since March, 1924, April last year showing 
a decline of 3.2 percent from March. April was 
also a record month in the production of trucks; 
the March output of 42,274 was increased to 45,534 
in April or 7.7 percent. The ratio of sales to pro- 
duction, as reported by manufacturers producing 


62.9 percent of the total April output, was 108.7 
percent. Sales by these same manufacturers to 
their dealers incrensed 18.7 percent over the pre- 
ceding month, while distribution to users gained 
28.8 percent. 

In the farm implement industry aggregate sales 
of equipment billed during April by manufacturers 
in the United States surpassed those of March 
and were greater than for the corresponding month 
of either 1923 or 1924. From all indications these 
gains are due to an improvement in the thresher, 
combined machine, tractor and other heavy ma- 
chinery divisions. 


Opens Wholesale Office in Savannah 


SAVANNAH, GA., May 23.—The Herbert G. Dun- 
levie Co. has opened a wholesale lumber office in 
the Realty Building here and will act as exclusive 
sales agents for the Dunlevie Lumber Co., Allen- 
hurst, Ga. Herbert G. Dunlevie, of Savannah and 
Allenhurst, who has been with the company at 
Allenhurst, is the head of the new Sevannah office, 
and in addition to his connection as sales agent 
for his old concern will also represent three or 
four large northern companies. 


Resigns After 22 Years Service 


CoLuMBUS, OHIO, May 25.—Robert Lee Hooker, 
who has filled the office of superintendent of the 
Big Branch mill of the W. M. Ritter Lumber Co. 
since 1916, has found it necessary to resign his 
position for the sake of his health, his physician 
having prescribed a complete rest for him. Mr. 
Hooker leaves the company after being with it for 
twenty-two years. In that time he has given most 
faithful, conscientious service and his outstanding 
loyalty and kindly disposition have earned the ut- 
most confidence and regard of his superiors as well 
as his associates. 











Thousands of commodious bird homes have been 
built this far in 1925. The accompanying illustra- 
tion depicts one with a number of unusual fea- 
tures. It is constructed of various kinds of tree 
limbs and lumber; has a ground floor with a 
great number of compartments, while above are 
mumerous roosts and nesting places. A generous 
supply of food is always on hand. This is one 
of the many bird outfits on the spacious grounds 
of the Park Ridge Country Club at Park Ridge, Il. 





Date Set For Local Golf Tourney 

George M. Coale, secretary-treasurer of the 
Lumbermen’s Golf Association of Chicago, in a 
letter sent out to members this week, announces 
that the association’s nineteenth annual tourna 
ment will be held at the Beverly Country Club. 
Tuesday, June 16. Members are requested to fill 
out the handicap ecard, accompanying the an- 
nouncement, and return it to the secretary 
promptly as failure to do so will automatically 
invoke the penalty of playing from scatch. 

There will be ten special events and four flights. 
Eight trophies will be awarded in addition to a 
special gold medal for the champion, a_ special 
medal for the winner of the “Old Boys’ section, 
and three prizes for the winners in each of the 
flights. The tournament will be followed by the 
customary dinner, enlivened by special entertain- 
ment. Secretary Coale is expecting a long list of 
entries, including several out-of-town lumbermen. 
Among the latter are W. J. Foye, of the Foye Lum 
ber Co., Omaha, Neb., L. E. Cornelius, of the 
Cornelius Lumber Co., St. Louis, Mo., and John 


M. Simpson, of Indianapolis, Ind., the 1924 
champion. : 

E. A. Thornton is chairman of the committee on 
arrangements, C. M. Smalley is chairman of the 
committee on handicaps, J. L. Lane, John Hansen 
and A. H. Ruth compose the committee on prizes 
and A. T. Stewart and Frank O’Dowd are in 
charge of the entertainment. The officers of the 
association are L. E. Rollo, president ; R. C. Biddle, 
vice president; and George M. Coale, secretary- 
treasurer. 


Recovering from Serious Illness 


MEMPHIS, TENN., May 27.—J. H. Townshend, 
executive vice president of the Hardwood Manu- 
facturers’ Institute, who for the last ten days or 
two weeks has been confined to his bed at the 
Gartley-Ramsay Hospital suffering from an attack 
of influenza and pleurisy, left the hospital this 
morning for his home, 1761 Carr Avenue. After 
recuperating for a few days he expects to leave for 
central Kentucky where he will take a month's 
rest. He will probably not be back in his office 
until July 1. The rest cure is the result of the 
orders of the attending physician. 

Mr. Townshend, in addition to his duties with 
the Hardwood Manufacturers’ Institute, is also 
secretary-manager of the Southern Hardwood Traf- 
fic Association, and president of the American 
Overseas Forwarding Co. Recently he was hon- 
ored by being named president of the Memphis 
Chamber of Commerce but since being elected has 
not been able to assume his duties. On orders of 
his physician he last night directed a letter to the 
board of directors of the civie organization tender- 
ing his resignation, due to his ill health, and that 
he would be unable to assume charge of the organi- 
zation until he had completely recovered from his 
present illness. 

Mr. Townshend’s condition was serious for a 
short time only but the attending physician states 
that a long rest is the only thing that will again 
put him back in shape to assume his numerous 
duties here in Memphis. 


New South Bend Lumber Company 


SoutH Benn, InD., May 25.—The latest addition 
to the lumber fraternity of South Bend is the 
Fortier Lumber Co., which recently was organized 
by A. W. Fortier, and will handle southern hard- 
woods in this territory. Mr. Fortier for the last 
thirteen years has been calling on the trade for 
the Hyde Lumber Co., of Memphis, Tenn., and 
prior to that time was with the Carrier Lumber 
& Manufacturing Co., of Sardis, Miss. 


a . e. 
Death Causes Liquidation 
CoLuMBUS, On10, May 26.—The death of J. W. 
Frye, of Dayton, Ohio, who was president of the 
Columbus Hardwood Manufacturing Co., chartered 


-about three months ago, will lead to a liquidation of 


that company before it is placed in operation. The 
coneern was formed by a number of Dayton and 
Columbus men and a plant at Lorain and McKinley 
avenues was acquired. It was to manufacture 
various kinds of hardwood lumber as well as 
veneer. Expensive machinery was installed when 
the sudden death of Mr. Frye held up operations. 
Mr. Frye was severely burned in his bed at his 
home in Dayton, probably from an electric pad, 
and died in a few days. sesides Mr. Frye the 
officers of the company are: H. F. Krebs, of Day- 
ton, secretary ; C. E. Bitzer, of Brooklyn, treasurer 
and Fred Ferris, of Columbus, general manager. 
Steps will be taken to liquidate the business either 
by selling as a going concern or by dismantling the 
plant. 


Permanent Receiver Appointed 


MARSHFIELD, ORE., May 23.—Judge John C. Ken 
dall, of the Coos County cireuit court this week 
made permanent the receivership of H. L. Kelley, 
for the J. L. Aasen affairs. Mr. Kelley was ap- 
pointed temporary receiver for the business which 
runs over $120,000, and the new order contem- 
plates the opening of the Aasen mill for sawing ac- 
cumulations in the Coquille valley between Coquille 
and Myrtle Point. 


HYMENEAL 


PRATT - McLEAN. — Miss Jean McLean, 
daughter of Mr. and Mrs. Hugh McLean of 
3uffalo, N. Y., was married on May 23 to Hazen 
Cc. Pratt, of Rochester. The ceremony was per- 
formed at the home of the bride’s parents by 
the Rev. M. S. Howland, pastor of Lafayette 
Presbyterian Church. Arthur E. McLean, 
brother of the bride and secretary of the Mc- 
Lean-Arkansas Lumber Co., Little Rock, Ark., 
was one of the ushers. The bride’s father is 
one of the most prominent lumbermen in the 
country with wide interests. Mr. and Mrs. 
Pratt are taking a wedding trip to Bermuda. 
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MICHIGAN HARDWOODS 


Hardwood prices show very little fluctuation, the higher grades being especially strong. There 
has been a slight reduction in 4/4, 5/4 and 8/4 Nos. 1 and 2 common hard maple, and hard maple 
flooring stock is being offered at lower prices. The following list represents the present market: 

No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
FAS Selects com. com. com. FAS Selects com. com. com. 
BaSSwoop Sorr ELM— 
4/4 $ 70@ 75 $ 60@ 65 $ 47@ 50 $28@30 $23@25 | 12/4 115@120 100@105 90@ 95 50@55 ..@.. 
5/4 75@ 80 65@ 70 52@ 55 380@32 24@26 | 16/4 130@135 115@120 105@110 55@60 ..@.. 
6/4 80@ 85 70@ 75 60@ 63 35@37 25@27 HARD MAPLE— 
8/4 90@ 95 80@ 8 65@ 70 40@42 ..@.. j “enm@ RRO ce eer eas . 
Besch— | ¢ bY aa 6/4 100@105 85@ 90 75@ 80 43@45 18@20 
5/8 No. 2 common and better 33@36 13@15 8/4 105@110 90@ 95 80@ 85 48@50 20@22 
4/4. 65@ 70 55@ 60 40@ 45 26@28 1820 | 19/4 120@125 110@115 95@100 55@60 23@25 
5/4 70@ 75 =60@ 65 =—45@ 50 30@32 20M22 | 1974 135@140 120@125 105@110 60@65 26@28 
6/4 75@ 80 65@ 70 = 50@ 55 35@37 20@22 | 1474 145@150 130@135 115@120 60@65 ..@.. 
Pon! 90 @ 80 G0@ 65 4042 2022 | 16/4 160165 1450150 130@135 60@65 ..@.. 
SI RCH-— vd 
4/4 115@120 95@100 55@ 68 35@37 18@20 | HARP Marie FLoorine Stock— _ 





5/4 120@125 100@105 65@ 68 40@42 20@22 | f/4 ---@--. ---@... 50@ 52 30@32 20@22 
6/4 120@125 100@105 70@ 75 40@45 20@2z | 2/4 ---@ -:@...  55@ 87 35037 25@27 
8/4 125@130 105@110 s0@ 8 45@50 ..@.. | Sorr Marie— 

10/4 130@135 110@115 90@ 95 50@55 ..@.. | 4/4 T0@75 60@ 65 45@ 50 28@31 18@20 
12/4 135@140 115@120 95@100 50@55 ..@.. 5/4 85@ 90 T0@ 7 55@ 60 36@38 20@22 
16/4 155@160 135@140 120@125 ..@.. ..@.. | 6/4 _90@ 95 75@ 80 60@ 65 38@40 20@22 
eds Me ae 8/4 100@105 90@ 95 75@ 80 40@45 20@22 
4/4 T0@ 75 60@ 65 45@ 50 28@30 21@23 END DrieD WHITE MAPLE— 

5/4 80@ 8 65@ 70 55@ 60 30@32 23@25 | 4/4 115@125 ...@... 90@100 ..@.. ..@.. 
6/4 $5@ 90 75@ 80 65@ 70 33@35 23025 | 5/4 1200130 ..:@... 95@105 ..@.. ..@.. 
8/4 95@100 85@ 90 T70@ 75 40@45 ..@.. 6/4 125@ eSODess SOOO 40... 6s. 
10/4 110@115 95@100 85@ 90 50@55 |.@. 8/4 1! lds 110... 110@120 ..@.. ..@.. 





WISCONSIN HARDWOODS 


Following are prices of hardwoods f.o.b. Wisconsin mill points: 


No. 1 No.2 No.3 No. 1 No.2 No.3 

FAS Selects com. com. com. FAS Selects com. com. com. 

“4/4 $100@105 $ 85@ 90 $ 63@ 67 $35@37 § pr en 
D 5 5@ 21@22 

6/4 110m 116 a5” Se 4246 *23Q24 a Se 75 -+-@... 45@ 47 25@28 19@21 
6/4 115@120 100 105 75@ 30 48@50 23@24 6/4. 85@ 88 ...@... ; 
8/4 120@125 105@110 85@ 90 52..55 23@24 8/4 85@ 90 il cw 65@ 70 35@40 21@23 
Bass woop— 10/4 90@ 95 ...@... TW@ 75 45@50 — 
4/4 70@ 72 60@ 62 50@ 52 28@31 22@23 | 12/4 95@100 ...@... 75@ 80 45@50 ..q@.. 
et 880 8 120 14 68 OF S2034 emer | LARD Marin 

‘ i) G 3 6@27 4/4 75@ 80 65@ 70 55@ 60 38@40 
8/4 93@ 95 82@ 8 73@ 75 40@42 ..q@.. 5/4.  90@ 95 80@ 85 ee 70 42@45 if 20 
BircH— 6/4 95@100 85@ 90 70@ 75 43@45 19@21 
4/4 112@116 90@ 95 53@ 55 33@35 21@23 8/4 100@105 90@ 95 75@ 80 48@50 20@22 
5/4 117@120 95@100 60@ 62 38@40 223@24 | 10/4 110@115 100..105 85@ 90 5§@60 ..@ 








Latest Reports on Lumber Prices _ 


POPLAR 


Cincinnati, Ohio, May 25.—The following are 
average wholesalers’ carlot prices, Cincinnatj 
base, on “soft texture’’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 


Sorr TeEXTURE— 4/4 5/4&6/4 8/4 
_) Se oo? ¥4 isee ts $110@115 
Saps & select... 75 @ $5 @ 9@ 95 
No. 1 com..... 3G 85 «63a 70 «70G fe 
No. 2 com. A.. 386@ 38 42@ 45 45@ 48 
No. 2 com. B.. 25@ yA @ 27@ 29 28@ 30 

VALLEY— 

PS sae e ai sinces > $ 90@ 95 $ 95@100 $100@ 105 
Saps & selects. 68@ 68 72@ Hy S@ 8&3 
No COM)... 0+ 45@ 48 52@ BG 60 


1 
No. 2 com. A.. 33@ 35 37@ 40 40@ 42 
No. 2 com. B.. 25@ 27 26@ 28 27@ 30 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, May 25.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No. 1 No. 2 





Clear Select com. com. 
Ot aioicieuiooie stems $55.00 $48.00 $30.00 $20.00 
Be. dipeinrernelea cet 55.00 45.00 30.00 20.00 
a cvansneeene sie 50.00 40.00 23.00 18.00 





Louisville, Ky., May 25.—Poplar siding produc- 
tion continues quite good, and manufacturers re- 
port very fair movement. Sales agents report 
fair local business, but country business could 
be much better. A much better total movement 
is being enjoyed this year than last. Local 
prices read: 


Clear Select No. 1 com. No. 2 com. 
6-inch ....$58 $46 $32 $22 
5-inch .... 58 42 30 22 
4-inch .... 50 40 24 18 





HARDWOOD DIMENSIONS 


Chicago, May 26.—Actual sales of clear short 
hardwood dimension, maple and birch selling at 
the same price as oak, were made f.o0.b. Chicago 
this week at the following prices: 





6/4 122@126 100@105 65@ 68 48@50 24@25 | 12/4 115@120 105@110 90@ 95 63@65 :.@.. rniture stock— Plainoak Gum 
8/4 126@128 105@110 85@ 88 58@60 21@22 sorr MArPLE— gxanit” Pn Oe oo +e 903.00 $48.00 
- —— “—— 90@ 95 50@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 el er erie 60.00 60.00 
12/4 ...@... -.--@... 100@105 ..@.. ..@.. 5/4 80@ 8 65@ 70 55@ 60 35@38 21@23 CRUE AE cicateh 6K s¥ibiesdeeesiesinaed 65.00 60.00 
Sorr ELmM— 6/4 90@ 95 T75@ 80 60@ 65 35@40 21@23 21% x2%x30” Sees eRe esieasies 75.00 65.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 #5@100 80@ 8 70@ 75 40@45 21@23 DEMME cA Picross Sete vemos 80.00 70.00 
5/4 75 78 65@ 68 560@ 55 30@35 23@25 Oak— Chair stock— 
6/4 80@ 8 70@ 75 60@ 65 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 1x4” and ‘wider x 19”........... 55.00 55.00 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 116x4” and wider x_19”....<.0« 60.00 60.00 
10/4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 2x4” and wider x 19”.....ccecs . 75.00 70.00 
12/4 110@115 100@105 85@ 90 55@60 ..@.. 8/4 1380@135 105@110 75@-:80 50@55 23@25 TEI EAN” acc cwcccnsvccreseesiees 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, SiS— HEMLOCK, No. 1, S1S1E— 
" ers. 10-14’ 16’ 18-20" 8-16’ +g “44° 6 90" 9-94! 

1x 4” = $26.00@28.00 $27.00@29. -” $29.00@31.00 $31.50@33.50 $28.00@30.00 | 2x 4” $31.00@33.00 $30.000032.00 $31.00¢033.00 $34.000 36.00 § sd. j0@36. 00 
1x 6” 28.50@30.50 29.50@31.5 31.00@33.00  33.50@35.50 30.00@32.00 2x 6” 26.50@28.50 27.50@29.50 30.00@32.00 33.00@35.00 35. 00@36.00 
1x 8” eye ge 31.50@ 33.50 33.00@35.00 35.50@37.50 32.00@35.00 2x 3" 30.00@ 32.00 30.00@32.00 31.00 @ 33.00 33.50@35.50 35.00 @ 36.00 
1x10" > ~ 50@33.5 50 32.50@34.50 34.00@36.00  36.50@88.50 —33.00@35.00 2x10” 30.00@32.00  22.00@34.00  33.00@35.00 —35.00@37.00 — 36.00@37.00 
“a 2.50@34.50 — 33.50@35.50 — 35.00@37.00 — 37.50@39.50 — 34.0036.00 | 2x12” —31.00@33.00 —33.00@35.00 —34.00@36.00 —36.00@38.00 37.0038." 

‘or merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. N kK xh, 6’ ¢ yer: 2x4” amis 4” and 

For shiplap or flooring, add 50 cents to prices of tog 1 boards. “ wn sing 20 RE Eee ae Rien ern ee 








St. Louis, Mo., May 25.—Current quotations on southern hardwoods f.o.b. St. Louis: 
a 9 red: weit cian seine QUARTERED RED OAK sida — 
FAS om 3 82@ 84 $ 84@ 86 $ 84@ 86 0 el , si ibis ict 
No. 1 com. 58@ 60 65@ 67 . 65@ 68 emg ‘com. Seba? et $200) 426 
No.2 com... 34@ 36 36@ 38 40@ 42 ll se aa mae SS 10@ 12 15@ 77 
py i ) 42 No. 2 com..... 44@ 46 50@ 53 57@ 60 
a Pa S. N. D. PLAIN WHITE OAK 
Asien: 55@ 56 55@ 56 55@ 56 ee 
" Meas |, POT 80@ 82 108@110 118@120 
<" eer 38@ 40 41@ 43 41@ 43 No. 1 com. and _ 
No.2 com... 25@ 26 28@ 29 30@ 31 - Bel. sees 56@ 57 64@ 65 68@ 70 
Plain red: % Z _ : COM... ed 37 39@ 40 42@ 44 
‘in red : - a a No 3 com..... 20@... 24@ 26 24@ 26 
FAS ....... 75@ 7% 82@ 8% s84@ 8 1 te poe +9 ae @ , 
No. 1 com... 51@ 52 60@ 62 65@ 66 ae. a ee a 
No. 2 com... 31@ 82 382@ 34 36@ 38 PLAIN Rep Oak— 
Plain sap : OM ic cimtes 78@ 80 98@100 108@110 
a 46@ 47 52@ 53 54@ 55 No. 1 com. and _ 
No. 1 com... 30@ 31 34@ 35 38@ 40 Dg Poa 55@ 56 60@ 62 65@ 68 
No.2 com... 21@... 23@... 23 50 No. 2 com. ..... 3d@ 36 38@ 40 42@ 44 
Corronwoop— POPLAR— 
ea 50@ 52 538@ 54 ...@... |. ereeeree 88@ 90 100@105 105@110 
No. 1 com..... 35@ 36 38@ 40 °::@::: Saps and sel.. 62@ 65 75 78@ 80 
No. 2 com..... 30@ 31 35@ 36 ...@..: No. I com..... 47@ 48 490 50 51@ 52 
Queneeund Weere tex , No. 2 com. A.. 33@ 34 36@ 38 37@ 38 
5 peggiliiat 122@125 185@140 150@155 No. 2 com. B.. 27@ 28 30@ 31 31@ 32 
No. 1 com. and 7 - aa Sorr MAPLE— 
"gba aves 75@ 77 82@ 84 90@ 95 Log run ...... 38@... 55@ 60 65@ 70 











HARDWOOD LOGS 


Memphis, Tenn., May 25.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 

F.o.b. cars 


Delivered Memphis 
Memphis territory 
Variety— Per M Per M 
Red & white oak. .$25.00 to $30.00 $17.00 to er 
NORTE, «ice vie's aavsssis-o16's 20.00 to 22.00 12.00 to 
PONG vvmewies nee 27.00 to 33.00 20.00 to 26. 00 
REPRIN.-Jo.so soca oipiel rere, Susie 20, 00 to 22.00 12.00 to 14.00 


Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12”& up) 25.00 to 35.00 17.00 to 27.00 

Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 

The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the 
distance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE”. SOUTHERN HARDWOODS 


Cincinnati, Ohio, May 25.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 Hickory— 4/4 5/466 /4_ aot... BEECH— 4/4 5/4&6/4 8/4 | 
quanreReD WHITE OaK— Not com... 22G... 8 OG 10 OGG to | Newt 'com.12.° 420 45 ATG BO ate 80 
FAS ails aia a Mert tte er tee erry tye No... 2 Com..... @ 35@ 40 35@ 40 NG. 2 €0tlkwc << 27@ 30 30@ 33 33@ 35 
Ta: S3@ 90 90@ 95 95@100 MarLe— _ 4/4 5/4&6/4 8/4 10&12/4 16/4 
we OA 5@ 5 54@ 59 «=+5BD ( BAS  wcccccscsccccsssccccess+@ 80@ ss $ 85@ 90 $ 85@ 90 $ 95@110 $115 @120 
No.. 2 COM....% 45@ 50 54@ 59 55@ 60 -f ba ies i pe 4 
‘ d wormy 43@ 45 52@ 57 55@ 60 Gio CONES dé = see woes beeee ee are 5O@ 55 65@ 70 65@ 70 75 90 95@100 
Soun me as Di .d xcckaedcvasedwiss 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED RED OAK— WHITE ASH— 
M.. fvc new caes STIOCGIG 3 ..6@Qce «sc Qin. ME darcreldeeaw aces. 2 2.0 cee eG are $105@110 $110@115 $125@130 $155@160 
No. t com....-; 60@ 65 ...@... iad Ola as ING. 2 COM SEG BGS: once eccnes 5O@ 55 7T0@ 75 75@ 80 100@105 95@100 
No. 2 com..... 40@ 45 $OBiece vet @ens NOk 2 COMP ie iia cu cckan cans wmnes 30@ 382 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
PAS veers. plos@tos s11s@iz5 s120@140 VALLEY HARDWOODS 
MOIGCEE. nc ses 85 5@ 9 cbs P P i ‘ 
gy oor bo@ bs 70@ 75 70@ q5 Cincinnati, May 25.—Average wholsalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com... «. 40@ 45 45@ 47 45@ 49 GuM— 4/4 5/4&6/4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
No: 3 COM... .<. 21@ 23 22@ 25 23@ 26 ber red : FAS. 6” & wdr:! f F 5e ) 
Sound wormy.. 43@ 48 55@ 60 55@ 60 re $ 83@ 88 $ 85@ 90$ 90@ 95 | KAS, & & war.$ 52@ a4 > B® Meee eh 
shiditiians No.1 com... 55@ 60 62@ 67 65@ 70 No. 2 com..... 35@ 37 37@ 39 °..@... 
BaSSwooD Qtrd. red, sap no defect iy - 
 —— 75@ 80 $ 80@ 85 $ 80@ 85 1. rarer 60 65 70 QUARTERED WHITE OAK— 
No. 1 com..... 52@ 55 57@ 60 57@ 60 No. 1 com. 44 46 a2 7 ee $120@125 $125@130 $130@135 
No. 2 com..... 30@ 33 35@ 40 40@ 45 — 78@ 82 86@ S& 88@ 92 Selects ....... 90@ 95 95@100 100@105 
CHEsTNUT— No. 1 com... 52@ 57 57@ 62 60@ 65 | Xe }com..... ps Be Fe. g 
WAS. ct asa $105@110 $115@120 $125@13 Sap: iw = ” y eeee 
No. 1 com....... oe 70 70@ 75 ug oe Bxbds., 13-17” GO@ 65 ...@... ee QUARTERED RED OAK— 
No. 3 com..... 20@ 21 21@ 22 y 2 Plain FAS 6” a " . 
Sd. wormy and & wider... 48@ 52 52@ 55 8=655@ 60 FAS ......... $110@115_ ...@... ...@... 
No. 2 com... 31@ 33 33@ 35 33@ 35 No.1 com... 35@ 38 38@ 41 438@ 45 No. 1 com..... 65@ 70 ...@... ...@... 
Sd. wormy and No. 2com... 21@ 23 22@ 25 23@ 25 NO 2 COMB 6. < 35@ 40 ...@... re eee 
No. 1 com. & Ww — 
pare ea ‘ ¢ ‘ P MAPLE— PLAIN WHITE AND Rep Oak— 
ee 35@ 37 37T@ 39 39@ 40 Spot worms N. FAS $ 80@ 85 $100@110 $110@115 
BirRcH— D., log run..$ 43 $ 55 $ 60 Selects .......° 60@ 65 5 65@ 70 T0@ 75 
Eee $120@125 $125@130 $130@135 | Sorr ELm— 4/4 5/4 G/4 8/4 No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 1 com. and VAS 4 65.--.+900 $65 $65 $70 No. 2 com..... 35@ 38 40@ 45 45@ 50 
os Sere 7O@ 75 75@ 80 75@ 80 No. 1 com.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 30 
No. 2 com..... 33@ 38 38@ 43 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy. 32@ 34 38@ 43 43@ 48 
Sales by Michigan and Wisconsin flooring mills The following are current f.0.b. Chicago prices Cincinnati, Ohio, May 25.—The following are 


of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 





ciation, averaged as follows, f.o.b. cars flooring mill 
basis, during the week ended May 23: 
MAPLE- Clear No. 1 Factory 
BIA” es cccnccecG@SSG chen $35.10 
Ee ee Rae ee ge ee Oy i —_—ee 
Mt Gime ee & wieue 92.03 74.72 39.14 
BI oie docu heals $5.41 71.65 42.73 
Be Ss. 6 owe ne wees 75.83 43.75 
12,x2%4 Ee -Siaretoehiae ofears 91.75 78.33 36.38 
Sl CCE 60.80 656° s¢-«ss 
Me ee srk So oe REA Wee 8 8=6._ ks see |060CO WSS 
3EECH 
OOM eee so wemeiecs nh or aor 
Bircn— 
BME oo sare lars wate ate Tee -0lCSewes CC 
Di” (‘Sica ween 84.15 (c | Se 
The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
May 16, as reported by the Oak Flooring Manu- 
facturers’ Association : 
138x114” 18x x24%4 ” %x1% ” 3x2” 








Cre Oth. WHE. . iss waders $96.33 $105.00 
Clr. qtd. red SEG sane 
Sel. qtd. w&kr 5.5 CS ae 
Clr. pin. wht ya} 56.14 68.138 
Clr. pin. red 1.2% 54.82 57.56 
Sel. pln. wht .02 fa 49.24 
Sel. pln. red Of 4S.; 48.25 
No. 1 common.... 45.68 25 By 22.98 
NO; 2 COMMON. ..5ccees GOOG -<<sasx ceeen 
Vy x1 Yi" " Hexlh” fex2” 

eel. Gtd. wer.... $6608 S7G79 ..s6. ss0cs 
Ce: Pim. wht... SI0€ S8.82 .secr $79.08 
Cr iis BO nce sacks, CO aveade Janeen 
sek. pin. wht..... 63:20 T2.0@ ..is- 65.50 
BOL. DU, ROG. ics sis cieees KGOR aeneag seccs 
NO; E ¢ommon.... S650 SGG@6 ..c6. sees 
Chicago, May 25.—The following are carload 


°,x2-inch square edge 
250 pounds a 


prices, f.o.b. 
oak strips, 
thousarmd 


Chicago, on 
weight estimate od at 1,2 
feet. 





—White——_ -———-Red——— 

Qtrd. Plain Qtrd. Plain 

CONE os uc tn sot $134.00 $87.00 $116.00 $84.00 
Sap clear ....6. SECU wesc “kane }86©Sanci 
WOISOG  cvcccsh ec 98.00 77.00 98.00 72.00 
No. 1 

COMMON acacia etaas o eukieuwn-ot waleaee ci $49.00 





BLACK WALNUT 


Cincinnati, Ohio, May 25.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, gee. 
Sel., er Pig 6/4, $155; 6/4, $160; 8/4, $170 

INO. 2, $100@102. 50; lg $110@112.50; 6/4, 
$115@117.50." 8/4, $125@127. 

No. /'4, $45; 5/4, es BO: 6/4, $47.50; 8/4, 
$50@52.50. 


on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 


Tank FAS Selects Shop Box 

4/4. ie 50 $108.50 $ 76.50 $51.50 $34.50 

5/4.. sos 229.00 113.50 86.50 63.50 36.50 

G/4.... ] 26. 50 116.50 89.50 66.50 36.50 

8/4.... 135.25 124.25 97.25 74.50 35.25 

10/4.... 141.25 130.25 103.25 80.25 ..... 

12/4.... 141.25 130.25 303:25 $0.25 «.6«: 

16/4.... 146.25 35.25 108.25 85.25 ..... 
Boards, Rough 

No.1 No. 2 

1x4 to 12”, random length...$55.50 $44.50 


Finish, S2S, Random Lengths 





: Clr. heart A B Cc 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 
1x2 to 11’, 
spec. wdths. 109.00 104.00 94.00 84.00 
J > 1 lle 116.00 112.00 102.00 93.00 

For 5/4, add $5 to above prices; for 6/ 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D”’ 
add $3; for 8/4 add $6. 

Bevel Siding 
A B . 
14”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 
Bungalow Siding 
A 48 
S658" from 17 stOGKss..< eee: $53.75 $45.75 
%<x8”" from 1%” stock....... 71.25 62.25 
For 10-inch, add $5. 
Lath 
No. 1 
SEERA cus kcduawdesvsdasecceutatwens $9.25 
RED CYPRESS— 
Old Grades Factory, — 
No. No. 1 
FAS Selects shop com, 
4/4 ag? 00 $ 90.00 55.00 $50.00 
5/4 105.00 95.00 70.00 50.00 
6/4 107.00 95.00 70.00 50.00 
8/4 . 110.00 100.00 $0.00 50.009 
10/4 . 135.00 120.00 P| ee 
12/4 . 135.00 120.00 Co ee 
16/4 . 145.00 130.00 Ud Sree 
Boards, Rough 
No. 1 com. No. 2 com. 
BA Co BGR. cinnt ee ees $53.50 $43.00 
MRM, ey cca hood crcicacmusean 60.50 52.00 
PO wecivasidanbens <xcee- © cater 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 
FAS Selects shop com 
4/4......$ 85.00 $65.00 $44.00 37.00 
Tl re 95.00 70.00 54.00 39.00 
lL See 95.00 70.00 56.00 41.00 
tT See 100.00 79.00 66.00 42.00 
Boards, Rough 
No. 1] No. 2 
Selects com. com. 
Wee eet eed $75.00 $44.00 37.90 
SOE ewiananes 75.00 44.00 37.00 
BRIG dadecenere 77.00 44.00 28.00 
RRA fcemoucees 85.00 54.00 41.00 
BO aaa wanes caedy ~<mexen 


Peck 
erg 


No. 3 
$36.50 


D 
$74.00 


74.00 
81.00 
t add 
grade, 


No. 2 
com. 
$40.00 
40.00 
40.00 
40.00 


Peck 


Peck 
$29.00 
29.00 
29.00 
31.00 
27.00 


average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 


Rules of March 18, 1922 
ty ll Selects, rough me 
SE dade wid Jane ansetaadeanaeee $74.25 $49.2 
TERS AEA Sore ee wh aed eee 84.25 61.25 
i, SRR CR Rae Meee oe hae MIL eae 87.25 64.2 25 
DIG Savedutbeccxedeasediaccetewed 95.00 72. 00 
Common, Rough— No. 1 com. No. 2 com. 
1”, random widths and lengths. $53.25 $42.25 
Finish, S1S or S2S— 

, 

Hea B c 
(> ee > eee $107. 0 $102 50 $92.50 $82.50 $72 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. ° 
YELLOW CYPRESS— 


Factory Rough— No.1 Rand widths 
FAS Sel. Shop No.1 No. 2 
LG Sawa wtads $75@85 $60@65 $37@42 $33 $25 
5@6/4 . 80@90 T0@75 52@58 38 27 
i? apes 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
MIN os oa a: danse ealne ouaras $40.00 $33.00 
ERIG SMG OE wavanncvesanaexens 47.00 30.00 


St. Louis, Mo., May 25.—The following are cur- 


rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 

Tank Selects Shop 30x 
WIAs Sawaavcamet $116.75 $ 68.75 $48.75 $32.75 
TC Be re 121.75 78.75 60.75 34.75 
ClO? 563 saare wae 123.75 $1.75 63.75 34.75 
Wes Seek cee 131.75 94.00 71.50 33.50 
ROIS ora calnnnwans 136.75 102.75 Chae \wwane 
RAED eaacedenseds 136.75 102.75 uh. ore 
BOPE «aidacadecees 141.75 107.75 S2.5e° wean 
POG SM Bi a 3 dodad tordeddaxcapdaacccus $24.75 
Common Rough— No. 1 No. 2 No. 3 
REI cadeondsacaeusgenal $52.75 $43.75 $31.75 
BMGe | wéxiadecadascdacecsxaas 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Cle oo. 

Hear A B C D 
1x4—10” . $104. oO $ 99.00 $ 92.00 $ 82.00 $72.00 
WEE “wacnene 110.00 108.00 110.00 90.00 79.00 
Be eda eax 127.00 122.00 112.00 104.00 ..... 
[51 fg 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&bdtr. 
EMO aaa veccudacuguaaaaeas $74.75 $65 75 a 
Lig x10” iadtiicunseeeueiagnes 79.75 — ey 
Bevel Siding— B 
x6” ee $45.00 $41 00 $28.00 
YELLOW CYPRESS— 

Factory— No.1 No.1 No. 2 

FAS Select shop com. com. 

I. PT Nee $7 $62 $38 $31 $26 
TS eres 80 68 52 35 29 
haa wac eke 80 68 52 35 29 
J, See 85 72 56 37 30 
Te ere 105 80 70 wa wee 
Boards— No. 1 com. No. 2 com. 1” random 
PRG akadswkcduces $42.50 ae tisk wns 
1 > 5a ee eee 42.50 er 
SO Sixiancaddaans 43.50 Jace" 8 =— ss waneae 
RSE: sutadadeacdade 53.00 er er 
WEG EEEA cdcauacaded 28 8|}») wage $23.00 
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Jacksonville, Fla., May 25.—Following is a recapitulation of f.o.b. mill prices obtained in this section during the week ended May 23: 
4 2 ~; — ay 22 AV 
Week ended May 23 May 16 | Week ended May 23 May 16 Week ended— May 23 May 16 Week ended May 23 May 16 
) . . . i 
Flooring Longleaf Dimension, No. 2 and Boards sini, “Mstiitie, Siding 
—— sae Better, D4S B&better— 20nd, © 98 ( or 
1x4 B&better 993.00 $45.28 : eS BOSO: s2hc: INO. 2 WOME 606 ais «9,510 28.00 26.78 
No. 1 com.. 17.50 42.53 | | 10- to 20-foot seus” tee Se Gack oceans nace 57.00 | Novelty, 1x6”— 
No. 2 com.. 19.13 18.90 sei Ce Pai i eS ee : eee 23.57 CMR RG 072 0 aa s: 38.50 
No. 3 com.. 14.50 13.74 2x8 Ft el Wee Te 24.70 27.25 No. 1 common— ING. 2 COMM oscc-0 cece s 21.55 26.00 
1x3 B&better rift eee ae Specified lengths ae oo IC ne sees 48.75 3evel]— ; 
~iuiesppstacilteaaa te 5842 59.12 | yg? eee 24.50 23,76 “= Beene 52.50 53.00 B&better .......... 24.00 ...., 
No. 1 com. flat 42.80 45.25 2x8 wah pe Hos j ; ; . Lan ese 24.64 1x 6 D45 wTCre Tre eT sped a 1 — se cerescce io eesee 
No. 2 com. flat... 18.75 17-21 | “49. to 20-foot Minton! itis ik bil... | leo oe 
No. 3 com. flat... a et eer - $23.50 $24.00 eta bett eee 31.00 
ISG NG: 200M... 40565: e000. 24.75 oe ee i Rea 23.50 23.29 No. 2 common POLDELLED oe sececeee a 
ox 8 935) 25,00) vO. & CO WO: UT COM .iicawsss gt Petes 
Le. a ee B. 2! : : ‘ . ; 7 
Ceiling Biase cokaeticsaneeees 33.00 BE NE see cen cs views 20-35 No. 2 com..... 15.00 15.00 
: + ‘ x Enotes 5 
1x4 B&better Seb | ¢ petted: ene = i Seppe ees 28.00 28.50 Roofers 
y : 15.00 2 PE ce eet oe er 26.00 1x6 D4S 24.00 25.73 . ? 
ee Se. Rte EE esx shaxsbaaenew ceeve 24.57 i. aan 96.24 | 1x6 No. 2 com........ 25.00... 
No. 2 com.... ee MND -narteticnakasaemenien 33.00 rw ag elllaleal 26.37 No. 3 com........ 19.00 16.50 
%;x3% No. 1 com 24.00 po dew ) ia pain 23 50 No. 2 Geotgia.... <.... 19.50 
No. 2 com... 15.00 Lath, Std., 4-Foot ‘ ; a 
ian No. 1 kiln dried...... 3.93 1.33 | No. 3 common ea dai 
on No. 1 green ......... 3.28 3.75 ere 12.50 17.00 | 4x18 No. 1............ 
ixé No: 2 com... .....: 23.00 WO. 2 Bil Ged 5 oasis icc 2.50 26 & up DtS vies 19.00 17.50 BMS INO. - 25.0.4 Caccvees’s Bet avidse 
The following f.o.b. mill prices are taken from sales mad» during week ended May 23 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- Pc sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, we City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. ta. Ala. Miss. Mo. 
vieemee - ee Boards, S1S or 82S _—— Timbers 
1x3” EG ne vee 10.00 72.92 73.91 Noi. 1) 3x8", 14 and 16’.... 86:00 ...... Fen eaticte ™,, 1 Sq.E&S S48, 20’ and under : oar 
eter e eee ee neces scene . 08.49 Other Igts. -»2- 40:50 88:23 88.2 BS a pe rg Ane tee seeee 28.48 29,12 
No 1 56.00... tetas ixt0”, 14 and 16’... S962 ..... a AE AE 10” AS Stet ean 28.50 33.81 
No. 2 Eek Lot Sa eer Ihth i ses Goes 38.00 37.82 Bo Sinise cal eaemenis ee Liat Leen 39.47 39.2% 
BG Bé&better 16.00 93.31 52.88 52.01 ixio’ 94 and 80.6; SUE. coc cees ie Bi Pare iter eas. Benth. vscce ASB 
D nsceccecsecoeee + teens ne eee 45.69 Other Igts. Lea ne re Vers 51,75 Se eisiaigieprvib sicaaptte reel Mame eae GEE. Garactins 42.18 
No. 1 41.58 44.64 ..... No. 2 (all 10 to 20’): Plaster Lath 
No. 2 ....... 2.2 20.00 21.05 25.38 ix6 40) 02" .c5 cats ae J See ; Pere — 
1x4” EG B&better GLIT ..... 66.50 69.96 ee eee rors oy) 22.00 21.47 21b4 | NO- 2s 96%) 4% -.0-e eee eee 3.97 4.00 4.11 3.86 
Dw. e eee eee eee ste ete aee vee 44.25 MRO acon aceon ne 22.50 24.50 23.56 22.14 | NO- 2 %%, 4’....-..-0.00e. eM suse 2.10 
NO, 2 wesc eens ra tees eee. 80.54 MMe es iene cab sistent care we 31.26 23.00 23.28 27.40 Byrkit Lath 
FG B&better ..... 58 42.73 45.44 43.56 | No 4 (all lengths): ADEDIRG i eh ner ene Plies) Usenet 14.95 
ee 36.04 BS Oe Wee oiciss ease 18.00 18.50 ..... RIMMOMIO Sean it one eae. actin | ay ees 15.49 
BO 2 oxen scenen gr ae ES er iee 17.50 18.30 16.49 12’ and longer............ i Sees 16.14 
NGS: cswiiiwsisacie 23.64 18.14 20.21 23.67 GA, ee. ete ee seve 20105. 49.96 
BORIS Siivigysuse, aiees 300 1208 | i565 Pee fee a eee 18.72 18.28 ew ss Car Material 
ae ee OR CA | ee S06 “OO sceve io. 4.5 rj P ngths 9.34 5.95 d x4 and 6”): 
~ 2 2 OR 21.67 21.18 ..... a Sy ay ee Oe ee a. B&better, 9 and 18'...... 0.6... cece eee 49.93 
No. 8, C. M. eke eeets 1GBS 2.0%: Jambs ° a Berea estes). Ue inees. actors 30.00 
iat me ie ee ee ? ee oS on ebenede ~~ 
cul: 4 pe a = 1%, 1% & 2x4 & 6"! Th.) TRO Wes BE Gs cc cceccce. sesae Gann 22.13 
6x4” B&better ...... .... $7.11 42.25 38.51 35.96 Roofers Car Sills 
Se eee 29.75 ..... 34.00 29.27 | No. 2. 1x6” SA 22.47 22.93 S48, Sq. E&S: 
No. 2 ....... 21.00 17.00 17.84 20,21 a REA AE eae at? 93.84 24.87 ..... 8”, 34 to 36’... .. cece eee eens teen 43.36 
Sexe” Wilhetter a. sc. ccs a eee 46.75 : BS Ea parece lee ca/cclaje:’ ails TO eee 
NG sxaesvasedenssn 38.00 43.00 42,00 : Shiplap Up to 8”, B24 to 86"... 5.6. 35.00 
Sacetiion Nop 1x8" aeete" os BSEGO! sooner ayes wa 3; 38 to 40’ 
: es Other Igts. a wate 33.24 ' Pam acne gees Saas Seeks 
ail & 6" -aenaonend REG AS 19.25 48. 15 45.64 maa 38 4 ue . 1 ~ _ od Soy woes 40100" oss. 
NO”. Coreereovresesens eeeee ” . 00 No 9 (10 to 20"): = 9 te t 10’ eoeereeee eeeee 33 00 
lo. § es) 26.00 Y4.81 23.31 Hs laa? caalaal ee i ee || Se re 33. 
ea aa lab i, ee 1X BY seen eee 23.23 21.00 21.88 21.68 | Up to 14”, 34 to 36’....... ee 
RGU PAVE 2+. ee e- ee i: BMI isle eicaletorsisvelels soewe Come 22.0% - 22:31: 38 to 40’ 51.00 +3 95 
PE! Wh ncseciacwecewas, <bardak See ask deme No. 3 (all le ngths): 0 er ol. DD «aa 
Bevel Siding peso ee ~*~ a, 17.55 see a4 en 
GeBPMEOMCE cin cccesacs susan cakes: Gomer 35. 1x10” Sane ee: 18.58 18.00 19.75 18.02 
Drop — Grooved Roofing : CROSS TIES ; 
1x4 or 6” B&better ........ : 20 ape =o a= Wow URI"; ober MeIBccc., caees. chews) Gomes 38.25 St. Louis, Mo., May 25.—The following cross 
ere . 0.00 39.00 37.6 37. . i i ri r il, f.0.b. St. Louis: 
Me Be eivevecennd 28.00 26.00 22:80 17.76 Dimension, SIS1E st 7 oe ee en. Se Wieiieniieil 
ats anil oR Seg ne ey ZOO os sic 20.37 27.02 4 
B&better rough Finish | RA pce ee 85 : White Southern 
Te ae | ae 13.05 ASST ..... (I a esteotense 2 a ai Oak one Fe 
IE cncchucawSatateteed waawe  waainn 47.14 49.25 18 @ 2000.0... No. 6, 7x9”, 8’, 9=inch face..... $1.50 $1.30 
SURES temicwarn Onde as POM 500 10’ to 20’. No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
ME, io eccaockuoionecd 52.00 58.00 CE BSD pecans No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
ee i | oa re renee 7.) | eee BG Norge Se ae No. 2, 6x7”, 8’, 7=Ineh face....... 1.15 90 
i ickknnereteetbeadeseen sauce 5 as 7 60.00 | =e e Seae No. 1, 6x6”, 8’, 6-inch face..... 1.05 80 
, ow BDO: gona BO" ccs 
Bina tcc ee 54.50 dl a a Red oak and heart cypress ties, 10 cents less 
vax? oe DS °y 8”. 10° gate hite oak; sap cypress, 20 cents less than 
BARI? rai oecseaipescweeas 22. 72.50 BEGUIIO! oon than w 
1% and 2x4 to 12”.... BOO. os5 i ee ees white oak. —_ : 
Be Be BY SKID” 6 ois cisecew as . 57.00 | eee eee Switch Bridge 
B&better surfaced: 16 ae 20"... Ties Plank 
SERA Sc ckoostciwsuals:, Besewe atin ee 10’ to 20’. PWHUCC HORNE iiie:s sisersicrsescinn asec eeasOo $42.00 
LEO” ils arc acciehisaode ax 50.00 ..... 53.50 52.72 P| ade: | | [am eee 28:96 BO:00) | PREG GAME 5.oce occ oaore.s:6,s00 Svereinerorn taOLOO 38.00 
SRS ceituycavicsmiamseaed 52.70 48.68 51.62 55.40 1a EO mre SOO) css 25.15 28.16 
1X8” oes sees eee eee 52.70 56.25 57.23 57.73 Meee aco ye 32.00 27.00 24.82 29.84 
Re ae 8071 00:00 S140 OH00 Is 2000002 3x00 2 B99 B22T RED CEDAR SHINGLES 
ME: ccntbawscede siwanae 6.0 5.22 58.4 10’ to 20 3- { 
OE a | 1c nee! 67.25 2x12", 10’ .......... Seattle, Wash., May 23.—Eastern prices f.o.b. 
EMO, Lisboa, v oloed sche 68 Ne cou mill are: Per square Per M 
SARI ccc ibichocutierniees 81.6 We reetee ee 36.30 es 
NRE rs siscuag caben: cedaisi. ako Benes 50.12 18°20... 37.01 4 bunches 4 or 5 bunch 
6/4 & 8/4x8”"...... 67.56 Re AO ac DODO niaans ces aieeeen First Grades, Standard Stock 
6/4 & 8/4x12”".......... 80.75 | No. 2, 2x 4”, 10’ .......... 23.85 | Extra stars, 6/2.. mer a $2.45 
a> yrving © -:- a ead cet ne 22.64 | Extra stars, 5/2 ee 2.65 
SS are ee 15:00. ..ia. Mey Kee cee 23.77 ’ eS ee “40 300 
SRE SER Reehaeee<e Sanuk -Shavle teedare 46.75 J eB eee 27.58 ha a3 joie unit uae has 3.01@3.05 3.75 @3.80 
SRO kr cctasiiagimasok’ Exit belan 10.00 43.25 1 t0020"..- ORG oes as errects, eisielaieaisisisroiecois —— | Oo ae 
BR SL IE yn ne ve 43.25 Re BO rk 18.96 Eurekas Reker ee ee eee 2.13 = 3. 0@4 15 
Ee UE Cee . 48.25 yee ae 19.25 POTECCRIONS: 66.86.s-0s0080 ees 3.47@3.50 = 4. . 
Si eo a. 1G” ......555, 20.76 First Grades, Rite-Grade senuntnet Stock 
1% and 2x4 ito i ag A le es i ee O...5.. 93. 2.50 
staan ace er acai oe ar, 19, 0 Mes BAB Hixtra stars, 6/2..00..00.. g9n@2.24 *2.15@2.80 
Casing and Base sill BS Sie ee : TUXtPA CICAPS -..666..0 005 pate 5 
oe ., alin rea aal Biante 39 § Perfects, 5/2 ....-.-- sehen s.05@8. 09 3.80@3.85 
4 and Ph, eragineaissieits ww Sie weee- = ©6661.00) 54.89) 63.85 7 oe ae ee re aie rae Eurekas 3.85 
PRN ois oc cewiediccenr _ 61.50 ... 05.00 78.17 4 . » #y vee 25. cd so Gs Aceh eaten ¢ HH 475 
e ci : 1S ida 4 oO PF «tees co888 crocs 2 = een 6.4. 66.0 0@ Oo e-0re eo 40% 
No. 1, 1x4”, 16’ a » = ng ae: es 4 Nearest a oe Ee dies 20.00 Second Grades, Standard Stock 
Other Igts. sees 32.90 iW cao ee inmion Common stars, 6/2........$0.88@1.00 $1.10@1.25 
1x6", other Igts. ... ..... -+++. 37.58 mak O..... 25.00 21.00 20.01 Common stars, 5/2........ _.92@1.08 — 1.15@1.35 
No. 2 aime sah ae ae tnoe cides 10’ to 20". 24.95 ..... ts eee Common clears ......... .. 1.40@1.48  1.75@1.85 
2 a Oe eres 6.57 42 3.30 3. 9yyoO" , o4 75 a 
2 Rees 0.73 21.00 20:82 19.46 meas Soci 3s —. British Columbla Stock, Seattle Market 
No. 3 (all lengths) eae ag ae - ‘03. 27:89 | XXX_(Canadian) ........._......... $3.45@3. 
iee” Gwe es sawehsclboa cs) aehae 13.36 12.50 13.43 18 & cee 7.65 9389 2995 ee Cie Bs) 66:60 6.0:0-000 eee 4.05 
BEG een ese 14.00 18.00 16.49 15.56 10-40. 500'... JS... ee eee MOMORCON oes gve arciaserd xe ere es 3.49 4.80 
Shortleaf Timbers NOABMORSS. ccovssamsa sincere 1400) eos 11.50 14.62 | Perfections ............... .68 5.00 1.70 
No. 1 S48, 20’ & under: REO”. scala nasaksse BED: ns Ecos 19;71 | SX 6/2 16” (Canadian)... s<ccce se. 45@ 95 
ee ROL ARENT N RT De See Ce, | ae PERE. cue Mae, Sa eae 19268 SEX 5/2 16" CU. Sion. essere 1.90@1. 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 22: 
lay 16 Flooring Dimension Ceiling and Partition Fencing and Boards 
Edge grain— xs” 3x4” No. 1 No. 2 %” . 4” 7 in 
- i seo tte oi 35 $71.50 12, 14, 10, 18, 12, 14, 10, 18, Clg. Cie. Cle. part. ers $32:00 $1975 75 $15.28 
26.7 WRVCCIOF cciicciccwens * 5 3 1 ea Caleaa aad 35.5 21. i 
. .agpemenneten sees 68.50 | $27.00 $29.00 2x 4” $25.50 $26.75 ode renee eras 68-35 S800 | ae 32.00 23:00 1800 
22 F MOS ie tveeente he eer kee Ghwtn seers 24. 25. 2x 6” } 22.00 er eee “acm me ” ’ 23. ’ 
xe oe 25.00 27.50 2x 8” 21.25 23:99 | NO 2------ +++. 20.80 1222. 29.00 | TXioe 1 0 Bebe Boao 
a Flat grain— 26.75 28.50 2x10” 23.25 24.00 Finished—D war ath 
Bé&better ........... 54.00 47.25 28.00 30.50 2x12” 25.75 26.25 eet Casing and Base 
hele as Se errr 38.00 "7 “cu B&better 
ree NO. Qoccscecccecccecs 2am 2450 S2S&CM—Shiplap 1x4” Jscnlutdlewidueeace am ae PNG GS cv cancindivdeetsceccccdaaneie 
Sm ae — No. 1 No, 2 Wo. 3 1x6 and 8”............. 67.50 56.00 1x5, 10” Jetaedieenatesctecanouw Tae 
a os Re. wamabccawe $35.25 $21.00 $16.25 Bie Ay ae eeicareccses 70.50 57.00 Moldings 
ina we r No. 1 No. 2 Ix 8” sie cceeigaccee: Cece 23.50 18.00 1%, 14%, 2”x4 to 8”. i, see 15%” and under. .26 percent discount 
ibe Oe ee a Ce S250 $2.40 F TRIO 2c cesincse sacar 23.50 18.25 114, 1%, 2”x5, 10, 12”.. 76.50 11... 1%” and over...21 percent discount 
16.50 Norfolk, Va., wa 25.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
oe — ae. NS0-00@52.00 $31.00 33.00 $24.50@25.00- sou soon Ne. 3 Oo 
Ch ere rrr fee ) -.00@33. 20.50@ 21.50 r a " “ 
B86 ecco, SOONTOO SECOUSEOS SSOUESOO .....@..... | “Om RM 3-0 BARS RS Rocters, © ser eeaeees Die. © me eooenes 
pile 6/4 ....+ss-sseee+++ 57-00@61,00 38.00 40.00 25.50926.00 .....@..... Waster. ueenas “a saan 10”. 5800@64.0 
mes: 8/4 ..ccseeeeceeeees 61.00@65.00 42.00@44.00 ..+..@.. aensilecsss. 1 ae a 33 0, 29.00@: v 0@64.00 
Rough 4/4— Sizes, 2”.... . 21.00@ 25.00 12”. 30.50@31.50 12”. 64.00@66.00 
s” eee eer erry Hips tye oOeomasee Has ayes pages Gaye Finished widths— No. 2 & better No. 3 No. 4 
10”. ccccccescccecs -00@58. . 5 .00@29. 23.00@24.00 | Flooring, 21% ¢ We) 1) | eee 5.00. ak 
ei ee 62.00@64.00 43.50@45.50 29:50@30.50 23.50@24.50 | Florine, Hx2% and 3” rift........ SAG D0M@S1.00 $36.500043.50 $24,000.80 
sas Bark strips, naa 1 & 2.$31.00@33.00 Bark strip partition, COMM Re sven head a acueweeaneecs 30.00@31.50 24.00@25.50 15.50@16.50 
Cty; 6 . . .£OS cocwcss 14. 50@15. 50 NOM BN ON Mavens. cankes $40.00@ 43.00 OS Serer ere ce oreo 31.00@33.50 25.00@27.50 17.50@19.00 
Mo. Cull red heart... ceca 10.50@11.50 WAPRNGIONN 20 «ie xcaceecdweneaeed 47.50@55.00 37.50@ 44.50 25.00@28.50 
29, 12 9 
33.81 NORTHERN PINE 
Gg 9 
ea Duluth, Minn., May 25.—The northern pine list is steady throughout. Buying has been stimulated by recent reductions in low grades and piece 
42.18 stuff. Prices f.o.b. Duluth follow: $ 
COMMON BOARDS, ROUGH FENCING, RouGH— ‘ 
3.86 6’ 8’ 10’ 12° 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ & 20’ 
» 10 Non Ty (So cckeccues $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Oe NO Riaccecewedeses . -$52.00 $55.00 $60.00 $62.00 eL 00 
WO weet ereréces 61.00 63.00 69.00 71.00 66.00 71.00 71.00 INES Aiendsaaaacaea’ -- 37.00 41.00 42.00 44.00 44.00 
c Leer CHE -. 65.00 68.00 75.00 75.00 70.00 75.00 75.00 INGQU Gi ctcccadeevewaae 26.00 28.00 29.00 30.00 30.00 
14.95 WAGe Oe Oe 9% 55s veces 38.00 40.00 47.00 49.00 47.00 53.00 Geet DNR aa vecinccuwedaee 50.00 53.00 55.00 61.00 63.00 
oa DO ikicns. wenn 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INOW Mada d cadaueadcads 32.00 38.00 39.00 45.00 47.00 
3.14 _— % Tere pap a sae eras po ae eae ING ivx< da vaeaes Pee 27.00 29.00 30.00 29.00 
0. 9, Peeeeecnees ve e e . . . . ” - Qv 
BP ssansevss 29.00 31.00 33.00 33.00 = 33.00 33.00 33.00 Ne. 4, C-feet ane lenge, Manes WIlES, 6°, Sas; O, 
oo DA areca enacts 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
5:00 ed - bey . 7. sees + wy +50 No. 5, $21 All white pine, Nos. 1 and 2, add $1. 
26.75 oards, 6 to 20’, 8, 10 and 12”, No. 4, > No. 5, $21. $1 or 2S, add 75 cents; S1S1E, add $1. 
29 13 For Sl or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. : 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
13.36 No. 1 Pisce Sturr, §1S1E— Well tubing, D&M and beveled, add $2. 
sep 6 8’ 10’ 12° 14° 16’ 18’ 20’ : meget ‘ 
+86 2x Painsey $26.00 $28. -09 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 | SipING, 4 anp 6”, 4 TO = ~ * - 
nie oe 37:00 29°00 «3000 «3800-3400 8400-3400 34.00 B&better .........00. CMD CURR Wh vn es ecesccesasacases $20.00 $22.00 
Ugo a ee 27.00 29.00 30.0 32.00 31.00 31. 34.00 34.00 - 
yo 2x10”... 0. 31.00 32.00 34.00 36.00 34.00 33.00 36.00 GE00 | © ceccuccuccssccecsues 33.00 38.00 Norway, C&better.... 34.00 36.00 
0.5 re 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 D settee ee eeeeeeeeens 28.00 31.00 
3 95 11 eeeener 37.00 fr 38.0 se Fst .00 42.00 40. eaicde 0.00 2.00 43.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
ome pieoe ee $3 less than No. 1; pine, rough, deduct 15 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
‘OSS 
tea CALIFORNIA PINES WESTERN PINES 
rn ‘ 
ne [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 23.—The following are 
: San Francisco, Calif., May 23.—The following sane Ge ac a a ee — Inland Empire prices: 
5 are average prices, May 17 to 23, of California Pondosa pine: PONDOSA OR =o bhp ag 7 —— —s 
; pines, f.o.b. mills, those on common being 1-inch Boards, S2S 4” $i = $33.00 00 $18. 00 es F 
No.2 No.3 y eeeeeees ee $41.50 $33.00 $18.00) ..... 0-0 
ess stock only: com. com. a sadewances g rt eee isa eeawte waked 
lan A : pS a", 10 WOU RG wiwenercnedoewendeees $33.00 $18.00 1 Cr 40.50 29.00 19.50 va hapite 
California White Pine Mixed Pine BC A ( Cer Cer rr re 34.00 20.00 0 pateeeg iat 44.50 29.00 19.50 karen hte 
ige Bec MNO a ba we tieecnunnncaeeaede 28.00 20.00 4” and ‘wider. 15.00 $8.00 
nk Nos. 1 & 2 clr...$ 97.00 Common— Ebay SO COU aa wwe cedncccecunedenee SG (Sa oe ee eee . 
-00 © REIEEE «3 5.5.5,50: 76.00 NGG 3 nsaccaes $ 48.00 1x13” and wider, 10 to 16’.......... 34.00 24.00 | WESTERN PINE SHOP, S2S— 
00 BI BGIGEE. o.6< 505.0 60.00 INGG 2 esielccues 28.25 No.4 No.5 sine. dod 
— IYO AU CLES. op s-5 5-58 63.50 ING or wsiccames 21.50 com. com. No.1 No.2 No.3 Com. 
Inch shop . 22.50 ING: By ccicnscis 16.25 D> alt aN) ne ore, ee $15.00 $ 9.00 ae & 6/4.. 888 - $48.50 $31.50 $21.50 ..... 
No. 1 shop §2.25 No. 1 dimen.... 20.00 Selects S2S 8/4 eeeccccece 58. 50 41. 50 21.50 eccee 
.b. No. shop. See 30.75 No. 2 dimen.... 17.50 ’’Rebtr.” “cr “Dp” MID vctddavandaciaa> dikes, dddide cadaa $26.25 
19) SNOp...... 20.50 ” ” ” ’ 
" na WePas w:. Beveled siting | BEA 6" and 8, 20 to 20°.-.ATEGG $6000 $4500 | nano Warne Fone 16RooR 
B&better .... 38.25 1x12” senees ste teee teen ences poy See” Sees OP ccssccuns $52 00 $45.00 $21. a neies saan 
SudariPine 6  hoivesieecacs 32.75 | 1x13” and wider............. 00 93.00 72.00 er ee SRGG 46600 BGR cckce cscs 
D ices cee 24.00 | 5/4, 6/4x4” & wdr., 10 to 20’ 6 00 91.00 74.00 le ree: SLOG 44.00 MGW ..ccc  ccnee 
Nos. 1 & 2 clr. $100. 75 8/4 and wider...........++.. 00 93.00 76.00 | 10” .......... 55.00 41.00 25.00 ..... ....- 
80 C select ........ 1.75 Shop, $28, f.o.b. chicags Ot nae sennns 71.50 43.00 26.00 ..... ..... 
; Sag pe ete 58 50 Douglas Fir ; No. 1 ite 2 Pog ORE IGEN kedee seacs) adeus $16.50 $8.00 
OB ON 555.6. 5:10.0 80.00 5/4 ANG C/4. icscccseseccccecs 58.00 43.00 $33.00 ’ we 
™ Inch shop... 11. 38.00 C&better ...... $ 48.00 | 8/4... trite abe aot eee 6s.ce | anhe | ERE Fe, 6 ee 4 ee 
ao eee pO ae ge i Above prices are for shipments of No. 3 and | No. 1 & 2....$25.00 $27.00 $28.00 $29.00 ..... 
80 7: igi Pg 544 eu com’. 9899 | better, shop. For straight cars of specified | No. 3........ 20.60 21.00 22.00 23.00 ..... 
ee ee A as | — Pimbers. 19:95 | 8rades, add $5. Ms dines Sakca, » dadens Setee on $16.00 
- White Fir 
No. 8&btr. com.$ 20.00 Box WEST COAST LOGS 
95 a ja. Ee (le Sie we [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., May 23.—Log quotations fol- 
35 oe aa md _ sessing apes Portland, Ore., May 26.—Present log quota- low: 
a6 Export tions are: Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: $15 to $17. . ? : , 
stralic mre Lath Cedar: Rafts of shingle logs only, $18 base; 25 
6 PNA ests — —e Yellow fir. $24.50, $18.50 and $12.50. cents added for each one percent of lumber logs. 
wll XeC IIne— ° 
Cedar Oe gene $ 6.25 Med: Gis SSR; TE AUR: FIe. Hemlock: No. 2, $13; No. 3, $11. 
1 : No. 2 ......06 4.00 Spruce: $32, $24 and $14. ; 
5 Miscellaneous...$ 24.75 5. ae Denes ee 2.50 Hemlock: $12 to $15. Spruce: $1 higher than fir. 
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“NOT A KICK IN A MILLION FEET” 


REG. U.S. PAT. OFF. 







































The MULE-HIDE 


AGENCY PLAN 


Promotes MAXIMUM 
Distribution thru the 
Retail Lumber Yard 


- BECAUSE IT 
= OFFERS YOU: 
MULE-HIDE 


"NOT A.KICK Ist: Exclusive Sales Rights in Your 


IN A MILLION FEET™ 


ROOFING Community of a Highly Adver- 


SHINGLES tised Product. 


7. 2nd: Unmatchable Quality that brings 
100% Repeat Orders, Customer 


Satisfaction and Good Will. 





3rd: Mule-Hide Local Co-operative 
Advertising that Creates New 


Business and Cuts Selling Costs 
in Half. 


Mule-Hide is sold on the Exclusive Agency Plan—one 
dealer ina town. Mule-Hide is not sold through jobbers, 
mail order houses or other channels not legitimately iden- 
tified in the building material business. 100% loyalty to 
the retail lumberman always has been and always will be 
Tom Lehon’s policy. If your town is open, it will pay 
you to get in touch with Tom Lehon right away! 


THE LEHON COMPANY 


Manufacturers 


44th St. and So. Oakley Ave., ; 3 CHICAGO 

















DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., May 26.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 

High Low vailing 
prices’ prices prices 
Vertical Grain Flooring 


te” INO: 2) ClO so. 5:550isecsterers $44.00 $40.00 $42.09 
PNAS . advie pe ¥G a wee es exe 30.00 25.00 29.00 


Slash Grain Flooring 
1x4” No. 2 and better.... 30.00 27.00 29.00 


OE ne nee 25.00 20.50 24.00 

Ix6” No. 2. and better....... 36.00 34.00 35.00 
IN OLAB sige cet San oeeties 27.00 25:00  cc.. 

Stepping 
No. 2 clear and better.... 66.50 65.00 65.00 
Finish, No. 2 and Better 
ie le ee | ie ne ea 56.00 55.00 56.00 
Casing and Dase.....65 66: 63.00 r Nia Saar ek 
Ceiling 

Sexe” No.2 clr; &. btr. ....° 28:00 25.00 28.00 
1 0 nae ee ee 23.00 19.00 20.50 

ae” NO. 2 Clr. Ge DEP sc ce ROU Soe” gp eeles 
BOs 28 35 oie. econo es APRS ZEOO°” chek  -Kovins 

Drop Siding 

1x6” NO... 2 Clr. 8 DOP. ices 80.00 S00 kas 
INO. 3 COA? a0 06 seins Boao 26.50 28.50 
No. 1 Common Boards and Shiplap 

11> e155 [RRS (dn ae 17.50 3.50 17.90 

ERG! Bie ke AR OSes sc IO Rakes = Saat 

Dimension, No. 1 Common, S4S 
ee, Aimee ARE; Us CAGE 17.50 16.00 16.50 
Plank and Small Timbers, No. 1 Common 
exe". 22 tO 16" “Stes... 21.50 18.50 19.50 
okie", 22 to 16" SdSsccsx BE arene chpiddas 
Timbers, 32’ and Under, No. 1 Common 
ORO ROS, had. es aeoae es 22.00 EEOC wales 
Shop 

4/4 Common 82S, vertical grain............ $22.50 

5/4 & 6/4 No. 1, vertical grain, S2S....... 34.00 

5/4 No. DIN MOU RON is co 5i0 oth G-e eee baa we obo 80% 20.00 

4/4, 5/4 and 8/4 Rough, kiln dried......... 30.50 


i : Sel.&btr. No.1 No. 2 
8/4 Vertical grain, rough 


ME COR, irene nares seeeeeeee 938,00 $28.00 $16.00 
1% Vertical grain, rough 
BCC i sid 5:5 HESS ERRORS 37.00 26.00 13.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 26.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Pe TO ., TOO 6.6.0.5 Ke Knees se Cawrerus Reeves $48.00 
Ds far LOIN s 856 s:b 6: bola aie 4 Wa ris ere ee stawcees 43.00 
Pee NOUS 6656 bere he R ew arwkialn ey ereeeaine 28.00 

1x3 and 144” No. 2 clear and better........ 45.00 

POs B ClAO ca etacauw ns sscals BOlUe 


Slash Grain Flooring 


ix4” Wo. 2 Clear GRA DGC. k.iicccecccccvce Bere 
Te: OU O56 Sib 9 CS CENTERS aene ede OS 24.00 
1x6" INO: 2 CleAr ANG DECCE? .i< ccccccwceaese 35.00 
INO, 3 CICA 600% OO rs rere 
Vertical Grain Stepping 
1% and 144” No. 2 clear and better........ 64.00 
Finish 
ING. 2 CICA? BE DOC e.g cicacscrsceccaccee’s 50.08 
Ceiling 
Saud” No. 2 clear and Dette? ...csccccccccess 26.00 
TOs  GTOUD. 66. Sie nica serainie dcorssens ww.ccnrernaee 19.00 
txt” INO; 2 Clear @nd DettER écccecvcccccicce 27.00 
IMO; “OACIRRE - c5-bera sa st wallocmernusekesvs 24.00 
Drop Siding and Rustic 
ERG” INO; 2, DCCUSY soc ksi hos occ cones ckese 32.00 
PHD. COE c.caare Orie eh Oboe oeirkercebe we 26.00 
Boards 
PUEDE: 5 aise w aveate Govareine may aie bm ace re $16.00@ 18.50 
INQ. Ds cecinccie es see Src cesiaeeacece hws munis s¥s 11.00 
Dimension—2x4-Inch, S4S 
NOs Sy, WIN WE ici ncccccnsdiioeissaiataleareneslnees 16.50 
Dd on cin ar FU Ue ele Pie eRe Ata late WAI Hie EOS 12.00 
Timbers 
SID «aie tala Saree 40a SBS ROE AS WD RESORTS 18.00 
EO OTN AO ik. ks siwsw.cdacrdeearcncedes sais 19,00 
Miscellaneous Items 
CAUTOTIIG, TANGO: 6040.6si0sccceeceecncsenes 16.00 
1g PAR CT RG i 2. ea ee a a Peo Ty eae 3.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 26.—The following are 
prices for mixed cars prevailing here today: 


BAMIGh, ARIS oresicose sas ce caiecetoecenty es $78.00 
BAO FICE 50-4 '6:6 <in1eie-oresess'einis aisicicieo's 67.00 

Bevel MAING, FETE. 66. cncecenesevavecense> | 32.00 
eR Oterc:cisle vole oivisiene saiiacrannan 33.00 

DOOR oie csepets eines ccises ee slaves eae stisien 05 a 
MSCLOTY GtOC ple lars.css cise aes coon sune 30.00 
Nt ccanapavankanceentan 33.00 

| OEP EET 

TG ates Sevenee tee eng tine 38.00 

Brett rteerensess esse eee a" 
ee 


Rox TMMPEL, ROCONG <cccascovestcwcecspaene 19.00 





pri 


4” 


ce 


6” 











AN] 
prices 
ported 
Pre. 
ailing 
prices 


$42.00 
29.00 


29.00 
24.00 
35.00 


65.00 


56.00 


16.50 
n 
19.50 


12.50 
4.00 
0.00 
0.50 


io; 2 
6.00 


3.00 
car 


8.00 
3.00 
3.00 
00 
00 


00 
00 
00 
00 


.00 
09 


00 
00 
00 
00 


00 
00 


50 
00 


0 
)0 


)0 
0 


0) 
0 


@ 
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REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 
Bevel Siding, '4-Inch, S1S1E 


pommel liftenain, jannsill Rcin,  Wiae 
3’°-7’ 8’-20’ 3’-7’ 8’-20’ 3’-20’ 


MO aravesiw ee elas $24.25 $34.25 $20.25 $30.25 $23.25 
BO spaciveceeeels 29.25 39.25 25.25 35.25 27.25 
GO? cceseaences 26.25 36.25 22.25 32.25 26.25 


Random Shop, Rough or’S2S, 8’ to 20’ 
1* 1Y%¥&1\%” Q” 244” baa 4-6” 
5” to 12” .$43.50 $57.50 $53.50 
$75.00 $73.00 .$77.00 
14” & up. 53.50 62.50 63.50 
Finish, Rough, S2S or S4S 





Clear “‘All Heart”’ - aad 
1-inch— 3-414’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
re: $50.50 $60.50 $76.50 $42.59 $49.50 $63.50 
Be nice 50.50 60.50 82.50 42.50 49.50 69.50 
Ree er oeen 59.50 69.50 84.50 51.59 58.50 73.50 
MC 52.50 62.50 82.50 44.50 51.50 69.50 
Be si ghana 69.50 74.50 84.50 59.50 64.50 73.50 
We asccons 79.50 84.50 88.50 69.50 74.50 78.50 
RE prio a 81.50 86.50 90.50 71.50 76.50 80.50 
$to 6”... 50.50 60.50 «2... 42.59 49.50 ..... 
CHS mses Ske SOG ceca semis 76.50 
1% & 1% inch— 
ey $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
A peated 55.50 65.50 87.50 47.50 58.50 78.50 
Be gralefereiacs 64.50 74.50 93.50 61.50 71.50 88.50 
Ce wacenat 57.50 67.50 89.50 51.50 61.50 80.50 
We -eauenne 78.50 81.50 93.50 73.50 76.50 88.50 
TO cies tie 90.50 93.50 97.50 85.50 88.50 92.50 
BO wamalecan 92.50 95.50 99.50 87.50 90.50 94.50 
Sto 67... SO:56 66.08 cscs 47.59 GS00 .cccx 
CES sa Kaen Fede OGIO cssae wetede $7.50 
2-inch— 
oe Fvenues $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
a eRwwcnt 54.50 64.50 86.50 46.50 53.50 73.50 
BF sevaae 63.50 73.50 90.50 55.50 62.50 79.50 
fe dna 56.50 66.50 86.50 48.50 55.50 73.50 
Ree scadeccee 73.50 78.50 90.50 69.50 72.50 79.50 
Me ivecienee 87.50 92.50 96.50 79.50 82.50 86.50 
1) oer eee 89.50 94.50 98.50 -81.50 84.50 88.50 
3 to 6” 54.50 64.50 ..... 46.5¢ st re 
CAO Ee v6 a cacee,  ceuee  cisce eanna 82.50 


Bungalow Siding, S1S1E, 4 to 20-Foot 
1%x8 %x8 x10 %x8 %x10 %x12 
CHAP cvsics $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
oy tg 35.25 42.25 51.25 64.75 66.75 68.75 


Wide Clear Finish, ‘‘All Heart,’’ Rough or S2S, 


Random, 8-20’ 
b hag 1 Yy-1 yy” a | ag 4” 5” 
14”...$107.50 $116.50 $115.50 $126.00 $131.00 $134.50 
ee 121.50 120.50 131.00 136.00 139.50 


1 ..« Be , 
18”... 117.50 126.50 125.50 136.00 141.00 144.50 
20”... 122.50 131.50 180.50 141.00 146.00 149.50 
22”... 127.50 1386.50 1385.50 146.00 151.00 154.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 
26”... 187.50 146.50 145.50 156.00 161.00 164.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 
a 147.50 156.50 155.50 166.00 171.00 174.50 
wadr 112.50 121.50 120.50 131.00 1386.00 139.50 
Add for S4S, $6; add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 
Width— i 9” 10° 12” 6-12” 


RT $107 $107 $108 $109 $107 
111 112 113 «#114 = 112 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, May 25.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

3est Primes Economies 
ee weno ches ea wes view che ees $5.70 $3.20 ree 
BE Fiseks ie Sea aatemaesiones 6.70 4.85 $3.90 
Bee Wallan nee ied ae RES 6.95 5.45 4.30 
S -aveanes neds atweeea 6.95 5.45 4.30 

Lath, 4-Foot, %x1!4-Inch 

Pals Me vieewslandatce $8.90 NG@e Bock occccdéacseneue 





For Editorial Review of Current Market Con- 
ditions See Page 33 


NORTHERN PINE 


NEW YORK, May 25.—The trade has been 
light for the week, retailers showing no in- 
clination to buy except in small quantities to 
fill immediate needs. The price situation has 
hot improved although there have been no new 
declines. 


MINNEAPOLIS, MINN., May 26.—Wood using 
industries and retailers continue to buy north- 
ern pine to meet immediate needs only. On the 
Whole the volume of business for the last week 


Was slightly in excess of that of a year ago. 
There have been. some price adjustments, al- 
though in the aggregate prices are virtually un- 


changed. 


BUFFALO, N. Y., May 26.—Most grades of 
northern pine are lower. A number of whole- 
salers have lately decreased prices $2 to $5. 


The better grades are feeling the effects of 


much competition, and common lumber is also 





‘“Not a Poor 
Grade in 
Six Months’’ 


| 


Angelina County Lumber Co., 
Keltys, Texas. : 

We have within the past six months received the most of our lumber 
from your mills and all the good grade was bought from your mills. We 
wish to thank you for the high class lumber we have been receiving and 
state that we have not received a poor grade from you in this time. 

Again thanking you for the way you have handled my orders and 
wishing that we could buy it all from you. 

A.G. McADAMS LUMBER CO., Lubbock, Texas. 


By W. B. Atkins. 





needs in 


r 
L 








How’s This For Satisfaction? 


Are you getting as good satisfaction where 
you are now buying your lumber as Mr. Atkins 
describes above? If not, why not give our or- 
ganization a trial? We are confident of our 
ability to satisfy you in every way on your 


Angelina and Calcasieu 


LONGLEAF YELLOW PINE 


Timbers, Yard and Shed Stock. 


Angelina County stock now grade-marked 





Angelina County Lumber Co. 


Vernon Parish Lumber Co. 


Hig, « 


Ph 
hy ; ig 





One end Angelina County Dressed Shed. 





All Texas sales handled by Angelina County “] 
Lumber Co.—All sales outside of Texas han- 
dled separately by each company. - 





KELTYS, TEXAS 


KURTHWOOD, LA. 








(Angelina County) 





2, Million Feet Red and White Oak 
and Sap Gum Lumber Ready to Ship 


of the finest quality—the pro- 
duct of a strictly up-to-date 
mill. We have ample drykiln 
facilities to promptly handle 
yourorders. Weinvite your = 
future inquiries and orders. Cncaneaiitaiiien anita 


ANGELINA HARDWOOD COMPANY 


This is all band sawn lumber : | 














1G. bokene bite. Co. EWING, TEXAS | 
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somewhat weak. Prices on the 
however, hold comparatively firm. 


EASTERN SPRUCE 


NEW YORK, May 25.—Prices continue weak 
and the supply of lumber is comparatively small. 
Canadian manufacturers continue to hold aloof 
and are making, with few exceptions, little ef- 
fort to work the market here. The schedule is 
around $42 and at that figure the trade is turn- 
ing to cheaper woods. 


WHITE CEDAR 


MINNEAPOLIS, MINN., May 26.—The fairly 
large distribution of posts continues uninter- 
rupted, while there is an active demand for the 
shorter lengths of northern white cedar posts. 
There are sufficient inquiries to indicate that 
this business will continue for months. Prices 
of poles are firm. 


HARDWOODS 


CHICAGO, May 27.—The market for both 
northern and southern: hardwoods remains vir- 
tually unchanged, although a little better feeling 
is evident as a result of a slight advance in FAS 
red gum and improvement in select and better 
maple. Birch and southern oak occupy about 
the same position as last week. The automobile 
trade is still in the market, but there is not much 
cal) from the furniture industry or the sash and 
door factories, although both are reported to be 
cutting up fair quantities of lumber and are ex- 
pected to increase their takings at a later date. 
Some of the southern mills are said to be closing 
down, and should this movement prove general, 
prices are expected to strengthen. 


lower grades, 


NEW YORK, May 25.—Business in lumber, 
flooring and interior trim items has improved 
substantially since last week and generally the 
market seems on the upturn, though positive 
advances in prices have not yet been announced. 
Good shipments of poplar have arrived of late 
and prices hold stationary. There also have 
been sizable arrivals of gum and chestnut and 
a fair movement is under way. Maple and oak 
flooring sell well, with the former in the lead. 


BALTIMORE, MD., May 25.—The last week 
has brought out further reports of continued 
gains in the hardwood trade. Buyers are now 


inclined to meet the ideas of sellers more readily. 
Gum can be obtained at somewhat lower figures, 
but sound wormy chestnut has moved upward a 
little. The export trade shows some expansion. 


HOUSTON, TEX., May 26.—Hardwoods con- 
tinue quiet. Manufacturers say they are deter- 
mined to make no sacrifices in price, because 
they feel sure of selling their product in time at 
a fair profit. 


COLUMBUS, OHIO, May 25.—Strength is de- 
veloping in the hardwood trade. Dealers are 
buying to replenish stocks. Concerns making 
boxes, implements, automobiles and furniture 
are buying fairly well. Inquiries from railroads 
are increasing. Shipments are coming out 
promptly and dry stocks are fairly plentiful. 
Oak prices at the Ohio river: 

No.1 No.2 No.3 

FAS com. com. com. 

Quarterved .iéccsciasen $155 $90 $55 cic 
Pam: Gusns pastes cee sce 105 75 50 $20 


KANSAS CITY, MO., May 26.—Outside of the 
motor car and truck builders, hardwood buyers 
continue cautious about placing orders beyond 
immediate requirements. The motor trade, how- 
ever, recently has been going in a little heavier 
for various kinds of body woods, reflecting the 
increased demand for closed cars. Furniture 
manufacturers keep stocks up, but are doing lit- 
tle buying beyond that. Specialty manufactur- 
ers are operating on about the same basis. Re- 
tail buying is good in spots, but dull generally. 
Low grade material is in fair demand. Prices 
here have shown no change the last two weeks. 


NEW ORLEANS, LA., May 25.—Some hard- 
wood operators report a slight increase in book- 
ings, while others rate the volume about on the 
preceding week’s level. Prices are weak and 
unsatisfactory from the mill viewpoint. Com- 
ment on the export side is more cheerful and 
the movement overseas is again reported of en- 
couraging proportions. 


ST. LOUIS, MO., May 26.—No. 1 common and 
select quartered red (sap no defect) gum and 
Nos. 1 and 2 common red gum are $1 to $2 lower 
this week than last week and 4/4 plain white oak 
FAS and plain red oak FAS are off $2. Sales 
and inquiries were slightly better this week than 
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A word of five letters meaning 





NORTHERN HARDWOODS 
HEMLOCK and PINE 





Write for our Latest Stock List. 


Stack Lumber Company, micniéan’ 














Center 


Hemmin 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 
draught through the entire train. 


the needs of lumbermen. 


difficult logging operations. 
Write for Complete Catalog Today. 








ae 8-Wheel Trailer 





The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
cost. They are especially designed to meet maileable 
That’s why so 
many of them are in use today on the most 


HEMMING WAGON FACTORY, Meridian, Miss. 








SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 334”’ x 10” or 4’”’ x 12’’, long sleeve 


WHEELS 34’’ diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4’’x11’’, 6 6’ long; side bars, 4’’x6’’; 
— bar, 44"x6!0”, with 3’x5” built- -up 


bar: 
TONGUE 4’’x6’’, 5’long; reach,4’’x6’’,1]’long. 
CAPACITY 10 tons. 





























last and offerings by manufacturers and whole- 
salers are smaller in volume. 

OMAHA, NEB., “May 25. —Hardwood prices 
have not changed during the last week. Demand 
is good, the best seller at present being flooring, 
Weather is favorable for construction work, 
which has stimulated local residence building. 


CINCINNATI, OHIO, May  26.—Hardwood 
business is erratic, but the aggregate volume ig 
falling below the normal of the season. In- 
quiries are fairly good but business is slow in 
developing from them. The market as a whole 
is inclined to be a little soft and prices in a 
number of items are somewhat reduced. 


MINNEAPOLIS, MINN., May 26.—Northern 
hardwood distributers in the Twin City market 
note a steadily increasing volume of orders. 
Larger orders are being booked, but there is no 
indication that buying is for future consumption, 
Prices are steady. Woodworking industries are 
buying in smaller lots. 


INDIANAPOLIS, IND., May 26.—Of all the 
various species, hardwoods appear to be the 
only one that is holding its own in the Indiana 
market. An increase in some lines of industrial 
production is responsible for this, it is said, some 
industrials gaining in strength while others are 
barely holding their own. The retail trade is 
fair, local dealers buying steadily and building 
activities being fully what they should be for 
this time of year, but in other localities busi- 
ness is dull. Rural dealers are very careful in 
their buying and in view of weather conditions 
likely will become even more cautious. Auto- 
mobile demand continues good. Most local fac- 
tories are working better than for weeks and 
in some instances the demand is exceptional. 
Other factories in the State are reported to be 
good buyers. The farm implement demand also 
continues good. The furniture demand, however, 
is considerably spotted. Many factories are cur- 
tailing production and little increase is expected 
before the midsummer shows. Flooring factory 
buying is fair and is expected to continue rea- 
sonably good during most of the summer. 


BUFFALO, N. Y., May 26.—The hardwood 
trade continues quiet, with small buying the 
rule. Consumers are still allowing stocks to 
run down and then asking for delivery in a hurry. 
The furniture factories report trade quiet. 
Flooring is in fair demand, though no _ brisk 
business is reported. Prices are generally easy. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 27.—Prospects of a general 
closing down of the Douglas fir mills for a 
period varying from two weeks to a month has 
given the market a better tone, and distributers 
predict that if this actually happens prices 
will strengthen materially. Wholesalers al- 
ready are beginning to cover. There has been 
no perceptible improvement in demand from the 
yard trade but retailers are said to be moving 
out a fair quantity of material to construction 
jobs and it is expected they will be making re- 
plenishments soon. 


NEW YORK, May 25.—There are large stocks 
of fir in storage yards and the movement into 
retail yards maintains a steady pace. Further 
large cargoes arrived during the week, but the 
lumber is well distributed to all parts of the 
district and sales are heavy. Prices are not as 
strong as the first part of the month, but hold 
fairly well in the face of bargain offerings here 
and there. 


SAN FRANCISCO, CALIF., May 23.—There is 
a steady demand for fir in and around the Bay 
and State districts with prices at low levels due 
to overproduction and influx of outside lumber 
seeking a market in California due to the slump 
in export business, which continues at a virtual 
standstill. Stocks are. sufficient for require- 
ments in retail yards. A few small shipments 
to the Atlantic coast have furnished slight re- 
lief to a crowded market. Spruce is in slightly 
better shape but scehdataiad generally are low. 


KANSAS CITY, MO., May 26.—There has been 
some little improvement in demand for fir and 
hemlock in the last week. Good transit cars 
have not been numerous and they have been 
easier to sell. Local retailers have been split- 
ting a number of straight cars recently. A bet- 
ter demand is reported for. mixed cars in 
Nebraska and Iowa. 


OMAHA, NEB., May 25.—Fir prices have 
weakened a little in scattered instances, where 
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whole. a mill wanted to dispose of a certain line, but ‘ce 99 
otherwise there has been no great change in Buy a Moore and Get the Best 



































the situation. Uppers have been selling a little 
prices petter than other grades, but in some instances 
emand at a slightly weaker price. 
ooring, ee 
oe INDIANAPOLIS, IND., May 26.—Conditions 
ing. are better in Douglas fir than in many other 
: woods. Demand is not what was expected, but 
"dwood from all indications, fir is coming to be a direct 
umMe ig competitor of southern pine. Buying is hand 
& In- to mouth and prices are none too strong, but the 
low in situation might be termed fair. 
whole 
sina CYPRESS 
CHICAGO, May 27.—Consumers of red cypress 
rthern show no disposition to discontinue their policy 
narket of hand to mouth buying, distributers report. 
rders. Demand is slow and spotted, with the yard trade 
is no doing the most of the buying. Prices show no 
iption. change. 
2S are : : 
NEW YORK, May 25.—The cypress situation 
is in a healthy condition. There have been large 
ll the arrivals, but the market was awaiting them and 
e the the lumber has sold fairly rapidly at unwavering 
diana prices. Cargo and rail shipments are arriving 
istrial steadily. Yard items and shop lumber both 
some have improved in demand. 
‘S are 
de is BALTIMORE, MD., May 25.—Buyers enter 
ilding into commitments only for actual requirements. ; 
e for Sellers are not disposed to force business by Patent applied for. 
busi- price concessions. The market as a whole is 
Ful in firm, with assortments at producing points fairly + 
tons small M Asbe P ed Metal 
tions | oore's Asbestos Frotect eta 
fac- KANSAS CITY, MO., May 26.—Cypress orders ‘e 
and are not numerous and mostly are from city yards F f D 
ional. and industrial consumers. Country retailers are ire roo oors 
to be putting out inquiry, but apparently most of 
an 2m are just keeping i th wi > market. P P 
also Pn Se OE Se ae ee ee Write for the door issue of ‘‘ Moore Facts.”’ 
ever, 
cur- ST. LOUIS, MO., May 26.—The market for 
ected cypress is unchanged both as to red and yellow © 
etory grades. There is very little demand for either. oore ¥ y ] n ompany 
rea- “ ” 
CINCINNATI, OHIO, May 26.—The cypress KILN BUILDERS SINCE 1879 
market is fairly active. There is a better vol- : | - ™ 
—_ ume of orders than in April. Inquiries are in- Jacksonville, Fla. 2 Fully Equipped Plants. North Portland, Ore. 
the creasing. Prices have been steady. 
s to 
Irry, NEW ORLEANS, LA., May 25.—Week by 
uiet. week, bookings correspond in volume and char- 
risk acter to those for the same weeks in April. It 
ASV. is insisted that the larger mills are maintain- 
: ing quotations firmly at unchanged levels, but 
small lots produced by some smaller mills cut- 
ting hardwood as a sideline have been quoted 
eral at concessions. Car supply is easy and ship- nd 
ra ments prompt. Finish 
has ge 
ace INDIANAPOLIS, IND., May 26.—Demand is Ceiling 
ices spotted with red cypress barely holding its own Sidin 
al- and yellow cypress in poor demand and with g 
een prices weak. Dealers are buying cautiously, A 
the their orders calling for immediate delivery and Flooring 
ing badly ixed cars. H 
~ yadly mixed cars Mouldings 
‘ BUFFALO, N. Y., May 26.—The cypress de- ; in 
re- ’ 
mand is light, being largely confined to mixed Dimension 
cars. Immediate shipment is wanted in most Lath 
— cases and buyers are keeping down stocks. 
nto Boards 
her HEMLOCK 
8 CHICAGO, May 27.—Although feeling the 
eo competition from fir and southern pine, hemlock Shop 
old is still in good demand in Wisconsin and Michi- and 
aaa gan territory, with the bulk of the trade coming 
— from the moderate sized cities. Prices are Factory 
Steady at $4 off the Broughton list. 
is . ; Lumber 
say BUFFALO, N. Y., May 26.—Demand for hem- 
lue lock is on a small scale, though retailers are 
per taking a little stock for quick delivery. Mills 
mp are short of some sizes of dimension, so that 
ual prices in these are strong, and wholesalers find 
re- It difficult to fill some mixed-car orders. 
its 
_ WESTERN PINES 
tly ¥ 
= May 27.—The western pine market - These straight grained, clear logs are cut 
S weak. Prices on shop have declined $1 in the j j i 
“a last week while those on yard items have been from thrifty trees which yield three or four 
nd shaded nearly as much. Some of the mills are 16-foot logs each—a fact to warm the hearts 
rs seeking offers from buyers and are then ac- 5 
en cepting the highest offer, local distributers re- of good lumbermen. 
t- port. Mill stocks are in good supply. 
i THE SUMTER LUMBER CO 
in NEW YORK, May 25.—Common grades con- ’ 
tinue weak, but uppers hold firm and wants are oO ELECTRIC MILLS, MISSISSIPPI 
supplied with difficulty. There has been a de- > oR 
ve cided slump of late in arrivals, even though all S E. E. HALL, Sales Manager 











re shipments are coming through promptly. Buy- 
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Feet an Hour! 





Westminster, B. C., has this to say: 


per thousand feet. 





“AMERICAN LOCOMOTIVE CRANE 





25,000 


At 80c. Less Per Thousand ! 
Mr. J. G. Robson, President of the Timberland Lumber Co., Ltd., of New 


“Water shipments are loaded on cars 
and switched—by the crane—to the dock where they are transferred to 
lighters by the “AMERICAN” Locomotive Crane. 
duced the cost of this work from $1.10 per thousand feet to about 30c. 
It handles 25,000 feet of lumber an hour.” 


Write today for your copy of our free catalog describ- 
ing ‘‘AMERICAN’”’ Cranes made to do your job better. 











The crane has re- 


RRICK 


Saint Paul, Minn. 
New York ,Chicago , Pittsburgh , Seattle ,New Orleans. 











ers are eager to place orders when they can 
wet what they want in selects and No. 2. 

SAN FRANCISCO, CALIF., May 23.—In- 
creased demands, greatly exceeding production 
during the last week, indicate a general opening 
up of business in the eastern and western mar- 
kets. Pine manufacturers report orders in ex- 
cess of stock on hand. Considerable quantities 
of commons are being sold at rather low prices. 
Cut stocks are moving in good quantities to re- 
tail yards. Box shook shipments are increasing 
as a result of the bumper fruit crop of the Pa- 
cific coastal regions. 


KANSAS CITY, MO., May 26.—Demand for 
western pines has been slow the last two weeks. 
Industrial consumers are buying sparingly and 
retailers only for immediate requirements. 


OMAHA, NEB., May 25.—Western pine held 
its own the last week, but the demand was fair 
only. Country dealers are not in the market as 
a rule, as farmers are now busy in their fields. 
Lath are somewhat scarce and firmer, but no 
actual change has occurred. Demand is a little 
better. 


REDWOOD 

NEW YORK, May 25.—Redwood stocks have 
been replenished to a large extent and there is 
now a good supply of lumber in storage. Buy- 
ing in the suburban sections has taken on con- 
siderable impetus of late, but demand has 
slacked off with the present spell of cool weather. 
Industrial demand has improved, but is below 
expectation. 


SAN FRANCISCO, CALIF., May 23.—The lo- 
cal redwood market is in remarkably good con- 
dition with prices showing a steady upward 
trend on both domestic and export business, The 
eastern market is strengthening as a result of 
increases in orders. Foreign and domestic in- 
quiries indicate an early increase in business 
over present volume. Both orders and_ ship- 
ments were well in excess of production due to 
curtailment at mills. 

KANSAS CITY, MO., May 26.—Redwood de- 
mand is very slow and prices have shown fur- 
ther weakness in the last ten days. 

INDIANAPOLIS, IND., May 26.—Retail de- 
mand continues slow, most dealers buying only 


for immediate wants. In some quarters indus- 
trial demand appears a little better, but the 
condition is so spotted as to have but little ef- 
fect on the general situation. 


NORTH CAROLINA PINE 


NEW YORK, May 25.—Prices are no stronger 
than a week ago, when there was a general soft- 
ness, Roofers, as last week, are the only ex- 
ception. Yards are getting a good business, but 
are not buying in proportion. Mills have com- 
paratively little stock to offer. 


3ALTIMORE, MD., May 25.—North Carolina 
pine stocks afford a ready selection, but buyers 
still place orders only for immediate wants. 
Mills are busy. 


BUFFALO, N. Y., May 26.—Some firmness is 
shown in roofers, which are moving fairly well 
in this territory, but prices in some other items 
are not as strong. Industrial demand is not 
picking up to any extent, and retailers are not 
disposed to buy, unless they have immediate 
use for the stock. Building is running along on 
a fair basis. 


SOUTHERN PINE 


CHICAGO, May 27.—With demand from the 
retail yards picking up, southern pine prices 
have steadied following the declines of the two 
preceding weeks and the market in general 
seems to have a better tone. While transits are 
numerous they are moving easily and are not a 
factor in the market. Mill stocks are becoming 
slightly broken as indicated by the inability of 
manufacturers to fill orders on certain items. 


NEW YORK, May 25.—Roofers lead the de- 
mand. Timbers sell better than at the first of 
the month, and prices have strengthened some- 
what since last week. Generally for lumber the 
price situation continues soft. Retailers seem 
content to substitute with other lumber when 
the difference in price is attractive. 


HOUSTON, TEX., May 26.—Shipments and 
sales have exceeded production for the third con- 
secutive week. Some new business is being 
received from the middle West. Business is 
chiefly for mixed car orders. The fact that most 
of the small mills are out of the running appar- 
ently has strengthened the market. 


KANSAS CITY, MO., May 26.—Demand for 
southern pine is being well maintained through- 
out the middle West, South and Southwest, re- 
maining slow in the East and picking up a little 
in the more northern territory. The weakness in 
price is the most prominent characteristic of the 
market. Some sales managers believe, however, 
that the price situation is going to show im- 
provement from now on, basing expectations on 
reports of heavy rains in the South which will 
slow up production. 


ST. LOUIS, MO., May 26.—The demand for 
southern pine was a little stronger last week. 
Weakness is still shown in boards and dimen- 
sion and some upper grades have also been 
weakening within the last week or ten days 
The opinion has been generally expressed that 
the market will improve as soon as the surplus 
stock in the hands of the manufacturers has 
been moved. The heavy movement is due to 
the fact that mills have been able to log through- 
out the winter and have accumulated large 
stocks which have been offered during the last 
few weeks, 


CINCINNATI, OHIO, May 26.—There is a 
fairly good volume of southern pine business, 
but buying lacks aggression and the market 
generally is somewhat soft. The turnover is 
greater than in April but still below the normal 
for May. 

INDIANAPOLIS, IND., May 26.—Southern 
pine is weak in the local market, due to strong 
competition from other woods. Buying bot! 
by city and country yards is being curtailed and 
rural dealers say the situation is not at all 
satisfactory in view of farm conditions. 


BUFFALO, N. Y., May 26.—The southern pine 
trade is only fair. Prices show little change, 
though mills are making slight concessions her 
and there. Retailers lack confidence in the mar- 
ket and are slow to place orders, unless thes 
actually have need of the lumber or have 
sold. An ample supply of stock is available. 


NEW ORLEANS, LA., May 25.—Mill report: 


indicate a moderate gain of bookings for th: 
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us- week, a moderate decline in production and a 
the marked gain in volume of shipments, which shot 
ef- well above the “normal” line. Local comment = 


indicates inquiry brisk, spot demand fair only 
and prices weak—perhaps a little softer, in 
spots, than during the preceding week. There 
appears to be a fair export movement, but prices 


ond are a little weak. 
so SHINGLES AND LATH 
m- CHICAGO, May 27.—The shingle market is 


steady with prices firm, although some mills 
are inclined to shade quotations when made an 
na attractive offer slightly under the market level. 
rs Trade is fairly active, with some local distrib- 
ts uters placing orders as far away as Texas where 

wind storms have created an abnormal demand. De (Ce) LONE ¥ 
Quotations f.o.b. Chicago are as follows: Clears, 


‘ < - : } 

1S $4.46; stars, $3.74; British Columbia XXXXX, SY 

ell $5.51. Demand for lath is only fair, but prices WY mt | 
~ 

} 








ns are unchanged. 

ot 

ot BUFFALO, N. Y., May 26.—The shingle mar- 
te ket shows an easier tendency, with stars lower. 


| production in red cedar and this is reported to 
- be the cause for the weakening lately in prices. 
oe Lath are quiet, but steady. 


B 
z y — B { 
re NEW YORK, May 25.—The market in shingles 


| 

on Quotations are $4.71 for extra clears, $3.96 for ° } 
stars and $5.76 for British Columbia XXXXX. | 

Some cutting down of activity at the spruce O ution O our 

mills is said to have been followed by greater 

} 

| 

| 

| 


a and lath is a very satisfactory one, with prices 


1g holding firm all down the line. Arrivals of east- } 
of ern spruce lath are needed, but in the absence | 
of plentiful supplies retailers are buying from ' ‘ . 
hand to mouth. Arrivals of fir lath have been N inferior grade of leather belting | 
. much heavier than any previous year and sales cannot give you the power trans- 
of are improving. West Coast shingles continue d Suet - : , 
‘ to sell well and prices have not changed for a mission service that is possible of qual- 
e — ity beltin th killed 
y belting, any more than an unskille 


HOUSTON, TEX., May 26.—Demand for shin- 


i gles is quiet. Lath are in fair demand. Shin- workman can produce as much or as 
gles are: Clears, $2.95; stars, $2.50, Coast basis. : . ; 
No. 1 lath: $4.15; No. 2, $2.15, mill basis. good work as the trained artisan. 
. COLUMBUS, OHIO, May 25.—Rural dealers Therefore, poor belting with its 
s are placing shingle orders to take care of spring attendant woes — faulty transmission, : 
t building, which is rather brisk. City dealers are = - ag 
; also buying to replenish broken stocks. Prices expensive shut-downs, costly repairs 
are steady with red cedar extra clears $4.75, and ae: 
extra stars, $4.05 to $4.10. Other varieties are and premature replacements— is inex- 
r not selling to any extent. Lath demand is fair P 
‘ and prices unchanged. cusable. A sure solution of such a 
: KANSAS CITY, MO., May 26.—Shingle ac- problem 1S 


, tivity continues limited and prices remain at 
$2.85 for clears and $2.35 for stars. The same 
conditions obtain in the siding market, demand 


: being divided between redwood and western Se MOLONEY 4 
1 pine, with an occasional call for red cedar in a ry ‘ 
l mixed car. Demand for lath is just fair. South- \ 

ern pine mills are getting most of the business An Inseparable Pak ¥ ‘i 














ported, but buying is cautious. Lath prices are 
weak and demand is not what it should be at 
this time of year 


MAHOGANY Moloney Belting Co. 


NEW YORK, May 25.—The better grades of | 
mahogany are in good demand and the same may | 124-138 North Franklin Street « CHICAGO 


| 

be said for the cheaper varieties, although buy- i} 
PORTLAND, ORE. i} 

| 


and prices are held around $4. Union : 
4 ; 4 
ST. LOUIS, MO., May 26.—The shingle mar- Next time a belt comes : : . : i 
ket continues quiet. There is no demand to apart use ‘““‘M’”’Cement Here ™ belting that has won a high place in | 
speak of in this section and no prospects for im- to putit togetheragain. American industry. It has proved its mettle 
mediate improvement. Prices are unchanged The result will be— : : , . 
at $2.75 for clears and $2.50 for stars, Pacific pene gr during the quarter of a century it has been } 
Coast base. Cementjoinslapsinan serving as a transmitter of power, and today 
| NEW ORLEANS, LA., May 25.—Cypress shin- inseparable union. It _is a familiar brand in every industry where ! 
gles are in quiet call, with some accumulation has an enviable repu- belting is necessary for power delivery. 
at mills. Cypress lath are moving about as last tation for sticking, and : i 
week, mainly on mixed-car orders. Quotations regardless of the strain You will find it strong and pliable, wear- 
on both items 3 ch 2d. it is subijec j exe oo : 
eT ee ee ee it te subjected to will resisting and age-resisting —belting cut from 
notcomeapart. Comes 7 
MINNEAPOLIS, MINN., May 26.—Demand in 1,2 and 5 Ib. cans. the heart of the backbone of the best grade of 
for red cedar shingles continues steady, al- : ? = - a 
though it is subnormal, while production has “A Belt is hides, tanned by the slow oak eee, then | 
rr ye kept low as a stabilizer. The higher grades No Stronger than Its made into a perfect product by skilled belt- 
of shingles continue to be favored and some kest Lap” : : : a : . | 
dealers are getting 5 cents more for the better Weakes P makers. Give it the eppeeany and it will 
qualities. Clears sell at about $2.90 and stars solve your belt problem, once and for all time. b 
at $2.45, 
| 
INDIANAPOLIS, IND., May 26.—Shingle de- Why not have a Moloney engineer assist | 
mand continues slow. Some rural call is re- you in the solution of a belt problem? 








ers of the latter are quibbling over prices. ATLANTA, GA. 
There have been unusually large arrivals of all 

frades during the spring. Stocks of Philippine 

mahogany with the wholesalers are larger than 

ever before, 
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(Continued from page 65) 


McFerson & Foster Co. Mr. Foster _was one 
of the best known business men of Evansville 
and he was widely known among the lumber 
manufacturers and wholesalers of Indiana, 
Illinois and Kentucky. The McFerson & Foster 
Co. is one of the oldest concerns of its kind in 
that section. Mr. Foster is survived by his 
widow and one son, Leroy S. Foster, who was 
associated with his father in business. Mr. Fos- 
ter was a brother of the late John W. Foster, 
Secretary of State in the cabinet of President 
Harrison and former United States minister to 
Mexico, Spain and Russia. Mr. Foster also took 
an active part in politics. 


MILTON M. McNEILL, aged 79, retired, 
prominent in the wholesale hardwood lumber 
industry in Illinois, died May 21 in his home, at 
Danville, Ill. He was stricken two and a half 
years ago with paralysis and had been in poor 
health ever since. Mr. McNeill was born in 
1844 in Perrysville, Ind., and was graduated as 
a pharmacist, returning to his home in Per- 
rysville to begin his career. His marriage to 
Miss Ruhamah Bell, daughter of William Bell, 
owner of extensive woodlands, changed his ca- 
reer and Mr. McNeill embarked in the industry 
which brought him fortune and the reputation 
of one of the largest dealers in his section of 
the State. Mr. McNeill was a prominent Odd 
Fellow and a member of the Methodist church. 
His wife preceded him in death 20 years. Sur- 
viving are his daughter, Mrs. Marie L. Martin, 
widow of a prominent Attica and Indianapolis, 
Ind., lumberman, and son, George H. McNeill. 











MISS MARY KNIGHT, formerly of Vancouver, 
B. C., and daughter of E. C. Knight, who was 
until three years ago, general manager of the 
Vancouver Lumber Co., died in Paris, France, 
recently. Illness, following the death of Mrs. 
Knight some years ago, caused Mr. Knight to 
give up active business. He and Miss Knight 
were traveling in Hurope when Miss Knight was 
taken ill and died in Paris. Besides her father, 
one brother, Edward, now at school on Van- 
couver Island, and her grandmother, Mrs. J. EK. 
Tucker, residing in Vancouver, survive. Her 
grandfather, the late J. E. Tucker, was at one 
time president of the Vancouver Lumber Com- 
pany. 

FRANK P. CROUCH, a prominent lumber- 
man of Rochester, N. Y., for many years, died 
at his home there on May 22, aged 73. He was 
born in that city and educated in its public 
schools and at DeGraff Military Institute. He 
entered the lumber business as a partner of his 
father, under the name of G. W. & F. P. Crouch 
Lumber Co. For the last sixteen years he had 
been head of a real estate business. He was a 
past commander of Monroe Commandery, 
Knights Templar, and a member of the Shrine. 
Surviving are his wife, a son, James L., of 
Summit, N. J., and three daughters; Mrs. Frank- 
lin H. Tyler, of Ft. Pierce, Fla.; Mrs. Marion 
Mills, Byron, N. Y., and Miss Alice A Crouch, 
of Buffalo. 


W. M. GIBSON, president of the Gibson Lum- 
ber Co., and widely known throughout Colorado, 
died suddenly at Grand Junction, Colo., May 12. 
He had been ill with influenza only a few days. 
He is survived by his widow, two sons and a 
daughter. Interment was made at Springfield, 
Illinois, his former home. Mr. Gibson had been 
engaged in the lumber business at Grand Junc- 
tion and Durango for the last quarter of a 
century. 





JOHN WINNE, for many years associated with 
the lumber trade in Albany, N. Y., died Thurs- 
day, May 21, at his home in that city. He was 
in his seventy-ninth year. He was born in Al- 
bany, a descendant of a pioneer family. His 
only son, John Winne, Jr., was killed in the 
World War. A widow and three daughters sur- 
vive. Mr. Winne retired from the lumber busi- 
ness some years ago. Interment was in Albany. 


EDWARD J. KOCH, until recently president 
of the Koch Woodenware Co., died at his home 
in Milwaukee, Wis., on Thursday, May 21. He 
was 55 years old and had lived in Milwaukee 
most of his life. His father, John c. Koch, was 
at one time mayor of Milwaukee. Mr. Koch is 
survived by his wife, five daughters, four sons 
and four grandchildren. 


WILLIAM UNDERWOOD, secretary-treasurer 
of the Dowse Sash & Door Co., of Winnipeg, 
Canada, died at his home there last week. Mr. 
Underwood was a highly respected citizen of 
the northern metropolis and was very popular 
in the lumber fraternity of Winnipeg. He was 
a member of the Kiwanis Club and recently be- 
came a member of Hoo-Hoo. He igs survived 
by a widow and one daughter. 





JOHN GILLIES, prominent lumberman, died 
at his home in Pakenham, Ont., on May 20, at 
the age of 72. Mr. Gillies was born in Middle- 
ville, Ont., and for 40 years was a partner in the 
widely known lumbering concern of Gillies Bros., 
pioneers in the lumbering developments on the 
upper Ottawa River. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. ' 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

25 cents a line for four consecutive weeks. 
t words of ordinary length © one 
e. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received iater will be placed. 
under heading Too Late to Classify. 





WANTED—TO BUY 
In carload lots baled shavings, wood flour, dry softwood 
sawdust, mixed sawdust and hardwood sawdust. 


Address “DPD. 127,"’ care American Lumberman. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the 
AMERICAN LUMBERMAN, 4381 S. Dearborn St., Chi- 
cago, Ill, 





WANTED—FEMALE STENOGRAPHER 
With lumber experience and_ sufficient initiative to 
capably assist busy executive. State age, experience, 
references, salary expected. 
Address “RR. 126,’ care American Lumberman, 





WANTED: BRIGHT ENERGETIC, YOUNG MAN 
To run small yard in Michigan. Give references and 
state wages. 


Address ‘RR. 112,’’ care American Lumberman. 


WANTED—COMPETENT BOOKKEEPER 
For retail yard in Southern Michigan. Prefer married 
man, Must have thorough knowledge of retail yard 
accounting. Give full particulars as to salary expected, 
references, etc., in first letter. 

Address “W.3,’’ care American Lumberman. 


WANTED—ENERGETIC YOUNG MAN 
With lumber experience to assist sales manager Chi- 
cago wholesaler. Must be able to operate typewriter 
and handle office details. State age, experience, ref- 
erences, salary expected. 
Address “RR, 125,’’ care American Lumberman. 


MILLWORK ESTIMATOR & SALESMAN 
Wanted for Chieago suburban contractor trade. Perma- 
nent position and attractive compensation for compe- 
tent, successful salesman. Give full information. 
Strictly confidential. 

Address “RR. 120,’’ care American Lumberman. 














WANTED EXPERIENCED 
Detail and layout man. References required. Plant 
located in the south. 
Address “RR. 117,’? care American Lumberman, 


HARDWOOD INSPECTOR WANTED 
Must thoroughly understand the inspection of all kinds 
of hardwood lumber. Want a man experienced in cherry 
and mahogany. To inspect lumber in our band mill and 
lumber yard here, to look after yards, and a working 
inspector. One willing to take hold and pile lumber 
when there is no inspecting to do. 
Address “Pp, 107,’’ care American Lumberman. 


WANTED — HARDWOOD LUMBER INSPECTOR 
First class Hardwood lumber inspector. State age, ex. 
a and former employment, also if married or 
single. 

MASON-DONALDSON LBR. CO., Rhinelander, Wis. 


WANTED—LOGGING SUPERINTENDENT 
For West Florida cypress operation; must have over- 
head logging experience. Give age, experience, last 
employers and wages expected. 
A. J. MUSSELL, Chipley, Fla. 


WANTED 
Good practical foreman to operate box factory planing 
mill, three double surfacers and one resaw. Steady 
work. Wisconsin point. 
Address “Pp, 102,’’ care American Lumberman. 


MILLWORK ESTIMATOR. 
Wanted: First-class experienced Estimator-salesman 
capable of handling and closing large contracts for high 
class work with safety. Must thoroughly understand 
plans, be able to correctly survey quantities and know 
values for special detail work. Also must be favorably 
known by the leading general contractors in the South- 
eastern territory and have the desire to go to the top 
in the profession. Need not reply unless can qualify 
for our requirements in every respect. 
Address “‘M. 108,’’ care American Lumberman, 


FEMALE STENOGRAPHER 
With lumber experience, for Detroit wholesale office. 
Must be neat, rapid and accurate. Position mostly 
stenographic, assisting on invoicing and bookkeeping, 
and some knowledge these operations an advantage but 
not a necessity. Give full details of experience, age 
and salary desired with application. 
Address ““M. 133,’’ care American Lumberman, 


WANTED: 
Draftsman capable of taking quantities and details from 
plans, measurements on the job, billing and making cut- 
ting tickets for mill. Must be experienced, rapid and 
accurate. State age, experience and salary wanted. 
—— LUMBER & MANUFACTURING CO., 
allas, Tex. 


WANTED—EXPERIENCED DETAILER AND 
Biller for sash, door and interior finish factory; steady 
position. Address ‘‘K. 132,’’ care American Lumberman. 



































WANTED—FIRST CLASS STICKER HAND 


For interior trim factory. Steady employment. Write 
fully, giving age, experience and wages wanted. 
THE SILVER LAKE HARDWOOD CO., 
Cuyahoga Falls, Ohio. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





WANTED: MAN EXPERIENCED IN THE 
Lumber business to act as secretary of cost and credit 
bureau. Must be able to check estimates. Give expe- 
rience, salary and references in first letter. 


“ey rm 9 


Address t. 115,’’ care American Lumberman. 


WANTED 
Experienced and practical man to take charge of the 
manufacture of panel doors by manufacturing concern 
in Central Wisconsin. 
Address “R. 105,’’ care American Lumberman. 


WANTED—FIRST CLASS ACCOUNTANT OR 
Auditor for a large white pine mill in Arizona, Must 
have experience and state reference, also salary expect- 
ed. If you are not thoroughly capable of handling a 
large office, you need not apply. 

Address “RR. 102,’’ care American Lumberman. 











WANTED—EMPLOYEE 
Executive to manage office, systematize and supervise 
accounting, pass on credits and supervise collections in 
a retail lumber business in a thriving southern city. 
Must have sufficient practical retail lumber experience 
to jointly manage the business with the outside man- 
ager. Good opportunity for right man. 

Address “RR. 108,”"’ care American Lumbermin. 


WANTED MILL MANAGER 
Manager wanted who has $5,000 to $10,000 to invest in 
well equipped planing mill and retail lumber yard. 
Rapidly growing.city of 50,000 and fine opportunity. 
Furnish references. 
Address “Pp, 124,’ care American Lumberman. 








WANTED—EFFICIENT MANAGER 
For small retail yard, Chicago suburb. Must be hustler 
and have proven ability. State age, experience and 
salary expected. 
Address “Pp, 119,’’ care American Lumberman. 


WANTED—OFFICE MAN. 
For retail yard near Chicago, young man with some re- 
tail yard experience. Must be accurate in figures and 
use typewriter. Give full particulars, references and 
salary expected in first letter. 
Address “LL. 114,’’ care American Lumberman. 




















SALESMEN WANTED 
Large wholesaler with exclusive sales arrangements 
with leading manufacturers requires the service of sev- 
eral salesmen who have a wide acquaintance with wood 
consuming factories and industrial plants using Idaho 
and western white pine lumber and shooks. We _ have 


open the following territory: New York City, Phila- 
delphia, Baltimore and Pittsburgh and all territory ad- 
jacent to these cities. Good commission and adequate 
advances to responsible parties that would handle our 
account exclusively. State age, experience, present or 
last employer. Confidential. Address THE UNION 
WHOLESALE LUMBER CO., Youngstown, Ohio 


SALESMEN 

Manufacturer of southern pine and hardwoods with large 
production and long cut will place salesmen Ohio and 
Indiana near future. Want successful men acquainted 
this territory who have some knowledge hardwoods. Ad- 
vise fully regarding experience, state salary wanted 
to start and give reference first letter. Confidential. 

Address “R. 101,’’ care American Lumbermin. 


SALESMEN WANTED 
20 lumber salesmen of good standing who have or can 
establish office in supply or market center to associate 
themselves with nation wide selling company. No in- 
vestment except office, full time and expenses. You to 
receive full earnings produced. Experience and willing- 











= to help build strong organization absolutely essen- 

tial. 

Address ‘‘TRANSIT,’’ 303 Bank Block, Denver, Colo. 
WANTED: 


Short leaf yellow pine manufacturer wants representa- 
tive for Central and Southern New York, Western 
Pennsylvania. Output twenty-five million per year. 
Salary and commission. Must be familiar with retail 
trade in above territory. Address ‘‘ALABAMA MILL, 
care American Lumberman. 
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